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An Important Factor in Marketing Redwood 

















P. C. McNEVIN, SAN FRANCISCO, CALIF. 


























LDEST among the living things of the world, the giant 
Of") redwoods of California have a romantic interest above 
any other of this country’s trees. The redwood for- 
ests of the Golden State comprise the largest trees in America, and 
redwood is one of our most important commercial softwoods. Cali- 
fornia redwood (Sequoia sempervirens) has characteristics which 
fit it for special purposes. It is almost proof against decay even / 
under conditions that promote decay. It has great strength, and 
yet is soft and easy to work. The redwood industry is a big in- 


dustry and numbers among its personnel many prominent men. 

This page of the AMERICAN LUMBERMAN has chronicled per- 
sonal activities that had made or were making lumber history, and 
has pleasure in adding to its record the doings of a man who has 
long been an important factor in the redwood industry. Peter 
Collins McNevin is using his abundant energies in promoting the 
interests of the California redwood industry, with a determined 
purpose, intelligently directed, and his achievements command re- 
spect from men much older in years and experience. He does not 
have the highest titles nor greatest financial investments, but is 
acknowledged an authority, particularly on marketing, and no one 
will deny the importance of the fighting front of the redwood in- 
dustry. P. C. McNevin (“Pete” as he is familiarly known among 
his associates on California Street), is vice president of The Pacific 
Lumber Co. of Illinois, and general sales manager of The Pacific 
Lumber Co. of Maine, which is the parent company. 

“Pete” McNevin is a native son of California, having been born 
in San Francisco, March 27, 1888. His father was Capt. Edwin 
McNevin, a native of Ireland and a British naval officer, being com- 
mander of a British ship which was a blockade runner on the 
Mississippi River during the Civil War. Capt. McNevin came to 
San Francisco and opened a navigation school. He was a linguist, 
speaking nine languages, and taught French in the high schools of 
San Francisco. Peter’s mother was of English origin, and was 
married to Capt. McNevin in San Francisco. His father died when 
Peter was but 6 years old. The boy attended school in San Fran- 
cisco and Alameda, and between times worked as a cabin boy on 
steam schooners plying up and down the Pacific coast, most of 
which were lumber carriers. 

As a mere boy of fifteen he first worked for The Pacific Lumber 
Co. in its San Francisco yard. This was a wholesale and jobbing 
yard. Later he went in as office boy during the time when the late 
Selwyn Eddy was president of the company. In 1907, Peter went 
to Oakland as order and shipping clerk, shortly thereafter becoming 
assistant superintendent, then superintendent, and later rising to 
the position of manager of the Oakland yard. 

He was put in charge of the yards at Oakland, Wilmington and 
San Francisco in 1915, and from San Francisco headquarters man- 
aged the steamers of The Pacific Lumber Transportation Co. 

When the railroad was built through to Eureka, in 1915, the 
above mentioned yards were closed, and Mr. McNevin became the 
western sales manager for the company, selling to the California 
trade. He did a great deal of traveling in California, where he 
built up a large circle of friends among the lumber trade. 

He went to Scotia, Calif., where the sawmills and factories of 
The Pacific Lumber Co. are, to take charge of the factory and the 
shipping at that point, in 1927. A little more than a year later he 
came back to San Francisco as assistant sales [Turn to Page 44} 
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Every Buyer 
sPECIALISTS Should Know 


When a manufacturer devotes his entire time 
and facilities to the manufacture of two or three 
species of wood, you can bet that his customers 
will obtain the best values. 


For many years we have been doing this and our 
long list of regular customers is convincing evidence 
that we deliver the right quality, milling and grading. 


Give us a trial on your next order for Cypress 
Philippine Hardwoods, Gum and Oak Trim. 


Gregertsen Brothers Co. 
332 So. Michigan Ave., 
CHICAGO 


Yards and Planing Mills: 
CAIRO, ILLINOIS 





























Clear arched spans up to 150 feet. 
—no trusses. Built of short length lumber they can be quickly erected 
without the use of cranes or skilled labor. 
pensive construction for auditoriums and warehouses. 





754 E. 29th St., 


Lamella Roof for Fort Erie Arena, Fort Erie, Ont., Canada, 138’ clear span. 


“LAMELLA” 


(PATENTED) 
Trussless ARCH ROOFS 


Clear Floor Space— No Columns—No Trusses 


Not an inch of waste space under a Lamella constructed roof. 
Unobstructed floors, no columns, 


The best and most inex- 


For full information write 


LAMELLA ROOF SYNDICATE, Inc. 
45 WEST 45th STREET, NEW YORK 
THE TRUSSLESS ROOF CO. LAMELLA TRUSSLESS ROOF CO. 
Los Angeles, Calif. 801 Kirby Bldg., Houston, Texas 


LAMELLA CONSTRUCTIONS, Inc. MISSOURI LAMELLA ROOF CO. 
801 Norris Bldg., Atlanta, Ga. 904 Bk. of Com. Bldg., St. Louis, Mo. 

































ate 


HEMioc 


meet a od 











Listen to Me, 
You Lumbermen! 


POLSON’S WEST COAST HEMLOCK is different. 
are two very important parts to the name. 

WEST COAST HEMLOCK is a species much in favor with 
particular buyers especially in the far eastern states. It also has 
preference with Japanese wood workers where some of the best 
craftsmen in the world can be found. 

Then last, but not least, the word “ POLSON” is a most im- 
portant part of the name of this product. POLSON on the Pacific 
Coast means the greatest loggers in the Grays Harbor district. It 
means timber from the greatest old growth forests of the region. 

This is my message to you, as the man who knows, because I 
am directly responsible for this operation. 


HEMLOCK 


There 











L. G. Pauze, Manager, 


Polson Lumber & Shingle Co. 


HOQUIAM, WASHINGTON 
Successors to Eureka Cedar Lumber & Shingle Co.) 



































Profitable 
Lumber 
Retailing 


ARTHUR A. HOOD 


A book, every retail 
lumber dealer will 
want. It gives the 
basic principles of 
lumber retailing in a 
simple, brief and read- 
able manner. It shows 
how to systematically 
plan for organizing a 
retail business for 
profit. It is a presen- 
tation of profit-creating management practices and sales pro- 
motion methods applied to the retailing oi all building material. 








Beginning with a definition and a discussion of “ profitable 
lumber retailing”, the reader is taken step by step along the 
path toward profitable organization and conduct of his business. 
Market analysis, turnover, cost control, price making, creative 
merchandising and advertising are among the subjects treated. 


This is not a book of theories, but one of facts and experi- 
ences. Every suggestion in it is tounded upon practical ex- 
perience. All that it proposes has been done with profit. 
Every retail lumber dealer, large or small, will enjoy reading 
this book and will find many money-making ideas in it. 


“Profitable Lumber Retailing” is bound in synthetic 

leather, 400 pages, 844 x 5 inches. POSTPAID $3.50 

Americanfiimberman “cacaco, wt. 
CHICAGO, ILL. 
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Marketing Lumber Like Drygoods 


LSEWHERE in this paper a Massachusetts lumber dealer is 
quoted as saying that in the not distant future the lumber 
industry is to become thoroughly standardized, and that lum- 

ber will perhaps be sold in department and hardware stores in 
cartons much the same as some other building materials. Since 
stores of this sort have long sold wood curtain poles, wood weather 
strips, moldings, short shelving boards etc., they may be said al- 
ready to have made a start in the lumber business. Since also in- 
terior finish, flooring, knockdown frames and perhaps some other 
lumber items are packaged at the factory, the chief obstacle to 
an extension of the lumber stocks of department and hardware 
stores may appear to be the reluctance of producers to market 
their output through those channels. 

Every sort of goods that is easily merchandised is grist for the 
department store’s mill, and since people are in the habit of going 
to these stores for nearly everything they need, there need be no 
surprise if they look to them for lumber. It may be said, there- 
fore, that every step that makes lumber a product that is more 
easily marketed, particularly if it is neatly and compactly pack- 
aged, offers a temptation to the department store buyer at the same 
time that it offers an opportunity to the retail lumber dealer. Of 
course, packaged lumber is more logically carried by the retail 
dealer in lumber and other building materials than by a depart- 
ment store, but the mere fact that the department store is as- 
sumed to carry everything assures it some demand for lumber. 

Without any deliberate intention on their part, perhaps, the 
places of business of many retail lumber dealers have become 
building material department stores. Some dealers have in fact 
definitely undertaken to make their places headquarters for every- 
thing in the building line. Dealers who have aspired to that posi- 
tion and have persistently impressed their personality and their 
services upon their communities will be the first to take on goods 
that not only have a logical place in their stocks but that offer 
exceptional merchandising advantages. They will not be driven 
to do so by department store competition or the fear of it; they 
will take on such goods for good business reasons and will make 
a point of impressing upon the people of their communities the fact 
that they have everything in lumber and other building materials, 
that their stores are in fact building material headquarters. 





Public Service That Helps Business 


T SOMETIMES happens that a merchant is in a strategic 

position to secure and broadcast information of the utmost 

value to the people of his community. His possession of 
information of this kind fairly places upon him an obligation to 
make it available to everybody, at the same time that it affords 
him an opportunity to build good will for himself by making it 
known. An example of this sort of information and service is 
afforded by the action of the Sunkist Lumber Co., of Monrovia, 
Calif., in disseminating facts about the life history and destructive- 
ness of termites, or the so called white ants, and methods of ex- 
terminating them. 

Authoritative information has long been available about termites 
and it is likely that a considerable part of the population has at 
least heard of them and of the injury they may do to wood struc- 
tures, but it is hardly likely that even those who know of the 
destructiveness of these insects also know of the simple methods 
of protecting buildings from them and of eliminating them when 
they have once begun their work. There is always danger also 
that owners of wood structures interested in protecting their 
buildings from termites will become the victims of fraudulent 
“exterminators” who are always on the lookout for opportunities 
for exploitation of fake remedies and useless devices. 

While termites may propagate in much of the territory of United 
Sates, the common opinion is that they thrive only in the warmer 
sections. There are enough exceptions to the latter rule to make 
measures of prevention against them of interest in all parts of 
the country. They doubtless do more damage in some parts of 
the country than in others, but there is always a possibility that 
they may be destructive in communities where they have not 
hitherto been noticed. In fact, since these insects do most of their 





damage where it will be unsuspected until it has reached an ad- 
vanced stage, preliminary preventive measures are much more 
effective and economical than efforts to check them after they have 
once begun their work. 

Lumbermen are of course interested in promoting the use of 
wood and therefore they are interested in promoting a form of 
wood construction that makes for security against injury by ter. 
mites. The Sunkist Lumber Co. supplied information designed to 
promote safe construction at the same time that it suggested means 
of discovering termite damage and checking it. Dealers will fing 
this information helpful and suggestive. It is published elsewhere 
in this issue. The- University of California, at Berkeley, as well 
as the Department of Agriculture at Washington, D. C., has pub. 
lished instructive and authoritative bulletins on termites, which 
may be obtained on request. It will be to the interest not only 
of individual lumber concerns, but of the lumber industry as a 
whole and of the various communities to make this information 
more generally available. 





Creating vs. Waiting for Building Business 


F ANYBODY does not believe that business can be created 
let him check up on his own buying of articles and com- 
modities that he eats, uses and wears. He can not look far 

without discovering that his choice of brands and even of places 
of purchase have been determined by the producer or distributer 
by means of advertising, of display or of demonstration. In fact, 
it could not be otherwise, for these are methods by which informa- 
tion is disseminated about goods needed by everybody in every- 
day life. Even if news about an invention or a new service or 
material were given wide publicity in the news columns of the 
press at the time of its invention or discovery, a great many per- 
sons would not see it and it would still be necessary for the pro- 
ducer and distributer to tell the story again and again by means 
of advertising. 

Sometimes the people of the United States are said to be the 
most susceptible to suggestion, and that susceptibility is called 
a weakness. There is no good reason for believing that the people 
of this country are more susceptible than those of other countries. 
In fact, so large a part of the population is made up of people of 
various nationalities, that their susceptibility to suggestion might 
be more correctly deemed characteristic of the human race than 
of any particular nationality. Whether it be a weakness and 
whether it be peculiar to Americans, it is an important fact that 
can hardly be ignored when ways are being sought to increase 
trade volume and profits. 

It may be that there are still many merchants, including lumber- 
men, who believe that there is only so much business to be had 
in a community and that if they put up their signs and keep their 
places of business open they will get as much as could be got in 
any way. This belief, however, is hardly supported by the ex- 
perience that each of them has in buying goods and merchandise 
for his own use and comfort. The equipment of his yard, the stock 
in his bins, his household furnishings and equipment, perhaps his 
clothing, and certainly his car, his radio and his phonograph have 
been selected as the result of a conviction forced upon him by 
advertising, by publicity of various kinds, and by demonstration. 
In various ways the merits of these products have been so im- 
pressed upon his mind and memory that little room has been 
left for consideration of others. 

There may be communities in which all the people who ought 
to be doing so are thinking about modernizing their homes in ac- 
cordance with prevailing facilities for providing comfort, con- 
venience and attractiveness, but the matter is open to doubt. On 
the other hand, even if many of them have given such matters 
some thought, there is still opportunity for the local lumbermen 
and other tradesmen to suggest means and methods, as well as 
opportunities and advantages of modernizing. It may well be 
that suggestions of this sort, especially if made in an agreeable 
manner, will prove to be the force or weight that turns the scale. 
It may be admitted that people are always thinking about things 
they would like to do or have, but nobody can say how long they 
may think of them before buying them. Indeed, nobody can tell 
what they are thinking of doing or having. It is the function of 
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trade promotion to give definiteness to wishes and ambitions for 
improvement at the same time that its function is to pave the 
way to realization. 

There is good reason for believing that the susceptibility of 
Americans to suggestion is due to their habits of aspiring to some- 
thing better in a financial and social way. As a consequence, they 
are on the lookout for merchandise and services that promise to 
add to their incomes, to increase their comfort, to reduce their 
labor and increase their leisure. Everybody in the United States 


Chain Store, Independent 


HAIN STORE development in the United States has assumed 
- an importance that challenges the attention of everybody 
who believes that individual effort and personal initiative 
are the foundation stones on which is built up and maintained a 
free, intelligent and enterprising citizenship. Meeting chain store 
competition involves much more, therefore, than the problem of 
the individual merchant in meeting a price; it is a matter that 
vitally concerns not only independent merchants, but manufac- 
turers, wholesalers, bankers and business and professional men 
generally. The chain store has come into existence in response 
to a demand that was not being met by the independent dealer. 
It has grown and thriven in a field that was left unoccupied, and 
it is conducted on principles whose soundness can hardly be ques- 
tioned. The chain store offers a type of service that appeals to a 
large part of the population and it opens opportunities for a type 
of management and control that might be made as effective in the 
single store as in a chain of them. 

Ask an independent merchant why he can not meet chain store 
competition and he is likely to attribute his failure to the price 
advantage of the chain. He will assert that mass buying enables 
the chain to undersell the independent. He will also point to the 
fact that he provides a credit and delivery service that the chain 
does not give. He may add that he carries a wider variety and 
perhaps a better grade of goods than the chain. Of the chain he 
may say that its goods and services are so standardized and re- 
stricted as to be wholly impersonal and perhaps indifferent, while 
his goods, methods and service are quite the reverse of those of 
the chain. All of these statements are no doubt true, but they do 
not tell the whole story. 

The fact that the term “chain” adequately describes a distinctive 
type of retail store suggests a difference between such a store and 
the independent retail establishment that is fundamental. The 
chain store is so organized and controlled that its local manage- 
ment and clerical force could be wholly changed every day in the 
week without serious disturbance to the service it renders to its 
patrons. Chain store managers differ as all men differ from one 
another, but they are left little room for personal initiative. Though 
personality can not be wholly eliminated so long as human beings 
are employed as local chain managers, nevertheless the methods 
of centralized control and the rules of conduct fixed at distant 
headquarters are so’ standardized and enforced that the local 
requirements might almost be met by an automaton. At the same 
time that this method of absentee management and control is 
objectionable to the intelligent and discriminating purchaser, it 
embodies a principle that is indispensable to the success of the 
chain store business; and by the same token it leaves open an 
opportunity for the success of the independent merchant. 

Quick turnover is a cardinal principle in the operation of the 
chain store. This implies both limited variety and limited supply, 
which in turn mean relatively small investment for the volume 
of business done each day. Perishable goods when carried are in 
small amounts and of restricted variety. Everything in the chain 
store is sold for cash, so that the goods are on the shelves or the 
money is in the safe. Cash buyers at the chain store do not pay 
for goods delivered to deadbeats, and the price of merchandise 
does not carry the burden of bookkeeping and long credits. The 
chain store is a merchandising machine, with personality almost 
wholly left out. On the other hand, the independent store is a 
community institution with an individuality and a personality as 
definite as those of its owner. 

When the independent merchant seeks a means or a method of 








hopes to have more money, enjoy more comforts and have more 
leisure, and the merchant who can promise anything of the kind 
to anybody will receive a respectful hearing; if he can actually 
deliver what he promises he may be sure of the good will of all 
to whom he fulfills his obligations as a merchant. Rarely, if ever, 
has so promising a merchandising opportunity been presented to 
any class or group of merchants as that offered by remodeling to 
the lumber dealers and to suppliers of household equipment and 
furnishings. 


Merchant and Community 


meeting the onslaughts of the chains he is apt to look outside 
rather than inside his own store. He is likely also to feel that he 
must fight the chain store with its own weapons, chiefly that of 
price. If, however, he undertook to go the full length in this 
attempt he would have to transform his own store into something 
closely resembling the chain store and might lose advantages 
inherent in independence without gaining the advantages of the 
chain. Nevertheless, the independent can take a leaf from the 
chain store’s book of experience, to his own advantage. He can 
keep his counters, shelves and windows clean, fresh and attractive. 
He can reduce his inventory at least to the extent of reducing 
the amount of slow moving items. By careful buying he can relieve 
his fast-moving, profit-producing merchandise from the burden of 
the dead stock, and therefore sell on a narrower margin. He can 
devise a-method of pricing that will reward the cash buyer and 
penalize the credit customer, rather than the reverse as at present; 
and he can make the buyer who demands delivery pay for it, 
instead of saddling part of this cost upon the cash customer who 
carries his purchases away with him. 

It can hardly be denied that the substantial and permanent in- 
terests of the communty as a whole are best promoted by inde- 
pendent merchandising. But the independent merchant cannot 
rely altogether upon an appeal to community loyalty to overcome 
the handicap of a lack of enterprise in the conduct of his store. 
He must assume that the people of his community are entitled to 
the best service that modern merchandising can give them, and 
he has a right to expect that that kind of merchandising will 
bring him profits. He can work with his fellow independent 
merchants in eliminating trade abuses. He can work with whole- 
salers and manufacturers in stimulating distribution. By reforming 
his methods, revising his prices and improving his service he can 
lay the foundation for an intelligent and convincing appeal to the 
people through advertising. Finally, he can give a kind of service 
that a great many people want and that the chain store can not 
give. 

To say that a single formula would guide the independent mer- 
chant everywhere to success would imply such a standardization 
as makes the chain stores what they are. Personal service appeals 
to many persons; to more, perhaps than do the price and standard- 
ized service of the chain store. Credit may be recognized as a 
legitimate service when it is paid for by those who demand it. 
Delivery of merchandise also is a legitimate service when its 
cost is included in the price of the merchandise delivered or is 
added as a charge for an extra service. Cash payment and self- 
delivery entitle the buyer to a concession in price that covers the 
difference in cost to the seller. To deny discriminating service 
is to imitate the chain store and to renounce a major advantage 
possessed by the independent merchant. 

The first step in meeting chain store competition is to recognize 
the arrival of a new era in merchandising. This ought not and 
does not mean that the retail merchant’s aggregate profits shall 
be less than formerly. It means rather that he shall adopt and 
put into practice methods of merchandising that will attract and 
hold a trade that will insure his prosperity. ‘As the sole purpose 
of engaging in business is to realize profits, there can be no thought 
of sacrificing them. But in future profits must be earned, and they 
can be earned only by a more efficient method of merchandising 
than now prevails. The entire community is entitled to this kind 
of merchandising and no retailer need fear that the people will 
fail to respond to it loyally when he offers such service. 
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Books on Lumber Business 


What books would you recommend for a 
high school graduate who is intending to learn 
the lumber business, and who will have an 
opportunity to work in the sawmill? He may 
also work in the office, and in logging opera- 





tions.—INQUIRY No. 2,301. 
[This inquiry comes from the Philippine 
Islands. In response a copy of the AMERICAN 


ILUMBERMAN catalog of books for lumbermen 
has been sent and the inquirer’s attention has 
been particularly directed to the following 
books : 


Lumber—Its Manufacture and Distribu- - 
ame. WE BE. ccc cccnccereeees $4.50 
Logging—Bryant, page 18..........+..6. 4.5 
Lumber and Its Uses—Kellogg, page 20.. 4.00 
American Lumber Industry—Brown, p. 14 3.00 
Woodworking Machinery—Noyes, page 16 3.00 
Kiln Drying of Lumber—Koehler & Thelan, 


Oh , See rere ree 3 
The Kiln Drying of Lumber—Tiemann, 

Es awa faked ake wake Ore wad eo bes ae 5.00 
Forest Products, Their Manufacture and : 

C—O, DEMS BO. .ccsccscvccesese 4.00 


There is, of course, some overlapping and 
repetition in the texts of these books. How- 
ever, differences in methods of treatment by the 
various authors only serve to give freshness of 
viewpoint to the subject. Also it is desirable 
for anybody engaged in the lumber business 
and particularly for a beginner to have a work- 
ing library for frequent reference. It is with 
this thought in mind that the eight texts already 
mentioned have been recommended.—Eprror. } 


F. O. B. Sales and Freight Charges 


Will you kindly give me your opinion and 
any authorities you may have at hand on the 
following facts: 

A purchased from B several cars of lumber. 
B tells A the different points from which the 
lumber will be _ shipped. The sale is made 
f. o. b. The freight rates are more at some 
places of shipment than at others. Most of 
the cars tooka 22%-cent rate. A sues B for 
refund on cars taking a higher rate than 22% 
cents. A claims that when he bought f. o. b. 
he understood that he was buying at a 22%- 
cent freight rate to the point of destination. 
A claims that this is the customary rate. B 
claims that when he sold the lumber f. o. b. 
he understood that he was to be paid the con- 
tract price f. o. b. car and that he was not 
interested in the freight rate. 

Can A recover from B for the freight in 
excess of 22% cents? If 22% cents is the cus- 
tomary rate, can A show that it is the custom 
to buy f. o. b. and that a purchase so made 
is understood to mean f. o. b. 22%-cent rate 
to point of destination?—INQuIRY No. 2,305. 


[It is understood that the sales of lumber 
were made f. o. b. mill and no stipulation was 
made regarding the rates of freight. In other 
words, while one and perhaps both parties had 
knowledge of the rates of freight from the 
different points of shipment, nothing was stated 
in the contract of sale regarding these rates 
or the bearing they had on the prices. That 
is to say, the purchases were plainly f. o. b. 
mill. That would mean of course that the 
seller had no interest whatever in the freight 
rates and that the buyer would pay the cost 
of transportation. 

Though the shipments were over relatively 
short distances in an eastern State, an authori- 
tative statement of this matter made by the 
National-American Wholesale Lumber Asso- 
ciation may be of interest: 

“When lumber is purchased f. 0. b. mill, it 
is with the clear understanding that the price 
named is for the lumber loaded free on board 
cars at the mill; that the buyer assumes no 
risk of overweight and enjoys any saving in 
underweight. In other words the mill is not 
in any way interested in the amount of freight 
charges on such shipments.” 

In the inquiry reference is made to “custom” 
as related to the rate of freight and the obli- 
gation of the seller to pay the excess over a 


certain rate. It is a rule of law that under 
certain circumstances a custom of the trade 
may be proved, but there may be some doubt 
as to the application of such a rule to freight 
rates. 

It is impracticable to give an authoritative 
legal opinion in a matter of this kind, which 
would require much more study than it is 
possible to give it. If the amount in contro- 
versy is sufficient to warrant a trial in court, 
of course it will be necessary for the parties 
to the controversy to employ attorneys. An 
opinion expressed by any other attorney under 
the circumstances would be unlikely to carry 
much weight.—EpirTor. ] 





Federal Court of Claims 

In your issue of Aug. 4, 1928, page 238, 
under “Trouble and Litigation,” you men- 
tioned a Court of Claims just opened by an 
act of Congress to afford relief to citizens of 
the United States on war losses sustained on 
which they have not received justice. 

Where is this Court of Claims and how do 
you get matters before it, and how long will 
it be open for such business?—INQuIRY No. 
2,263. 

{This inquiry comes from Washington State. 
The Federal Court of Claims is a United 
States court organized for the purpose of con- 
sidering and passing upon claims of citizens 
and others against the United States. This 
court was established in 1855, and it was neces- 
sary for the reason that it is fundamental 
that a citizen can not sue his own govern- 
ment. In the Court of Claims the government 
permits. itself to be or consents to being sued. 
It is a permanent court, which sits in Wash- 
ington, and cases are presumably brought be- 
fore it in much-the way that they would be 
brought before any other United States court. 
The article published in the AMerican Lum - 
BERMAN and referred to by this inquirer told 


of the extension of the jurisdiction of the 
Court of Claims by an act of Congress to 
include certain cases arising in connection with 
the World War.—Ebiror. } 


Objection to Commission Selling 


Concerning the above inquiry, there have been 
many plans used by the various dealers in the 
Twin Cities in the employing of salesmen, the 
Twin Cities being. perhaps one of the older 
lumber fields of the country 

At a recent gathering of dealers of the Twin 
Cities it was unanimously voted that the em- 
ploying of salesmen on a commission basis be 
disapproved and that no salesmen to be hired 
in the future should be hired other than on a 
straight salary basis. 

The advantages of having a salesman on a 
straight salary basis are many; for instance, 
you can control the activities of the salesman, 
he also feels himself a part of the firm and is 
therefore more vitally interested in the firm’s 
securing the margin it is entitled to than he 
would be if on a commission basis. I fully 
believe that if the party in question wants to 
work for the good of the industry at large he 
can do his bit by employing salesmen on a 
salary basis.—INQUIRY No. 2,288-B. 

[This comment is made by a lumberman of 
St. Paul. The action taken by the Twin Cities 
lumbermen was reported in the AMERICAN 
LUMBERMAN of Jan. 12, 1929, page 46, under 
the heading, “Opposes Solicitation Policies.” 
As reported, the action of the retailers was di- 
rected particularly to the policy adopted by the 
manufacturers of building materials who em- 
ployed their own salesmen in securing distribu- 
tion of their products in the Twin Cities 
territory. That is to say, the retailers of the 
Twin Cities felt that their own interests and 
the interests of the lumber industry as a whole 
in that territory were not protected and pro- 
moted by the activities of salesmen working in 
behalf of manufacturers.—Eprror. } 
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An English paper attributes 
American success in extending 
trade to advertising, and de- 
clares the “firm belief that in 
the United States the adver-| 
tiser gets far more value for 


furnace 


turer of any other nation under 
the sun.” 


* * * 
Messrs. Pack, Woods & Co., 
of Oscoda, have begun the con- | 


Carriers will dump the refuse 
of the mill into this furnace, 
| the roof of which hardly rises 
about the ground. 
from the burning mass in the 
passing through the 
his money than the manufac- | flues of the battery of boilers 
placed just north of the furn- 
ace, generates all the additional 
steam required for the full ca- 
pacity of the salt block. 


gun. The mill structure will be 
50x150 feet in size, with boiler 
house, office, etc., and will be 
supplied with all modern im- 
provements. The cutting gear 
will consist of Stearns’ circular 
and Wickes’ gang and engine 
complete. 


The heat 


* * * 


English newspapers are be- 


struction of a novel but highly 
useful refuse burner between 
their mill and salt block. An 
excavation of nearly 20 feet in 
depth, and about 20 feet 
square, has been made, and 
protecting walls of brick laid 
to keep the sand from caving 
into the square. Within the 
space is built a furnace which 
is to have an arched roof and 
will be 14 feet square inside 
and 18 feet in the clear from 
the grates to the top of the 
spring of the arch. The walls 
will be very thick, the inner 
courses being fire brick laid in 
mortar made of salt and a fine 
blue clay taken from the new 
wells the company is sinking. 





* * * 


The improvements on_ the 
Kirby-Carpenter Co.’s new mill 
at Menominee will be com- 
menced as soon as this season’s 
work ceases. The present build- 
ing is to be enlarged so as to 
make it just 200 feet long. 
Another year and this will be 
the largest and best mill on 
the Menominee River and _ its 
capacity will be over 200,000 
feet per day. 

2 


The work of driving piles for 
the foundation of’ a new saw- 
mill for Sanborn & Bliss, at 
Carrollton, Mich., on the site 
of one recently burned, has be- 





ginning to talk as follows, this 
selection being from a journal 
called the Machinery Market: 
“Under the present system we 
have to buy from £70,000,000 
to £80,000,000 worth of food 
per annum from abroad. Sup- 
posing we pay half of this to 
the United States of America, 
what do they do with this 
money? Simply keep it to 
themselves. They buy very lit- 
tle from us. By means of a4 
high protective tariff the 
Americans ensure that this 
money obtained from us shall 
be spent amongst their own 
manufacturers instead of with 
us. Thus American manufac- 
turers prosper while British 


manufacturers are starving.” 
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Southern Pine Soft as a Result of Bad Weather 


The southern pine market has continued somewhat weak, 
but gives indications of greater steadiness that may develop 
into strength. The recent flood of transit cars from small 
mills has hurt the business of all producers. But the whole- 
salers and mills that shipped these are putting very few 
afield at present. It is believed that small mills have about 
cleaned up their surplus, and that their cut from now on 
will be absorbed in the South as building gets under way. 

uotations on boards and dimension are soft. While the 
export timber market is dull and weak, domestic industrial 
business is keeping special cutting quite firm. Such large- 
mill workings as flooring are.less affected than stuff that 
can be supplied by smaller mills, but prices have been 
shaded a little. Actual production in the week ended May 
11 was 91 percent of average, compared with 89.5 the pre- 
vious week, and orders were 7 percent less than actual out- 
put. Shipments exceeded the output by 3 percent, so that 
there has been a further reduction in unfilled orders. It is 
understood that a larger number of the manufacturers are 
now willing to accept prevailing levels. Bad weather is a 
big handicap to development of demand, and an early im- 
provement in sales is looked forward to. 


Carolina Pine and Roofer Mills Consider Curtailing 


Business in the North Carolina pine market is rather 
dull. Bookings recently have been running behind the out- 
put, while shipments have been ahead of it, so that there 
has been a slight depletion of stocks, while files of un- 
filled orders have been reduced. The present stocks can 
hardly be regarded as excessive in view of the fact that 


_ spring demand has been delayed and retailers will need 


replenishments as soon as the weather opens up. Unfilled 
orders on May 4 amounted to 28 days’ production. Prices 
have softened somewhat during May, and reports indicate 
that they are so unsatisfactory that some mills are think- 
ing of curtailment. Production has been very little larger 
recently than the average since the first of the year. Sales 
returns in April showed in general some improvement over 
those for March, edge 4/4 B&better advancing from $45.53 
to $45.90; 1x6-inch B&better, from $46.92 to $47.70; 1x6- 
inch No, 1 common from $37.64 to $37.75, while B&better 
2%-inch flooring declined from $43.10 to $43.05, and 1x6- 
inch No. 2 roofers from $28.80 to $28.55, f.o.b. Norfolk, Va. 
Georgia roofers appear to be moving in considerable 
volume, especially to southern consumers for textile mill 
and village construction and for farm use, while mills 
have been filling some large orders for special industrial 
low grade stock for the North, and there is a steady if 
somewhat small movement to eastern markets. The late- 
ness of spring in consuming territory, however, is retarding 
buying by retailers, and any effort to push sales is at the 
expense of prices, which are already considered too low. 
Manufacturers are disposed to curtail their cut. 


Movement of Northern Pine and Hemlock Fairly Active 


Northern pine production has been showing its seasonal 
increase, and is now about equal to shipments and book- 
ings. But of course the association mills are still far behind 
in their shipments, having on May 4 unfilled orders equal 
to 45 days’ production, the unfilled covering around one- 
fifth of the total stocks on hand. But Ontario mills included 
in these statistics had 33 percent of the stocks and only 28 
percent of the unfilled orders. Total orders booked by both 
association and non-association mills during the first eigh- 
teen weeks of the year were one-third larger than the cut, 
so that northern pine is in very strong statistical position. 


Lumber Statistics Appear on Pages 48 and 49, 
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In both the middle West and. East there has been very 
active demand for the lower grades for industrial uses. Re- 
tail demand for higher grades has been picking up in the 
middle West with improved weather, but business in the 
East tends to be disappointing. Quotations throughout the 
list appear to be firmly held. 

Demand for northern hemlock has been somewhat slow 
in the last week or so, but average orders for the two weeks 
ended May 4 have been practically equal to the production, 
which is now a little less than the average since the first of 
the year. Business shows signs of improvement in Wiscon- 
sin and Michigan territory, but buying is hand to mouth. 
Of total stocks on hand April 1, 70 percent were green, and 
larger sales are expected as soon as dry material becomes 
available for shipment. Quotations are steady. 


Domestic Fir Business Smaller; Export Makes Gain 


Total bookings of West Coast mills during the week 
ended May 4 were 3 percent less than their production, 
while shipments were about | percent larger than the pro- 
duction. Actual production made 8114 percent of capacity, 
compared with 80% percent the preceding week. Identical 
mills reported production 1 percent less than during the 
preceding week, while shipments were 5 percent less, and 
orders 3 percent less. The mills on the whole are. in favor- 
able statistical position, for they have good ‘files of unfilled 
orders, ‘and will soon be entering the season of enforced 
curtailment because of forest fire hazard. Unfavorable fac- 
tors affecting demand, both domestic and foreign, will 
probably be offset by a new import tariff, so that the mar- 
ket is likely to retain its strength. 

Export footage, and proportion of total bookings, showed 
a large gain in the last week, but it is not clear whether 
this business was at satisfactory prices. There are reports of 
attractive concessions in the Atlantic coast market, for con- 
sumption in building is not up to expectations, and more 
lumber has been going forward. Business in California has 
been quietening down, although until recently it had been 
steadily improving. Rail trade made only 39 percent of 
total bookings last week, compared with 43 percent the 
week before. Some of the cargo mills are said to be turning 
to the middle West market, but country trade in this terri- 
tory has been much retarded by the weather, so that com- 
petitive southern pine has been softer. 

_To date the mills have shipped a little larger percentage 
of their cut than they did last year, but sold a smaller pro- 
portion of it, so that it is probable they will soon take steps 
toward curtailment of the cut. 


Hardwood Output Restricted and Exceeded by Sales 


Production of southern hardwoods declined from 82 per- 
cent of average during the week ended May 4, to 78 percent 
in that ended’ May 11, and bookings exceeded the actual 
output by 13 percent. Reports indicate that the mills have 
low stocks and rather good order files, so that the situation 
is fundamentally strong. Recent southern rains are likely 
to keep down the output for some time yet. Northern out- 
put has been seasonably declining, and trade has been keep- 
ing up fairly well, so that there will be no surplus there. 
The market feels the temporary restriction of buying by 
the automotive industry, but increasing call from the mill- 
work and flooring plants appears to be taking up the slack. 
The furniture industry has been buying steadily if not in 
large volume, and radio cabinet makers are taking fair 
amounts. Quotations have lost their buoyancy, and occa- 


sional shading on slow items has been reported, but it can- 


be said that the market as a whole is steady. 


Market Prices and Reports on Pages 73 to 78 
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Pioneer Hardwood Man Dies 


[Special telegram to AMERICAN LUMBERMAN] 


Louisvitte, Ky., May 16.— Following a 
week’s illness and gradually declining health 
over a period of five years, Daniel E. Kline 
LI, aged 79, president of the Louisville Veneer 
‘Mills, died at the Kentucky Baptist Hospital 
here, Wednesday afternoon, May 15. Mr. 
Kline was born and educated in Cincinnati, 
Ohio, coming to Louisville about forty years 
ago and founding the small business which 
grew steadily into one of the outstanding com- 
panies of its kind in the country. 

Mr. Kline was an excellent association man 
and contributed financially and in personal ef- 
fort to various movements for the enlarge- 
ment and improvement of the veneer, plywood 
and lumber industry. He was one of the orig- 
inal directors of the Southern Hardwood Traf- 
fic Association, and sponsored establishment of 
the Louisville branch. For ten years he was 
a director of the National Veneer & Panel 
Association, now the National Veneer & Ply- 
wood Manufacturers’ Association, and then 
served as its president from 1917 to 1919. 
During this period Mr, Kline was largely in- 
strumental in the movement which resulted 
in reclassification of freight rates on lumber 
and lumber products. He was one of the 
founders and past presidents of the Louisville 
Hardwood Club. 

Mr. Kline is survived by his widow, Mrs. 
Florence Ella Kline, a daughter, Mrs. C. L. 
Price, of Pittsburgh, and one son, Harry E. 
Kline, vice president of the Louisville Veneer 
Mills, who is nationally known as an associa- 
tion worker. 


Take Means to Steady Market 


[Special telegram to AmM®rIcAN LUMBERMAN] 


SEATTLE, WaAsH., May 15.—Reduction in 
production for May is the slogan of the Doug- 
las fir district of British Columbia, Washing- 
ton and Oregon. Statistically the fir market 
situation is strong at present, but the trend 
appears to be in the wrong direction. For 
half a century the industry has pursued the 
policy of locking the door after the horse 
was stolen. Curtailment of production after 
markets are flooded, with prices down below 
cost, does not bring desired results. 

With the advent of Col. W. B. Greeley as 
the secretary-manager of the West Coast Lum- 


bermen’s Association just a year ago, the 
evolving of a new system began. Col. Greeley 
has devoted a great deal of his time to secur- 
ing adequate and comprehensive data on pro- 
duction, orders, stocks and market conditions. 
This information is assembled, analyzed and 
graphed by association staff statisticians and 
presented by Col. Greeley to the members of 
the West Coast industry. The colonel has 
dubbed himself the “charting fool,” but his 
charts have aroused the members of a great 
industry. It is freely predicted that a very 
large proportion of the fir mills of the district 
are determined to hold the present situation 
in hand to such an extent that they will close 
down their operations for a solid week during 
the present month. Such a procedure, almost 
unheard of at this time of year, unquestionably 
will have the desired steadying effect on the 
market situation, and later, followed by the 
usual Fourth of July close-down among the 
mills, will probably mean a stable market 
throughout the remainder of the year. 


New Export Lumber Group 


[Special telegram to AMERICAN LUMBERMAN] 


SeaTTLE, WasH., May 15.—Representatives 
of the cargo mills which are not affiliated with 
the Douglas Fir Exploitation & Export Co. 
met in Tacoma yesterday and made plans to 
form an export lumber group to take advan- 
tage of association co-operation and privileges 
permitted under the Webb-Pomerene law. 
Their objects and purposes closely parallel 
those of the Douglas Fir Exploitation & Ex- 
port Co. which has successfully operated un- 
der the provisions of that law since 1916. 

Mills which have already indicated their 
willingness to join are: The Long-Bell Lum- 
ber Co.’s two mills at Longview; Clark Nick- 
erson, Everett; Clark & Wilson, two mills, 
Portland; Bay City Lumber Co., Aberdeen; 
and the Washington Lumber & Spar Co., Stim- 
son Timber Co., Bolcom-Canal Lumber Co. 
and the Bissell Lumber Co., of Seattle. The 
list is being added to daily. 

Headquarters will be established at a city 
to be selected, and a secretary-manager chosen 
when the organization is completed and named. 
Prominent lumbermen think the movement of 
great importance in thus serving further to 
unify the mills which are in the export lum- 


ber business. 





Shipments Equal Output; Orders Less 


[Special telegram to AMERICAN LUMBERMAN] 


Wasurneoton, D. C., May 16.—Five hundred and eighteen softwood mills of eight associations 
with average production of 335,471,000 feet, gaveactual production during week ended May 11 as 
105 percent, shipments 105 percent and orders 98 percent of the average production for the last 


three years. 





Their shipments were 100 percent and their orders 94 percent of actual production. 








The week’s figures for average and actual production, shipments and orders follow: 
No. of Average* Actual 

SorTwoops— Mills Output Output Shipments Orders 
Southern Pine’ Association.............e08. 141 73,225,000 66,844,000 68,702,000 61,970,000 
West Coast Lumbermen’s Association..... 208 172,583,000 197,024,000 198,363,000 191,185,000 
Western Pine Mfrs. Association........... 34 34,779,000 35,090,000 36,565,000 32,913,000 
Calif. White & Sugar Pine Mfrs. Assn..... 18 20,761,000 22,723,000 18,540,000 17,213,000 
California Redwood Association........... 13 7,354,000 8,382,000 8,466,000 9,215,000 
North Carolina Pine Association.......... 70 10,878,000 9,780,000 8,260,000 9,240,000 
Northern Pine Mfrs. Association.......... i) 11,918,000 10,475,000 9,670,000 5,706,000 
Northern Hemlock & Hardwood Mfrs. Assn. 25 3,973,000 2,099,000 2,415,000 2,557,000 

Total, softwoods.........-eeeeeeeeeeeeee518 335,471,000 352,417,000 350,981,000 329,999,000 

HAaRDWooDs— : 
Northern Hemlock & Hardwood Mfrs. Assn. 37¢ 9,295,0002 7,675,000 5,012,000 3,613,000 
Hardwood Manufacturers’ Institute....... 254+ 45,619,0008 35,656,000 39,397,000 40,312,000 

eR EE ee re 291+ 54,914,000% 43,331,000 44,409,000 43,925,000 


*Average production is based upon actual production during the last three years. 


tProductive capacity. 


Production is log converted to lumber scale. 


tNorthern hemlock units represent a capacity of 35,000 feet; those of Hardwood Institute, a 


capacity of 30,000 feet. 


Tell of Wood’s Superiority 


[Special telegram to American LuMBERMAN] 


CLEVELAND, OnI0, May 15.—At a banquet 
given by the Cleveland Lumber Institute and 
the local Hoo-Hoo Club tonight there was an 
attendance of over 500, including city officials, 
architects, contractors, retail lumbermen and 
others. Arch Klumph, president of the Cuya- 
hoga Lumber Co., presided as toastmaster, | 

John W. Simcoe, of the National Lumber 
Manufacturers’ Association, spoke on the need 
of uniting all factors of the industry to com. 
bat harmful and unreasonable legislation. Un- 
just insurance rates are being combated suc- 
cessfully. Recent efforts of all interests in 
fighting a revision of the tenement code in 
New York State effected a saving of 100,- 
000,000 feet per year for lumber interests of 
New York City alone, to say nothing of the 
effect that such a revision would have had in 
all other States. 

L. R. Putman, of Chicago, representing the 
Southern Pine Association, introduced as the 
best looking and best dressed man in the in- 
dustry, said that 75 percent of the 400,000 
homes in the United States are built entirely 
of wood. Despite the fact that freight rates 
have advanced from $4 a few years ago to ap- 
proximately $9 to $20 now, wood is still the 
most economical, versatile and beautiful build- 
ing material. The frame house is practically 
the only type that will lend itself readily to 
home modernization, a movement that is very 
much in the public eye at this time. He said: 

Wood is a crop that must be cut when ripe. 
No apologies need be made by the lumbermen, 
for this industry has been going for 200 years. 
It must be a good product that can last so 
long with so little effort. High pressure 
sales effort of competitors of wood is the only 
reason for their success. 


Mr. Putman paid a tribute to President Hoo- 
ver for his efforts to bring about simplified 
practices in industry. This was resonsible for 
grade marking of lumber and the adoption of 
moisture content specifications. He said that 
we are just realizing that the public demands 
better merchandise and is willing to pay the 
price for it. Better grades of lumber are pos- 
sible now due to improved manufacture. He 
also spoke of the need for better construction 
and referred to the Southern Pine booklet 
describing fifteen points of good construction. 
After trying substitutes there is a tendency 
among the industrials to revert back to wood. 
Automobile body builders are advertising the 
advantages of wood in body constructing. Con- 
cluding he said: “We have a responsibility 
that must be met. We must join hands and 
take advantage of the opportunity that is here 
right now.” 

Col. Twelvetree, manager of the Cleveland 
Public Auditorium, referred to his family 
home, which was built in 1823, remodeled in 
1924 and still is one of the finest homes in 

io. 

Mayor Marshall, who visited the local horse 
show before the banquet tonight, said they 
placed hurdles made of wood for horses to 
jump over. The horses, knowing something 
of the lumber business, found it easier to 
knock the lumber down than to make the 
necessary hurdle, which was quite in line with 
the attitude of some lumbermen. 

This meeting was held in the new Chamber 
of Commerce rooms which are finished in 
knotty white pine, giving a_ very beautiful 
effect. ; 

The guests included a very representative 
group and comments from all were that this 
was the most constructive move made by the 
Cleveland lumber dealers in many years. 

Music for the occasion was furnished by the 
Red Arrow Radio Quartet with the compli- 
ments of the Pennsylvania’ Railway. 
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Recent Lumbering Developments in the South 


To Build Second Plant 


Mempuis, TENN., May 13.—W. H. Green- 
walt, vice president and general manager of 
the Murray Wood Products Co., a branch of 
the Murray Corporation of America, has an- 
nounced that the company will erect another 
unit to its new factory which is now under 
construction in Memphis at a cost of $2,500,000. 
This is the cost of the present plant, now under 
construction, which will be completed by June 
1, and employ about 1,500 men for the making 
of automobile bodies. The new unit, it is 
understood, will be a duplicate of the present 
unit and will give twice the production and 
employ another 1,500 men. 

Several departments of the new plant in 
North Memphis are now installed in their new 
quarters, particularly the employment depart- 
ment. This is the first unit to start activities 
in the new buildings, but within the next thirty 
days all offices will be opened and the plant 
will be in operation. 


Wood Shingle Use Extended 


ATLANTA, GA., May 13.—The city council 
of Atlanta has passed a resolution extending 
for a period of two years the time limit on 
which all wooden shingled roofs in Atlanta 
must be replaced by fire-resisting roofing, with 
the result that it will not be necessary to test 
the law to this effect passed several years ago, 
as had been planned by lumber dealers in At- 
lanta. The legality of the measure is ques- 


58 cars of piling or a total of 81,986 lineal 
feet. 

The lumber inspection department under the 
direction of Mr. Knight does no buying, but in- 
spects and has shipped that which is bought 
under the direction of A. Summerhays, 
lumber and tie agent for the Illinois Centrat 
at Chicago. All lumber bought is used in the 
construction and repair of buildings and other 
equipment of the company. 


Enlarges Producing Facilities 


CutTueert, Ga., May 13.—The King Lum- 
ber Co., of this place, has just installed an 
uptodate roller bearing band mill with a ca- 
pacity of 40,000 feet daily. This, added to the 
cut of the circular mills operated by it, gives 
this company a daily capacity of 100,000 feet. 

The ‘King Lumber Co. is a pioneer in the 
roofer game in Randolph County, having man- 
ufactured the first roofers shipped from this 
county. It began business in Upson County, 
Georgia, 34 years ago as a partnership com- 
posed of Charles B. King and W. E. King, 
and has manufactured lumber continuously 
since that date. This company enjoys the con- 
fidence of the trade to a remarkable degree 
and has established a clientele in the East that 
takes all the lumber it can manufacture. The 
company is a prominent member of the Roofer 
Manufacturers’ Club, of which C. B. King 
served a year as president. 

This new band mill will manufacture B&bet- 
ter yellow pine finish and hardwood lumber, 


State Forester Resigns 


Jackson, Miss., May 13.—Roy L. Hogue 
submitted his resignation as State forester on 
May 10, for the reason that the State forestry 
commission refuses to punish disloyal subordi- 
nates, he stated, his resignation to be effective 
immediately. The resignation was a surprise, 
and was followed by that of the secretary of 
the commission, Miss A. Millsaps. 

A committee of four was appointed to elect 
a successor to Mr. Hogue, and June 1 was set 
as the date Mr. Hogue’s resignation shall take 
place. 


Now Able to Care for Large Trade 


Lovisvitte, Ky., May 13.—The Continental 
Lumber & Manufacturing Co., which recently 
has moved to 2138 South Floyd Street, in 
Louisville, from Jeffersontown, Ky., as reported 
in the May 11 issue of the American LuM- 
BERMAN, is now nicely located in its new quar- 
ters and already has begun to feel the effects 
of the increased facilities this move has given 
it for taking care of a larger trade. Officials 
of the company state that contracts are now on 
its books for over 3,000,000 pieces of automo- 
bile stock. For the present it is having its 
kiln drying done under contract, but has ar- 
ranged for installation of a dry kiln of its 
own, which will be placed in operation just 
as soon as it can be built. This is one of the 
growing concerns handling hardwoods, yellow 
pine, West Coast and Inland Empire woods, 














In the accompanying illustration is shown an octagon board rule evidently made by hand by a mechanical genius in the days when machine made 
rules were not so readily available as they are nowadays. This rule, which is owned by the Elkhorn Lumber Co., Elkhorn, Wis., is 24 inches in length 
and carries on its eight sides the scales of boards from 1 inch to 23 inches in width and in lengths of 8,9, 10, 11, 12, 13, 14 and 15 feet. The Elkhorn 
company writes that nobody connected with that concern or with whom it can get in touch can remember wien rules of the kind were in general use. 





tioned by the lumber trade, and had the At- 
lanta city council failed to take the action it 
did, suit to determine the validity of such a 
measure would probably have been filed. 

The law was passed shortly following the 
conflagration which déstroyed several blocks 
in Atlanta’s residential section in 1917, re- 
quiring that at the end of a period of twelve 
years all shingle roofs in Atlanta be replaced 
by materials classed as fire resistant, while in 
the meantime permits could not be obtained 
for roofing structures with wooden shingles. 


Railroad Doubles Lumber Inspection 


Jackson, Miss., May 13.—The amount of 
lumber inspected and shipped by the lumber 
department of the Illinois Central Railroad 
for the first four months of this year surpasses 
the amount for the same period of last year 
by 10,207,582 feet, or more than twice the 
amount handled in the 1928 period, according 
to W. A. Knight, chief lumber inspector for 
that railroad here. 

For the first four months of 1928, figures 
show that Mr. Knight’s force of men inspected 
and shipped a total of 7,289,125 feet of lum- 
ber. For the same period of this year, com- 
pilations show a total of 17,496,707 feet. 

During April, 1929, the department handled 
a total of 216 cars, or 4,434,301 feet of lum- 
ber and 68 cats of piling, totaling 81,896 lineal 
feet. In April, 1928, the department handled 
only 93 cars of lumber or 1,797,611 feet, and 


while the circular mills will continue to manu- 
facture roofers. The company has sufficient 
standing timber to assure continuous operation 
for several years, most of this timber being 
yellow pine. 


Building All-Electric Mill 

ELrop, ALa., May 14.—Work is progressing 
rapidly. on the construction of a new planing 
mill for the Pioneer Lumber Co. at this place, 
to replace the one recently destroyed by fire. 
This new plant is to be an all-electric planing 
mill and will be completely modern in every 
respect. 
to make any end-matched lumber or cut to 
length trim until the new planing mill is in 
operation, W. M. Nichols, manager, says that 
all orders for common lumber and flat sur- 
faced finish items will be promptly filled. He 
says he expects the new planing mill to be 
rushed through to completion in record time. 
Practically all of the crew is being retained 
in connection with this construction work. 


Hundreds Enter Contest on Forestry 


Jackson, Miss., May 13.—The essay con- 
test put on by the Mississippi Forestry Com- 
mission in the schools of the State this year 
on the subject “Why Mississippi Should Prac- 
tice Forestry” has hundreds of competitors. 
The number of essays submitted more than 
triples the number submitted in the essay con- 
test put on by the commission in 1927. 


While the company will not be able’ 


and specializing in hardwood dimension, auto- 
mobile wood body parts and phonograph and 
radio stock. 


Regains Control of Yard 


SoutH Haptey Faris, Mass., May 14.— 
Frank M. Dain, jr., has sold his interest in 
the Street Lumber Company to Frank A. 
Brainard, who formerly conducted. the business 
here. Mr. Dain has purchased several retail 
lumber yards in the vicinity of Peekskill, N. Y., 
where he was formerly located, and plans to 
devote his entire time to developing this chain. 
Robert A. Brainard, a son of the new owner, 
and Byron A. Hudson of Woonsocket, R. L., 
are to operate the Street Lumber Company’s 
business here. Robert A. Brainard has been 
associated with his father in the insurance busi- 
ness, and Mr. Hudson was formerly president 
and manager of the New England Roofing 
Company, in which he had a substantial inter- 
est that he has now disposed of. 

Homer P. Street established the Street Lum- 
ber Company in 1870, and Frank A. Brainard 
was associated with the enterprise from 1888 
until 1922, when he sold out to Mr. Dain. 


THE COMBINED totals of cargo tonnage mov- 
ing through the Panama and Suez Canals 
during 1928 was 65,808,394 tons, or 75.7 per- 
cent of the tonnage moving through the Sault 
Ste. Marie locks during the 814 months’ navi- 
gation season on the Great Lakes during 1928. 
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National Association Intensifies Field Work 


Retailers Will Be Visited and Shown Sales Helps—Bulletin Service Has 
Been Simplified—Granary Plans Make a Hit 


WOOD GRANARIES FOR PROFIT 


National Association Tells Farmers How to 
Get More Money from Wheat 


Wasuincton, D. C., May 13.—The message 
of the National Lumber Manufacturers’ Asso- 
cition to the farmers in the wheat belt, advis- 
ing them to provide adequate grain storage 
bins and thus avoid glutting the market when 
the new wheat crop is harvested, has brought 
inquiries from fifteen States for plans and 
specifications for lumber-built granaries. This 
message of the National association took the 
form of page display advertisements in the 
Kansas City Star on April 10 and 14. 

Kansas leads the States in the number of 
requests for plans and specifications, which are 
being furnished gratis by the National asso- 
ciation. Missouri is second, followed by Ne- 
braska, Oklahoma, Colorado, Texas, Iowa, 
Minnesota, Montana, Ohio, Arizona, Arkansas, 
Idaho, Illinois and New Mexico. 

A folder which is being sent to all inquirers 
contains three plans for grain-storage bins 
of wood construction and the estimated bill of 
materials for each. One plan covers a bin of 
500-bushel capacity. A second plan is for a 
bin holding 2,500 bushels and the third for a 
10,000-bushel bin. 

Along with the folder is sent a letter from 
the trade extension department emphasizing a 
few of the outstanding advantages of grain 
storage units on the farm. For example: 
Higher price often to be had by avoiding a 
glutted market; lower trucking costs, or prob- 
ability of doing own trucking at leisure; im- 
proved grade and condition of wheat resulting 
from proper storage. 

Farmers are advised that the granaries illus- 
trated are of wood construction, because such 
construction means serviceability; insulation; 
resilience, particularly against wind ; and an- 
other most important factor, that readily ac- 
cessible wood bins are most economical. 

No farmer ever regrets the money spent 
on good farm buildings, the. letter con- 
tinues. It makes him a better and more 
independent producer. Figure the _ initial 
cost of a new granary, then spread the cost 
over ten or fifteen years—the life of a well- 
built wooden granary—and you will be sur- 
prised by the low cost. 

Mire than 3,000 copies of the folder on 
grain-storage bins are being sent to retail lum- 
bermen in the territory of the Southwestern 
Lumbermen’s Association. One thousand cop- 
ies are going to subscribing members of the 
Nebraska Lumber Merchants’ Association and 
300 copies to members of the Mountain States 
Retail Lumbermen’s Association. 

** ¢ 8 


To Use Wood in Refrigerator Cars 


INDIANA Harsor, INnv., May 13.—G. F. 
Luth, assistant mechanical superintendent of 
the Fruit Growers Express Co., in charge of 
plants here and in St. Paul, Minn., and Hill- 
yard, Wash., is thoroughly sold on the wooden 
refrigerator car. 

All cars now under construction for the com- 
pany, and its associated companies, the Bur- 
lington Refrigerator Express Co. and the 
Western Fruit Express Co., have wooden 
frames, according to a statement made by Mr. 
Luth to W. E. Griffee of the central office, 
National Lumber Manufacturers’ Association. 

When the Fruit Growers Express Co. took 
over refrigerator equipment from the Burling- 
ton, Pennsylvania and other railroads it fell 
heir to all the Pennsylvania steel-framed re- 
frigerator cars which were used in freight 


service. For the last five years these cars 
have required heavy repairs to the steel frames 
because the bottom ends of the sills rusted so 
badly, in many instances completely through. 
This rusting of steel frames is the chief 
reason why the Fruit Growers Express is now 
building all wood-frame cars. The lining of 
the new cars is té-inch lumber applied directly 
to the inside framing. There is a layer of 
Celotex on the theory it helps the insulation 
and 2-inch quilted insulation material. The en- 
gineers did not use Celotex because they 
thought it would add at all to the structural 
strength but wholly for insulation purposes. 
The roof construction of the new cars in- 
cludes ceiling under (inside) the lumber car- 
lines, insulation between the carlines, then a 
layer of horizontal lumber sheathing, tarred 
paper, purlines, and a single transverse lumber 
roof. No metal is used even on the outside. 


* * * * 


New Designation for Trade-Mark 


Wasuincton, D. C., May 13.—‘*Tree Mark 
Lumber” is the new designation for grade- 
marked lumber bearing the tree symbol of the 
National Lumber Manufacturers’ Association 
and carrying a financial guaran- 


ty behind it. 

The new designation was 
adopted by the National associa- 
tion as more attractive and clear- 3 
cut than “National Tree” lumber. 

“Tree Mark” seems to be a 
shorter handle and one that the 
rank and file can take hold of 
more readily. Hence the change. 

It looks a bit more catchy and sounds some- 
what more to the point. Incidentally, since 
the National association is cooperating 100 per- 
cent with the regional associations, the new 
designation seems a little more appropriate all 
around. 

It remains the National trade-mark and all 
lumber bearing the “Tree Mark” will have the 
National association as well as the regional 
association squarely behind it. 


* * * * 
Field Men Show Samples of Ads 


Wasuincton, D. C., May 13.—The trade 
extension field men of the National Lumber 
Manufacturers’ Association who this week 
started an intensive campaign on behalf of 
grade-and trade-marked lumber among retail 
dealers are displaying, among other things, 
samples of current advertising matter appear- 
ing in national publications and circulating in 
every section of the country. These include 
a forthcoming double-page advertisement to 
appear in the immediate future which strongly 
emphasizes marked. and guaranteed lumber. 
This big advertisement is well calculated to 
“hit the reader in the eye” as he goes through 
his favorite publication. It will be a sort of 
artillery salvo announcing guaranteed lumber 
to the public. 

Staff men also have with them copy for 
suggested local advertising by retailers, and 
mats already for insertion in the local news- 
papers. Many retailers already are using this 
free mat service of the National Lumber Man- 
ufacturers’ Association and have strongly com- 
mended it. 

Other printed and illustrated matter of in- 
terest to the retailer is included in the material 
carried by the field men, who will make a 
close canvass of retail dealers throughout the 
area assigned to them. 

This campaign will be extended later to a 
wider territory and headquarters is confident 
highly beneficial results will follow. 


Trade Mark 


TO SIMPLIFY INFORMATION 


National Association Will Issue Four Bul- 
letins a Month to Subscribers 


WASHINGTON, D. C., May 13.—The National 
Lumber Manufacturers’: Association is endeay- 
oring to simplify its channels of communica- 
tion to trade extension subscribers and others 
closely interested in the progress of the TX 
campaign. 

Some subscribers, as the AMERICAN Lum- 
BERMAN has pointed out heretofore, complain 
that they get too much material from head- 
quarters, while others insist they want all they 
can get and never get quite enough. 

The desire is to satisfy both groups—giving 
those who want all possible information every- 
thing that comes out and those who feel they 
are burdened with printed and other matter a 
smaller volume that will still keep them ad- 
vised of progress. 

This matter has been under discussion for 
some time and was mentioned at the annual 
meeting last month. 

In order to accomplish the desired purpose 
it has been determined that as a general rule 
no mailings of informative material will be 
sent to subscribers oftener than four times 
each month. These four communications are 
to be: 

1. The National Lumber Bulletin, about the 
first of each month. 

2. Lumber News, coming out about the 15th 
of each month. 

3. A skeletonized summary of salient TX 
material covering outstanding accomplishments 
of the preceding month. 

4. A similar summarized report on public- 
ity and advertising. 

Headquarters officers want lumbermen to 
realize that the two printed bulletins are noth- 
ing more than “printed news” letters. If these 
two house organs are not read those receiving 
them will miss an important part of the rou- 
tine reports as to what is going on. The fact 
that both bulletins come out in printed form 
does not mean that the matter contained in 
them is not interesting and important. Indeed, 
the effort from the outset has been to treat 
matters published in the two bulletins in an 
interesting way and _a little more fully than in 
other forms of correspondence sent out. There- 
fore, subscribers and others receiving them are 
urged not to throw them away just because 
they come in printed form, which happens to 
be a convenient way to get them out. 

Lumber News is confined exclusively to TX 
developments, while The National Lumber 
Bulletin covers them just as fully and in addi- 
tion covers all other National association ac- 
tivities. 

The publicity department has been sending 
to subscribers, as fast as they are ready, proof 
prints of national: advertising usually well in 
advance of the appearance of the advertising 
in current publications. It is thought that this 
may have been one of the grounds of com- 
plaint, some subscribers feeling they were get- 
ting too much stuff. The present plan is to 
reduce this to a minimum by reproducing in 
the News and Bulletin, as the case may be, 
proof prints of the ads that are to run the 
month following. In some cases these repro- 
ductions will be repetitions of proofs already 
sent out. This is due to the fact that in some 
instances the advertising is already signed, 
sealed and delivered for months ahead. 

The proposed summarized reports of TX ac- 
complishments and the work of the publicity 
department will probably come out in planto- 
graph form. Each item will be indicated by 
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a number and a business reply post card will 
go out with these reports to each recipient. 
The recipient may, for example, find that pub- 
licity department release No. 1, from its title, 
is of interest to him. He will return the post 
card, indicating the number he desires sent to 
him. In this way the recipient may get all or 
as little as he desires. 
oe 


TX Manager Conducting Survey 


WasuHincton, D. C., May 14.—Walter F. 
Shaw, trade extension manager of the National 
Lumber Manufacturers’ Association, will leave 
here tomorrow for a three-weeks trip during 
which he will visit various offices of the asso- 
ciation, meet with the directors of the Hard- 
wood Manufacturers’ Institute in Cincinnati, 
May 21-22, and make a quick survey of the 
field activities in the regions visited. 

The first stop on Mr. Shaw’s itinerary is 
Chicago, where he will spend May 16, 17 and 
18. From there he will jump up to Minne- 
apolis to look over the work of that district 
ofice. From Minneapolis Mr. Shaw will go 


to St. Louis and confer with Hoo-Hoo offi- 
cials and others, going thence to Cincinnati. 
Following the conferences in Cincinnati he wil 
go to Memphis unless plans are changed mean- 
while. He expects to be in New Orleans May 
24 for the opening of the new district office 
there, of which W. H. Scales will have charge. 

Mr. Shaw’s tentative itinerary calls for visits 
to the Kansas City office and the Dallas office, 
with various other possible stops as and if time 
permits. He plans to return to Chicago May 
31, and if possible will attend the meeting of 
the National Association of Purchasing Agents 
in Buffalo on June 3, returning to Washington 
June 5. 

Before leaving here Mr. Shaw announced 
that Donald R. Brewster will be assigned to 
devote his entire time to the automobile in- 
dustry, a large consumer of lumber, and will 
start with the request of the Chrysler com- 
pany for assistance in preparing new specifica- 
tions for wood. 

Mr. Shaw will discuss with the Hardwood 
Institute directors plans for co-operation with 
the commercial furniture group. A _ special 


] 


committee consisting of M. W. Stark, F. W. 
Riemers and J. W. Bailey has been appointed 
to raise funds for this co-operative work. The 
Appalachian manufacturers are also interested 
in this co-operative effort. 

* * * * 


Standard Oil Ad Boosts Lumber 


Wasuinoton, D. C., May 13.—Lumber re- 
ceives a fine boost in an advertisement of the 
Standard Oil Co., of New York, which will 
appear in the Saturday Evening Post of May 
25. The ad carries a picture of Gov. John H. 
Trumbull of Connecticut and a printed invita- 
tion from him to American motorists to visit 
his State. 

Across the entire page at the top—about 4 
inches by 8 inches—is an attractive frame 
school house carrying the caption “The School 
House Where Nathan Hale Taught.” 

The boost for wood is just that much more 
effective because it is incidental to the Stand- 
ard Oil Co.’s general theme in favor of its 
own products, and because it is historically 
accurate. 











The moving picture industry has always been a large consumer of lumber. Development of the “talkies” has added largely to the quan- 
tity consumed because it is found that sound-proof stages do not exclude all sounds unless largely of wood. (Left) Sound-proof stage 
being erected at First National Studios. (Right) A wood bungalow shell built for a Christie comedy, one side only. 





Last Chapter in Minnesota Logging 


3EMIDJI, Minn., May 13.—The closing chap- 
ter in the history of Bemidji’s logging drives 
is being enacted by a crew of the Kreuger- 
Broughton Lumber Co., and it will result in 
bringing some 300,000 feet of logs to the 
shores of Lake Bemidji. 

A far cry this, from the days of the shanty- 
man and bully boy of the north woods, with 
his calked boots, stagged trousers, and white- 
water feats. Where hundreds once labored, 
a bare handful now is bringing the last drive 
to its final resting place. There are eleven 
men, to be exact, and the veterans among them 
mourn the passing of the “good old days.” 

Now they wear rubbers, and they work to 
the tune of auto sirens on not far distant high- 
ways, instead of to the crooning of the north 
wind among giant pines. There are few giants 
of the forest left in this vicinity nowadays, 
except some preserved for show purposes at 
Itasca Park. Where once the woodsmen la- 
bored long and arduously to move prostrate 
trunks of great timbers, they are snaking 
out small white pine, spruce, popple and bass- 
wood. No gigantic system of skids, roll- 
ways and landings now. No teaming like there 
used to be, when a man had to know his horses 
and his horses had to know their jobs. 

Old timers in this vicinity recall the time 
when anywhere from 50 to 100 men were en- 
gaged on a drive, when Lake Irving was a 
basin of floating logs, and when the clang of 
the cook’s improvised dinner gong summoned 
a ravenous crew to chuck. 

But there are still some veterans of the big 
woods on this little drive—men who knew Paul 
Bunyan when he was a youngster and his blue 
ox was only half grown. There’s Ed Kelly, 
for example, head push, who has ridden the 





rapids in Michigan*and Wisconsin, in his time, 
as well as those of northern Minnesota, and 
never, in the palmy days of canthook and 
peavy, saw the time he couldn't hold up his 
end with the toughest of them at white water 
work. 

And there’s his pardner, Pete Bohn, one of 
Miinnesota’s oldest and most widely famed 
birlers. 

A little drive, this one, with only eleven men 
to push it through to the mill, but it writes 
finis to one of the most colorful and romantic 
eras of Bemidji’s history. 





Changes Name of Business Only 


OmanHaA, Nes., May 13.—Through a misun- 
derstanding in reporting a change in the or- 
ganization of Albert D. Fears, of this city, the 
impression has gained currency that Mr. Fears 
had disposed of his business and had been 
succeeded by the Consolidated Hardwood Lum- 
ber Co. The facts in connection with this 
transaction, as stated to an AMERICAN LUM- 
RERMAN representative by Albert D. Fears, are 
that while he has operated in Omaha for eight 
years as a manufacturers’ agent for lumber 
and flooring under the name of Albert D. 
Fears, he recently changed the name of the 
business and will operate in future as the Con- 
solidated Hardwood Lumber Co., Albert D. 
Fears, president. There has been no’ change 
made in his mill connections with whom he has 
held exclusive selling arrangements for speci- 
fied territories for several years. Mr. Fears 


says the only change made is the firm name 
under which he will operate and the fact that 
he expects to do some wholesale business in 
connection with his commission business. Mr. 
Fears is owner and has full charge of the Con- 
solidated Hardwood Lumber Co., of Omaha. 


Leaflet on Pine Growing in South 


“Producing Pine Nursery Stock in the 
South” is the title of leaflet No. 35-L, recently 
issued by the Forest Service. It gives infor- 
mation concerning the proper way to prepare 
nursery seed beds,- how to protect them, how 
to procure and extract seed, proper sowing 
and spacing, weeding, and other nursery prac- 
tices. Copies may be had for the asking by 
addressing the U. S. Department of Agricul- 
ture, Washington, D. C. 

It is pointed out in the leaflet that producing 
pine nurséry stock for planting in the South 
is so simple an operation that it is often as 
profitable an undertaking for the small farmer 
with a few idle acres to plant as for the lum- 
ber company with large cut-over and denuded 
areas. 

Growing southern pine nursery stock also 
can be undertaken advantageously by boys’ 
clubs, scout troops and consolidated schools, 
according to the Forest Service. With only 
their own planting needs to satisfy, farmers or 
other small operators are in a position to raise 
a few thousand seedlings of longleaf, slash, 
loblolly or shortleaf pine in good seed years, 
and to abandon the nursery in years between. 

Southern pine seedlings, especially in the 
South Atlantic coastal plain and the Gulf 
coastal plain, are usually large enough for 
field planting when one year old and do not 
need to be held over or transplanted in the 
nursery as do seedlings in the North and West. 

Furthermore, on small operations the cost 
of growing southern pine nursery stock can 
generally be kept low. Fresh seed often can 
be collected in the woods and labor costs sel- 
dom run over $2 a thousand seedlings, 
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Further Ramblings in the Lone Star State 


A Retailer VW ho Finances Customers and Takes General Contracts—Cotton 
Farming and Dairy Production—Competition of Small Mills 


Max D. Almond, vice president and gen- 
eral manager of the Whiteselle Brick & 
Lumber Co., Corsicana, Tex., is a long-time 
friend of this paper. A good while ago 
he was with Lutcher & Moore, at Orange, 
a manufacturing company that seems to 
have been a school of instruction to many 
prominent retailers of the Southwest, and 
for many years he was connected with the 
great lumber manufacturing enterprise 
founded by another of the yellow pine 
pioneers, Alxr. Gilmer. 

While he spends considerable time at the 
retail yard in this attractive little city, Mr. 
Almond’s special interest is probably in 
the big brick plant that turns out some 
15,000,000 brick a year. Good brick clay 
seems not to be so common in the South- 
west, and the Whiteselle company is fortu- 
nate in having quantities of superior clay. 
Mr. Almond holds to the principle that brick 
should be distributed through retail yards, 
and this department understands that all 
sales, except certain recognized deals that 
would in no case go through a retailer's 
hands, are made in this way. 

The Whiteselle lumber yard covers a big 
area, and the stock is all shedded. Mr. 
Almond stated that some western lumber 
is coming in and in fact has become well 
established in the local market, something 
that looks strange to him as a former 
manufacturer of yellow pine. But ship- 
ments from the West are prompt, and prices 
are convincing. 


Clouds of Roses 


We asked Mr. Almond if cement plants 
sent in salesmen on big jobs, and he looked 
to see if we were in earnest. 

“Not only on the big jobs but on the 
little ones, too,” he said. “It’s reached 
the point where we bother little with com- 
petitive cement sales. There is no point 
to handling goods without profit. Occa- 
sionally we take a job at the margin al- 
lowed us, but it is only when we can make 
a special contract to warehouse and de- 
liver.” 

Both the retail yard and the brick plant 
were bright with roses. Corsicana is 
noted for its roses, as many Texas cities 
are. Mr. Almond was at pains to drive by 
some famous local rose gardens to show 
us what the soil and climate can do. He 
tells me that there is an elderly colored 
man at the retail yard whose duties are 
very light and who has a special knack 
with roses. 

You may recall that several years ago 
Corsicana had a big oil strike with the 
usual excitement and the usual resulting 
crop of multi-millionaires. The peak of 
production passed several years ago, and 
there was at least a mild slackening of 
construction for a time. According to ac- 
counts this slackening could not be called 


serious, as compared with the experience 
of other oil towns, though any check to 
building is never welcome. But the turn 
apparently has come, and building is in a 
fairly normal condition. 


Building a Subdivision 

“During the oil development,’ Mr. AI- 
mond remarked, “I got into the real estate 
business somewhat. I had a tract of land 
and built up something of a subdivision. 
I built one house a month for 45 months. 
This madé a satisfactory situation for us 
all around. It added that much to the yard 
sales, and of course it was non-competitive 








Max D. Almond, vice president and general 
manager of the Whiteselle Brick & Lumber 


Co., Corsicana, Tex., has had a varied and 
successful experience in selling homes complete 
business. I bought the materials at the 


yard, just as any other customer would 
have done, and I paid a fair price for it; 
one which, as a customer, I was willing 
to pay and which, as a retailer watching 
the interests of the business, I was willing 
to take. 

“It pleases me very much that I did not 
have to take back a single one of those 
houses. A few of the owners got into diffi- 
culties, but we talked it over, and I carried 
them through. They’d merely keep up the 
interest for a few months, and I’d let pay- 
ments on the principal wait. In that way 
every owner has held his house. 

“We have to finance our yard customers 
who want to build houses. We have no 
hard and fast rules or routine but rather 
fit the terms to the buyer’s circumstances. 
Occasionally I sell on unusually liberal 


terms; but that is only when the moral 
risk is unusually high. Some time ago a 
young man came in and said he was going 
to buy a lot on the installment plan. He 
was merely looking for information that 
might be useful to him later on. He wanted 
to know if, when he had the lot clear, he 
could arrange with me to build a house to 
be paid out the same way: I found out 
quite a bit about him, his income and pros- 
pects. I talked to the man who employed 
him. As a result I sold him a lot right 
near the one be planned to buy and built 
him a house according to plans he ap- 
proved. He paid but $100 down on the 
whole thing, lot and house, and has been 
paying out by the month. This was sev- 
eral years ago, and he now has a big equity 
in his house. That’s one reason I never 
establish hard and fast rules; for I like 
to take on these good moral risks when I 
can find them.” 


This Yard Takes General Contracts 


The Whiteselle company sells most of its 
houses on genera] contract to include not 
only the lumber but also the plumbing, 
labor, painting and in fact the whole thing. 
It really deals in completed houses, and 
the lumber is more or less incidental in the 
contract. Labor and materials not handled 
by the company are sublet. In this way 
there is less intense price competition, cus- 
tomers are better satisfied and a more de- 
sirable job is turned out. 

Mr. Almond took us about town in his 
Packard and showed us some of the new 
houses that are being built by wealthy resi- 
dents. Some very handsome places have 
been finished recently or are in process 
of construction. We drove out to the hand- 
some country club. “I don’t quite see,” 
Mr. Almond said with a smile, “how busi- 
ness men find so much time for golf. It’s 
getting so that if you want to see a business 
man you have to find him before two 
o'clock. This is true not only in Corsicana 
but in most other places, North and South.” 

F. W. Smith, local manager of the Lyon 
& Gray Lumber Co., Corsicana, said 
farmers were not doing much building. He 
stated that the crop of local millionaires, 
produced by the oil boom, bought up large 
tracts of land as investments; and as is 
usual in such cases such owners do not 
build extensive improvements. They put 
up enough buildings so that the farms 
can be worked, and some of them build 
quite substantial tenant houses. But im- 
provements are never so extensive as they 
would be if the owner lived on the farm. 
This is a great cotton section. In fact, 
Corsicana claims to be one of the greatest 
inland cotton markets in the country. 
Dairying is getting a start and promises 
to develop rapidly. 

The Lyon & Gray company has its own 











1929 


oral 
0 a 
bing 


that 
nted 
, he 
e to 
out 
ros- 
yyed 
ight 
uilt 
ap- 
the 
een 
3eV- 
lity 
ver 
like 
n I 


its 
not 
ng, 
ng. 
and 
the 
led 
yay 
us- 
de- 


his 
ew 
1S i- 
uve 
ess 
1d- 


si- 
t’s 
288 
wo 
na 
iy 
on 
vid 
He 
es, 
ze 


ot 
ut 
ns 
ld 
n- 
ey 
m. 
ct, 
st 


es 








May 18, 1929 


AMERICAN LUMBERMAN 


39 





een 
financing machinery, though apparently it 
does not accept long-time loans. Three 
years is about the limit, and payments are 
arranged to suit the customer. The com- 
pany itself takes no contracts; and if it is 
necessary to take a contract the local man- 
ager takes it. Mr. Smith is pretty well con- 
vinced that in the future development of 
jumber retailing the matter of contracting 
will become more and more a standard 
practice. He believes that this will be the 
satisfactory way of controlling the business. 


We Meet a Confederate Veteran 


When we called later at the office of the 
w. R. Pickering Lumber Co. we found 
Cecil F. Foster, the local manager, chatting 
with a Confederate veteran who wanted to 
sell some mountain cedar posts. These 
rot-resisting posts, or rather heavy blocks 
of the same wood, are still used as founda- 
tions for small houses. All through this 
gouthwestern country it has long been the 
custom to build houses on blocks to allow 
free ventilation. Larger houses of course 
have the usual foundations, and some 
smaller ones are built on concrete piers, 
But the cedar block persists. 

Our good friend J. W. Deal is vice pres- 
ident of this company and is, we believe, 
a director of the Texas association. We 
first became acquainted with him some 
years ago at Oklahoma City at a convention 
of Long-Bell yard managers. He was at 
that time connected with the 


R. L. Williford, of the Williford Lumber 
Co., Athens, Tex., said trade was flourishing. 
According to his accounts, the winter was 
unusually bad. In this climate building 
goes on pretty much the year around unless 
there is too much rain and chilly weather 
during the winter months. When there is, 
people get discouraged and think the sun 
isn’t going to shine any more; and what’s 
the use of planning more buildings? One 
or two months last winter showed abnormal 
sales; but when the sun began to shine 
and the men got to work in the cotton 
fields, this depression passed. At the time 
of our visit much cotton was planted. 
Some of it was up, and I was told that some 
men were “chopping cotton.” This phrase 
has an odd sound to a northern ear; but 
we understand it refers to cultivation. 

Much building money is available in 
Athens; including insurance funds and 
money from outside building and loan com- 
panies. Our friend Tom Griffiths, of Dallas, 
is extensively interested in a big loan asso- 
ciation, capitalized at some millions of 
dollars, and this company is making some 
loans in Athens. Mr. Williford tells us 
that his own company handles quite a vol- 
ume of loans of a sort that outside concerns 
can not handle, for the reason that this 
business depends upon local knowledge. 
Colored people build houses, of a modest 
sort usually, but houses that are highly 
important to them and that in the aggre- 


Southwest it is usually around a condensing 
plant. Naturally larger centers furnish a 
market for whole milk, but that is usually 
produced near by. Mention has already 
been made in these columns of the building 
of big condensing plans. he Borden coimn- 
pany is building a milk plant at Waco; and 
not long ago the Carnation people opened 
a new Texas plant and to furnish some- 
thing of a thrill sent a bull calf to Texas 
from Wisconsin by airplane. The bull, 
when interviewed, indicated that so far as 
he was concerned it was a thrill he could 
have done without, 


Retailing Near the Big Woods 


Mr. Birdwell says that a condensing plant 
to cost $200,000 is being built in Tyler. And 
to assure it of business and to see the 
project-through in the right way, a finance 
corporation has been formed to assist 
farmers in purchasing cows. The farmer 
puts up 25 percent of the cost of the cows 
in cash or security of an acceptable sort. 
Experts go over his farm and his equip- 
ment and decide how many cows he can 
farmers in purchasing cows. The farmer 
of an advisory sort to make sure that the 
farmer is doing the best possible work 
with his project. And finally the money 
advanced by the finance corporation is paid 
off in a systematic way out of earnings. If 
this project is a success, and it is being 
promoted by practical men, it needs little 

imagination to guess that local 





Long-Bell company. Apparently 
he is ace high with Pickering 
managers, which doesn’t sur- 
prise us and is as it should be. 

Mr. Foster recalled the days 
of fast business when the oil 
production was at the peak. He 
enjoyed working day and night. 
However, at that time lumber 
yards spawned like -suckers. 
Nobody seemed to know how 
many there were. Some of the 
more or less floating yards have 
since floated away, leaving five 
to care for the people in the 
town. 

The J. R. Neece Lumber Co. has recently 
added a line of farm implements to its 
stock of building materials. This is not 
an unusual sideline in the agricultural 
Southwest, and it offers an opportunity to 
cultivate the farm trade quite literally. It 
seems to be a profitable line in itself; at 
least some of the very able dealers in the 
Lone Star State, such as A. B. Mayhew, 
of Uvalde, have long carried them. And 
in addition it forms a point of contact with 
farmers and makes possible the sale of 
some farm buildings. We were told in this 
office that the county last year produced 
upward of 100,000 bales of cotton. Cotton 
is king, but vigorous efforts are being made 
to introduce “the cow and the sow and the 
little red hen” into the king’s cabinet. 


A Dealer as a School Official 


W. P. McCammon, of the McCammon & 
Lang Lumber Co., called our attention to 
the Corsicana schools. He is especially 
proud of these big and handsome buildings, 
for he has had much to do with their erec- 
tion. For ten years he has been a member 


of the school board, and for the last eight 
he has been president of the board. 

He also mentioned the big houses that 
are going up in the newer additions; hand- 
Some in architecture and in setting. 
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farming is due to be more or 
less revolutionized. 

The Carlton Lumber Co. has 
a big yard and is finding busi- 
ness quite promising this spring. 
Mr. Birdwell is one of the 
widely known retailers in this 
part of the State. Tyler is in 
the edge of the forested part of 
Texas. The Angelina County 
Lumber Co., for instance, is no 
great distance away as such 
things are measured down here; 





Office and part of yard of the McCammon & Lang Lumber Co. at 
Corsicana, Tex. 


gate mean quite a volume of sales. Local 
lumbermen can know which prospects are 
reliable. To these colored people, loans 
are made to be repaid usually in about two 
years. 


A Cotton County Takes to Dairying 


E. W. Noble, of the Hawn Lumber Co., 
called our attention to the fact that the 
local basketball team recently won the na- 
tional interscholastic championship in that 
sport. This is no small achievement for a 
little city like Athens. Texas papers made 
much of the event at the time it occurred, 
and the coach is the biggest man in the 
town. Either one or two years ago the 
Athens team finished near the top. 

The Hawn Lumber Co. has four yards in 
the line. We were especially struck by 
the big stock of paints attractively dis- 
played. This yard supplies paints to the 
other yards in the line. 

P. K. Birdwell, secretary and treasurer 
of the Carlton Lumber Co., Tyler, Tex., 
told us that Smith County is also noted for 
its production of cotton. However, diversi- 
fication is getting under way, and vast 
quantities of fruits and berries and the 
like are being sent to the central markets. 
Dairying is getting a big boost. When 
dairying is started on a large scale in the 





something less than a hundred 
miles. It is one of the well 
known big mills of the South, 
has large holdings of fine quality longleaf 
and is famous for its high grade product. 
Ernest Kurth, of the Angelina company, 
seems to be a name to conjure with in 
Texas. 

T. M. Doyle, of the Brazelton Lumber 
Co., said that in some respects Tyler was 
entirely too close to the big woods. It 
meets the competition of the small or 
“peckerwood” mill, as it’s called in the 
South. Local yards are compelled in self 
defense to buy the product of these mills 
to keep the stuff from flooding in a dis- 
orderly way directly to consumers. This 
involves some trouble, as much of this di- 
mension is brought in green and must be 
dried for considerable time. Mr. Doyle says 
that very little shortleaf is bought from 
the large mills. It is all right, but custo- 
mers mistake it for small-mill production. 
So most of the big-mill product used is 
longleaf. 

The Denman Lumber Co. has one of its 
five yards in Tyler; a large plant. The 
Palmore & Seay Lumber Co. and J. L. Cook 
have yards in the city. 


Tue Harvarp Economic Society’s weekly in- 
dex of wholesale commodity prices advanced 
to 96.6 for the week ended May 8, 1929, from 
96.5 for the week ended May 1, 1929. 
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How Lumber 
Company 
Battled Flood 


Canton, Mo., May 13.—At 3:15 in the aft- 
ernoon of April 21 the levee that holds the 
Mississippi back at Canton, Mo., broke just 
north of the city limits and one of the first 
industries the flood waters struck was the yard 
of the Canton Lumber Co. But forethought 


and advance preparation saved the lumber 
company thousands of dollars. 
Prior to the breaking of the levee Fred 


Moller, treasurer of the concern that owns the 
Canton Lumber Co., had trestles built and 
many thousands of feet of lumber were re- 
moved and piled on trestles eight feet from 
the ground. Monday morning the manager, 
bookkeeper and stenographer had to wear hip 
boots as water was in the offices to the depth 
of three feet. 

Notwithstanding water to the depth of five 
feet over the entire yards the company carried 
on and never lost an order. Matcrial was 
delivered in boats to different parts of the 
city, as the water ran up nearly stx blocks, 
and surrounded fully two hundred houses; 
or the yard men transferred it from the piles 
of lumber to boats and then loaded it on trucks, 
where the water was more shallow, for de- 
livery to points that could not be reached by 
poat. 

Walter E. White is manager of the Canton 
Lumber Co., which is one of the line of 
yards owned by the Moller & Vanden Boom 
Lumber Co., of Quincy, Ill. The Moller & 
Vanden Boom company operates the Bentley 
Lumber Co., of Bentley, Ill.; Paloma Lumber 
Co., Paloma, Ill.; Hull Lumber Co., Hull, IIL; 
Rockport Lumber Co., Rockport, Ill.; Pleasant 
Hill Lumber Co., Pleasant Hill, Ill.; Nebo 
Lumber Co., Nebo, Ill.; Canton Lumber Co., 
Canton, Mo.; LaGrange Lumber Co., La- 
Grange, Mo.; Durham Lumber Co., Durham, 
Mo.; Maywood Lumber Co., Maywood, Mo.; 
and the home yard, Moller & Vanden Boom 
Lumber Co., Quincy, II]. 

Probably no man in this section of the 
country is more familiar with the freaks of 
the Mississippi at flood stage than is Fred 
Moller. He has accurately predicted every 














This picture shows flood conditions in the Indian Grave district where the levee broke 


rise since March 14, when the river reached 
flood stage of 14 feet at Quincy. He has been 
actively engaged in the lumber business for 
over forty years, and up until 1908 his com- 
pany transported huge rafts of logs down from 
the Wisconsin and Minnesota woods. This 
rafting experience in the springtime led Mr. 
Moller to become a close student of the ma- 
jestic Father of Waters and his foresight and 
preparedness when he knew with almost cer- 
tainty that the Canton levee could not hold, 
saved his company much loss. 

On March 28 the river reached the highest 
stage ever recorded, when it crept up to 21.9. 
On April 22 it touched a stage of 21.8 feet. 
Away back in 1851 it reached 21.6 feet. 

The levees were weakened by the constant 
weight of water that stood since March 14, 
when the flood stage of 14 feet was reached 
and did not recede until May 8, the longest 
time that the Mississippi has stood above flood 
stage. 

During this period levees broke in four 
drainage districts, flooding thirty thousand 
acres of rich, fertile land and practically ruin- 
ing at least two hundred farm homes and 
outbuildings. Many of the window sills of 
houses in the Indian Grave district of nineteen 
thousand acres, north of Quincy, have been 
washed out by the floods, and doors, both 
inside and outside, have been wrenched from 
their hinges by the waves. A frame school- 
house in the pathway of the flood, only a few 
vards from the break in the levee, was torn 
in two pieces. Water in this district, where 
at least sixty houses and farm buildings were 

















Scene in the yard of the Canton Lumber Co., Canton, Mo., when the levee broke, April 21, 


flooding the yard to a depth of five feet. 
under difficulties.” 


The picture might well be titled “Delivering lumber 
Where the truck could nat go, the boat could, and did—and vice versa. 


Observe, in the background, “preparedness” measures used for keeping lumber out of the water 


located, was in some places twenty feet deep, 
and only the ridges of the house roofs were 
visible. 

In the South Quincy drainage district of six 
thousand acres, the most thickly populated of 
any, with nearly a hundred new houses built 
within the last three years, and fifty built 
last year, all have been damaged if not en- 
tirely ruined. This district is settled by Hol- 
landers who make the growing of onion sets, 
gardening and the raising of flowers for seed 
their principal avocation. They supply most 
of the onion sets for the entire United States. 

The Mark, or Marion county drainage dis- 
trict, across the river from Quincy, of about 
four thousand acres, where thirty farm houses 
were flooded, did not suffer so severely as the 
others. But it will take much lumber to re- 
place or repair the houses of the three 
agricultural districts flooded, to say nothing 
about what will be required to repair the two 
hundred houses of Canton, Mo. 

Estimates of the loss of houses and farm 
buildings that were in the three agricultural 
drainage districts, by lumbermen, the Red 
Cross and other agencies, place the amount 
at fully a half million dollars. This means 
that a half million dollars’ worth of lumber 
will have to be bought and used to make these 
country homes again tenantable, and to re- 
build barns, cribs, granaries, chicken houses 
and fences that were swept away. 

Fred Moller, treasurer of the Moller & Van- 
den Boom Lumber Co., said: 

“It is not a matter of when we will get our 
money for the lumber, nor is it a matter of 
profit with us. We are selling all lumber to 
the flood stricken districts at cost. The big 
thing for this entire community is to get these 
two hundred farmers and their homes back 
to livable conditions, so they may once more 
carry on. Our trucks will deliver lumber just 
as quickly to a farm home that has been de- 
troyed or damaged by flood, or buildings that 
have been swept away, as they will here in 
the city where we know the money will be 
forthcoming when the bill is rendered. We 
are going to carry these people until they 
can pay, with no thought of interest charge 
on the accounts. They always have paid when 
they had it, and they will again.” 

Yards of the Moller & Vanden Boom Lum- 
ber Co. that are in close proximity are sup- 
plying lumber to the devastated regions, and 
all managers have been advised to get word 
to the refugees that they may have what they 
need, and pay for it when they can. The 
Moller & Vanden Boom company has confi- 
dence in these people, and is doing all it can 
to aid in the reconstruction. Many of the 
people in the agricultural districts will not 
be able to raise any crops this year. 

The officers of the Moller & Vanden Boom 
Lumber Co. are: J. H. Vanden Boom, sr., 
president; Ed. Moller, secretary; Fred Moller, 
treasurer. 





Motor TRUCKS pay in special taxes twice as 
much per vehicle as private automobiles. 
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Retailer Renders a Valuable Public Service 


Installs Educational Exhibit and Issues Bulletin Instructing People of 
Community Concerning Termite Prevention and Eradication 


An inspiring story of service rendered to 
its community and adjacent territory by a re- 
tail lumber company comes to the AMERICAN 
LUMBERMAN from California. 

The word “inspiring” is used advisedly, be- 
cause it ought to inspire lumber dealers every- 
where to be on the alert for opportunities to 
educate, advise and guide their communities 
in all matters pertaining to the uses of wood 
as well as its preservation and permanency. 

The particular problem referred to in this 
story is more or less a regional one, but while 
dealers in other parts of the country may not 
confront the same situation or the same op- 
portunity, there are sufficient matters connected 
with the proper use of lumber, the principles 
of good construction etc. that are both general 
and local in their application, and therefore 
fit subjects for educational effort. 

The particular opportunity of which the 
California concern availed itself to render a 
real service and create good will hinged upon 
the termite situation, which is a very live 
isste in that section of the country. 

Therefore the concern referred to, the Sun- 
kist Lumber Co., of Monrovia, Calif., has en- 
gaged in an educational campaign for the two- 
fold purpose of informing the public as to the 
best measures for guarding against the destruc- 
tion caused by this pest, at the same time pro- 
tecting the public against exploitation by un- 
scrupulous parties seeking to take advantage 
of the situation to their own pecuniary profit. 

The story is concisely told in a letter to the 
AMERICAN LUMBERMAN from W. C. Ross, of 
the Sunkist company, reading in part as fol- 
lows : 

“As you of course know, users of lumber 
in California have been considerably concerned 
with the termite situation. 

“The public in general has learned just 
enough about the termites to know of the dam- 
age they do. And as a natural result a large 
number of so called ‘termite eradication’ con- 
cerns have sprung up like mushrooms, for the 
purpose of turning to their own gain this lack 
of definite knowledge concerning termites. 

“Therefore, we have felt that education of 
the public as to what termites are, where and 
in what ways they cause their damage, and 
what steps need to be taken for prevention 
and eradication, are the important steps toward 
termite control. To that end we have launched 
a local educational campaign of our own. 

“We have arranged in our office an exhibit 

showing the damage done by termites, also 
showing specimens of termites, and the latest 
authoritative information with regard to pre- 
vention and control. And we encourage our 
customers to ask about them. 
_ “In order to reach those who may not come 
in person to our office, we have prepared a 
multigraph bulletin headed ‘Some of the Things 
You Should Know About Termites.’ This 
bulletin is mailed out freely, and copies also 
are available for anyone calling at our office 
for them.” 

In order to complete the story of the con- 
structive work being done by the above com- 
pany, and also to help to disseminate the ex- 
cellent information and advice embodied there- 
in, the bulletin referred to is here printed in 
full, as follows: 


SOME OF THE THINGS YOU 
KNOW ABOUT TERMITES 


The Termite, incorrectly called “white ant” 
(since it is not an ant) is one of the most 
interesting and destructive animals known to 
man. Although they have lived on earth 
Some 150,000 years longer than the human 
race, less is. understood of them than any 


SHOULD 


other insect. This paradox is explained by 
the fact that they are hatched, live and die 
without seeing the light of day, except for 
the few which emerge during the two swarm- 
ing periods of the year. Thus it has been 
practically impossible to study them in their 
normal condition of living. 

This article will deal only with the under- 
ground, or subterranean termites, since these 
are the ones which are most likely to infest 
houses in this part of the country. 

The situation in California is not neces- 
sarily alarming, but it has been found so 
serious that a committee has been formed for 
the investigation of the termites, and a con- 
siderable sum of money raised for furthering 
the work. This committee is surveying the 
termite situation and formulating plans to 
check, or at least prevent, further ravages. 

The organization of the termite colony has 
reached a very high stage of development, the 
colony having its king, queen, workers and 
soldiers, all doing their parts for the common 
good. 

The termites are particularly dangerous be- 
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THE TERMITE 
The termite is an evil ant 
Which does not feed on root or plant 
But eats the studding, joists and floors 
And window sills and laths and doors, 
Creating myriad catacombs 
Amid the timbers of your homes. 
He licks his chops when he is fed 
On stuff like arsenate of lead, 
He does not show himself at all 
On porch or windowsill or wall, 
And you don’t know that he is there 
Until the house lets in the air. 
And with a swift astonished start 
You sit and watch it fall’ apart. 
I know not what provoked the spite 
In this morose destructive mite, 
I do not know why he should roam 
Within the studding of your home 
And chew until it melts away 
As did the well-known One-hoss Shay. 
But that, in spite of human brains, 
This vicious creature still remains 
To ply his devastating art 
Is proof that man is not so smart. 


—James J. Montague. 











cause their work is not apparent until the 
damage is done. They certainly are under- 
cover workers. They come out only for a brief 
time twice a year—spring and fall—when they 
swarm. They live to eat, and work twenty- 
four hours a day, so that a colony can do an 
incredible amount of damage in a short time. 

zirders, posts and floor joists, or any wood 
that comes in direct contact with the ground, 
are parts most generally affected. The dirt 
which has been used for filling-in most cement 
porches has been piled right against the sills 
and joists, and here is one part of the house 
most commonly affected. When a suspected 
member is cut into, if there are termites pres- 
ent, the wood will be found honeycombed with 
channels running long way of the grain of the 
timber. 

Sometimes the termite, unable to make di- 
rect contact with wood, will build mud tun- 
nels or branching shelter tubes, over the con- 
crete piers or foundation face, enabling it to 
pass from the ground to the house members 
without getting into the light. The presence 
of--these tubes is naturally sure indication of 


the presence of the infestation with termites, 
but these tubes have seldom been found in 
this vicinity. 

The approximate point of entrance should 
be sought by careful examination of all wood- 
work in contact with the ground. The dam- 
aged wood should be removed and the ground 
where they are found drenched with a 5 per- 
cent solution of sodium arsenite, or some other 
recognized insecticide, which will kill or pre- 
vent further activity at that point. Sodium 
arsenite is destructive to vegetation and is a 
dangerous poison, so should be carefully han- 
dled. 

Spraying or fumigating are of no permanent 
value against subterreanean termites since 
while they may kill flying insects and some 
in the ground, others will continue to come 
up from the ground. 


TERMITE PREVENTION 


Secure good ventilation and lighting under 
your house. Eliminate dead air spaces. 

Clean out rubbish or stumps which might 
give a connection between the ground and 
timber of your house. 

Clean dirt away from piers leaving as much 
concrete between ground and post as possible. 

Whitewash the base of the piers and the 
inside wall of the foundation. This will make 
it easy to detect any shelter tubes and you 
can destroy them before they have reached 
the timbers of the house. 

If you suspect the presence of termites, do 
not become panicky and give the job of eradi- 
cating them to the first man that claims to be 
an expert, and to have the only “dope” for 
termites. There is a lot of bunk being foisted 
on the public at this time. These people come 
from “you don’t know where,” get your money 
and are gone to “you don’t know where.” Get 
in touch with the Sunkist Lumber Co. or a 
reliable contractor—to inspect your house, tear 
out the infested timbers, and clean out under 
the house. 

We are following all the termite investiga- 
tions with a great deal of interest, since the 
damage they do is of vital interest to us. We 
are endeavoring to work up a service to the 
community in sending out the latest, and ap- 
proved information regarding termites. In 
fact, this article has been checked and ap- 
proved by one of the members of the Termiie 
Investigation Committee. We do not claim 
to know it all about termites, and no one does. 
In fact, there is very little known today by 
any one. Hence the work of the above men- 
tioned committee. We are keeping in close 
touch with the work of the Investigation com- 
mittee in order to keep up-to-the-minute in 
prevention and eradication methods. 

If you are interested in the termite situa- 
tion and want the latest obtainable informa- 
tion, come in and see us. If you suspect the 
presence of termites, or want to assure your- 
self that there are none working on your 
house, call us and we will secure a reliable 
man for you. 

You will find that this is only one of the 
many services “Sunkist” can render the pro- 
spective builder or home owner. We do not 
just “sell building materials,” our big stock 
in trade is “Service,” and it is yours for the 
asking. 





Cement Production Sieben 


Wasuincton, D. C., May 13.—The ratio 
of the operations to the capacity of the Ameri- 
can portland cement industry during the month 
of April was 67.1 percent, according to fig- 
ures released by the bureau of mines of the 
Department of Commerce. During the month 
13,639,000 barrels were produced, 13,319,000 
barrels were shipped and there were in stocks 
on hand at the end of the month 30,044,000 
barrels. Production in April, 1929, was 1.3 
percent more, and shipments 0.1 percent more 
than in April, 1928. Stocks at the mills were 
8.7 percent higher than a year ago. 
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Retailers’ Idea Exchange 

















OFFERS SPECIAL SERVICES 


Efforts to Popularize Modernizing Have 
Brought Many Orders 





Los ANceves, Cauir., May 11.—The attention 
of a representative of the AMERICAN LUMBER- 
MAN recently visiting the establishment of the 
Frank Graves Sash, Door & Mill Co., this city, 
was attracted by a large sign over the entrance 
to the yard reading: “Homes Financed, Free 
Plan Service, Remodeling Advice.” 

Inquiry developed the information that these 
specialized services are comparatively new with 





HOMES FINANCED ° 
F PLAN SERVICE 


eat REMODELING ADVICE 
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This large sign calls attention to the financing 
and plan service offered by the Frank Graves 
Sash, Door & Mill Co., Los Angeles, Calif. 


the above company. Nevertheless, excellent re- 
sults are being realized. 

“Not having been engaged along these lines 
very long, our efforts may appear a bit ama- 
teurish,” remarked H. Coor-Pender, sales man- 
ager for the company. “However, we have fur- 
nished plan service for and financed 35 homes 
during 1928. We have not furnished any stock 
plans chosen out of catalogs, inasmuch as we 
have found that the prospective owner in this 
community accumulates a great many ideas of 
his own, requiring us to incorporate these items 
into the plans that we furnish. Consequently, 
we have had to keep a young draftsman on 
the job at all times in order to render this 
service. 

“We have no special plan of financing, and 
simply act as agent for the prospective home 
owner, arranging his financing through building 
and loan associations, with which we have had 
many dealings along that line. We merely 
represent to the prospective home owner that 
our experience along this line will be useful 
in securing for him the most advantageous 
treatment. 

“With regard to our remodeling service, 
originally we did some direct mail advertising 
among home owners in our vicinity, offering a 
ten months’ time payment plan, together with 
free plan service and expert advice on mod- 
ernizing their homes. The response to this 
advertising was not what we had hoped for, 
but for certain reasons we did not follow 
through on the complete service at that time, 
there being conditions that justified us in wait- 
ing until the home modernizing spirit became 
more fully developed in this territory.” 

Mr. Coor-Pender stated further that the 
company’s records for 1928 showed that it had 
actually promoted the remodeling of 31 jobs 
in this vicinity, the “leads” for which had 
come through local newspaper advertising and 
billboard publicity. In addition to these 31 
jobs, considerable remodeling business was re- 
ceived as a result of the yard being located 
in a district that had been built up for many 
years, so that it contained a good many old 
houses. He stated, however, that even the 


jobs of this character that could not be directly 
traced to advertising efforts undoubtedly were 
largely attributable to the fact that the com- 
pany has taken a special interest in that line of 
work and has endeavored to develop sentiment 
for home modernization. 


Invites Public to See New Yard 


Dos Patos, Cauir., May 11.—The new yard 
at this point of the Hayward Lumber & In- 
vestment Co. was opened recently with a pub- 
lic reception or “house warming,” featured by 
an interesting program, consisting of music by 
the band, and talks by local men, including 
Ray C. McClellan, resident manager. 

Three medicine cabinets valued at $10 each 
were given away under a system by which 
each visitor was given a free chance and a 
little girl drew from a box the lucky num- 
bers. 

It was also advertised that there would be 
a “surprise of the evening,” and this consisted 
of presentation of a $5 gold piece to the holder 
of the first ticket that was drawn out of the 
box. 

“Hot dogs” and coffee were served, and a 
general good time was had by those in attend- 
ance. 

The Hayward Lumber & Investment Co. op- 
erates a line of 23 retail yards, most of them 
being in California, with two in Arizona. The 
general offices of the company are in Los An- 
geles. 


“CLEAN UP”: WHAT—HOW? 


Slogan Starts Train of Thought—Some of 
the Way Stations 


Riding into the city from his suburban home 
one morning last week the editor of this de- 
partment noticed, as the “8:06 Express” rolled 
past one of the stations along the line, a group 
of boys of high school age in R. O. T. ¢ 
uniform, with a school band dispensing stirring 
music, banners waving, and a general aspect of 
“something doing.” Just as the scene receded 
from view, a passing breeze unfurled a blue 
flag carried beside the national ensign, and 
revealed blazoned thereon in big letters the 
legend: “Clean Up Week.” Then the observer 
recalled that the newspapers had announced 
that the schools of the city were to co-operate 
in cleaning up all back yards, alleys, vacant 
lots, etc., during the period designated as 
“Clean Up Week.” 

That little scene started a train of thought 
that did not terminate until the actual train 
had rolled into the LaSalle Street station and 
disgorged its load of human freight. Clean 
Up Week! An excellent idea, but after all 
falling far short of what is needed, if its re- 
sults are limited to the removal of mere physi- 
cal rubbish and the debris of discarded articles 
which, once good, had outlived their usefulness. 
What Chicago, and probably most other cities, 
needs is a Clean Up, not of mere physical dirt 








This Week’s 


Outside Display of “Summer Goods” 


Doesn’t this strike you as a pretty good way for a retail lumber 
concern to call attention to its stock of trellises and other lawn and 
garden equipment—at this season of the year when folks are think- 
ing about fixing up their “out-of-door living room”? 
representative of the AMERICAN LUMBERMAN thought so when, 


Timely Tip 


A traveling 














of lumber, building materials etc. 





a week or so ago, he passed the attractive office of the Edgewater 
branch (Cleveland) of the Berea Lumber & Supply Co., whose main 
office is at Berea, Ohio, The gates and trellises not only add to the 
appearance of the place, but effectively display the line. The office 
has three good-sized display windows, where various items are shown. 
The center window is just now occupied by a water heater, as this 
company carries a line of house equipment, in addition to a full stock 
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and debris, but of graft and crookedness, lazi- 
ness and incompetence, in places of trust and 
responsibility—a purging of padded pay rolls, 
of protected corruption, of crime and extortion 
ina hundred forms. 

Thus the reverie ran—but soon veered from 
thoughts of civic needs to those of the lumber 
business, particularly the retail branch. No- 











“Signs of the 
Times” 


This unusual sign, showing an umbrella and 
the slogan of the Rockport Lumber Co., Cleve- 
land, Ohio, “Everything Under Cover,” appears 
on the end of one of the sheds of that com- 
pany. The “umbrella” is striped black and 
yellow, with white lettering, and makes quite 
a striking appearance. The company also 


EVERY THING ER 


UNDER COV 








maintains an oil station on the street just in 
front of the shed, the roof of which station 
also represents a umbrella. The company’s 
trucks also carry signs similar to the one here 
shown, though of course much smaller, and the 
slogan is carried out in every other way 
possible. 

Send in copies and descriptions of unusual 
or specially interesting signs observed on your 
travels, or at home. The AmericAN LuMBER- 
MAN will pay $1 for every one printed, and 
$5 extra for the best one received before 
June 1. Only actual signs (including billboards 
and bulletin boards) are wanted. If worth 
photographing, we will pay extra for good 
kodak pictures suitable for reproduction. 


. 











where is the “Clean Up” idea of more vital 
import than in the retail lumber yard—a fact 
recognized by all alert dealers, as witnessed by 
the popularity of “Clean Yard” contests—asso- 
ciational, regional, company inter-yard, and 
individual. These contests have done wonders 
in driving home to the consciousness of dealers 
everywhere the facts that a clean yard is a 
good advertisement and a good insurance risk; 
that cleanliness and order make for efficency 
and economy of operation, and pay dividends 
in satisfaction to owner, manager and em- 
ployees. 

But here, again, a mere physical clean-up, 
desirable and essential as that is, fails to accom- 
plish_ that which must be accomplished if an 
individual business. is to bear the stamp of 
success. Even more essential than the removal 
of physical debris is the getting rid of wrong 
ideas, the scrapping of antiquated methods, and 
the burial deep under ground of those jeal- 
ousies and suspicions that invite reprisals and 
too often result in price-cutting duels—or gen- 
eral battles, in which profits are flung to the 
winds and each participant emerges a loser. 

And the “Clean Up” idea may well be applied 
to the stocks in the sheds and warehouses. 
How about those items that have been in the 


bins so long that the memory of man runneth 
not to the contrary? And those odd pieces, 
that obsolete design? Drag them out and 
throw them into a “Bargain Bin.” Somebody 
will take them away, if priced low enongh. 
Items, or even lines, that can not be turned 
over with sufficient frequency to yield a satis- 
factory annual profit should be discontinued— 
unless sales of those items or lines can be 
stimulated to the point of profit. Superfluous 
advice, it would seem, yet many dealers con- 
tinue to load themselves with items which 
though perhaps meritorious in themselves, are 
not suited to their trade or for which a suffi- 
cient demand has not been created to enable 
the dealer to turn them profitably. 

The ledger, also, may need a cleaning up 
even more than the alleys or bins. Those over- 
due accounts are eating into profits faster than 
the visible disorder that can be attacked with 
shovel and broom. Start a “Clean Up” cam- 
paign right now and keep it going until the 
last over-due dollar is collected or “accounted 
for.” 

At this point the train of cars and the train 
of thought simultaneously came to a full stop. 


THIS IDEA SELLS COAL 


And Can Be Adapted to Other Lines— 
Gets The Cash 


Here is a real merchandising idea, originated 
and now being successfully used by the Liberty 
Street Lumber & Coal Co., of Batavia, N. Y., 
and reported to this department by an AMER- 
ICAN LUMBERMAN representative who recently 
visited the yard of that concern. 

This plan combines the “savings club” and 
“installment purchase” ideas in a very effective 
way. Although here utilized to promote not 
only early, pre-season buying of coal, and to 
secure, at least in part, advance payment for 
same, there is no reason why the plan can not 
be adapted with equal success to the sale of 
garages; remodeling jobs, such as the addition 
of sleeping porches, sun parlors; installation 
of interior woodwork features, hardwood floors, 
closets etc., in fact, al- 


winter sets in. You get the benefit of a cash 
discount and interest on your money. You are 
assured of your winter supply.” 


PAYMENT REQUIRED ON EACH TON 


Stove . 28 weeks at 50 cents 
Egg 28 weeks at 50 cents 


Chestnut 28 weeks at 50 cents 
Pea 21 weeks at 50 cents 
Coke 21 weeks at 50 cents 

Then follows the company’s name, address 
and phone number. 

The two inside pages of the folder are re- 
produced in fac-simile on this page, consider- 
ably reduced. 

The basic theory of the plan is that the cus- 
tomer will complete the payments before deliv- 
ery of the coal, but this theory, of course, is 
more or less elastic. In other words, the com- 
pany uses its judgment as to making delivery 
before the entire amount is paid, just as they 
do in extending any other form of credit. 
Where persons do not come into the club until 
June or July it hardly is to be expected that 
they will in all cases complete the payments 
before cold weather sets in and need for the 
coal begins. 

The special advantages of the plan are that 
it commits people to a definite course of saving 
for a specified object—in this case their win- 
ter’s supply of coal—along lines with which 
they have been made familiar through the ex- 
tensive promotive work on behalf of “Savings 
clubs” of various sorts that are conducted by 
banks and various other institutions interested 
in corralling a part of the consumer’s dollar 
before some one else gets it. 


Presents House Model to Schools 


Taunton, Mass., May 13.—Alfred B. Wil- 
liams, of the A. G. Williams Lumber Co., has 
donated a miniature bungalow, partly assem- 
bled, to the schools of the city, for the pur- 
pose of awakening in the minds of pupils the 
possibilities of wood construction. 

Mr. Williams, who was brought up in the 
lumber business, is a lover of the industry 
and never loses an opportunity to promote any- 
thing in the line of wood use and conservation. 
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or pocket book. 

The front cover of the folder is printed at 
the top “No. ”” Then in large type 
comes the name: “1929 Coal Purchasing Club— 
Liberty Street Lumber & Coal Co., in account 
with ————..”_ At the bottom of the front 
cover appears the notation: “Always bring 
this book with you when making payments.” 

On the back of this folder appears the fol- 
lowing text: 

“This Coal Purchasing club gives you several 
advantages. You get your coal paid for before 





The model given to the school department is 
20 by 24 inches and is all framed, with one 
side of the roof laid and three of the walls 
in place. The building is a miniature show- 
ing the materials used in a small bungalow. 
It comes “knocked down,” with all pieces 
marked ready to be assembled. 

The model bungalow will be sent to the 
various schools in the city where the pupils 
will’ have an opportunity to view it and if 
they become interested they will be able to 
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secure working models at a very small expendi- 
ture. 

Mr. Williams believes that in the not distant 
future the lumber industry is to become thor- 
oughly standardized; and perhaps lumber will 
be sold, he says, in department and hardware 
stores in cartons much the same as some other 
building materials. 

Mr. Williams a short time ago presented the 
schools with a cabinet containing samples of 
American woods, which has proved very valu- 
able in instructing pupils in the wood lore of 
their country. 


PUTS OVER A BIG STUNT 


Retail Concern Observes Founders’ Week 
With Huge Exposition 


Erie, Pa., May 14.—In celebration of its 
fortieth anniversary the Johnson Lumber Co., 
of this city, put on a Home Builders’ exposi- 
tion and observed Founders’ Week Monday to 
Thursday of last week. This is believed by 
persons with wide experience in the trade to 
have been the biggest thing of its kind ever 
put on by a retail yard in the United States. 

This firm is housed in a fine two-story tap- 
estry brick building, just completed, in the 
center of the Erie retail district. Its plant, 
which covers a city block, faces in both Nine- 
teenth and Parade streets. The large show 
windows along each of these main thorough- 
fares are used to display almost everything 
that might enter into the building or furnish- 
ing of a home. Members of the firm believe 
that present-day competition requires a retail 
lumber dealer to sell more than nails and 
boards. This exposition is the result of sev- 
eral years’ expansion along this line. 

During the exposition, exhibits from fifty 
nationally known manufacturers of materials 
were arranged on the first and second floors. 
This display was supplemented by blackboard 
talks and moving pictures in an auditorium on 
the second floor which seats about 400 people. 
Paint, hardware, furnaces, electrical equip- 
ment, unpainted furniture, refrigerators, and 
other lines of home equipment not usually asso- 
ciated with a lumber yard were prominently 
displayed, along with the usual lines of mill 
work, shingles, and insulating materials. 

The sheds and mill, which are housed under 
the same roof, were thrown open to the public. 
Employees were on hand to conduct visitors 
through the neatly arranged sheds or to demon- 
strate the operation of the mill machinery. 

More than 1,500 visitors attended the exhibit 
the second evening. Unusual interest was 
shown in the ideas on modernizing old homes 
by covering the exterior with stained shingles, 
and the men in charge of this feature were 
hardly able to handle the crowd. 

The exhibit was undoubtedly the most ex- 
tensive ever attempted by any individual lum- 
ber dealer in western Pennsylvania, and the 
response of the general public was beyond 
expectation. 

The complete departmentalization of the 
Johnson Lumber Co. is a revelation of modern 
merchandising ideas, and an inspection of its 
plant is recommended to any lumber dealer 
visiting Erie. C. W. Dudenhoeffer, a mem- 
ber of the firm, who also is a director of the 
Retail Lumber Dealers’ Association of Western 
Pennsylvania, advises that the establishment 
is always open for inspection, and cordially 
invites anyone, especially retail lumber dealers 
who are interested in methods of meeting com- 
petition, to call and inspect it. 

During the present week, the paint depart- 
ment is putting on a special display featuring 
exterior painting and interior décoration of the 
home. 


WHITE PINE WEEVIL CONTROL is discussed in 
a bulletin just issued by the New York State 
College of Agriculture at Ithaca. It is stated 
that this pest can be controlled by effective 
forestry methods. What is known as the 
shelter-wood system, which provides light 


shade, is used. The bulletin is No. P449 and” 


is furnished by the college to those interested. 


To Dedicate Municipal Forest 


Ety, Minn., May 15.—Ely will dedicate a 
new municipal forest Saturday, as the climax 
of activities of the Ely Forestry Club, com- 
posed of Ely junior college and high school 
boys. 

The Ely Forestry club claims the distinction 
of being the first organization of its kind in 
Minnesota successfully to carry through a 
transplanting project of the particular nature 
in which it is engaged. ‘During Forestry Week 
an area of several acres adjacent to the Shagwa 
Country club was planted with 3,000 three- 
year-old Norway pine seedlings. .The plan is 
to have future members of the club carry 


Connects With 


MILWAUKEE, WIs., May 13.—The announce- 
ment that W. G. Hollis, for many years sec- 
retary-manager of the Northwestern Lumber- 
men’s Association and also the Retail Lum- 
bermen’s Insurance Association, had become 
actively associated with the Triple Insulaire 
Co., of this city, as vice president, as reported 
in the April 27 issue of the AMerIcAN LuM- 
BERMAN, has created much interest throughout 
the lumber and building trades. Probably no 
other man in the industry is better known or 





W. G. HOLLIS, MINNEAPOLIS, MINN.; 
Vice President of the Triple Insulaire Co. 


has more friends than Mr. Hollis, who for 27 
years devoted his time to the welfare of . the 
retail lumber industry and was closely identi- 
fied with some of the outstanding progressive 
movements that have been put under way 
during the last quarter of a century. 

In his new connection, he will be in con- 
stant contact with his former associates and 
friends, and the Triple Insulaire Co. feels that 
he is a distinct acquisition to their organiza- 
tion. 

Mr. Hollis is enthusiastic over the possibil- 
ities offered to retail lumber dealers through- 
out the country for developing additional prof- 
itable business through the sale of this new 
insulating product. More interest is being 
manifested all the time by builders and home 
owners in the question of insulation, which 
has come to be one of the most important fea- 
tures of building construction. In this con- 
nection, Mr. Hollis said to a representative 
of the AMERICAN LUMBERMAN: 

Knowing the value of air space for insula- 
tion, when I saw Triple Insulaire and found 
out that it really would accomplish what was 
claimed for it, I realized that this was a dis- 
tinct step forward. When I investigated fur- 
ther and found that by the hot-box test it 
actually had a rating of .139, I was well sat- 
isfied with its insulation properties. 


on the transplanting and add an area each 
year. 

A. H. Hamel, supervisor of the Superior 
national forest, will give an address on “The 
Significance of Reforestation” at the dedica- 
tory exercises. P. O. Anderson, St. Paul, Unj- 
versity of Minnesota extension forester, will 
explain the “Forestry Club Plan.” Urho 
Keranen, president of the club, and Mayor 
Ernest Hanson, of Ely, also will speak. 

A MODERN system of paved highways allows 
most of the timber in Massachusetts to he 
hauled by truck from the forests direct to the 
final market, eliminating considerable transpor- 
tation expense. 


Insulation Firm 


Triple Insulaire was fully described in an 
article that appeared in the March 30, 1929, 
issue of the AMERICAN LUMBERMAN. In fact, 
it was this article that caught the attention 
of Mr. Hollis and resulted in his forming this 
official connection with the Triple Insulaire Co, 
Other officers of the company are: President, 
A. J. Wager; secretary-treasurer, R. A. As- 
chenbrener, who is the inventor of the prod- 
uct; director and sales manager, Julius Sam- 
ish. Mr. Wager has been active in the public 
utility and engineering field for many years 
and will be active in the general management 
of the Triple Insulaire Co., the general offices 
of which are located in Milwaukee, at 123 
Wisconsin Avenue. Mr. Hollis may be reached 
at 501 Lumber Exchange, Minneapolis, Minn. 


A Factor in Marketing Redwood 


(Continued from Front Page) 


manager of the company, serving under Junius 
Browne, who at that time was general sales 
manager. 

Mr. McNevin went to Chicago in 1919 and 
with Mr. Browne formed the subsidiary cor- 
poration known as The Pacific Lumber Co. of 
Illinois, which was a selling company to handle 
only eastern sales of The Pacific Lumber Co. 
Mr. Browne was president of this company and 
Mr. McNevin vice president, Mr. Browne mak- 
ing his headquarters in New York, while Mr. 
McNevin’s headquarters were in Chicago. 

After Mr. Browne had severed his connection 
with The Pacific Lumber Co., in 1923, Mr. Mc- 
Nevin became general sales manager of the 
parent company, with headquarters in San Fran- 
cisco, and has continued in that position, with 
the title of vice president of The Pacific Lum- 
ber Co. of Illinois and general sales manager of 
The Pacific Lumber Co. of Maine. 

Peter McNevin’s only hobby is his family, of 
which he is quite proud. On Aug. 15, 1908, he 
married Miss Lillian Narinian, of Oakland, 
Calif., and they have one daughter, Lillian, who 
is a student at the University of California. 

The Pacific Lumber Co., with which Mr. 
McNevin has spent all of his business career, is 
one of the oldest lumber manufacturing com- 
panies in California, having been originally or- 
ganized about 1870. It is not only a pioneer in 
producing redwood, but also in marketing it 
throughout the eastern part of the United 
States, and is one of the principal factors in 
that trade, maintaining extensive eastern sales 
offices in Chicago. 

This company is owned principally by the 
Murphy family, of Detroit, capitalists and ex- 
tensive real estate owners,. who purchased the 
majority of the stock in 1904. The organization 
is at present composed of: J. H. Emmert, De- 
troit, Mich., president; A. S. Murphy, Scotia, 
Calif., executive vice president; Donald Mac- 
Donald, San Francisco, treasurer; Dr. Fred T. 
Murphy, Detroit, Mich., secretary. 

The company operates two large sawmills and 
a planing mill, and has other factory facilities 
at the sawmill town of Scotia, Calif., which is 
beautifully situated near Eureka, and tributary 
to Scotia it has vast holdings of redwood timber. 
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New Store 


Keokuk, Iowa, May 15.—Keokuk is noted 
for power, which is obtained by damming up 
the Mississippi River at this point. It is also 
well known throughout the middle West as 
the home of the Streeter Lumber Co., one of 
the most progressive and successful retail con- 
cerns of this entire section. 

In an interview given the AMERICAN LuM- 
BERMAN by C. D.. Streeter, president of the 
company, he stated that in the last few years 
a decided change has come to the retail lumber 
industry in cities of from ten thousand up. 
He attributed this in large measure to the fact 
that whereas the lumber retailers formerly 
dealt with men, they were now serving more 
ladies than at any time heretofore. The lum- 
ber yard has been one of the places not at- 
tractive for them to frequent, consequently, 
when materials of any kind were to be bought, 
the men would do the buying. 

As long as that held true the old type of 
lumber yard served the purpose, but with the 
change of conditions, along came the uptown 
lumber stores; and so came the establishment, 
on May 2, of the Streeter Lumber Co.’s up- 
town store. While this is not the original 
uptown store, it does have the distinction of 
being the first to be established in a town of 
the size of Keokuk, and thus it takes on an 
experimental hue. However, its success is 
practically assured, because of its general 
makeup and the idea of operation behind it. 

It was opened with a bang on the above 
date and for three days a regular building 
show was held. Attendance of 578 adults was 
registered during the three days. 

At the opening there were four hostesses 
present, one at a time. Each hostess was lo- 
cated, during her turn, just inside the door. 
As people entered they were requested by 
the hostess to register, and to guess the number 
of pennies in a jar, as well as to guess the 
number of people who would attend the show 
during the three-day period. Suitable prizes 
were given for the winners, and this stimu- 
lated an interest and swelled the attendance. 

Once in the store the visitor saw displays 
built into and made a part of the store, just 
as one might see them in any home. The first 
space, just inside the door, is set aside for 
Keokuk industries. Some thirty wholesalers 





Bids for Women Shoppers 


and manufacturers will be permitted to use 
this space one week each to advertise their 
goods free of charge. 

A play box with white sand, depicting a 
corner in the nursery or the yard, was next. 
This was particularly appealing to people with 


propriate lighting effect a realistic appearance, 
homelike and cheery, is in evidence. This item 
brought much favorable comment. 

Next comes a large cabinet, having many 
doors of all types. The first is a false panel 


door, the panel of which folds down and dis- 











Alcoves in new uptown store of Streeter Lumber Co., Keokuk, Iowa, showing up-to-date equip- 
ment for bathroom, breakfast nook and kitchen 


children, and looked quite natural in its place. 
A few toys were scattered throughout the 
box, which gave a decidedly good reaction and 
created desire for such in one’s own home 
or yard. 

Due to conservation of space a complete 
idea of an up to date stairway, showing but 
five steps but including all curves and ban- 
nisters, and in every sense of the word ap- 
pearing complete, greeted one’s eye. 

The next display is a complete fireplace 
which shows the kind of brick handled by this 
firm. Real logs are put in and with an ap- 





A partial view of the fine new uptown store by the Streeter Lumber Co., Keokuk, Iowa. Note sign 
on balcony: “Glad You Came — We Are Located Here Permanently to Serve You.” 





closes an ironing board, then there is a mirror 
door and this opens into a complete built-in 
cedar closet. The chest of doors shows a dif- 
ferent type and different hardware on each 
door, and the salesman during his showing of 
them can carry on his sales talk throughout 
without the interruption of opening many doors 
and without requesting his prospects to move 
a distance of over six feet to see nine differ- 
ent doors and four screen doors. This par- 
ticular feature doubtless will sell a great many 
doors. 

Continuing the trip through the store the 
visitor sees complete kitchen layouts in one 
room. Besides the regular accessories there 
are built-in features of all kinds such as 
kitchen telephone stands, built-in ironing 
boards, corner china cabinets; and* about every- 
thing that any housewife could think of. Off 
of the kitchen is a chummy little breakfast 
nook, in itself attractive enough to sit down 
in and take a meal there in the store. In 
this breakfast nook, showing utility of space 
as well as conservation of same, a hanging 
china case is in evidence, and the monotony 
of lines is broken by divider cabinets on either 
side of the entrance to the breakfast nook. 

Leaving the breakfast nook one enters a hall- 
way in which is located a built-in linen closet, 
and immediately across the hall from the closet 
is an attractively built and planned bath. This 
is the last word in bathrooms, yet so designed 
that any prospective home builder could af- 
ford to install it in his home. 

A disappearing stairway leading to the mez- 
zanine shows how this convenience can 
utilized in the home. A pull of a string and 
the stairway comes down through the ceil- 
ing, meets with the floor and may be used 
to go up to an attic or a storage room in a 
bungalow. Very little space is required for 


this stairway when it is down, and when put 
up, it leaves no obstruction in the hall. 

A full line of paints is on the shelves, and 
to break the line of the top of the shelves, a 
very attraclive roofing display is placed there. 
There also is a display of exterior siding, 
showing in the least possible space a goodly 
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portion of 4- and 6-inch beveled siding, as 
well as some 8-inch bungalow siding. 

The last department in the store is known 
as the novelty department, and in this are to be 
found the little odds and ends which go to 
make the yard, the garden, and the home more 
attractive. Wren houses, garden potteries and 
ornaments such as sun dials are to be found 
in this very complete collection. 


The walls of the store are paneled into vari- 
ous sized sections, and all types of plaster 
walls with the various color combinations are 
shown, just as they would look if installed in 
the home. 


Thus the trip through the store is completed, 
and one of the attendants is present to again 
assure the prospect that everything in an over- 
the-counter proposition the lumber yard has 
can be obtained in this store, plus any trans- 
action for materials which can only be stocked 
in a lumber yard. 

Asked just what his idea was when he de- 
cided to open this store for the town people’s 
benefit, Mr. Streeter replied quickly and em- 
phatically that he believed this store would 
stimulate business to a great extent, in that 
the layout, as it is, would create a desire for 
the things shown therein and for sale. Therein 
lies the future success of this store and if 
it does not create a desire to buy the things 
which are located therein, said he, it is not 
going to be the fault of this idea. 

L. C. Beach, former manager of the Ham- 
ilton Lumber Co., a subsidiary Streeter in- 
terest of Hamilton, Ill., will be the manager 
of the uptown store. His qualifications for the 
position are such that there is little doubt as to 
the success of the project. 

The retail lumber trade in general will do 





How Community Spirit Is 
Encouraged 


HASLAM, TEX., May 13.—Probably in no 
sawmill community in the country is there a 
higher morale or better feeling among the em- 
ployees and the officials than exists at this 
place, where the Pickering Lumber Co. has 
been operating for a number of years. J. W. 
McKee, superintendent of the plant here, takes 
an active interest in encouraging a community 
spirit among the employees and their families 
and to see that they are afforded the com- 
forts, conveniences and recreation facilities of 
the larger towns and cities. The large com- 
munity hall is the center of most of the social 
activities. On each Friday night a moving 
picture show is presented and before showing 

















ident Hoover’s committee on recent economic 
changes. 

The construction of two-family houses js 
steadily decreasing in importance, Dr. Gries 
notes. In part, he writes: 

Construction of single houses made a quicker 
start in 1919 than the construction of apart- 
ments, and held up better in 1920 and 1921, 
Families which had to find accommodations 
used their capital and credit to acquire homes, 
taking a risk of a possible fall in prices where 
investors hesitated to erect apartments. The 
post-war construction of one family houses 
reached its peak nationally in 1925, a year 
prior to the peak in multi-family structures. 

Many of these small homes were erected by 
investors, for sale and not for rent, he ex- 
plained, and in various cities overbuilding of 
this type in advance of immediate demand has 
resulted in violent reductions in building pro- 
grams, even as much as 50 percent from one 
year to the next. Rapid recovery was usually 
made, however. Overbuilding of apartments 
does not have such immediate effect on new 
construction, because an apartment that is only 
partly occupied may be sold to poorly informed 
investors. 

The desire of families, he continues, to live 
in more satisfactory homes and surroundings 
has been the force behind the large home-build- 
ing program. As has been customary, the new 
houses erected in and around cities have been 
for families in the upper income groups, with 
comparatively little construction for families 
in the lower income groups which, for the 
most part, occupy older, less desirable struc- 
tures. 

However, owing to the desire of well-to-do 
families to move into more modern quarters, 
families less well-to-do may in effect receive 
a subsidy through the ability to obtain second- 
hand houses at a discount greater than actual 





These little girls, all daughters of Pickering Lumber Co. employees, presented beautiful programs of dances and drills on three evenings 


at the community hall in Haslam, Tex. 


In the left-hand lower group, reading from left to right, are Elsie Ray Brashier, Mildred Wash, 


Beunie Lewis, Mary Evelyn Atwood, Lois Allison, Irene Wright, Helen Baker and Grace Wright 


well to pay some attention to the Streeter com- 
pany’s new venture, and anyone seriously con- 
sidering a similar move would not go wrong 
in paying the store a thorough visit. 

It may appropriately be added that Keokuk 
is blossoming out this spring with many new 
store buildings, and where property has not 
been built up (that is, the old buildings re- 
maining) new store fronts are going in which 
give Keokuk a decidedly more metropolitan 
appearance than it has known heretofore, in 
spite of its being a small but thriving city 
of only sixteen thousand people. 


REPRESENTATIVE textile manufacturers, im- 
pressed with the designs of the cellular struc- 
ture of wood—its unique and artistic appear- 
ance—will introduce into their fabrics designs 
copied from microscopic photographs secured 
through a new process by Prof. N. P. Brown, 
wood technologist of the New York State Col- 
lege of Forestry, Syracuse University, Syra- 
cuse, N. Y, 


the pictures a program is given that occupies 
almost 45 minutes. Recently several groups 
of children have taken a leading part in these 
entertainments. The accompanying pictures 
show little girls, whose fathers are employed 
by the Pickering Lumber Co., these little ones 
having been trained to dance and to go through 
a chain drill with musical accompaniment, and 
the manner in which their programs have 
been presented would give credit to many pro- 
fessionals. Each of the three groups shown in 
the pictures entertained on different evenings. 


America Turns to the Small Home 


Wasuincton, D. C., May 15.—Building of 
single family houses has been the outstanding 
development in the field of residential construc- 
tion in the United States during the last ten 
years, according to Dr. John M. Gries, former 
chief of the Department of Commerce build- 
ing and housing division, whose findings will 
be published soon with the report of Pres- 


depreciation. A problem may arise as to the 
use of land now occupied by the poorer types 
of housing which are being vacated. In many 
cities the percentage of vacancies in run-down 
and undesirable dwellings, particularly in con- 
gested districts, has been mounting during re- 
cent years. It is reported that the diminished 
number of new immigrants has much to do with 
this situation. 

The private automobile and the bus, with 
improved roads, have greatly enlarged the area 
within which dwellings may be located, and 
have permitted comparatively open develop- 
ments in attractive locations to an extent that 
would not have been possible before the war. 
The demand for outdoor recreation favors the 
home situated away from the center of the 
city. The family’s enlarged radius of movement 
due to the automobile, together with the neigh- 
borhood movie, the radio, and shorter working 
hours, strengthens the call toward the suburbs. 





ONLY apout one half of the billion and a 
half board feet of lumber used annually in 
Massachusetts is consumed in building con- 
struction. Most of the balance is used as raw 
material for some of the State’s many factories, 
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Can You Afford to Make 
Window Frames by Hand? 


Contractors and carpenters are just begin- 
ning to appreciate that they can save time and 
money and make more satisfied customers by 
using quality stock window frames. 


Times have changed. Before the days of 
specialized production, all factory-made frames 
were produced on special order in general 
millwork plants. Then it was not difficult for 
the carpenter who wanted to make his own 
frames to compete with the factory-made prod- 
uct because the equipment and methods em- 
ployed in factories gave the manufacturer 
little advantage over the carpenter. 


Today, I believe that the open-minded, pro- 
gressive carpenter will admit that he can spend 
his time to much better advantage than in 
making window frames in competition with 
specialized machines and equipment. 

For instance, one of the specially designed 
machines in our plant will do all the cross 
milling on 1,000 window sills in one hour, and 
another will do in one operation what would 
be fourteen operations for a carpenter. All 
of the other work on the frames produced by 
the Andersen Frame Corporation is performed 
with equal speed and with such accuracy that 
hand work competition has been out-distanced. 


Features to Reduce Air Leakage 


But more important, the stock frame of to- 
day offers improvement in design and con- 


struction that would add materially to the 
cost if attempted on special order factory 
frames or on those made by hand. In the 


Andersen frame of today is embodied every- 
thing that the most particular builder or archi- 
tect could desire to make a frame weather- 
tight and attractive in appearance. One of 
the patented features of these frames makes 
it easy to build a window frame in the wall 
in a manner that stops leakage around the 
frame. This is accomplished by the use of 
a wide blind stop of ordinary D. & M. lum- 
ber, fitted into a patented groove in the frame. 

A recent laboratory test conducted at the 
University of Wisconsin shows that by this 
one feature alone the air leakage around win- 
dow frames is reduced 55 percent. Formerly 
this wide blind stop construction has been 
available only on expensively built special 
frames. ; 


Accuracy of Machine Product 


_In the matter of accuracy, I contend that 
it is impractical for the best mechanic to pro- 
duce as true and accurate a frame by hand 
as we find it possible to produce on specially 
built machinery. In the first place, every car- 
penter knows that in any lot of frame ma- 
terial which is run to pattern in the long 
lengths there will be a number of pieces which 
are not perfectly straight and the fact that 
the material was\run before the carpenter got 
it prevents him from jointing this material 
straight. It, perhaps, is not bad enough in 
this particular to justify discarding it and 
yet it will not produce the absolutely accurate 
and true frame that results from our methods 
of cutting our frame parts to approximate 
lengths in the rough, and jointing all parts 
that are not absolutely straight before run- 
ning them to pattern. Then, too, by having 
all of our machinery equipped with steel set- 
ting devices the accuracy of our cross milling 
is 100 percent and therefore greater than it 
is practical for a carpenter to attain by or- 
dinary methods of measuring and cutting with 
hand tools. 


Saves Time Which Is Money 


The extreme accuracy of the Andersen 
frame is attested by the fact that many builders 
who are using the frame have found it un- 





necessary to do a separate and distinct job of 
fitting of each window to each frame on a 
miore or less “cut and try basis.’ They fit at 
a bench all of the windows of a given size that 
there may be in a house and find that any win- 
dow of this given size fits any frame of that 
size on the job perfectly. There is a definite 
time-saving in being able to fit the windows 
all to one set of measurements at a bench 
rather than employing the “cut and try” 
method necessary with less accurate frames. 
This saving is doubled by having the same 
advantage in cutting the trim. Thus the total 
saving in the use of our accurate frames runs 
into considerable money. 


The following letter from J. T. Swann, a 
contractor at Dallas, Tex., will illustrate the 
saving accomplished in this way : 


Before starting to use the Andersen frame, 
I made my own window and door frames, but 
will certainly not do this again as long as I 
can buy the Andersen frame, 

At present I am paying 50 cents more for 
the Andersen frame than it would cost me to 
make my own frame, using poor material and 
having none of the weather-tight features of 
the Andersen frame. Although the original 
frame cost is a little 
more, the final cost is 
actually less because of 
the labor saved in the 
fitting of my sash and 
inside trim. 

I know that the An- 
dersen frame, because 





FRED C. ANDERSEN, 
Bayport, Minn.; 
President Andersen 
Frame Corporation 





of its accuracy of con- 
struction, is saving me 
$1 an opening in the 
labor required for the 
fitting of my sash and 
inside trim. I will cer- 
tainly recommend this 
frame to every con- 
tractor. 


There are, of course, carpenter-contractors 
of the old school who will say, “Regardless of 
the time-saving methods employed in the stock 
frame factories, I find that I can make a frame 
for less money than the dealer charges for a 
stock frame.” In questioning such a contractor 
it ordinarily comes to light that even though he 
may have carefully figured his actual direct 
outlay for material and labor, including pul- 
leys, nails and screws he has not figured any- 
thing for supervision or others overhead items 
and is actually selling the frames to the job 
at a loss. Among the items of overhead ex- 
pense that are often overlooked and that should 
be spread over all the work done, if the con- 
tractor employs the method of successful busi- 
nessmen, are: 

(1.) The cost of estimating both those jobs 
that he gets and those that he loses; (2.) Ad- 
vertising; (3.) Cost of collecting and the loss 
on bad accounts; (4.) Supervision of work- 
men; (5.) Investment in equipment; (6.) De- 
preciation on equipment; (7.) Supplies; (8.) 
Power; (9.) Repairs. 





The extra labor required to fit the sash and 
trim by the “cut and try” methods necessary 
in the case of hand made frames should not 
only be taken into consideration, but the items 
of overhead expense should be added to this 
labor of extra fitting as well as to the labor 
of actually building the frame. 

In addition to these various items of over- 
head, every contractor should add a reason- 


By Fred C. Andersen, 
President Andersen 
Frame Corporation 


able margin of profit before comparing the 
price of his hand-made frame with the price 
at which he can buy a factory-made stock 
frame which is, bear in mind, for the reasons 
stated above, a better quality product than 
he can hope to produce by hand, no matter how 
good a mechanic he may be. 

Those contractors who have discarded the 
practice of making their frames by hand and 
are using stock frames will be glad to note 
the growth of the stock frame business as 
the best possible indication that they are 
merely keeping up with the trend of the times 
in adapting stock frames to their purposes. 
This growth is indicated, partly at least, by 
the production figures of our company. In 
1907 we sold 41,462 frames and in 1928 al- 
most a round million—970,798 to be exact. 


Lumbermen in Rotary Clinic 


Fort SmitH, Ark., May.13.—One of the out- 
standing features of the district conference of 
the 15th district Rotary International, held 
last week at Fort Smith, was a business clinic 
which included all the members present repre- 
senting building materials classifications, includ- 
ing lumber, paint, brick, sash and doors, sand 
and gravel, lime, cement and the architects. 
The headliners in the clinic were M. T. Dyke, 
of Dyke Bros., this city, whose subject was 
“The Trend of Our Business,” and Paul E. 
Kendall, advertising manager of the Long-Bell 
lumber Co., Kansas City, whose subject was 
“Modernization.” 

Mr. Dyke opened the clinic and, beginning 
with the lumber business a hundred years ago, 
rapidly sketched the development of that busi- 
ness during the last century, much of his dis- 
cussion being based on his own observations 
through an experience gathered during more 
than fifty years in the lumber and building 
materials business. With this background, he 
also included in his remarks some predictions 
as to trends and future developments in the 
building material business. 

Mr. Kendall, who followed Mr. Dyke, de- 
livered a masterly address and showed that a 
volume of business equal to twenty years’ nor- 
mal building business is knocking at the doors 
of the building materials dealers right now in 
the shape of the necessary modernization of 
millions of homes in the United States. 

Following Mr. Kendall’s address there was a 
general discussion that occupied two hours’ 
times. F. O. Gulley, manager Ozark White 
Lime Co., Fayetteville, Ark., spoke on the 
changed attitude of the Government toward 
business and trade associations. Charles Daw- 
son, architect of Muskogee, Okla., spoke on 
“Craftsmanship Awards” and the benefit to the 
building trades in raising standards of work. 
Henry Wulf, president, and Chester Brooke, 
general sales manager, of the Monarch Port- 
land Cement Co., Humboldt, Kan., and F. T. 
Brown, of the Lehigh Portland Cement Co., 
Kansas City, spoke for the cement manu fac- 
turers. Charles Hanes, of Tulsa, Okla., a 
paint distributer, discussed the necessity of hav- 
ing the confidence of the trade, particularly 
when selling an item such as paint, about which 
the buyer knows little or nothing but buys 
it on his confidence in the seller. 

Nathaniel Dyke, jr., of Dyke Bros., Fort 
Smith, was chairman of this meeting and was 
ably assisted by A. W. Sharp, manager of the 
Fort Smith sash and door glazing plant of the 
Long-Bell Lumber Co. 

The conference of the 15th district Rotary 
International was a distinct success in every 
particular and this business clinic attracted 
probably more attention and interest than any 
other part of the program. 
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National Production, Shipments and Orders 


Wasuincton, D. C., May 
tional Lumber Manufacturers’ Association: 
ONE WEEK 














—————. 


13.—The following statistics for the periods ended May 4, 1929, and May 5, 1928, were compiled by the Na 












































No. of Mills Productio: Shi 

ny Se 1929 1928 re eed or 1988 

Southern Pine Association...........cccccess » 143 109 000 5 638,000 2 000 

West Coast Lumbermen’s Association........ 2c8 113 93°948/000 132°924°000 208,787,000 17°93 000 193'156/000 77 £80,000 

Western Pine Manufacturers’ Association.... 34 25 35,947,000 21,636,000 36,322,000 19,957,000 39,598,000 ati 617,000 

California White & Sugar Pine Mfrs.’ Assn... 16 19 22,506 22'421,000 18384000 203271000 = As@BLOOD fae ON 

California Redwood Association.............. 14 14 8,263,000 67934:000 8,278,000 3,674,000 9,089,000 one 

North Carolina Pine Association............. 72 70 11,157,000 10,500,000 13,087,000 12,119,000 10,282,000 9 oo 1000 

Northern Pine Manufacturers’ Association.... 9 3 {000 6,813,000 10,962,000 7,663,000 12,789,000 att +44 

Northern Hemlock & Hardwood Mfrs. Assn... 28 33 3,610,000 3,781,000* 1655, 3'441,000 2,144,000 rf 1910, 

——_— , Ls 
NE RONNIE. oi. inked dc derwowekeeoes 524 391 348,202,000 260,534,000 364,033,000 282,808,000 345,941,000 291,493 p99 
pars og 
orthern Hemlock & Hardwood Mfrs. Assn... 397 d3t 8,342,000 7,548,000* 6,092,000 6,032,000 4,998,000 f 
Hardwood Manufacturers’ Institute........ *. 2507 3504 36,847,000 39,399,000* 44,966,006 51,861,000 39,904,000 50'308 th 
—_ “ oi a 
ee GOODS sikcv indice ccacteenenes 2897 103 45,189,000 46,947,000* 51,058,000 57,893,000 44,902,000 56,885,000 

EIGHTEEN WEEES 

Softwoods: 

Southern Pine Association............sseee00s 2590 1885  1,179,609,000 1,220,381,000 1,234,011,000 1,277,280,000 1,270,490,000 1,318,769.009 

West Coast Lumbermen’s Association........ 3604 2039 y 904,000 2,085,948,000 3,055,713,000 2,064,341,000 3,207,176,000 2,263.700.009 

Western Pine Manufacturers’ Association.... 643 537 521,989,000 296,494,000 »496,000 356,963,000 618,273,000 375,505,000 

California White & Sugar Pine Mfrs.’ Assn... 452 406 328,215,000 300,649,000 472,576,000 437,217,000 475,595,000 435,912°000 

California Redwood Association.............. 252 270 132,356,000 147,216,000 127,693,000 130,894,000 144,822,000 137,876,000 

North Carolina Pine Association............. 1287 702 183,258,000 124,790,000 175,022,000 131,982,000 163,632,000 118,346,000 

Northern Pine Manufacturers’ Association.... 162 153 91,550,000 115,907,000 144,093,000 129,018,000 152,011,000  137,632/009 

Northern Hemlock & Hardwood Mfrs. Assn... 752 448 81,730,000 51,666,000* 65,670,000 45,075,000 74,430, 50,336,000 

Total softwoods..........cceccccccccucce 9742 6440 5,559,611,000 4,343,551,000 5,853,274,000 4,572,770,000 6,106,429,000 4,838 ,076,000 

Hardwoods: 

Northern Hemlock & Hardwood Mfrs. Assn... 11367 448 238,860,000 129,123,000* 169,360,000 96,565,000 166,912,000 100,664,000 

Hardwood Manufacturers’ Institute.......... 4938+ 49147 710,629,000 662,654,000* A J 713,972,000 ,596, 742,983,000 

Total hardwoods...........ecccceececcees 6074+ 949,489,000 791 000* 956,564,000 810,537,000 970,508,000 843,647,000 
*Units of production. *Log scale. 
. 7 . 
Southern Pine Barometer West Coast Review | West Coast Analysis 
New Orteans, La., May 13.—For the week [Special telegram to AMERICAN LUMBERMAN] SEATTLE, WASH., May 11.—The West Coast 
ended May 4, Saturday, 143 mills of the total SEATTLE, WASH., May 15.—The West Coast | Ltmbermen’s Association furnishes the follow. 
capacity of 166%4 units (a unit representing | Lumbermen’s Association reports that 208 mills | 8 Supplementary analysis of domestic cargo 

output of 1,500,000 to -_- 000 feet between | —all those reporting production, shipments and business for the week ended April 27: 

Nov. 1, 1925, and Oct. 31, 1928) report as fol- | orders—during the week ended May 11 gave Washington British 

lows to the ‘Southern Pitre Association: these figures: and Oregon Columbia 

c ; . ; : 
Percent Percent | Production ..197,023,000 Orders on hand first of 91 Mills 18 Mills 
‘ - 3-year Actual | Shipments ..198,363,000 0.68 over production week— 

Production— Carst Feet Av.Prod. onpet Orders ..... 191,185,000 2.97 under production California 111.679.5609 939.671 
Aver. 3 yrs... .... = 988,959 | Atlantic Coast |... 144.421782 20 8: "799 
EL. cae oes slice a >,709,892 89. 60 6: oF WHe : Wier we sees coat ae $44,782 

Shiements* $091 63°637 508 90.93 111.48 | A group of 264 mills, whose production re- Miscellaneous ..... 4,356,173 9,202,644 

- b. o,U: 19,00 tye i Q90 > ~ — 
ania | ports of 1929 to date are complete, reported as Total .........+.260,460,464 30,987,097 
Received* .. 2,895 59,602,260 85.16 95.04 follows : atta) , 
On hand end | Average weekly operating capacity .270,842,000 Orders received— 
week{ ..... 11,338 233,426,744 oeen Average weekly cut for nineteen weeks— ya avin Banesees Pe ey . eye 
*Orders were 93.66 perce shi ; DE cagkwneae nae &'> etGme Weaw wales 198,927,000 Atlantic Coas 24,995,328 »,200,068 
“eet pr pl “esa anc pd "aan cone EPEE  Kcescedeninerentessaircaens 191,135,000 Miscellaneous ..... 12,000 259,000 
x : ’ | Actue reek e May 11, 1929. 220,252,000 — — 

20,588 feet. | Actual cut week ended May ' Total ........... 19,942,568 5,659,068 
tOrders on hand showed a decrease of 1.70 | f 907 identi ills thos ~ ‘ane i . 

percent, or 4,085,248 feet, during the week. | A group of 207 identical mills, whose pro Cancellations— 

| duction for the week ended May 11 was 196,- California cawhe ens 1,020,955 ........ 
> | 928,000 feet, reported distribution as follows: Atlantic Coast 90,000 75,000 
Western Pine Summary P Unfilled PEUUOOTUNMOOOR noes ceccceres ceiosccns 
| Shipments Orders Orders T a — ae eo 
PORTLAND, Ore., May 13.—The Western Pine | Rail ...... $2,242,000 73,661,000 239,487,000 Otal .....+..... 1,110,955 75,000 
P + we’ Aeencines eT aS | Domestic Shi s— 

Manufacturers Association summarizes as fol- | cumee 65,066,000 63,593,000 318,881,000 s ipments— a 

lows reports for the week ended May 4 from | gxport 30,857,000 33,777,000 235,587,000 California, ........ 19,772,596 685,000 

34 member mills: Per Local ..... 20,061,000 20,061,000 ........ aaa Sees ele ot Seer ais 

2 : « SS eeecese ‘ ‘ « Dynad 
cent 4 Reape 
Percent Ship- | 198,226,000 191,092,000 793,955,000 : ie m 

Preduction— — Sie: oe con dine | ; | 46,189,669 8,545,439 
Average* 34.475.000 .... ...: A group of 112 identical mills, whose reports | Orders on hand end of 

a ee ceees . 35 947, 000 of production, shipments and orders are com- week— 

: pomente, fear). 376 = 35, “LS ose plete for 1928 and 1929 to date, reported as California ........ 115,821,198 454,671 
Oe leet Se testo oer, OSG,  2eeS follows Atlantic Coast 143,283,654 20,574,640 
Total shipm’ts. ... 36,322,000 101.04 Week Aver. 19 Aver. 19 Miscellaneous ..... 3,997,556 6,996,415 

Orders— } ended May weeks May weeks May . a4 P co oF 796 
Canectiod _ 10 260,000 11, 1929 11, 1929 12, 1928 OD a wr eikrwsing de ore . 263,102,408 28,025,726 
Booked (car)..1,502 39,052,000 Production ..120/675,000 108,459,000 115,090,000 Total domestic cargo—- 

ee ee 546,000 Shipments ..130,081,000 112,517,000 114,757,000 : 
eh IP ic std Soh 4 Orders ..... 115,923,000 115,730,000 123,744,000 — ae Se 291,447,561 
Total orders.. 39,598,000 110.66 109.02 cgi BIE a ah I ge 2 
gg ME ee p tomes J aa itencéinenwew 55,601,636 
A. ” ° cancellations ............. 185,955 
deal k heii . en or eeieh eee eT 
Rechings for the week by thirty-three iden- North Carolina Pine Unfilled end of week...... "291'128'134 

tical mills were 120.60 percent of those for > , ¢ ° 

the previous week, showing an increase of Norro.k, Va., May 13.—The North Caro- 

7,982,000 feet. lina Pine Association makes the following 
+Car basis is 26,000 feet. analysis of figures from seventy mills for the 
*Average takes into consideration mill ca- week ended May 4+: Per Medals Encourage Preparedness 

pacity, number of months usually operated | . — . 7 y 4 . ome ft 

and usual number of shifts—reduced to a | torent ——— =. sag Wis., May 13.—Col. Cyrus C. 

weekly basis which is constant throughout | proquction— Feet Output Output ments ‘awkey, of this city, officer of the Wisconsin 

ay = cinta atin tits 7 Normal* . 12,660,000 ’ State guards and president of the: Yawkey 
ring the week production was vercent, | tus f eee 

shipments 105 percent and orders 115 percent | PE enn 11,187, 000 3 117 ons a Co., has donated bronze, silver and 

of average production. Percentages for the | Orderst **10/282'000 81 92 79 | 8° medals to be awarded to Wisconsin na- 

corresponding week of the, proceting, four Unfilled at tional guardsmen who have the best record 
years was as follows: *roduction, ) per- 5G 1e¢ 
cogs lle ggg gyn ge ll go Orders ..59,980,000 for attendance at both camps and armories 
percent of average. tAs compared with preceding week there is during the current year. The medals bear the 

Production is so seasonable that during gear Mod orders of 9 percent, two more | bust of Gen. Charles King. Mr. Yawkey is 

winter months actual production amounts to “ ° 

less than 50 percent of average while during *“Normal” is based on the amount of lum- pomenees Se medals — cacourage prepared. 

peak summer months the production increases | ber the mills would produce in a normal work- | "€SS | In isconsin through national guar 

to well over 100 percent of average. ing day. training. 
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National Analysis 


WasuHinctTon, D. C., May 13.—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods 
ending May 4—orders and shipments being 
shown as percentages of production: 


One Week 18 Weeks 
‘Ship- Or-'‘ Ship- Or- 














Softwoods— ments ders ments ders 
Southern Pine ...... 101 96 105 108 
West Coast ......... 108 100 100 105 
Western Pine ....... 101 110 111 118 
California Pines .... 81 86 144 145 
California Redwood. .100 110 96 109 
N. Carolina Pine..... 117 92 96 89 
Northern Pine ...... 109 127 157 166 
N. Hem. & Hardwood.101 59 80 91 

All softwoods ..... 105 99 105 110 

Hardwoods— 

N. Hem. & Hardwood. 73 60 71 70 
? 


Hdwd. Mfrs. Inst....122 108 111 113 


All hardwoods ....113 99 101 102 
Mn WOE o0és5 05% 106 99 105 109 


For the periods ended May 5, 1928, ship- 
ments and orders made the following percent- 
ages of actual production: 


One Week 18 Weeks 
Ship- Or- Ship- Or- 
Softwoods— ments ders ments ders 
Southern Pine ...... 111 108 105 108 
0 eee 112 126 99 109 
Western Pine ....... 92 83 120 127 
California Pines .... 91 88 145 145 
California Redwood. .125 134 89 94 
North Carolina Pine.115 88 106 95 
Northern Pine ...... 112 80 111 119 
N. Hem. & Hdw..... 91 118 87 97 
All softwoods ....109 112 105 113 
Hardwoods— 
N. Hem. & Hdw..... 80 84 75 78 
Hdw. Mfrs. Inst....132 128 107 112 
All hardwoods ....123 121 102 106 
BE WOOGS 6 scccces 111 113 105 112 


Actual production reported in the periods 
of 1929 indicated made the following percent- 
ages of the average production during periods 
of three years: 


Softwoods— One Wk. 18 Wks. 
Southern Pine .............d A 89 88 
a ee A 112 99 
Western Pines ............ A 102 109 
CO. PIMGE ciciccccccsceecds 192 101 
Calif. Redwood ............4 A 102 92 
Pare, SP a a seein veo accom A 88 86 
Northern Pine ............-A 86 73 
Se SO eee eee A 78 81 

All softwoods ........... 104 96 

Hardwoods— 

N. Hem. & Hdw........... C 83 83 
og a ere ¢ 80 
All hardwoods .......... 82 81 

A—Average based on actual output for 


Period of three years. 
C—Average based on estimated mill capacity. 


California Redwood 


San Francisco, Carir., May 11.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended May 4: 











Redwood. White- 

Percent of wood 

; Feet production Feet 
Production cee 8,263,000 100 1,645,000 
Shipments ..... 8,278,000 100 1,839,000 

Orders : 

Received ..... 9,089,000 110 1,063,000 
On hand ..... 40,514,000 ss 6,497,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* 3,456,000 3,092,000 
Southern California* 1,847,000 2,303,000 
SE ge aii 87,000 143,000 
sche dere, OT EL 2,079,000 2,751,000 
Ras Heres 809,000 800,000 
8,278,000 9,089,000 


tTWashington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 


*North and south of line running through 
San Luis Obispo and Bakersfield. 





Hemlock and Hardwood 


OsuHkosH, Wis., May 13.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation make the following report for the week 


ended May 4: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 61 units*.12,979,000 210,000 100 
Actual production.12,184,000 199,000 94 
Shipments} ...... 8,564,000 140,000 66 
Orders received... 7,684,000 126,000 59 
Orders on hand...53,411,000 877,000 iG 
Hemlock— 
Capacity, 84 units*.17,646,000 210,000 100 
Actual production. 4,618,000 55,000 26 
Shipments? ...... 4,598,000 55,000 26 
Orders receivedt.. 2,724,000 32,000 15 


Orders on hand...19,781,000 235,000 ae 

*Daily 10-hour productive capacity of 35,000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

+Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Ad Man for Sash-Door Concern 


St. Louis, Mo., May 13.—Virgil A. Kelly, 
for five years editor-manager of The Bulletin 
of Hoo-Hoo and manager of the publicity de- 
partment of Hoo-Hoo International, resigned 
to become advertising manager of the Huttig 
Sash & Door Co., effective last Friday. 

Mr. Kelly has had a wide experience in ad- 
vertising and publicity work. From 1916 to 
1923, he was a newspaper man, working at 
various times for St. Louis and Kansas City 
dailies. Previous to his connection with Hoo- 
Hoo, which began with the election of Henry 
R. Isherwood as secretary-treasurer, he was 
associated with an advertising agency, handling 
retail store accounts and for a short time he 
was engaged in publicity work for a chain of 
moving picture theaters. 


West Coast News Bulletins 


Purchases Logged-Off Land 


PorTLAND, Ore., May 11—The Eastern & 
Western Lumber Co. of this city has trans- 
ferred to John B. Woods, chief forester for 
the Long-Bell Lumber Co., 14,000 acres of 
logged-off land on the upper watersheds of 
Germany and Coal creeks, in the Cowlitz 
River district. The land is adjoining the 
Long-Bell Lumber Co.’s holdings. The consid- 
eration invqlved is said to have beeen nominal, 
something like ten cents an acre. About a 
year ago the Eastern & Western Lumber Co. 
offered the land for one cent an acre, as it 
was not equipped to reforest it and did not 
wish to pay taxes nor to let the taxes become 
delinquent. The Long-Bell Lumber Co., on the 
other hand, plans perpetuation of timber to 
supply logs for the huge sawmill at Longview. 


Tariff Will Benefit Grays Harbor 


ABERDEEN-HoouUIAM, WasH., May 13.—E. 
C. Miller, of the E. C. Miller Cedar Lumber 
Co., is of the opinion that the passage of the 
Hawley tariff bill would increase the annual 
payroll of Grays Harbor between $400,000 and 
700,000. The import duty would make pro- 
duction of shingles steady, whereas now it is 
constantly fluctuating. Frank H. Lamb, of Ho- 
quiam, several weeks ago presented to the 
ways and means committee in Washington a 
brief asking increased lumber tariffs, stated 
that the bill provides for everything that has 
been asked by the Pacific Northwest lumber- 
men in the way of increased duty on cedar 
lumber and shingles. In his opinion, if the 
bill goes through, the shingle industry will re- 
ceive everything it asked for. W. H. Dole, 
manager of the Northwestern Lumber Co., 
stated that the shingle provisions of the Haw- 
ley bill contain the very thing which the shin- 
gle industry has needed for many years to 
place it on a profitable and stable basis. Alex 
Polson, president of the Polson Lumber & 
Shingle Co., believes that the new tariff bill 
will bring back the shingle industry on Grays 
Harbor, and result in several closed down mills 
re-opening. 


Modernizing Exhibit Opens 


PorTLAND, OrE., May 13.—The exhibit rooms 
of the newly organized Portland Home Mod- 
ernizing Bureau were thrown open today to 
the public and from now on anyone planning 
remodeling or new construction may have ad- 
vantage of the demonstrations that the bu- 
reau affords. 

The exhibit rooms are at the corner of 
Hawthorne Avenue and East Ninth Street 
and will be kept open for at least three years, 
with O. M. Akers, bureau architect, in charge. 

The exhibit contains sections of exteriors 


and interiors of all sorts of dwellings of all 
sorts of materials from cedar shakes of pio- 
neer days to the latest invention for the same 
purpose and of the same material. 

In the building are kitchens, with all latest 
improvements, bath rooms with finely enameled 
tubs in deep red, rose pink or lavender, wall 
panels showing different treatments of wood 
or wall paper, plaster, patent boards under 
various trade names, and innovations almost 
innumerable. Sections also show what may 
be done in the way of transforming an old 
structure into a completely new dress. 

Harry M. Rowell, of the Rowell Lumber 
Co., is president of the bureau, which repre- 
sents every branch of building material and 
construction. 

PPS SS SEE LSS 


Acquires Partner’s Interest 


PorTLAND, Ore., May 11.—Harry M. Rowell 
is now the sole owner of Rowell, Brown & 
Co., the yard that pioneered in the United 
States in specializing in kiln dried common 
lumber. Mr. Rowell this week purchased the 
interests of his partner, E. M. Brown, and after 
June 1 business will be conducted under the 
name of the Rowell Lumber Co. Mr. Brown 
retires from the lumber trade and will be asso- 
ciated with the Pacific Storage & Delivery Ce. 
of this city. Since coming here about a dozen 
years ago Mr. Rowell has built up a large 
business in hardwood flooring and all sorts 
and dimensions of softwood, every stick of 
it kiln dried. 


Riding the Carriage 


Under the caption, “Riding the Carriage, 
Lumber Mill, Alabama,” a recent issue of 
Poetry magazine published some verses that 
will have a particular appeal to any one con- 
nected with a lumber manufacturing operation 
in the South and who, as he reads these lines, 
can easily visualize a sawmill operation. 


Ride, black boy, ride the steel juggernaut, 

Rejoice in the din 

As the saw teeth bite in. 

Ride with the trees that 
brought. 


the slow waters 


Lettuce crates for Albion, 
Lath for Tokio, 

Barrel staves for Marion, 
Piers for old Bordeaux! 


Paving blocks for Omaha, 
Roofs for Guayaquil, 
Window-sash for Panama, 
Girders for Mobile! 


Ride, black boy, show your white teeth and 
shout, 

Exult in the whine 

Of the saw through the pine. 

Ride, black god; keep on turning it out. 
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Orders for Hardwoods Lead Production 


Orders Greatly Exceed Low Output 


Mempuis, TENN., May 13.—Southern hard- 
wood demand is good, and prices are firm. 
Reports of the Hardwood Manufacturers’ In- 
stitute for the week ended May 7 show that 
production in the southern and Appalachian 
territories is but 76 percent, while orders are 
88 percent and shipments 87 percent of normal 
production. Rains throughout southern terri- 
tory are sure to keep production low for many 
weeks. Most of the forests are flooded, and 
few logs are being brought to railroads. Many 
mills are still down for lack of logs. Practi- 
cally all dry stocks are sold and total stocks 


are exceedingly low, especially for items most 


in demand. 

Automobile manufacturers are constantly in 
the market. Building throughout the North 
and East is bringing about a better demand 
for flooring and millwork items. This business 
is sure to increase as weather clears through- 
out the country. Interior trim plants and sash 
and door manufacturers report business good. 
The flooring plants are busy and are buying 
considerable oak. Exporters are now receiving 
some orders from overseas, and shipments are 
heavier than they have been since late in 1928. 

The price of logs is exceptionally high and 
will continue high until the weather throughout 
the South improves. 


All Wood Selling; Gum Leads 

Macon, Ga., May 13.—Good demand con- 
tinued last week in the hardwood market. All 
woods were wanted, but the gums. continued 
to lead in sales, as for many weeks. While 
logging conditions in general are much im- 
proved, another storm struck some sections 
of the hardwood area last Wednesday and not 
only damaged timber slightly, but sent a flood 
of waters into the swamps again. There ap- 
peared to be an ample supply of logs this week 
to warrant full time operations of all mills in 
this territory. 


Sales Again Exceed Output 


BROOKHAVEN, Miss., May 13.—Demand for 
hardwoods has increased in response to new 
and lower prices effective May 1, last week’s 
orders being about 15 percent in excess of pro- 
duction. Some operators are unable to pro- 
duce as much as they are selling. Wire in- 
quiries from some hardwood manufacturers in- 
dicate that they have committed themselves 
too far ahead, and need help in filling orders. 
There appears to be a tendency on the part of 
automobile manufacturers to extend their tak- 
ings to quartered black gum, sycamore and 
tupelo. Shipments are not quite up to pro- 
duction, but are slightly ahead of shipments 
for the same period of last month. Weather 
conditions have been excellent. A fair order 
file is held in this section. Scarcity of logs 
has forced the mills to reduce operating time 
to five days a week. Ash stocks are still very 
low. Beech stocks showed a fair increase, 
but recent orders have about absorbed all the 
surplus. Cypress stocks have been reduced 
appreciably, but there is not much disposition 
to increase the cut. Quartered black gum 
items are selling right along, inquiry is good 
and stocks are low. Plain red gum stocks are 
low, but there is not a very active demand. 
Quartered red gum stocks are low, and inquiry 
is light. Dry plain sap gum stocks are light 
and inquiry is active, but the market is not as 
firm as it was. No. 2 gum items are sold 
ahead in dry stock, and the unsold is only 
partly dry. Quartered sap gum stocks are 
selling fairly well, and have been reduced by 
recent sales, while inquiry is good. Elm and 
hickory logs have been so scarce that the mills 
have not been able to add to their assortments. 


Plain red and white oak stocks are fairly low, 
but the movement has been rather light. Pop- 
lar has been extremely active, and stocks are 
lower than at any time in the last few years. 
All upper grades have been sold out entirely, 
and there is left only 4/4, 2-B, inquiry for 
which is very heavy. Sycamore stocks are 
very low and while inquiry from table manu- 
facturers is light, automobile demand is show- 
ing considerable increase. Dry tupelo stocks 
— quite low but prices appear to have eased 
on, 

Vernon E. Davenport, of Raymond & Weis- 
singer, Memphis, is visiting manufacturers in 
this section. He reports that business has 
been quite active. 


Producers Buy at Present Prices 


LouIsvILLE, Ky., May 13.—Hardwood busi- 
ness continues dull. A number of the larger 
consumers of automotive woods are out of the 
market, and will remain out until about the 
end of May. Prices as a whole are very well 
maintained. There probably has been a little 
shading in thick maple, both hard and soft, 
elm and magnolia, but the larger holders have 
not been selling and have themselves in many 
cases been buying some cheap stuff. For other 
items, there has been a very fair demand. 
Sound wormy oak, one of the items used in 
automobiles, has been in steady demand. There 
has been some business in poplar, all gum 
items, ash, beech, cottonwood. Walnut has 
been active, except No. 2 common, which has 
been in fair call. Oak, including quartered, 
has been moving better, some being exported. 
Beech continues a trifle hard to move. Prices 
of inch stocks at Louisville read: Poplar, FAS, 
southern, $85; Appalachian, $95; saps and se- 
lects, $65@70; No. 1 common, $48@55; No. 
2-A, $36@40; No. 2-B, $26@27. Walnut, 
FAS, $240@250; selects, $165@170; No. 1 
common, $95@100: No. 2, $40. Plain sap gum, 
FAS, $60; common, $44; quartered sap, FAS, 
$61@ 62; quartered common, $46@47. Plain red 
gum, $98 for FAS; and $50 for common; quar- 
tered red, $100 and $52. Cottonwood, $53, $37 
and $33. Ash, $75, $50 and $30. Southern 
red oak, $68, $52 and $42; white, $85, $54 and 
$44. Appalachian plain red oak, $85 and $55; 
plain white, $96 and $58 ;-quartered white, $135 
and $75; quartered red, $110 and $60. Soft 
maple, No. 2 C and better, 8/4, $60 to $62. 
Magnolia, 8/4, $60. Elm, 8/4, $52; 6/4, $52. 


. Sound wormy oak C and better, 4/4, $38. Hard 


maple, 8/4, $90 for FAS; $70 for No. 1 com- 
mon and select. 

The Louisville Retail Lumber Dealers’ Asso- 
ciation, through Secretary W. E. Difford, is 
pushing the home modernization idea in local 
newspapers. The association is very much in- 
terested in the Home Modernization Bureau 
to be established here through efforts of G. E. 
Fitzgibbons, assistant to the director of the 
Chicago bureau. 

The Louisville Hardwood Club, following 
its usual system, has arranged to hold its 
weekly meetings over the summer months at 
the Louisville Country Club, effective May 14. 


Dry Stocks of Some Woods Stronger 


Evxins, W. Va., May 13.—For some items 
on the hardwood list there is a well sustained 
demand, and for other items there is not. For 
instance, buyers are seeking maple, beech, 
birch, ash and basswood. The demand for 
such woods is strong, but dry stock is not 
readily obtainable, and prices tend to advance. 
For only some grades of oak is there a well 
defined demand. No. 2 common oak in certain 
sizes is in a little better demand than other 
grades, being utilized for floor-making. Chest- 
nut is rather difficult to sell. 


Large Log Import From Panama 


Battimore, Mp., May 13.—The largest im- 
portation of costly foreign hardwoods to arrive 
here in a long time, and what is declared to be 
the biggest ever made from Panama, js being 
unloaded. The shipment consists of 650 logs 
of four varieties—cavita, said to be a perfect 
duplicate of English walnut; birmhy, having a 
mahogany figure but possessing the color and 
texture of oak; and cabinie and tangeve, both 
of which resemble mahogany. All of the four 
woods, it is said, are harder and cheaper than 
either mahogany or oak. The cargo was taken 
on at Bahia Honda, Panama. The cargo was 
consigned to the Williamson Veneer Co., High- 
landtown. 

Several Baltimore lumber concerns were bid- 
ders on the construction to be done for the 
Camden Terminal Co., at Camden, N. J., last 
week, with the Rendle Corporation of Boston 
as the lowest bidder at approximately $188,- 
000. The improvements include a_ bulkhead, 
with a quantity of piling and square timbers 
called for. 

The erection of the airport in Baltimore by 
the city, which will shortly be undertaken, js 
expected to require the use of about 10,000 
piles for the construction of a bulkhead at 
Dundalk. The bids will be opened shortly. 

E. Raymond Haggett, president of the J. S. 
Hoskins Lumber Co., has been ill for several 
weeks with influenza and has only just re- 
turned to his duties, limiting himself, however, 
to several hours a day. 

Everett E. Jackson, jr., president -of the 
E. E. Jackson Lumber Co., has gone on an- 
other fishing trip to Florida. 


News of Buffalo Trade 


Burrato, N. Y., May 13.—Many persons in 
the leading cities along the New York Central 
Railroad, including Buffalo, Rochester, Syra- 
cuse and Albany, were greatly interested in 
viewing the 4-carload shipment of Douglas fir 
timbers for Old Ironsides, which spent a day 
in each city. 

The Yeager Lumber Co. has been making 
extensive improvements to its office building. 
The exterior has been covered with Weather- 
best stained shingles and now presents a much 
handsomer appearance. 

E. J. Meyer, who has been with the Atlantic 
Lumber Co. for the last six years, has become 
its traffic manager here, succeeding I. F. Enos, 
who resigned May 1. 

Charles F. Johnson has resigned his sales 
position with the Trotter-Kelleran Lumber Co., 
and will be associated with his father, Charles 
Johnson, a wholesale lumber dealer, of Roches- 
ter. 

Eugene W. Carson is calling on hardwood 
mills in Memphis and other southern cities. 

W. J. Studley, of the Arkansas Soft Pine 
Bureau, Little Rock, called on the trade here 
last week. 

H. L. Vetter, of the National Lumber Co., 
is taking a two weeks’ business and pleasure 
trip through West Virginia and Tennessee. 

The Buffalo Historical Society will hold a 
dedication on May 20 of the enlargement of 
its building. A. J. Elias is one of the mem- 
bers of the building committee. “ 

R. E. Fairchild, treasurer of Mixer & Co., 
is on the grounds committee of the Buffalo 
Lawn Bowlers’ Association, which started the 
season last week. 

More than four hundred local contractors, 
builders and retail lumbermen were entertained 
at dinner in the Hotel Statler on May 9 by the 
Celotex Co., following a day’s conference of 
dealers. The subject of home modernization 


was discussed by a number of speakers, and 


For Current Market Prices on Hardwoods See Pages 74 and 75 
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C. E. Steadman, of Chicago, first vice presi- 
dent of the Celotex Co., said that it stood 
ready to assist in the campaign to stimulate 
home ownership. Mayor Frank X. Schwab in 
a short talk declared that Buffalo is a city of 
beautiful homes and stood first and last for 
better homes. At the speakers’ table were 
F. A. Hofheins, president of the Weatherbest 
Stained Shingle Co., and one of the founders 
of the home modernizing movement of the 
Niagara area; H. K. Nygaard, secretary and 
manager of the National home modernizing 
bureau; a number of the local lumbermen, in- 
cluding Oliver J. Veling, George J. Zimmer- 
mann, Nelson T. Montgomery, C. Ashton Mc- 
Neil and E. E. Carney, and several others. 


Log Supply Better; Demand Active 

Jackson, Miss., May 13.— The hardwood 
market has shown considerable improvement. 
Planing mill products have been the most ac- 
tive items. Shipments of automobile stock 
are heavy. The furniture plants are also large 
factors in the market. Sap gum is especially 
strong, except the 5/4. Favorable weather for 
the last week has increased log supply. Nearby 
mills that have had trouble in operating stead- 
ily are planning to resume. 


Orders Smaller But Exceed Cut 


ATLANTA, Ga., May 13.—With excellent 
weather, Georgia hardwood output increased 
last week, though logs are still scarce. Orders 
slowed up a little but continued well in ex- 
cess of output, as did shipments, and dry lum- 
ber is in particularly low supply. Most or- 
ders are for current wants with immediate de- 
livery asked. No important changes in prices 
were noted. Automotive demands were less ac- 
tive last week, but the industry is active and 
its inquiry continued heavy. Furniture orders 
are still for current needs only, coming mainly 
from southeast plants, with fair call from 
Michigan but little from elsewhere: in the 
North. Box manufacturers are placing many 
small orders. Improved weather resulted in 
greater building activity, and retailers placed 
a number of small orders for oak flooring. 
Millwork demand for shop improved, but is 
still well below the volume of last year. Tex- 
tile mills placed several orders for maple floor- 
ing, mostly with northern mills. The export 
market is generally slow, though inquiry is 
good for poplar and oak, some sizable orders 
for which have been recently placed. Cypress 
mills in the State are booking comparatively 
few orders but are holding prices firm. 


Trade Volume Well Maintained 


CincinnaATI, Onto, May 13.—While there 
was some slowing up reported by several 
wholesale offices in orders for automotive fac- 
tory lumber, there was a corresponding in- 
crease in demand from eastern and northern 
wholesalers which more than made up for the 
loss. This was particularly the case in oak, 
poplar and ash, where there was a good run 
of carlot to 5-carlot orders, and an inquiry for 
the 4/ and 6/4 thicknesses. Inquiry for the 
8/4 and thicker sound wormy oak continued, 
but most mills were unable to fill orders on 
account of scarcity of dry stocks. Flooring 
factories and planing mills were inquiring for 
Nos. 1 and 2 red and white oak, and common 
and select hard maple, and there was a fair 
demand for chestnut. Nos. 1 and No. 2 cherry 
were being bought for radio cabinet and other 
panel work. The furniture trade was taking 
sound wormy chestnut for cores and also sap 
and red gum No. 1, 4/ to 8/4. 

Reports indicate a better export demand for 
poplar, oak, ash and walnut. Several firms 
have had a good inquiry. The opinion pre- 
vails that prospects are brightening. 

A series of heavy rains has retarded the 
opening of the building season. Retail lum- 
bermen are unable to make deliveries to cus- 
tomers. Pacific coast woods are moving bet- 
ter, with inquiry stronger. Orders have been 
in hand-to-mouth lots. Prices continue firm. 


Tells Uses of Sassafras 


LouIsvILLE, Ky., May 13.—In view of the 
fact that sassafras is generally associated with 
a rather nasty spring concoction that young- 
sters had to take with the idea of thinning their 
blood, while it is also known as an odor asso- 
ciated with cheap perfume, and flavor used in 
punk candy, there are probably but few people 
that realize that sassafras lumber is sometimes 
produced and offered for sale. A local con- 
cern recently mentioned a car of 4-4 No. 2 
and better sassafras lumber. The inquiry was 
made as to what and why. It appeared that 
the concern had some sassafras trees on a 
boundary it was cutting, and cut them into 
lumber. The product is similar in many ways 
to cypress, as it resists water and moisture 
and is especially good for use in boat build- 
ing, being light and long lived. Manufacturers 
of skiffs, launches etc. are its greatest users. 








Oak Very Scarce; Prices Firm 


WarrEN, ArK., May 13.—The hardwood 
mills continue to have a very satisfactory de- 
mand for the general run of stock. Several 
items of oak flooring are scarce, mills being 
so far oversold that they are unwilling to 
accept additional orders for 3x114-inch first 
grade plain red oak and No. 1 common oak. 
On most every order calling for three or four 


Urges Coopers 


Sr. Louis, Mo., May 16.—Standardization, 
trade extension and statistical information were 
the principal subjects discussed at the four- 
teenth annual convention of the Associated 
Cooperage Industries held at Hotel Jefferson 
here, Tuesday, Wednesday and today. 

The first day of the convention was given 
over to meetings of the executive committee 
and the various groups. The latter continued 
their meetings Wednesday, deciding on recom- 
mendations to be submitted at-the general ses- 
sion today, which preceded a general con- 
ference in connection with the division of sim- 
plification, United States Department of Com- 
merce, with W. E. Braithwaite presiding. 

President M. L. Sigman, in his annual ad- 
dress, pointed out that while the officers de- 
cided it would be best not to attempt a trade 
extension program during the year, “the 
importance is still paramount,” and he hoped 
that ways and means would be provided at the 
general session to start a successful campaign 
in this work. He also told of the discontinu- 
ance of the efforts to gather complete statistics 
as to stocks manufactured and on hand by the 
tight stave and heading group. 


Urges Standardization of Products 


Discussing standardization, Mr. Signam said: 

Most of us who have given the matter 
serious thought believe that the most vital 
thing confronting us today is the standard- 
izing of our products, eliminating a lot of 
useless sizes of barrel material, barrels and 
kegs which it is believed will show imme- 
diate results in profits by lowering the costs 
of production of our products, which after 
all is the only scientific method of creating 
a profit during the ordinary course of opera- 
tion. We have had a splendid committee 
laboring on this subject and I feel confident 
that their work will be rewarded by good 
results obtained. If we can as a whole get 
together and agree to adopt and set in 
motion the recommendations of this commit- 
tee, your association will have made a great 
step forward. I urge the most serious con- 
sideration on the part of the members in 
this matter, and sincerely hope that the plan 
will be adopted and put in operation at this 
session. : 


Our Government through its Department 


of Commerce thinks enough of this subject, 
and is interested to the extent of meeting 
with us in convention, trying to assist us in 
working out a practical, common sense, sim- 
plified procedure. 


After pointing out that one of the most dif- 


different items of oak flooring, some substitu- 
tions must be made. ecent price advances 
are well maintained, and the opinion prevails 
that several items of hardwood should bring 
better returns, especially as stocks are so lim- 
ited and supply of dry stock so scarce as a 
result of weather conditions. 


New England Business Improving 


Boston, Mass., May 14.—Hardwood demand 
is encouraging and the tone of prices is firm. 
Current demand is good from about all classes 
of consumers, except piano manufacturers and 
house trim people, and from the latter there 
are now inquiries while dull demand from the 
piano industry is largely offset by increased 
radio cabinet business. 

Flooring manufacturers continue to maintain 
very stiff prices and retailers are reluctant to 
place orders. The bottom price for first grade 
plain white oak flooring is $89.50; second gradé 
is offered at $81.50, and third grade, in light 
supply, is quoted $70.50. First grade Michi- 
gan maple flooring has been advanced to $98.50. 
First grade birch flooring is now $83.50. 

The Palmer & Parker Co. has been unload- 
ing a cargo of 1,080 African mahogany logs 

THE LARGEST glass-sand deposits in the world 
are located near Ottawa, III. 


to Standardize 


ficult problems before the cooperage industry 
is the invasion of substitute containers into 
many lines of trade including the apple trade, 
C. G. Hirt, secretary-treasurer of the associa- 
tion, told of the development of a one-bushel 
capacity package, made from cooperage stock, 
to meet the demand for a smaller package than 
the standard barrel. Mr. Hirt continued: 

After considerable investigation and ex- 
periment a container has been evolved, 
known as the cooperage apple hamper, which 
will amply fulfill all requirements of apple 
packers and distributers for a sturdy and 
dependable package of one bushel capacity 
for the retail market. Very favorable stor- 
age charges have been made on this con- 
tainer by cold storage Companies, and in 
view of its great strength the hamper may 
also be employed in the handling of other 
commodities. 

In order that it may be recognized as a 
standard container it was necessary to have 
it authorized under the provisions of the 
Standard Container Act of 1928. The matter 
was, therefore, taken up with the United 
States Department of Agriculture, bureau of 
agricultural economics, and we were suc- 
cessful in securing its approval of this 
package. 


Stresses Importance of Standardization 


The importance of standardization also was 
stressed by Mr. Hirt, who declared that— 

Manufacturers and distributers are today 
receiving the benefits and advantages of 
smaller capital expenditure, decreased over- 
head and economical production through the 
practice of simplification and standardiza- 
tion in industry. In order that our indus- 
try may also share in these benefits, a 
committee was appointed to investigate and 
submit its recommendations with respect to 
the simplification and standardization of 5-, 
10-, 15-, 30-, 45-, 50-, 57- and 58-gallon tight 
kegs and barrels. Following the report of 
the standardization committee, negotiations 
were immediately entered into with the 
United States Department of Commerce, divi- 
sion of simplified practice, with a view of 
holding a general conference of all manu- 
facturers and users of tight cooperage dur- 
ing the fourteenth annual convention to 
consider the tentative recommendation of 
the standardization committee and to adopt 
a definite simplified practice recommenda- 
tion. We were successful in this undertak- 
ing and a conference will be held during the 
convention. 


Mr. Hirt also discussed the statistical and 
inspection services of the association. 
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Cypress Mills Adopt Car Card Plan 


Association Votes to Indicate Quality of Each 


Shipment—Seeks to 


Return 


C vpress 


to Interior of House Construction—Expands Advertising Program 


[Special telegram to AMERICAN LUMBERMAN] 

JACKSONVILLE, FLA., May 15.—At the annual 
meeting of the Southern Cypress Manufactur- 
ers’ Association, held here today at the Mason 
Hotel, E. C. Glenn, of the Big Salkehatchie 
Cypress Co., Varnville, S. C., was re-elected 
president for the third term. Incidentally this 
is the first time that the annual meeting of the 
association has been held in this city. All other 
officers and directors were re-elected and are 
as follows: 

First vice president—L. W. 
ner, La 


Gilbert, Don- 


Second vice president—F. L. 
ton, Pa. 


Dakin, Scran- 


Treasurer—E. G. Swartz, Perry, Fla. 


Secretary-manager—J. R. Black, Jackson- 
ville, Fla. 
Directors—D. G. Coit, M. L. Fleishel, Wil- 


liam Petrie, G. E. Reynolds, A. W. Rose, J. F. 
Wigginton, C. A. Weis, Joseph Wilbert, C. S. 
Williams, L. K. Williams and F. H. Wilson. 


Following roll call, President Glenn asked 
all present to stand for a moment to honor the 
memory of the late F. B. Williams, a charter 
member of the association, who died last year. 

In his annual address, President Glenn stated 
the east coast members now fully realize the 
benefits derived from the different departments 
of the association activities, and the members, 
with very few exceptions, are supporting all 
of the different activities 100 percent. 

I firmly believe, he declared, that there is 
nothing now, nor has there been, nor will 
there be anything come up in the cypress in- 
dustry but what fair and sensible co-opera- 
tion among ourselves will cure. The survey 
of building by the bureau of labor statistics, 
Department of Labor, made public on May 7, 
said that the trend toward apartment house 
dwellings has progressed from 24.4 percent of 
the urban families in 1921 to 537 percent in 
1928, and one-family dwellings increased in 
number only 4.6 percent in the same period. 
The expenditures for new buildings in 310 
cities with a population of over 25,000 during 
1928 was over $3,000,000,000;: and of this 
nearly 62 percent was for residential build- 
ings. I think the above statistics are worthy 
of thought. 

Mr. Glenn stressed the importance of 
gathering statistics pertaining to cut, stocks 
on hand, shipments and unfilled orders, and 
urged that some action be taken at this meet- 
ing. 

General business taken as a whole, he said, 
is satisfactory, with the exception of the 
building trade. It is certainly to be hoped, he 
concluded, that there will not be an over-pro- 
duction of lumber by the manufacturers this 
year. 


Secretary Reports Informally 


Secretary Black made an informal but com- 
prehensive report covering the activities of the 
association. He declared the trade extension 
work has been most effective and praised par- 
ticularly the work of Benjamin Ellis, field 
manager; Mr. Rowe and his advertising com- 
mittee, and Marvin Knight, of the advertising 
agency. He declared that it was his conviction 
that all members should adopt grade-marking 
to a 100 percent extent. 

In the absence of Treasurer E. G. Swartz, 
D. G. Coit submitted a report of the finance 
committee, declaring that while receipts for 
the last year have been less than normal be- 
cause of several member mills being out of pro- 
duction, the secretary had conducted the asso- 
ciation on such an economical basis that its 
expenses had been greatly reduced. 

A. G. Cummer, in reporting for the member- 


ship committee, reported that only one new- 


member had been received and that the applica- 





tion of this concern had not yet been ratified 
by the board of directors. 

Report of the insurance committee was made 
by C. S. Williams, who read a letter from 
Secretary Black, containing a recommendation 
that member mills keep on hand at all times a 
book into which are entered all items of cost 
of repairs and replacements so that in case of 
fire an accurate record will be available for 
insurance adjustments. 

A most comprehensive report was made by 
G. V. Patterson, chairman of the grades and 
specifications committee and the association’s 
representative at the recent annual meeting of 
the National Lumber Manufacturers’ Associa- 
tion. He stated he was profoundly impressed 
with both the volume and quality of the work 
so far accomplished by the National association 
and felt the schedule of activities planned for 
the immediate future worthy of recommenda- 
tion and the wholehearted support of every 
member of every regional association interested 
in this activity. In the matter of grades and 
specifications he reported there had been no 














E. C. GLENN, . J. R. BLACK, 
Varnville, S. C.; Jacksonville, Fla.; 
Re-elected President Re-elected Secretary 


changes during the last year and no recom- 
mendations. 


Discussion on Grade- and Trade-Marking 


There was considerable discussion following 
Mr. Patterson’s remarks by various members 
on the benefit to the dealer of grade-marking, 
and Mr. Ellis told of a Pennsylvania dealer 
who bought a car of what he thought to be 
select cypress and which turned out to be a 
log run grade. Mr. Ellis declared that the 
proper protection of the dealer and his cus- 
tomer is guaranteed only by grade-marking 
at the mills. The recent contract between the 
Southern Pine Association and the Retail Lum- 
ber Dealers’ Association of St. Louis, whereby 
all southern pine entering the St. Louis yards 
is to be grade-marked under association super- 
vision was discussed by a number of cypress 
manufacturers, but none were acquainted with 
the working terms of the contract. They 
seemed to feel, however, that the proper place 
to grade-mark lumber is in the mill and not 
in the yard of the customer. 

As a result of the grade-marking discussion, 
it was unanimously voted to place in each car 
at the mill a card in a sealed envelope, showing 
the specific contents of the car, the car to bear 
the number of the mill but with no other 
identification. 





’ AFTERNOON SESSION 


A most constructive report was made by Ben 
I‘llis, field representative, which covered the 
activities for the last six months. He told of 
the purchase of a motion picture machine and 
the showing in different parts of the country 
of films depicting the manufacture and use of 
cypress, stating that unqtestionably this picture 
has and will repay its cost many times. He 
told of his contacts with the dye industry, 
rayon plants and other users of cypress, but 
stated the most recent activities were jin 
formulating plans whereby cypress can be re- 
turned to the interior of house construction. He 
recommended the use of samples by salesmen 
and field men, and stressed the necessity for 
refinement of manufacture, citing as examples 
TrimPak, Weyerhaeuser Four-Square lumber 
and Cummer paper packed moldings and trim. 
He advocated the use of advertisements in the 
daily newspapers to educate the public to de- 
mand genuine red cypress. In concluding his 
remarks, he stated that unless otherwise in- 
structed, the next move will be to contact sev- 
eral railroad systems in order to sell the idea 
of durable cypress for certain types of car 
uses, principally box and poultry cars. 

The question of whether stick-burn, a dis- 
coloration caused by the contact of cross sticks 
is a defect, was brought up by G. V. Patter- 
son, but it was decided to leave this for the 
further consideration of the grading rules com- 
mittee, of which Mr. Patterson is chairman. 

In the absence of M. L. Fleishel, chairman 
of the railroads and transportation committee, 
T. M. True, traffic manager of the Jackson- 
ville office, submitted his annual report, out- 
lining briefly the activities of the traffic de- 
partment in collecting claims for overcharges, 
rate reductions, and other matters of this 
nature. He also read a short report from E. 
W. Owen, of New Orleans, reporting on ac- 
tivities of the traffic department for the west- 
ern division. 


Advertising Plans Outlined 


John L. Roe, in reporting for the advertising 
committee, stated that all of the magazines in 
which advertising had previously been carried 
were to be continued, with the addition of three 
more publications. Marvin S. Knight, of 
Erwin, Wasey & Co., reported briefly on the 
activities of the advertising agency, stating 
that all of the things projected at the last 
meeting are being done or have been done. 
“Advertising,” he said, “is going ahead as 
scheduled, and for the money being expended, 
I think we are getting as much for our dollar 
as we reasonably could expect to get. At the 
last meeting of the advertising committee, it 
was proposed to set aside a small fund for the 
purpose of preparing editorial matter for pub- 
lication, and that work is now going forward, 
but as yet it has not been released.” He stated 
his agency had recently conducted an inquiry 
among a number of the retail dealers in sev- 
eral large cities to find out their attitude to- 
ward cypress, and he stated that the number 
of different replies was limited only by the 
number of yards solicited. He stated that this 
proves that cypress is being handled by too 
few yards and those that are handling this 
wood are not pushing it. : 

. L. Dakin, of Scranton, reported as chair- 
man of the National policies and legislation 
committee. He stressed the need for unqualified 
support of the grade- and trade-marking cam- 
paign, and urged that over-production be 
watched very closely, stating that no one has a 
moral right to manufacture more of any prod- 
uct than he can sell, and should regulate pro- 
duction to demand. Improvements in markets, 





May 
ape 
he dec 
tion 0 
gested 
of the 
propo: 
portec 
Car 
partm 
Corp 
comp: 
a cot 
consi 
tion | 


Dr 
ject 
two 
sam] 
and 
be d 
state 
exiac 
but 
Lab 
dete 
cuss 

lum 
tack 
cyP 
He 
infe 
clu 
this 
int: 
ass 


on 
sal 


H 
nif 








ess 


Ben 


d of 
and 
intry 
e of 
‘ture 
He 
stry, 
but 


 Te- 
He 
men 
for 
ples 
aber 
rim. 
the 
de- 
his 


sev- 
dea 
car 


dis- 
cks 
ter- 
the 
m- 
an. 
an 
tee, 
on- 
ut- 
de- 

es, 

his 


ac- 
st- 





May 18, 1929 


AMERICAN LUMBERMAN 


53 








he declared, can be attributed more to regula- 
tion of production than anything else. He sug- 
gested that every member write to his member 
of the legislature and urge his support of the 
proposed tariff bill providing for duty on im- 
ported lumber. 

Carlton Fish, manager of the lumber de- 
partment, Credit Clearing House Adjustment 
Corporation, Chicago, outlined the service his 
company is prepared to give, and submitted 
4 complete report to Secretary Black for his 
consideration and dissemination to the associa- 
tion members. 


Discussion on Moisture Content 


Dr. Herman von Schrenk discussed the sub- 
ject of moisture content, and stated there are 
two problems to be considered:. How many 
samples to be taken from a board or a car, 
and how to take these samples, and what is to 
be done with them after they are taken. He 
stated that it is impossible to determine the 
exact moisture content of a car of lumber, 
but predicted that soon the Férest Products 
Laboratory will devise amethod for accurately 
determining this moisture content. He also dis- 
cussed the subject of the effect of termites on 
lumber, declaring that while they would at- 
tack any and all species of wood, he believed 
cypress to be most impervious to their ravages. 
He stated there are three processes of treating 
inferior lumber to combat these insects, in- 
cluding the zinc chloride treatment for making 
this lumber long-lived. 

After some discussion a motion was passed, 
introduced by L. W. Gilbert, authorizing the 
association to collect and disseminate statistics 
on production, stocks on hand, shipments and 
sales. 

The annual banquet was held on the Mason 
Hotel roof garden at 7 o’clock Wednesday 
night, and was a well attended affair. 


What a Night !—A Salesman’s 
Lament* 


I’ve just spent a night in a hotel equipped 
with this modernistic metal furniture. Purely 
by chance my arrival was rather late and the 
other guests had all retired—and because I so 
loathe being disturbed in the midst of a good 
long night’s rest, I was determined to be just 
as considerately quiet as I possibly could. 
What a rash decision! The bellhop started the 
party as he closed the door—a deep, hollow, 
resounding boom echoed through the halls as 
this galvanized gate crashed against its ferro- 
nious frame. As I laid my pipe on the durable 
dresser a different dong announced my arrival, 
not only to the entire hotel but to all its neigh- 
bors within a conservatively estimated radius 
of a quarter of a mile. Then the wire clothes 
hangers set up a tripping little tune as they 
jangled against the tin tree provided for that 
purpose. By this time such a hullabaloo had 
been created that I expected the police and fire 
departments to arrive momentarily to suppress 
the impending riot. They failed to come, due 
probably to the fact, which I learned later, that 
their headquarters are considerably beyond the 
quarter-mile limit. 

However, the worst had not yet occurred, 
and as I nonchalantly kicked off my shoes they 
produced weird flat thuds as they made contact 
with the “Bethlehem base boards”—contrasting 
most unharmoniously with the joyful jingle of 
the various parts of the bed, set in motion by 
my activity in removing my shoes. To suppress 
this minor orchestration, I slipped into the cold 
rolled rocker, and as my B. V. D.’s rested 
against its back and my bare arms against its 
arms, the cold clamminess of it sent a chill 
down my spine and all the way up again. 
Quite miraculously I discovered that by assum- 
ing the 90-degree V-type position and remain- 





*This communication from a traveling 
salesman recently was received by the 
AMERICAN LUMBERMAN and doubtless will 
be read with interest by other travelers 
and lumbermen generally. 


ing absolutely inert, I could negotiate the 
Simmons steel without an accompaniment—but 
of course sleep in that posture is about as 
probable as the immediate arrival of the mil- 
lennium. 

Rising to write down a few orders, the steel 
secretary provided its chilling welcome and its 
share of sound—and the window sash saluted 
as it rasped its noisy way up. All night long 
in lieu of the sleep I wanted and needed and 
couldn’t get, I pondered this problem. How 
can any man intelligent enough to operate a 
hotel profitably allow himself to be talked into 
buying this sort of equipment which makes his 
customers begrudge his fee and look upon their 
visits to his town with rank displeasure? How 
can he keep the good trade he has spent his 
life building up when every last traveler is 
already planning how, on the next trip, in his 
car, he'll be able to “make” the town and go 
on to the hotel “down the line” where he can 
close the wooden door without a sound, bang 
his shoes against the wooden base without a 
thud, sit in a good old-fashioned oak Morris 
chair without freezing and write on the walnut 


desk in comfort, open the window without a 
rasp and finally sink down into the soft mat- 
tress of that splendid American institution, the 
four poster, for a sound, dreamless sleep with- 
out a creak or rattle? Again, I ask you, how? 


Calls Attention to Impostor 


New York, May 13.—Robert R. Sizer & 
Co., of this city, have called the attention of 
the trade to the fact that “an impostor is going 
about the South by the name of W. R. Sizer, 
representing himself as vice president and gen- 
eral manager of Robert R. Sizer & Co., New 
York City.” Robert R. Sizer & Co. want 
their friends, especially in the Southeast, to 
know that “W. R. Sizer” has no connection 
with that company. 





A PERMANENT WOOD PRODUCTS EXHIBIT will 
be placed in the new Hoquiam city hall which 
was completed recently. The wood promotion 
committee of the Chamber of Commerce has 
charge of the matter. 


Initial Illinois District Meeting 


LIBERTYVILLE, ILL., May 14.—Starting off 
with an excellent luncheon at the Country Side 
Club near here today, the first of a series of 
district meetings of the Illinois Lumber & Ma- 
terial Dealers’ Association was held. Differ- 
ences in time caused some delay in assembling; 
but about fifty dealers were present, despite 
rather unfavorable weather. A. H. Holcomb, 
of Holcomb Bros., Sycamore, district chair- 
man, presided. After a vote expressing ap- 
preciation of the courtesies of the club, the 
chairman called upon C. L. Schwartz, of Na- 
perville, C.. L. Schwartz Lumber Co. Mr. 
Schwartz, a former president of the State 
association, said he had been on the job since 
1890, working with the association, and he 
declared that the members of the district were 
to be complimented on operating in the best 
retail trade territory in the world. As the dis- 
trict included the homes and in large measure 
the playgrounds of the entire population of 
the metropolitan area, it was filled with op- 
portunities for the dealers. 

The principal address on the program was 
that of Mr. Holcomb, who told of the progress 
of a modernizing campaign being conducted in 
Sycamore by the local dealers in co-operation 
with other tradesmen. The community, he 
said, had its share of new homes, business 
buildings, including banks, theaters and a 
community house, but it was the aim of the 
modernizing program to stir up things. Re- 
ferring to the current statement that 60 percent 
of the homes of the country require remod- 
eling, Mr. Holcomb said that a local survey 
indicated that that percentage applied in his 
own town. 

Mr. Holcomb explained that preparation for 
the program began with a visit to the Chicago 
offices of the Home Modernizing Bureau, which 
supplied mats for newspaper advertising, a 
periodical, stickers etc. for local distribution. 


As the program developed, about thirty per- 


sons and concerns in Sycamore participated. 
Full page advertisements in a semi-weekly local 
paper, with special editorial articles, together 
with envelope inserts and stickers were used, 
at a trifling cost. Speakers addressed noonday 
luncheons, the film, “The Transformation,” was 
shown and other forms of publicity were used. 

While the campaign has been in progress 
too short a time to show its 
results are beginning to appear in inquiries 
regarding remodeling. Inasmuch as the adver- 
tising does not refer specifically to, any mate- 
rial, interest is being aroused in all sorts of 
improvements. 
cal dealers had had the services of an archi- 


tect from the National Lumber Manufacturers’ 
Association trade extension bureau in preparing 
He said that the 


sketches of remodeling jobs. 


full effects, 


Mr. Holcomb said that the lo- 


dealers are using the financing service of the 
State association, which enables them to get 
business on deferred payments that otherwise 
would be financed by outside competition. 

Mr. Holcomb said the dealers and others 
interested ‘in the Sycamore pogram are con- 
fident of its success and look upon it as a 
5-year undertaking that will justify its con- 
tinuance in definite returns. The group or- 
ganization in behalf of community moderniza- 
tion, he said, has created a good feeling 
locally, and laid the foundation for better rela- 
tionship among all the merchants of the com- 
munity. ° Mr. Holcomb passed around among 
the dealers proofs of the advertising matter 
used in the Sycamore campaign. 

James F. Bryan, secretary of the State as- 
sociation, expressed his satisfaction at the large 
attendance and the success of the meeting. He 
spoke briefly on the values of association work, 
his theme being “Playing the Game Square.” 
He also outlined the plan for increasing the 
financial resources and services of the organ- 
ization in accordance with decisions made at 
the late annual meeting. 

Herbert J. Voss, of Antioch Lumber & Coal 
Co., Antioch, district chairman of the golf 
committee, next explained the plans for a State 
organization of golf clubs and asked for the 
support and participation of golf fans through- 
out the district. 

C. F. Miller, agricultural engineer of the 
National) Lumber Manufacturers’ trade ex- 
tension bureau, briefly explained the bureau’s 
service to dealers in connection with the trade- 
and grade-mark and “Tree”-marked campaign, 
passing around booklets, mats for newspaper 
advertising and other promotion literature. He 
urged as a part of a remodeling program the 
remodeling of poultry houses and other farm 
buildings, which, he said, would help in added 
income to pay for remodeling homes. 

The final number on the program consisted 
of the personal testimony of each of those pres- 
ent of the value of district meetings and fre- 
quent touching of elbows. 

The success of the program was credited 
to the excellent work of the following com- 
mittee: O. A. Newsom, Libertyville, Liberty- 
ville Lumber Co.; W. S. Franzen, jr., Liberty- 
ville, and Ed. Bloom, Mundelein, S. L. Tripp 
Lumber Co. 


Livincston County (N. Y.) planted seven 
times as many forest trees in 1928 as in 1920, a 
record of increase equaled by few counties of 
the State. Most of the trees set out have been 
evergreens, but there has been a growing demand 
for black locusts, which are used for fence posts. 
In most cases white pine is recommended, with 
Scotch or red pine where the soil is poor. 
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Missourians Emphasize Modernization 


LT 


Many Considering Plans for Local Bureaus That Will Stimulate Retail Sales—T rade 
Relations and Handling of Marked Lumber Discussed 


Jortix, Mo., May 13.—The psychology of 
modernizing, with a view to creating a de- 
mand for home beautification among the build- 
ing public, is the hope of the retail lumber 
industry, according to the consensus in the 
general assembly of the third annual conven- 
tion of the Southwest Missouri Retail Lumber 
Dealers’ Association, held here May 11. 

Home modernization bureaus, which stress 
remodeling of homes and which would de- 
sign new interiors at a low cost, were described 
and discussed by E. E. Woods, of Kansas City, 
secretary-manager of the Southwestern Lum- 
bermen’s Association. The idea was seized 
upon with enthusiasm by the Southwest Mis- 
sourians as probably the most attractive new 
merchandising scheme offered the retail lumber 
business today. 

The organization of the bureaus, as proposed 
at the convention, would be effected by the 
lumber dealers in cities of a size permitting the 
operation of such a bureau to a degree of suc- 
cess. The bureau would be a non-profit or- 
ganization, operated under the supervision of 
local lumber dealers’ organizations with the 
single idea of creating a sale for lumber. 
Bureaus of this sort have been organized in 
several of the larger cities with fine results, 
and, according to Mr. Woods, such a bureau 
is functioning in Kansas City, with the re- 
sult that a great number of lumber sales have 
been promoted among persons whom the 
lumber dealers did not regard as prospective 
customers. 

The bureau is instrumental, too, in advanc- 
ing the disposal of ready-cut lumber, espe- 
cially in the sale of cedar for closet linings, a 
detail of construction that is embodied in the 
plans of practically every modern home of 
any size. 

In this day of advancement, Mr. Woods 
said, when the whole business structure of 
the nation seems changing to new methods 
of procedure, when gigantic enterprises are 
conceived and organized almost overnight, 
each industry must keep step with the ad- 
vancement and must, within itself, employ 
every suggested means of attracting the at- 
tention and money of the public. The retail 
lumber industry, like each and every other in- 
dustry of the nation, must meet the crisis of 
competition and satisfy the public wants. The 


dealer who fails to meet this competition, in. 


an intelligent and business-like manner, will 
soon find his back to the wall and his com- 
petitors climbing above him on the ladder of 
business, he warned. 


Discussion following the description of the 
plan revealed preliminary movements among 
groups of dealers for the promotion of such 
bureaus and before the convention adjourned, 
dealers from several of the larger cities rep- 
resented at the meeting were planning laying 
the matter before local trade associations for 
approval. 

Question Sheet a Feature 


A feature of the convention, introduced here 
for the first time, was a question sheet, dis- 
tributed among the delegates and discussed 
in open forum. Eight queries were issued, 
each having to do: with some angle of the 
problems that confront the retail lumberman. 
Some of them follow: 

Who are our competitors? 

In case of a difference, should we take our 
competitor’s word in preference to our cus- 
tomer’s word? 

Is it good business to give carpenters and 
contractors commissions on materials they use 
and on materials they influence others to use? 

Many nationally trade-marked articles are 
sold through trade agencies; can trade-marked 
lumber be sold exclusively by a retail lum- 
berman successfully? Is it in the interest of 
the industry that this be done? 


Should a retailer sell to a customer out 
of his territory if he gets his regular price? 

Why should sash and door companies sell 
at a lower price in territories far removed, 
than that figure for which they sell in their 
own territory? 

Should the retailer do business with lumber, 
brick, tile, roofing, cement, paint and sash and 
door works that solicit the retailers’ business 
direct on a wholesale basis? 


Lively discussion ensued on each of the 
questions, with several members disagreeing 
as to the practices that should be employed 
by the dealer. Virtually all agreed that cata- 
log houses and specialized concerns comprised 
the majority of their competitors. Methods 
proposed to meet this competition included in- 
tensive advertising policies and more efficient 
plans for effecting and handling sales. 

Many members maintained that it was ad- 
visable to handle trade-marked lumber, so 
long as restricted selling territories were 
not granted to exclusive agencies. Some ex- 
pressed a fear that sales of trade-marked 
products would create a demand for them and 
that any sudden fluctuation in the cost prices 
of such products would force the retail deal- 
ers to take a loss, when a sale of stock lum- 
ber would have permitted him to make a rea- 
sonable profit. 


Paying of Commissions 


Considerable dissension arose over the ques- 
tion of paying commissions to carpenters, con- 
tractors and other large consumers of lumber 
and on allowing percent rebates on cash ac- 
counts. Some were of the opinion that the 
practice was unethical and unfair to other 
customers. The practice destroys the indtvid- 
uality of the lumber dealer and brings into 
being a middleman who robs the retailer of 
just profits, others asserted. Several ex- 
pressed the opinion that the granting of com- 
missions and rebates was fully within the 
scope of good business and advocated the is- 
suance of price lists that would be high enough 
to permit paying commissions and still allow 
a sizable profit to the dealer. No resolutions 
were passed upon the questions discussed. 

“The Mystery Man in the Lumber Business” 
was the theme of a discussion by Charles R. 
Black, of Corning, Ark., president of the 
Southwestern Lumbermen’s Association, in 
which he diagnosed the case of “The Ill Re- 
tail Lumber Industry” and found the cause 
of the “sickness” in the retail lumberman him- 
self. Said he: 

I lay the cause of the illness to dissipation 
of the fundamental principles of the industry; 
to dissipation of ethics of business; to dissipa- 
tion of the public good will; to dissipation of 
the time and opportunity to make profits, and 
to dissipation of capital assets. 

The prescription the business doctor would 
advise for this ailment is a diet of profits. 
We are taking competition too seriously. 
Stress competition less and profits more. If 
you take your cost price, which should include 
cost of materials and every item of overhead 
expense, add a reasonable profit and establish 
a selling cost therefrom, there is no reason 
why you should not realize a good dividend. 
It is the simplest proposition in the world, 
You are the “mystery man” in your business. 
All you have to do is use good, common sense 
and sell your merchandise for a profit. If 
this scheme won’t produce, you are either in 
the wrong location or in the wrong business. 
If you can-not do this, your cost price is too 
high or your selling price too low. You can 
not sell below cost and hope for a profit. 


One hundred and _ thirty- -six lumber dealers 
from almost as many towns in twenty counties 
in southwest Missouri attended the convention. 
The number exceeds, by thirty or more, the 
number of delegates at any previous meeting. 


Officers were elected as follows: 


President—E. C. Abernethy, E. C. Aber. 
nethy Lumber Co., Joplin (succeeding Joe g. 
Whitaker, Walnut Grove, Mo.). 


Vice president—Charles I. Groblebe, Spring. 
field Lumber Co., Springfield Mo. (succeeding 
E. C. Abernethy, Joplin). 

Secretary-treasurer—T. N. Roberts, Putnam 
Lumber Co., Carthage, Mo. (re-elected). 


Board of directors—J. H. Price, Burgner- 
Bowman-Matthews Lumber Co., Lebanon, Mo,; 
J. F. Legan, Williams Lumber Co., Springfield 
Mo.; T. H. Wormington, Robinson-Davis Lum. 
ber Co., Neosho, Mo.; Len Russell, Crane 
Lumber Co., Crane, Mo.; E. A. Miller, Miller 
Lumber Co., Seneca, Mo., and G. W. Edds, 
Duncan-Klaner Lumber Co., Joplin. 


A place of meeting for the 1930 convention 
will be chosen soon by the new board of di- 
rectors. 


Northwest Railroads to Expand 


St. Paut, Minn., May 14.—Railroads will 
spend more than $10,000 000 on new building 
in the Northwest during the next two years, 
on projects already started or for which plans 
have been made, a survey of the announced 
plans of the roads discloses. 

More than 400 miles of new railroads have 
been projected, while another road, proposed 
to tap the lignite fields of North Dakota and 
to link the Black Hills of South Dakota with 
western Canada, would add 476 miles to the 
total. The projects already started or planned 
for the next two years include. 

Isabel & Western Railroad, 125 miles long, 
extending from Isabel west to Camp Crook, 
S. D., for which the South Dakota railroad 
commission has granted a permit. 

Mound City & Eastern Railroad, 65 miles 
long, from Mound City to Leola, S. D., to 
cost $1,500,000. Work already has_ been 
started. 

The North Western Railroad will build a 
33-mile extension from its present terminus 
at Winner, S. D., northwest into Tripp and 
Mellette counties. 

The Yankton, Norfolk & Southern Railroad, 
from Yankton, S. D., is about to start work 
on a 75-mile line to Norfolk, Neb. 

The, Northern Pacific and Union Pacific 
roads will build a 60-mile railroad costing 
$6,000,000 into the Olympic peninsula of 
Washington, tapping great timber stands. 

A new road linking western Canada and 
the Black Hills, 476 miles long, is planned 
for this year, for completion late in 1930 or 
early in 1931. 

The Great Northern has asked the Inter- 
state Commerce Commission to approve plans 
for an 80-mile extension of its lines from 
Klamath Falls, Ore., to Lookout, in Modoc 
County, California. 

Besides the.new construction, the Northern 
Pacific, Great Northern, Burlington, North 
Western and other lines have announced 
huge budgets for reballasting of tracks, for 
new stations, bridge strengthening and new 
rails. 

The Winston Bros. Construction Co., Min- 
neapolis, has closed a contract to lay rails 
and complete construction work on the new 
Mound City & Eastern Railroad. 

Crews are ready to start grading at the 
south end of the million-dollar Meridan 
highway bridge over the Missouri River for 
the new Yankton & Southern Railroad. 


The Great Northern will spend $1,250,000 
for relaying rails and ties and for ballasting 
on its entire system this year, and $1,750,000 
for bridge replacements and repairs. 

The Northern Pacific recently completed 
and now 
to cost $130,000, 


a new station at Grand Forks, N. D., 
plans one at Mandan, N. D., 
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Florida Dealers to Improve Sales Methods 


Plan Closer Contact With Home Builders — Endorse System of Listing Bureaus — Some 
Report Good Results from Instalment Payments 


OrLANDO, FLA., May 13.—At the close of its 
10th annual session in this city last Friday the 
Florida Lumber & Millwork Association 
elected the following officers for the ensuing 
term: 

President—R. P. Paddison, Dade Lumber Co., 
West Palm Beach. 

Vice president—-William F. Sneed, Lakeland 
Manufacturing Co., Lakeland. 

Treasurer—J. Ben Wand, Jacksonville. 


D. E. Harper, retiring president, automatic- 
ally becomes the director at large, and Haynes 
Mahoney, of Jacksonville, continues as the Na- 
tional director. Other directors were chosen 
as follows: Associater Syd Moore, Jackson- 
ville; W. E. Rousch, St. Petersburg; W. J. 
Schelle, Jacksonville; Courtney Knowles, 
Tampa; C. E. Rickard, Ft. Lauderdale; B. F. 
Mount, Palmetto; Francis Igou, Kissimmee; 


H. A. Owsley, Pensacola; Jack Butler, West - 


Palm Beach; A. Renuart, Coral Gables; H. S. 
Hedrick, Winter Haven; T. L. Howell, New 
Smyrna; Rush H. Todd, Ocala; W. E. Ty- 
lander, Fort Pierce; C. L. Scott, Ft. Meyers. 

Invitations for the fall meeting were received 
from Lakeland, Miami and Fort Pierce. 
These will go to the board of directors. 

At a meeting of the directors after adjourn- 
ment the new president appointed J. P. Wil- 
liams to succeed himself as secretary and it 
was confirmed by the board. This also es- 
tablishes the secretary’s headquarters for an- 
other year at Orlando. 


TENTH SESSION OPENS 


The session opened Thursday morning with 
President D. E. Harper in the chair, and 
singing of “America” led by Harvey Dickson, 
of St. Petersburg. Rev. H. A. Carlton, of 
Orlando, offered prayer. Welcome to the city 
came from the mayor, James L. Giles, with 
response by Rush H. Todd, of Ocala. 

Reading of the minutes was dispensed with 
and these new members elected: Sarasota 
Building Supply Co., Sarasota (direct) ; Har- 
vey Dickson Lumber Co., St. Petersburg 
(wholesale), and E. L. Renfro, Lake Worth 
(associate). 

W. E. Tylander, Ft. Pierce, was made chair- 
man of the resolutions committee, Joe Dug- 
ger, Winter Haven, of the nominations and 
Joe M’Cormick, Orlando, of publicity. 

The action of the directors in reducing the 
initiation fee of associate members from $100 
to $25 was approved, also the restriction of 
membership of all kinds to Florida concerns 
or definite Florida headquarters of legitimate 
outside organizations. 

President D. E. Harper stressed the impor- 
tance of local contact for promoting associa- 
tion interests, saying that in this way difficul- 
ties are ironed out. The year had brought 
about closer union among the loyal members, 
and a stabilization of business if not an in- 
crease, 

Secretary J. P. Williams said that expendi- 
tures had been below allotment in every item 
of the budget, this statement being further 
illuminated by Treasurer Ben Wand, whose 
report showed a balance of more than $9,000. 


Merchandising the Big Theme 


G. B. Hurlburt, of Orlando, led off at the 
first session on what proved to be the big 
theme of the convention—better methods of 
merchandising. The direct contact with the 
man or woman who builds, which has become 
so much the exclusive property of the con- 
tractor, should be established for the dealer 
by making it easy for the home builder to 
huy—as easy as it is to purchase an automobile 
or a radio. “We must make them see what 





we can do for them,” a means to which, Mr. 
Hurlburt thought, would be better and more 
intelligent displays. 

Ed. Spencer, of Jacksonville, president of 
the Southern Builders’ Supply Association, 
present with Secretary R.- L. McChesney, 
urged close working with trade associations. 

John M. Lyle, of Pittsburgh, a member of 
the Western Pennsylvania association, was in- 
troduced. 

Fighting Bad Legislation 


W. M. McCrary, of Jacksonville, insurance 
adviser to the association, and active with the 
legislative committee at the present session of 
the legislature, said that the proposed com- 
pensation bill had been so loaded up with 
amendments that it was almost sure not to 
come up again. He advised against an in- 
surance brokerage measure requiring counter- 
signature of local agents because it would op- 
erate to handicap the placing of all mutual 
and reciprocal and general cover contracts. 

A lien law bill presented from the Miami 
builders was thought to be dangerous because 
of so many exceptions, and the meeting voted 
to seek the passage of the “uniform mechanics 
lien act” proposed by the Southern Builders’ 
Supply Association. 

This question came up with the report of 
J. A. Dugger, of Winter Haven, who said 
that an attempt to secure a_ constitutional 
amendment looking to such reforms in home- 
stead and credit laws as would make collec- 
tions easier in the State had failed by three 
votes. 

Secretary Williams and Cost Avccountant 
J. B. Moore took turns as master of cere- 
monies at the banquet Thursday evening which 
was a compliment from the Chamber of Com- 


merce. 
More About Merchandising 


R. P. Paddison opened the Friday program 
with “the need of an association merchandis- 
ing campaign” and the “making of the asso- 
ciation man stand out as a responsible dealer.” 
He urged close scrutiny of the people taken 
into the association so that members may trade 
with and recommend all other members with- 
out fear of confidence being betrayed, which 
he had not always of late found to be true. 

Jack Townsend, of Winter Haven, said he 
“lit” on his sales force sixty days ago and 
told them to go out and get jobs. They are 
doing it. Indicating its effect, paint sales are 
running 50 percent ahead of 1928. He has 
put into effect an instalment plan whereby pay- 
ments may be made monthly. Sixty days free 
time is allowed, and after that 8 percent in- 
terest is charged. 

William F. Sneed, of Lakeland, and Harry 
Hedrick, of Winter Haven, stressed attractive 
display rooms, and both are preparing to open 
such rooms. 

Ray Spaulding, of DeLand, urged photo dis- 
plays and President Harper advised newspaper 
stories. Spencer Lainhart, West Palm Beach, 
thought the general use of the emblem would 
be effective, and Secretary Williams reasserted 
his well known stand for standardization so 
that the emblem would mean something to 
anyone wanting lumber. It was also brought 
out that installment notes’ could be easily 
financed. 

Seeking Listing Bureaus 


No special recommendations came out of the 
afternoon meetings of groups except the mill- 
workers, these, through Chairman L. F. Col- 
lier, urging support for a plan of providing a 
State and sectional system of listing bu- 
reauis. The meeting endorsed the movement 
and the directors will finance it. 


The resolutions included approval of close 
co-operation among all related associations, 
and thanks to W. M. McCrary for insurance 
service. Thanks were extended also to J. S. 
Farish, of the Southern Pine Association. 


Present for Retiring President 


Representing those present W. E. Tylander, 
of Ft. Pierce, presented a beautiful wrist 
watch to D. E. Harper, the retiring president. 

Harvey Dickson, of St. Petersburg, who used 
to be a regular, and has come back as a 
wholesaler associate, turned out to be a fine 
song leader. 

The banquet being held at the Chamber of 
Commerce, Secretary J. P. Williams came in 
for many compliments by reason of his hav- 
ing just retired from a successful term as 
president. 

The father and son act of Rush Todd and 
his boy, of Ocala, is always a nice part of the 
Florida Lumber & Millwork conventions. 

G. B. Hurlburt, speaker on merchandising 
methods, besides being a prominent Orlando 
dealer, is president of the Florida Concrete 
Products’ Association. 


Fight Wood-Prohibitory Law 


Toronto, Ont., May 13.—Ability of wood 
to resist fire is an important subject for dis- 
cussion in Toronto, because of argument over 
a city by-law which prohibits the use of wood 
in apartment houses over three stories in height, 
and because of a recent fire in a wooden apart- 
ment house in which two people were burned 
to death. 

An open meeting was to have been held 
May 9 to allow the many interested citizens 
to discuss the by-law, but when the fire oc- 
curred two days previously, the meeting was 
postponed for two weeks to give both propo- 
nents and opponents of the law an opportunity 
to secure more information on the causes and 
results of the fire. 

The city architect immediately declared his 
intention to make much capital of the occur- 
rence, and to oppose vigorously any attempt to 
amend the by-law. Those, however, who favor 
less stringent provisions in the law are not 
idle, and have hired an engineer and an archi- 
tect to investigate the circumstances. These 
men reported that despite the fact that the fire 
had been in progress more than an hour be- 
fore it was extinguished, and the building it- 
self was erected years before the passage of 
any such by-law, the blaze was confined to 
one suite of rooms. 

The by-law which is the cause for so much 
argument has been in effect about a year. In 
addition to entirely prohibiting the use of wood 
in apartment houses more than three stories in 
height, it specifies extremely rigid regulations 
concerning the material that can be used in 
smaller dwellings. The chief result has been 
to increase greatly the cost of apartment house 
construction, and to drive prospective builders 
to properties just outside the city limits. 

It is expected that when the meeting is held 
on May 23 there will be a large attendance of 
property owners, architects, carpenters and 
building laborers, and retail and wholesale 
lumbermen, prepared to make a strenuous fight 
in favor of a more reasonable by-law. Many 
of these neople have joined forces in an organi- 
zation for the purpose of making representa- 
tions to the property committee of the city 
council. 





Brazit has more than 100 credit co-opera- 
tives organized to loan money to farmers and 
home builders. 
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What zhe Associations Are 
Planning and Doing 





May 20—Loyal Legion of Loggers and Lumber- 
men, Portland, Ore. Semi-Annual meeting, 
board of directors. 

May 21—Roofer Manufacturers’ Club, Ralston Ho- 
tel, Columbus, Ga. 

May 21—Appalachian Hardwood Club, Hotel Sin- 
ton, Cincinnati, Ohio. 

May 23—Georgia Lumber, Millwork & Building 
Material Dealers’ Association, Hotel Dempsey, 
Macon, Ga. Semi-annual meeting. 

May 24—Joint meeting Southern Hardwood Man- 
ufacturers, Hotel Roosevelt, New Orleans, La. 

May 24—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Spring meeting. 

May 25—Southwest Oklahoma Lumber Dealers’ 
Association, Duncan, Okla. Midyear meeting. 


May 28—Plywood Manufacturers’ Association, Ho- 


tel Sherman, Chicago. Special meeting. 


Aug. 29-30—Carolina Retail Lumber Dealers’ Asso- 
ciation, Wrightsville Beach, N. Summer 


Date for National Midsummer Meet 


Wasuincton, D. C., May 13.—The date for 
the mid-summer meeting of the board of di- 
rectors of the National Lumber Manufactur- 
ers’ Association has been tentatively set for 
Aug. 1 and 2. The place will be Portland, 
Oregon, or some California city. 


Plywood Trade Practice Conference 


Wasuincton, D. C., May 13.—The trade 
practice conference of the plywood industry 
with the Federal Trade Commission, announced 
some time ago, has been scheduled for 
Wednesday, May 29, at the Sherman Hotel, 
Chicago. The meeting will start at 10:30 
A. M., daylight saving time. Commissioner 
C. W. Hunt will preside. 

This conference will be for manufacturers 
and jobbers of plywood. Subjects proposed 
for discussion include: Inducing breach of 
contract, misgrading, secret rebates, disparage- 
ment of goods of competitors, and price dis- 
crimination as to selling price. 


Plywood Trade Conference 


Because the Federal Trade Commission has 
issued a call for a trade practices conference 
among the plywood manufacturers to be held 
in Chicago on May 29, M. Wulpi, commissioner 
for the Plywood Manufacturers’ Association, 
Chicago, has announced that “we have there- 
fore deemed it well to issue call for all ply- 
wood manufacturers and jobbers to meet the 
day before Tuesday, May 28, at 2 p. m., at 
the same place—Hotel Sherman.” It is planned 
to make a study of the proposed seventeen 
rules that have been submitted to the com- 
mission so that the membership can go into 
the trade conference with a thorough wunder- 
standing and united minds in the interests of 
the industry. 


Eastern Ontarians Discuss Work 


Toronto, Ont., May 13.—A meeting of the 
Eastern Ontario Retail Lumber Dealers’ Asso- 
ciation was held at Kingston on May 9 with 
nearly all parts of the district represented. 
Chairman F. R. Anglin, of Kingston, presided. 

Much of the morning session was devoted to 
a discussion of how to increase the member- 
ship and the usefulness of the association. 
Plans were made for canvassing the district 
thoroughly to increase the membership. 

D. Kemp Edwards, Ottawa, reported that 
the department of agriculture at Ottawa was 
prepared to mail out to members and to their 
customers and prospects copies of any of the 
numerous departmental publications illustrating 
and describing different kinds of farm build- 
ings. He understood also that similar publi- 
cations could be had from the department of 
agriculture of the Ontario government. The 
association will furnish the Dominion Govern- 


ment with a list of its members:so that the 
books may be distributed to them. 

The “Clean Yard” contest conducted by the 
Eastern association last year was so successful 
that the members decided to repeat it this year 
and appointed a committee which will confer 
with John C. Artz, representing the insurance 
companies. 

The first item in the afternoon program was 
an address of welcome from J. M. Hughes, 
manager of the Kingston Chamber of Com- 
merce. F. A. Rowlatt, manager of the White 
Pine Bureau, then delivered a talk upon the 
work of the bureau, which was followed by a 
discussion of the trade extension work being 
planned by the Canadian Lumbermen’s Asso- 
ciation. 

H. Boultbee, secretary-manager of the On- 
tario Retail Lumber Dealers’ Association, out- 
lined the interest being taken by the associ- 
ation in connection with group insurance, the 


conditional sales act, the plan book and the 
miniature millwork design book. The Eastern 
association passed a unanimous resolution rec- 
ommending the miniature millwork design book 
to the members. 

D. K. Edwards reported on the recent an- 
nual meeting of the Accident Prevention Asso- 
ciation, held at Windsor, Ont., at which classes 
three and four under the workmen’s compen- 
sation act had been united into one class which 
would include both millwork and furniture 
manufacturers. 


Joint Meeting of Hardwood Makers 


New Orveans, La., May 13.— Hardwood 
manufacturers in the southern territory will 
meet in New Orleans on May 24, in a joint 
session of the Mississippi and Alabama group, 
the West Side club, and the Southwestern 
Hardwood club. The meeting will open at 
10:30 a. m. at the Hotel Roosevelt and con- 
tinue through luncheon. The hardwood manu- 
facturers will be guests of the Hardwood Man- 
ufacturers’ Institute at luncheon. Announce- 
ment of the joint meeting sent out by George 
Henderson, president of the Southwestern club, 
emphasizes the time as opportune for the man- 
ufacturers thoroughly to discuss conditions 
within the industry. All of the groups have 
accepted the joint meeting invitation. 


Revolutionary Home to Be Saved 


CAMBRIDGE, Mass., May 13.—The old John 
Hicks House, for nearly two centuries a fa- 
mous landmark in Cambridge, has just under- 
gone with sturdy vigor a journey to a new 
location, through the generosity of a group of 
patriotic citizens who believed the charming 
colonial structure of native white pine and oak 
should be preserved for future generations. 

Harvard University decided to build a swim- 
ming pool on its land between Holyoke, Dun- 
ster, Winthrop and South streets, and notice to 
vacate was served some weeks ago upon its 
tenants within that area 


in part as old as the house, contains still 
more rooms, but of these only one is of par- 
ticular interest. The charm of the house 
consists in its admirable proportions and its 
quaint old-time appearance, while inside the 
paneling of two of the rooms is very good, 
as is also the staircase. The other four 
rooms in the main house, while less interesting 
than those with the best paneling, are, never- 
theless, excellent specimens of the kind found 
in houses of the period. Two of the earliest 
papers on the walls have been uncovered by 
the tenants, painstakingly reproduced and put 
back. 





This house, built in 
1760 by John Hicks at 
the northeast corner of 
Dunster and Winthrop 
streets, was to be de- 
molished, the college 
authorities announced, 
unless half the expense 
of its removal and re- 
building on another site 
should be promptly con- 
tributed to Harvard 
College. The total ex- 
pense was estimated at 
$8,770. 

The council of the 
Cambridge _ Historical 
Society was unanimous 
in urging the people of 
Cambridge to contrib- 
ute as generously as 
possible toward the $4,- 
385 which had to be 

















raised by public sub- 
scription to prevent the 
destruction of the old 
John Hicks House. 
Pledges for this purpose were sent in to Wil- 
lard H. Sprague, Harvard Trust Co., Cam- 
bridge, and the money was quickly raised. 

The site to which it was decided to move 
the house is on the southerly corner of Boyl- 
ston and South streets, also within the bounds 
of the original settlement of Cambridge. Re- 
garding this famous old house, the Society 
for the Preservation of New England Antiqui- 
ties writes: 

The Hicks House is worthy of preservation 
because it is good architecturally. The main 
house is of the two and one-half story, central 
chimney, gambrel roof type, with an excellent 


“ ancient staircase, and a room on each side 


of the chimney. At the back an ell, probably 


Old John Hicks house at Cambridge, Mass, moved to new site and to 
be preserved for posterity 


John Hicks was a member of the Boston 
Tea Party and though over age for militia 
service volunteered on April 19, 1775, and was 
one of the three residents within the present 
limits of Cambridge to be killed on that day 
by the British. 


Cambrige now has only twenty-one houses 
known to have been built before the Revolu- 
tion and the member$ of the Cambridge His- 
torical Society believe that these historic dwell- 
ings of sturdy frame construction should be 
preserved if possible for their architectura] in- 
terest and their evidence of the past history of 
the city—the modest homes of Cambridge’s 
earlier residents and the later mansions 0! 
“Tory Row,” 
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Lumbermen’s Club Activities 


Watchful of Flood Conditions 


[Special telegram to AMERICAN LUMBERMAN] 


Pine Biurr, Ark., May 15.—The West Side 
Hardwood Club met here today at the Hotel 
Pines, President W. H. Brooks, presiding. 
There was a fair attendance, some of the mem- 
bers not being there on account of threat of 
another flood. The weather bureau predicted 
a 29-foot stage in the Arkansas River here 
by Sunday, May 22. This is three feet under 
the high mark for 1927 and considerable dam- 
age will be done outside of the levees. Some 
re | is felt at points where the levees 
broke in 1927 

hee Pent discussion developed that while 
some consumers were buying slowly of cer- 
tain items the body plants were still strong 
purchasers. Sound wormy oak remains good 
also 6/ and 8/4 sap gum, elm and other body 
plant woods. Statistics as reported by twenty- 
four mills showed 5,700,000 feet of green oak 
and 5,796,000 feet of dry oak on hand, with 
orders at 3,300,000 feet; orders for other hard- 
woods, 10,200,000; logs on hand 4,500,000 feet; 
total, green and dry lumber, 62,795,000 feet. 

Guests of the club today were W. B. Barnes, 
purchasing agent Arkansas Oak Flooring Co., 
and Mr. Holloway, of the Holloway Saw Mill 
Co. 

The next’ meeting will be 
June 19. 


held here on 


Evansville Club Seeks Flat Rate 


EVANSVILLE, IND., May 15.— The regular 
monthly meeting of the Evansville Lumber- 
men’s Club was held Tuesday night at the 
Vendome hotel, with a large attendance. Presi- 
dent Claude Wertz was in the chair. The next 
regular business meeting will be held Sep- 
tember 10. 

The matter of selecting the date and place 
for the annual summer outing was left to the 
entertainment committee, which is composed 
of Carl Wolflin, of the Wolflin West Side 
Lumber Co.; Gus Bauman, of the G. A. Bau- 
man Hardwood Co., and Frank C. Storton, of 
the Evansville Veneer Co. 

Promises of co-operation with the Evans- 
ville club, which at its April meeting went on 
record as favoring a flat rate on logs into 
Evansville and other points along the Ohio 
river, were given in letters read by Secretaryi 
William S. Partington. The club’s requests 
for co-operation brought affirmative replies 
from J. H. Townshend, secretary of the South- 
ern Hardwood Traffic Association, and lumber- 
men’s clubs in Cincinnati, Ohio, Louisville, Ky., 
and Memphis and Knoxville, Tenn. The as- 
sistance of the traffic department of the Evans- 
ville Chamber of Commerce will also be asked. 


Talks on Standards and Grading 


Cotumsus, Onto, May 13.—Arthur T. Up- 
son, assistant trade extension manager of the 
National Lumber Manufacturers’ Association, 
was the speaker at the tenth of the series of 
lectures being given by the Wholesale Lumber- 
men’s Club of Columbus in its extension course 
in lumber education, May 10. He took for his 
topic “Lumber Standards and Grading From a 
National Point of View.” 

The speaker discussed the various types of 
lumber from the standpoint of grading and 
explained in detail the requirements and stand- 
ards set up by manufacturers’ associations. He 
said that practically 100 percent of the larger 
mills producing softwoods are adhering to the 
standards and rules and that the smaller mills 
are being urged to join in the general plan. 

Mr. Upson favored grading-marking and also 
trade-marking as two great helps in marketing 
lumber. He touched only incidentally on hard- 


wood grading procedure as he explained that 
general rules are now being whipped into shape 
by the various manufacturers’ associations. 


A crowd of 150 were present, the attendance 
being the largest at any lecture. 

The next lecture on May 17 will be given 
by Robert Sells, Chicago, a technical advisor 
on redwood. 


Plan Midsummer Party 


Mempuis, TENN., May 13.—T. E. Sledge, 
chairman of the entertainment committee of 
the Lumbermen’s Club of Memphis, has an- 
nounced that a midsummer party will be held 
on the night of June 3, at the Silver Slipper 
Night ‘Club, just a few miles from Memphis. 
Members of the club and guests are requested 
to make reservations promptly. 

The last meeting prior to the summer vaca- 
tion will be held on Thursday of this week at 
the Colonial Country Club, and will be fol- 
lowed by the annual golf tournament. The 
tournament will be 18 holes, afternoon play, 
and the first foursome will tee off immediately 
following the serving of the luncheon. There 
will be sixteen trophies, three of which will go 
to visitors, which will include a number of 
members of the Lumbermen’s Club of Helena, 
Ark. 


Discuss Grade- and Trade-Marking 


SHREVEPORT, La., May 
large attendance greeted President Hudson 
Bolinger today at the regular meeting of 
the Shreveport Lumbermen’s Club and after 
“grace” was offered by William Steen, the 
gavel was turned over to A. J. Dupuy. One 
new member, L. F. Young, representing the 
Edenborn Estate lumber industries, and three 
visitors, Paul Duke and L. M. Moffitt, of 
Shreveport, and C. W. Adams, of the Brooks- 
Scanlon Lumber Co., Bend, Ore., were intro- 
duced. 

The discussion, Mr. Dupuy announced, would 
be a continuation of the topic of two weeks 
ago; namely, grade-marking and trade-mark- 
ing. Tom Connell, Minden, La., of the Wm. 
Buchanan Lumber Co., was first speaker, and 


14.—An_ unusually 


* while not opposed to either system, personally 


stated that he had encountered some difficulty 
in preserving uniformity of quality, along with 
uniformity of grade-marking. The point he 
made was that a piece of lumber grade- 
marked “No. 1 Common” varied according to 
different species of the same wood, and that 


Hoo-Hoo 


Milwaukee Club to Open Golf Season 


MILWAUKEE, Wis., May 13.—The Milwau- 
kee Hoo-Hoo Club will open its 1929 golf 
season May 21 with a tournament at the 
Racine Country Club, which is on the Horlick 
road, a mile and a half northwest from the 
center of Racine. Robert Blackburn, chair- 
man of the golf committee, announces that 
the contest is open to all, regardless of age 
or skill. Jim Brannum, H. H. Hansen, and 
William Wecks will act as hosts, and Donald 
Grant will be master of events. In June the 
club will return to its regular golf schedule, 
with a tournament June 11 at Burlington. 


Visit Settlement Organization 


MINNEAPOLIS, MINN., May 15.—Members of 
Minneapolis Hoo - Hoo observed “visiting 
around” week among civic organizations by 
holding their meeting last Thursday at Unity 
House, home of the club’s Boy Scout troop. 
Prior to the luncheon the club members were 
taken about the “plant” and viewed work be- 
ing done by the settlement organization. 

Dr. Marion D. Shutter, pastor of the Church 
of the Redeemer, gave an address of welcome, 
to which W. G. Hollis, former secretary of 


occasionally customers were led to expect 
more than they received by specifying grade- 
marked aw: 

A. J. Peavy, former president Southern Pine 
Association, followed with his usual clear-cut 
advocacy of both grade- and trade-marking, 
and stated that he advocated designating the 
species also in such a way that the customer 
would get exactly what he bought. He said 
the idea of stamping lumber with identification 
marks of quality etc. originated in the office 
of Herbert Hoover, when he was secretary of 
the Department of Commerce. Mr. Peavy 
admitted that there was some divergence of 
opinion on the question but asserted that this 
plan of giving the buyer of lumber a means 
of knowing that he was getting just what he 
was buying and paying for is growing in 
popularity. He believed that in time practically 
all of the manufacturers of southern pine and 
also of West Coast lumber would adopt. the 
system. The Southern Pine Association has 
recommended the practice now for four years. 
It has resulted in making the grades more uni- 
form. Grade-marking has done away with the 
possibility of “shaving the grades.” It also 
gives the public greater confidence in the lum- 
ber sold and thereby benefits the industry. 


Talk on Trade Matters 


PortaGE, Wis., May 13.—The District of 
Portage Lumbermen’s Club met May 7 at the 
Hotel Raulf following a dinner which was 
spread at 6:30 p. m. President H. D. Snider, 
Hansen-Snider Lumber Co., Kilbourn, Wis., 
opened the meeting with a tribute to the late 
John M. Rodgers, Fox Lake, Wis., former 
president of the Wisconsin Retail Lumbermen’s 
Association. A resolution of condolence was 
spread on the minutes of the club and a copy 
was sent to the family. 

Secretary Don S. Montgomery, of the Wis- 
consin Retail Lumbermen’s Association, spoke 
on matters of general interest to the trade 
and particularly regarding legislation, the ce- 
ment situation and fire and tornado insurance. 
C. F. Pattison, manager at Milwaukee for 
Wolf & Co., accountants, spoke on the cost of 
retail delivery by trucks, showing charts on 
the cost of 1927-1928 on a mileage basis, and 
his offer to prepare a form for cost records 
was accepted with thanks by the members. 
Ben Furness of the De Forest ( Wis.) Lumber 
Co., led an animated discussion on the subject 
and showed a schedule of zone charges for 
deliveries used by his concern. 


Activities 


the Northwestern Lumbermen’s Association, 
responded. T. T. Jones, president of the club, 
presided. Miss Edna Towle, who is in active 
charge of the settlement work, gave a short 
talk on the activities of Unity House. 

L. S. Clark, Osborne & Clark Lumber Co., 
invited the club members to meet with other 
civic clubs May 14 at a dinner given in honor 
of Dr. D. J. Cowling, president of Carlton Col- 
lege at Northfield, Minn., and the invitation 
was accepted. 


Saeeeeseeaaan: 


_ St. Croix Valley Club Meets 


Bayport, Minn., May 14.—The regular 
monthly meeting of the St. Croix Valley Hoo- 
Hoo Club was held on Saturday, May 11, be- 
ginning with a golf tournament on the Still- 
water-Bayport golf links. This was a handi- 
cap tournament and the winner was E. C. 
Madson, of Bayport, with a 91-22, 69 score. 
J. &B Weisser, of Forest Lake, Minn., and 
E. J. Erickson, of St. Paul, were second and 
third prize winners. Dinner was served in 
the evening at the White Pine Inn at Bayport, 
after which a short business session was held, 
followed by a social session that extended far 
into the night. About twenty-five members 
were in attendance. 
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Railroad Maintains Its Own 


BLOOMINGTON, ILL., May 13.—With an an- 
nual turnover of 700 to 1200 cars, and handling 
no less than 175 different classes and sizes, 
the Chicago & Alton Railroad lumber yard 
here, ranks as the largest in central Illinois 
and among the largest in the State. The plant 
extends over approximately eight acres and 
has extensive buildings in conjunction, includ- 
ing a planing mill, cabinet shop, and sheds to 
protect and dry the more expensive varieties. 

The receipts during 1928 were 716 cars, much 
below normal. One cause of this decrease is 
an important change recently inaugurated in 
connection with inspections, lumber now. being 
inspected at the mills instead of at the receiv- 
ing yard as in previous years. The company 
now employs five inspectors at distant points, 
in charge of the chief tie inspector who re- 
ports directly to the purchasing agent, J. F. 
Marshall. These men go to tie camps and 
lumber mills as directed, look over the com- 
pany purchases before shipment and approve 
or reject them, according to quality or speci- 
fications. As a result of this new method, there 
is naturally a smaller movement, with practically 
all ‘supplies received 


hose. The moisture and acid content have been 
found seriously to affect the metal and disin- 
tegration, with resultant repairs, has proved 
costly. The composite car now appears to be 
the popular type. 

As a large percentage of failures in wooden 
parts of freight cars is due to decay of the 
lower grades of lumber, many roads now use 
wood preservatives, while frequent painting is 
helpful in addition to creosote treatment, serv- 
ing as excellent protection against wood de- 
stroying agents, without causing loss in the 
strength of the wood. 

It is now conceded that the greatest require- 
ment for economic use of the available timber 
supply is the close co-operation between manu- 
facturer and user to the end that a better selec- 
tion of grades of lumber, through careful in- 
spection by experts, and the selection of sizes 
that will require the least alterations. This 
prevents the accumulation of material not suit- 
able and permits a steady turnover. The sys- 
tem has been developed to such an efficient 
point in the Chicago & Alton lumber yard that 
requisitions are made just far enough in ad- 


i 


Lumber Yard 


restricts its use except for the exclusive trains, 
The Chicago & Alton lumber yard is regarded 
as unique owing to the absence of old stock, 
and the diligence practiced in promptly con. 
suming all shipments as soon after arrival] as 
possible. Care is exercised in piling stock to 
permit the free circulation of air It is an 
axiom of the Chicago & Alton attaches that 
proper handling and protection of lumber be. 
fore utilization, provide real, tangible economy, 
and keep waste down to the smallest possible 
point. The company maintains small branch 
yards at Slater, Kansas City and Glenn, but 
all supplies first come to Bloomington and are 
then shipped as needed. The major portion of 
the lumber purchased goes into the repair of 
freight cars, the tracks of the car shops being 
situated in convenient proximity to the lumber 
yard. This permits expeditious and economical 
transfer. All types of freight cars are ob- 
served undergoing repairs, flats, gondola, box, 
stock, refrigerator and hopper cars. There is 
always a certain proportion of caboose, bunk, 
and other special cars, undergoing repairs, all 
requiring a certain amount of lumber. 
Ever since the first 





being accepted and [f 
utilized. 
Another factor in 


lesser consumption of 
lumber is the gradual 
elimination of wooden 
bridges and the sub- 
stitution of steel, con- 
crete and other ma- 
terial for wood. This 
has also lessened the 
lumber requirements. 
In another direction. 
however, after many 
years of trial, there is 
an increase in the use 
of lumber and _ that 








car was built, 100 
| years ago, wood has 
| been an indispensable 

part of construction, 
and, because it was 
plentiful and cheap in 
the past, and labor 
also of small cost as 
compared with that of 
today, less effort was 
devoted to protect it 
against natural condi- 
tions of deterioration. 
Of recent years, there 
has been an effort to 
increase efficiency and 
decrease repairs and 
thus promote timber 
conservation. Stand- 








relates to coal cars 
and certain types of 
box cars. Fifteen 
years ago, an effort 
was made intro- 
duce iron for open 
top cars and also 


box cars and the 
Chicago & Alton and many other lines invested 
heavily, the argument being made that their 
life would be much longer than that of wooden 
cars and that repairs would be less costly. The 
Chicago & Alton officials, as well as those of 
many other lines, now admit that this theory 
has not been supported by the facts and they 
assert that wood is superior to metal for many 
classes of freight car construction. 

This is especially true in the so-called gon- 
dola or coal car, often used for cinders, 
drenched in the cinder pit reservoirs or with 


Corner of the eight-acre lumber yard of the Chicago & Alton Railroad at Bloomington, IIl., 
with one of the lumber sheds for storage of better grades in the background. 
handle supplies to the car repair yards where the bulk of the lumber is utilized 


vance so that shipments will come as needed 
and only what is wanted. 

The Alton buys fir and cedar from Oregon 
and Washington; pine from Alabama; oak 


.from Missouri and Arkansas; while there is a 


wide range for other species. For passenger 
cars, basswood, maple, poplar, ash, mahogany, 
ebony, and vermilion are utilized. The latter is 
a rare wood, grown in South America, which 
costs $600 a thousand and is said to be harder 
than ebony. The Chicago & Alton limited 
trains have vermilion trim, but its high cost 


ardization of construc- 
tion has been a long 
step forward. 

The Chicago & Al- 
ton yard at Bloom- 
ington is under the supervision of H. O. Wolf, 
chief storekeeper. Reporting to him are Roy C. 
Enste, chief lumber inspector and his two as- 
sistants, R. O. Welch and R. J. Herrold, and 
Foreman Elmer Lamke. This quartet has 
charge of the plant, and supervises the un- 
loading, storage, and distribution of material. 
They have a real job in handling the millions 
of feet of lumber consumed annually, and, at 
the same time, maintaining the maximum of 
efficiency and economy and the minimum of 
waste and lost motion. 


Motor trucks 





To Increase Paper Plant 
DuLutH, Minn., May 13.—At 
meeting of the Northwest Paper Co., held at 
Cloquet last Friday the directors were given 
authority to proceed with the carrying through 
of plans to increase the capacities of the com- 
pany’s wood utilization plants-and to go ahead 
on an increased production program as soon as 
trade and financial conditions are thought to 
warrant the move. 

In a statement given out, H. C. Hornby, 
president of the company, pointed out that the 
plants’ products are beyond the experimental 
stage and that bookings of orders for them are 
steadily on the increase. An extensive exten- 
sion program is contemplated but just when a 
start will be made depends upon the paper and 
money market, and the supplies of raw mate- 
rials available for the plants’ operations. One 
of the additions contemplated is the installing 


the annual 


of a new paper machine at an estimated cost 
of $1,000,000. It is figured that other changes 
and extensions may involve the outlay of an 
additional $1,000,000. 

The directors and officers of the Northwest 
Paper Co. were re-elected. R. M. Weyerhaeu- 


ser was elected chairman; H. C. Hornby, presi- 


dent; W. H. Kenety, S. L. Coy and E. B. Dris- 
coll, vice presidents; R. D. Musser, treasurer ; 
Hugo Schlenk, secretary and assistant treas- 
urer, and H. J. Hamann, assistant secretary. 
Stockholders present were: R. D. Musser, Lit- 
tle Falls; C. R. Musser, Muscatine, Iowa; Wil- 
liam Musser, Iowa Falls, Iowa; J. P. Weyer- 
haeuser, Tacoma, Wash.; C. A. Weyerhauser 
and F. E. Weyerhaeuser, St. Paul; M. M. Mc- 
Alpine, Chicago; Dr. E. P. Clapp, F. S. Bell 
and George Little, Winona; Fred Reimer, 
Hammond, La.; R. E. Peck, Davenport, 
Iowa; George Snow, St. Paul, and William 
Carson, Eau Claire, Wis. 


Disfavor Proposed Shingle Tariff 


BurraLo, N. Y., May 14.—The Buffalo Lum- 
ber Exchange at its meeting May 10 decided 
to send a telegram to the Republican represen- 
tatives of this district in Congress asking that 
a hearing be held on the proposed lumber tar- 
iff, giving opportunity for debate and amend- 
ment. 


A talk was given to the members by Gerald 
D. Martin, secretary-treasurer of Clark, Howe, 
Waters & Knight Bros., lumbermen of To- 
ronto. He read from the briefs submitted by 
lumbermen in favor and in opposition to the 
tariff, and pointed out that some misstatements 
had been made on the subject. It is generally 
felt by the lumbermen that the proposed duties 
of 15 percent on maple and birch would lead 
Canada to make reprisals, which would dam- 
age United States producers of hardwoods and 
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ss 
lead to a greater use of native woods across 
the line. ; 

The proposal of placing a duty of 25 percent 
on cedar and cedar shingles is disliked in this 
section. One lumberman, well-informed on 
the use of shingles, said: 

The farmers of the West are much behind 
on their building and repair program. Fig- 
ures indicate that if they have to pay 25 per- 
cent more for shingles it will cost them 
$80,000,000. Only about 20 percent of wooden 
shingles are imported and these now bring 
a higher price than those on this side of the 
porder. It would be a bad thing for the trade, 
especially in high grade shingles, if a duty 
were to be put on. The American shingle 
industry is now in good shape and more 
money is being spent in advertising shingles 
than any. other product. Two companies alone 
are spending $500,000 a year in the advertis- 
ing of shingles. 

Another lumberman said the result of plac- 
ing a duty on shingles will be to raise the 
prices all around, and thus give a further 
stimulus to the sale of substitute shingles, 
which are already making heavy inroads on 
the sales of wooden shingles. 


Association Opposes New Tariff 


Boston, MaAss., May 14.— The sentiment 
among northeastern lunmbermen, including 
wholesalers and retailers, appears to be strongly 
against the proposed lumber tariffs. A vote 
taken at a recent meeting of the Massachusetts 
Wholesale Lumber Association showed an 
overwhelming majority of wholesalers here 
are violently opposed not only to the 25 per- 


stitutes for wood shingles are pictured by the 
opponents of a shingle duty as having already 
spent vast sums of money to exploit the mar- 
ket and as being in a position to spend as much 
more. 
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Logging With Cap Pereue 


The following poem was written in 1928 by 
one of the men who formerly worked for Capt. 
1. H. Pereue, of Frankfort, Mich., whose death 
is chronicled in another part of this issue, 
“Cap Pereue” logged in northern Michigan 
for many years besides operating a ship-build- 
ing business and a fleet of vessels on the lakes. 
The poem was printed in the Benzie County 
Patriot, of Frankfort, and is of interest at this 
time because of the passing of the veteran 
logger. 

CAMP ON SLAGLE CREEK 
How well I remember the year 
Of nineteen hundred two, 

When we cut the pine and hemlock 
In camp for Cap Pereue. 

For men were men in them days 
And the horses fat and sleek, 

When we cut the pine and hemlock 
In Pereue’s camp on Slagle Creek. 


There was old lazy Jones and 
An Irishman named Peet 

With the peavy and the canthook 
Those two you couldn’t beat. 

They would build the finest load 
With the sides so trim and true, 

The winter that we logged on 
Slagle Creek for Cap Pereue. 


By Wolcott was in camp with a 
Pair of splendid bays, 








This picture gives an adequate idea of the use of western hemlock flooring which was supplied 
by the Weyerhaeuser Sales Co. for the rooms in the new Sacred Heart School in Seattle, Wash. 








cent on shingles but also to a like duty on 
red cedar lumber and the 15 percent on maple 
and birch proposed in the tariff bill now pend- 
ing in Washington. 

It is pointed out here that the proposed 
duty applies also to white cedar shingles which, 
of course, are made in the East. Manufactur- 
ers of white cedar shingles, who took no part 
in advocating the duty, are not entirely certain 
that it would operate to their advantage. They 
say that the present figures at which they are 
selling their output are not satisfactorily re- 
munerative, but that if they announced the ad- 
vances which the acceptance of the duty might 
Suggest the result might be, and probably 
would be, an increase in the demand for the 
very many substitutes for wood shingles al- 
ready so popular. The makers of these sub- 


Men loved horses as well as women 
Back in the lumber days. 

And as near as I remember 
He called them Dan and Blue, 

The winter that we logged on 
Slagle Creek for Cap Pereue. 


Well, the Cap’n and John Lybert 
They offered up a prize, 

For the biggest load of hemlock 
Built of logs of any size. 

So we loaded on By Wolcott’s sleigh 
Seven thousand feet or more 

And with Dan and Blue he drawed ’em 
To the river and dumped on the shore. 


Byron won the prize, but Frank Crowell 
Thought it wasn’t fair, 

As his load was most as big and he 
Thought he orter have a share. 


So By divided with him the money 
For men were men them days and true 
The winter that we logged on 
Slagle Creek for Cap Pereue. 


Things are very different now, 

The lumber days are past; 
And like the pine and hemlock 

We old lumber jacks are going fast. 
But when I get down hearted, 

Kinder sorter feeling blue; 
I think of that pleasant winter 

I spent in camp for Cap .Pereue. 

—N. E. S. 


“‘Reforested America” In Record 


WasHINGTON, D. C., May 13.—At the -re- 
quest of Senator Joseph E. Ransdell of Louisi- 
ana, the article, “Reforested America,” by Wil- 
son Compton, secretary and manager of the 
National Lumber Manufacturers’ Association, 
was printed in the Congressional Record bear- 
ing date of May 7. 

Mr. Compton wrote this article in reply to 
the recently circulated “Deforested America” 
of Maj. George P. Ahren and Gifford Pinchot. 

At the same time Senator Ransdell had in- 
serted in the Record the speech which he de- 
livered recently before the Southern Forestry 
Congress at New Orleans. In making the 
request that both articles be printed, the 
Louisiana senator said: ° 

Mr. President; apropos of the pending farm 
relief bill, I wish to suggest that the preserva- 
tion of the forests and the reforestation of 
our vast area of cut-over timberlands is a 
farm problem of supreme importance. Trees 
are products of the farm, just‘’as other things 
produced by the soil, the difference being 
that ordinary crops are planted, attain full 
growth and are harvested within twelve 
months, whereas trees require many years to 
attain maturity. * * * Just how the wise use 
of our forests and their reproduction, so as 
to furnish a continuous growth forever, is 
connected with the pending bill I shall not 
discuss at this time, but the relationship is 
close and should be considered with great 
care by all true friends of agriculture. 


Awards Reparation on Rates 


[Special telegram to AMERICAN LUMBERMAN] 

WasuHincton, D. C., May 15.—Division 2 
of the Interstate Commerce Commission has 
handed down an order awarding reparation 
aggregating a large amount, on account of un- 
reasonable rates on sash and doors in straight 
carloads, or in mixed carloads with other for- 
est products, from points in Oregon, Wash- 
ington and California to destinations in trunk 
line and New England territories, growing out 
of the proceeding in Docket No. 8819PP— 
West Coast Lumbermen’s Association et al. 
versus Boston & Albany Railroad Co., director 
general, as agent, et al. 

This is an old case and a final hearing on 
reparation resulted in Division 2’s finding. De- 
fendants resisted all along the line. According 
to the decision, they did not offer any addi- 
tional testimony, their participation consisting 
of cross-examination of complainants’ witnesses 
and of objections to the receipt in evidence of 
practically all of the evidence and exhibits 
presented by complainants’ witnesses. The 
carriers’ objections were overruled. 

Complainants who will share in the repara- 
tions payments are the Pacific Mutual Door 
Co., Western Pine Manufacturing Co., White 
Pine Sash Co., Weed Lumber Co., Robinson 
Manufacturing Co., Nicolai Door Manufactur- 
ing Co., Buffelen Lumber & Manufacturing 
Co., Henry McCleary Timber Co., and the 
Wheeler, Osgood Co. 


THE LATEST type of timber treating facili- 
ties for experimental purposes will be added 
to the equipment at the New York State Col- 
lege of Forestry, Syracuse University, Dean 
Franklin Moon has announced. The installa- 
tion of the new plant will make possible a still 
more thorough course and will aid greatly in 
research work, the dean added. 
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Interest in Kiln Drying Spreads 

Widespread interest abroad in the kiln dry- 
ing of lumber according to the American sys- 
tem is evidenced by numerous inquiries which 
have been received by the National Committee 
on Wood Utilization, Department of Com- 
merce, as a result of the distribution of a 
series of bulletins on the seasoning, handling 
and care of lumber. 

In the United States, where time is money, 
lumber manufacturers long ago realized that 
the air-drying method is both slow and uncer- 
tain, particularly when applied to lumber to be 
used for furniture and similar purposes where 
a low moisture content is required. 

The committee’s bulletins give practical di- 
rections for both air drying and kiln drying of 
lumber, and in its opinion there now exists an 
excellent opportunity for American manufac- 
turers of kiln-drying equipment to follow up 
this matter abroad. 

In this connection it is pointed out that the 
proper drying and handling of American lumber 
is of great importance to the future of our lum- 
ber export trade, since the sale of our woods 
in foreign markets depends on the satisfaction 
which consumers abroad derive from these 
woods. Better drying methods play an impor- 
tant part in this matter, and it is apparent that 
an important potential market for American 
kiln-drying equipment is opening up. 

The committee has issued the consumers’, 
distributers’ and fabricators’ editions of the 
drying and handling bulletin. The manufac- 
turers’ edition will be available at an early 
date. 


Against Shipping in Used Boxes 

Wasuincton, D. C., May 13.—The National 
Committee on Wood Utilization discourages 
the re-tise for shipping purposes of wooden 
boxes and crates that have not been especially 
designed or equipped for such re-use, and ad- 
vocates instead the making of useful and in- 
teresting articles from these second-hand con- 
tainers. 

Axel H. Oxholm, director of the commit- 
tee, makes this announcement to correct a mis- 
understanding which has arisen. in the minds 
of a number of wooden box manufacturers 
and retail lumber dealers. 

The committee is enlisting the co-operation 
of more than a million boys in the carrying 
out of its project to convert old wooden boxes 
and crates into useful equipment for the camp, 
garden and home. 

Paul L. Grady, secretary and manager of 
the National. Association of Wooden Box 
Manufacturers, commenting on this project, 
says in part: “I think such a project will 
eventually be an important factor in aiding us 
in our markets.” 

In this connection it is pointed out that there 
are thousands of potential uses for wood in 
and about the home, but the relatively high 
cost of delivery for small orders and the un- 
profitableness of this class of business to the 
retail lumber dealers have caused the demand 
for wood to be neglected to some extent. 

It is the opinion of the committee that the 
utilization of wooden boxes and creates as sug- 
gested above will create a new interest in the 
use of .wood which will in turn result in the 
more effective use of lumber in the future. 

The contribution of the committee to this 
project is a booklet, “You Can Make It.” This 
publication, printed by the U. S. Government 
Printing Office, contains illustrations and di- 
rections for making more than 100 articles. 
The booklet will sell for 10 cents a copy, to 
cover printing costs. Special prices will be 
quoted for quantities of 100 or more. The 
booklets will be available for distribution early 
next month. 

Inquiries from department stores and other 
business establishments indicate that they as 


well as boys’ organizations are interested in the 
committee’s project. In the national capital, for 
example, a group of business men are now rais- 
ing money to equip completely a woodworking 
shop to be located in the local Y. M. C. A. 
Building in which the booklet issued by the 
committee will be used. Similar “arrangements 
are contemplated by other boys’ group organ- 
izations in different parts of the country. 


Young People’s Clubs Study Forestry 


Another new forestry publication just off the 
press is Miscellaneous Publication No. 45-M— 
Forestry Clubs for Young People—also avail- 
able for free distribution on request. This 
publication contains detailed suggestions of 


ce 


forestry activities for young people’s clubs and 
ways and means of carrying them out. Sug- 
gestions likewise are given as to sources of 
information for club leaders and young people 
engaged in forestry-club work. 

The authors of the publication state that 
groups of young people can find interesting 
and profitable club work along many lines of 
forestry. The forestry club movement has ex- 
tended to most parts of the country, and al- 
ready a large number of boys and girls are 
enrolled. Organizations such as the 4-H Clubs 
Boy Scouts, Girl Scouts, Girl Reserves, Camp 
Fire Girls, De Molay and a number of schools 
have included forestry in their programs. 

Club activities suggested by the Forest Sery- 
ice include tree study, general forestry, study 
of forest products, study of woods and wood 
structure, game protection and propagation, 
recreation, forest protection, forest manage- 
ment, planting, and public education in for- 
estry. 


Appointed to Sales Managership 


Croguet, Minn., May 13.—Announcement 
is made of the appointment of Henry E. Peter- 
son as sales manager of the Wood Conversion 














H. E. Peterson, new sales manager of the 
Wood Conversion Co. at his desk in the com- 
pany’s general office in Cloquet, Minn. 


Co., this city. He has 
taken complete charge 
of distribution of the 
company’s products — 
Balsam-Wool, the flex- 
ible insulating tanket, 
and Nu-Wood, an all- 
wood-fiber rigid struc- 
tural insulation. 

Mr. Peterson was 
chosen for the sales 
managership by E. W. 
Davis, general manager 
of the Wood Conver- 
sion Co., and comes to 
his new position well 
equipped by a long pe- 
riod of experience, hav- 
ing for 17 years been 
connected with the 
Beaver Products Co. in 
various capacities, more 
recently as vice pres- 
ident in charge of sales. 
He began business as 
office boy with a paint 
concern in Chicago and 
through various posi- 
tions he advanced to 
managership of its 
credit department. He 


started with the Beaver company in 1912, and 
following a period as sales correspondent, he 
was assigned to market survey work through- 
out the country and later, more intensively, in 
the South. He was then appointed assistant 
to the vice president in charge of sales, suc- 
ceeding to the latter position several years ago. 

Mr. Peterson is particularly familiar with 
the building situation in all parts of this coun- 
try and Canada; knows conditions with respect 
to foreign markets for American building spe- 
cialties; methods needed to develop new 
specialties for new uses; has a wide acquaint- 
ance with building material dealers and con- 
tractors; and has an enviable record for or- 
ganizing sales around service to dealers. He 
has a firm belief in the merits of the Wood 
Conversion Co.’s products and intends to carry 
out an elaborate campaign for the extension 
of the uses of Balsam-Wool and Nu-Wood 
and their distribution among the country’s live 
lumber dealers. 


Tue Mississippi forest service is distributing 
a 16-page pamphlet entitled “Forest Facts and 
Information,” which was prepared especially 
for the use of teachers whose students are en- 
tering the essay contest on the subject: “Why 
Mississippi Should Practice Forestry,” but it 
is a collection of items concerning work going 
on in Mississippi either directly under the for- 
est service or in private practice. 











E. W. Davis, general manager Wood Conversion Co., at right, explain- 
ing to H. E. Peterson, new sales manager, at left, the intricacies of the 
manufacture of Balsam-Wool 
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Yon Yonson’s House 


One ancient custom, of the days 
When one board more or one board less 
Was something no one would appraise 
As very valuable, I guess, 
Has passed away forever—yes, 
The habit that a millhand had 
Of toting home a board or two, 
A scantling that was not so bad, 
Some sheathing that he thought would do. 


You used to see him every night, 
When pulleys stopped and belts were still, 
But seldom coming homeward light 
Out of the alley, up the hill. 
He always carried from the mill 
Some lumber he had laid aside 
To serve some purpose of his own, 
And everyone seemed satisfied, 
And left the thrifty Swede alone. 


But in the evening you could hear 
The sounds of saw and hammer late, 
And presently you saw appear 
Upon the landscape house and gate, 
A fence around a small estate. 
And so the sawmill city grew, 
A shanty here, a shanty there; 
And, though the sawmill owner knew, 
He never really seemed to care. 


And now and then a lean-to rose 
Against the shanty up the lane, 

And soon you saw a little nose 
Flattened against the window pane. 
A lean-to was a sign as plain 

As any sign that men could see 
The town was growing day by day, 

That in the springtime there would be 
Another baby up that way. 


Well, lumber’s worth more money now, 
The times have changed, the customs, too. 
A lot of things they don’t allow 
That everybody used to do. 
But here a mighty city grew, 
Out of the shades of long ago 
Arose this city like a Rome; 
And its foundation was I know, 
The boards Yon Yonson carried home. 


We See b’ the Papers 
‘ Some people take poison and some take a 
us. 
We can’t understand, when wheat comes 
down, why wheatcakes stay up. 


The idea of trying to teach religion in a 
religious university! No wonder there was a 
riot. 


Canton will pay the Kwangsi army $285,000 
to be let alone. Too bad Chicago’s gunmen 
don’t make her a proposition. 

“Scarlet Sister Mary” was adjudged the 
best American novel of the year. The Pulitzer 
awards get funnier and funnier. 


Eleven have been arrested for graft in Ma- 
nila. We told the Filipinos we would give 
them the American form of government. 


Illinois is trying to pass a State income tax, 
which would be all right if they repealed the 
property tax and assessed all incomes at the 
Same rate. 


There was never anything so bad that it 
couldn’t be worse. Talkie vaudeville has 
proved that. 


Ten Long Beach (Calif.) high school girls 
have been suspended for paddling a sorority 
sister. Something ought to be done about par- 
ents who don’t. 

Fimny, how we are always trying to shove 
off onto somebody else the paying of our 
taxes, the raising of our children, and the 
cleaning up of our cities, 





Germany will learn “rg, of the Ameri- 
can character when the Graf Zeppelin arrives 
on its second trip and people around Lake- 
hurst yawn and say, “Yeah?” 


An American eagle lighted in Chicago and 
was promptly shot by a policeman. So many 
things could be said about that that it is prob- 
ably just as well not to say anything. 


All in the Day’s Work 


It is hard to interest a prospect in some- 
thing in which you are not interested yourself. 

It pays to advertise, if your advertising pays 
the customer, too. 


Don’t sell something you don’t believe in. 
It isn’t worth the work, and for other reasons. 


The question people ask first should be the 
one they ask last: “How much is it?” 


No one seems to have formulated an -agree- 
ment as to what an employer should receive 
for undertime. 

Let us then be up and doing, not up and 
cabareting. 

On what you are willing to undergo depends 
whether or not you will go under. 


The more useless worry at night, the less 
useful work the next day. 


The painter stands off and looks at his work 
once in a while. Do that with yours. 

No man ever succeeded who was satisfied 
with less than success. 


Two things, once lost, are hard to regain: 
a woman’s reputation and a man’s credit. 


Paying what is due is not enough; pay what 
is due when it is due. 


Selling a man what is best for him will be 
best for you in the long run. 


Some people don’t know what is for their 
own good, and they don’t want to know. 


Between Trains 


Lancaster, Pa.—Sam Slaymaker has re- 
turned from York, where he attended a wed- 
ding, it being his turn to laugh. 

This region is famous for its antiques, al- 
though some of our jealous neighbors claim 
that not all of them are all that they’re cracked 
up. to be. 

A. E. McCollough entertained the editors 
from ten counties with a dinner here, which 
is about the best way we know of. 


PHILADELPHIA, Pa.—Ed Warner, assistant 
secretary of the navy, who thinks that life 
is real, life is earnest, and not a humorous 
weekly, spoke to the American Society for 
ors Treating here last night, but not reprov- 
ingly. 

A number of Chicago policemen are in town 
taking some post-graduate work. 

We understand that Commander Byrd is 
taking movies with him to the South Pole; 
but, unfortunately, not all of them. 


Wirxes-Barre, PAa.—We are not going to 
reveal his name, but there is a preacher in this 
town (he sat next to us today at the Rotary 
Club) who writes poetry for amusement. That 
is about the net result from writing poetry, 
anyway. But it gave us an idéa. A set of golf 
clubs costs all the way from $19.75 to $75.19. 
You can buy a pen for a cent and a penholder 
for a nickel. Paper is cheap (if you doubt it, 
ask the paper manufacturers). Why not spend 
your spare afternoons writing poetry? You 
can get into the rough just as easily, and it is 
much less expensive. And it takes you out 
into the open air. If you doubt it, try reading 
it to your friends. And the more of your 
poetry you read to your customers, the more 
time you will have to write poetry. 


FIRES! 


Fires take a huge toll annually from 
lumber yards ... and dry, flimsy 
weeds cause fires!! Are your prem- 
ises free from WEEDS? | Here is an 
easy way to destroy them. Simply di- 
lute 1 gallon of Wilson’s WEED 
KILLER to 40 gallons of water and 
just sprinkle around your roadways, lum- 
ber piles and buildings... at the mills or 
in your yards. One good application a 
year is sufficient! Apply NOW ... be- 
fore the dry season! Send in a trial order 
to-day ... freight allowed east of the Miss- 
issippi River, on 5 gallons or over. Wil- 
son’s WEED KILLER is clean, odorless, 
easy to apply and above all CHEAP! 1 
gallon $2.00 (makes 40 gallons), 5 gallons $8.00 
( makes 200 gallons ), 10 gallons $15.00 ( makes 
400 gallons), 25 gallons $30.00 ( makes 1,000 gal- 
lons ), 50 gallons $50.00 ( makes 2,000 gallons ). 


Booklet mailed on request. 


Department R 
SPRINGFIELD, 
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CHEMICAL TREATMENT 
OF 100% PENETRATION 
with stains of any color on 
Oak, Maple, Beech, Birch, Gum 
or any species of Hardwood 


For interesting information— Write 
Herman C. Nielsen &2°%.,. 


1349 Goodbar Place Memphis, Tenn. 
GOLDSBORO 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order, 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 


-MERICAN 


PLYWOOD 
CORPORATION 


_ _-PLYWOOD OF 
RECOGNIZED QUALITY 


NEW LONDO N, WISCONSIN 


Latest Price 














































HANS BERG, Guatemala, C. A. | 


Cable Address: Hansberg. 
Mahogany, Cedar, Lignum Vitae 


and other tropical woods 
in logs and lumber. 
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750,000 Railroad Ties 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. All the mer- 
chantable live timber marked or desig- 
nated for cutting on an area embracing 
about 8,300 acres in Townships 13, 14, 
and 15 S., Range 5 E., Montana Meridian; 
Township 14 N., Ranges 44 and 45 be 
Boise Meridian, South Fork of Madison 
River Drainage, Madison and Targhee 
National Forests, estimated to be 750,000 
railroad ties, more or less, of lodgepole 
pine and an unestimated amount of 
Englemann spruce and douglas fir rail- 
road ties 


STUMPAGE PRICEs. The lowest rates con- 


sidered, 10c each for standard railroad 
ties and 8c each for railroad ties of 
smaller size. In addition to stumpage 


payments a deposit of 2%c per tie must 

be made to cover cost of slash disposal 

to be done by the Forest Service, and a 

further deposit of 2.2c per tie on the first 

450,000 ties cut must be made to cover 

the cost of constructing a road from the 

townsite of West Yellowstone to Timber, 
by the Forest Service. 

DEPOSIT. $2,500 must be deposited with 
each bid to be applied on the purchase 
price, refunded, or retained as liquidated 
damages, according to conditions of sale. 

CONDITIONS. Each bidder must submit 
with his bid a statement of his financial 
resources, including the funds available 
for use on this project, and, before final 
award, the person or company submitting 
the most acceptable bid will be required 
to show that he has immediately avail- 
able or will have available as needed suffi- 
cient funds to provide the improvements, 
equipment and working capital necessary 
to enable him to meet the requirements 
of the agreement. 

FINAL DATE FOR BIDS. Sealed bids will 
be received by the District Forester, Mis- 
soula, Montana, up to and not later than 
2:00 P. M., July 1, 1929, and will be 
opened immediately thereafter. 

The right to reject any and all bids is 

reserved. 

Before bids are submitted full informa- 
tion concerning the character of the tim- 
ber, conditions of sale, deposits, and the 
submission of bids should be obtained from 
the District Forester, Missoula, Montana, or 
the Forest Supervisor, Sheridan, Montana. 

















BETS GS, 


FIGURE 
Any House 


in & Minutes 


With the wonder book, “ Automatic 
Building Costs,” you can figure the 
cost of any house, frame, brick, or tile, 
any price,in 5 minutes. Simple to use, 
absolutely reliable. Sounds unbeliev- 
able, but it’s true. 


We will send this book for 10 days 
FREE examination to any * accredited 
lumber dealer. If you don’t think it 
will save you 10 times its cost the 
first year, return it and the trans- 
action is closed. 


SEND NO MONEY 








Just Mail This Coupon J 
commana tee ee ee en ee 
American Lumberman 71 
431 South Dearborn St. | 

Chicago, Illinois. 
Send “Automatic Building Costs.” After 10 days I | 


will either return the book by parcel post insured or 
remit $15 in full payment. | 
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Motor Ways for Forest Fire Fighters 


Up until a few years ago the lack of fire 
trails in the Rainier national forest in the 
State of Washington was responsible for the 
loss of a considerable quantity of virgin tim- 
ber, mostly Douglas fir, but this loss of tim- 
ber through forest fires has been greatly 
reduced by the construction of motor ways for 














‘Caterpillar” 2-ton with bulldozer in a new 
use, that of opening a-trail wide enough to 
operate a grader 


forest fire fighters undertaken by the United 
States Forest Service in Oregon and Wash- 
ington. Time is the deciding factor in check- 
ing and preventing the spread of forest fires 
and, recognizing this fact, the Government at 
present is spending through the Forest Serv- 
ice approximately $1,000,000 yearly on the 
building of roads and trails through the for- 
ests of Washington and Oregon. Such roads, 
which have a maximum grade of 10 percent, 
enable trucks and cars 


hand labor. Both the Thirties 
equipped with Willamette 
“chunked out,” that is, cleared a site for a 
future camp, while the second operated a 
%-yard dragline bucket to make fills across 
ravines, handling about 400 cubic yards a day. 
A 2-ton “Caterpillar” and “tumble bug” scraper 
filled across the smaller ravines, and thus 
roads have come to the forest. 

By the end of 1921 the United States Forest 
Service had perfected its fire detection system 
to a point where a fire was definitely located 
as soon as it started, but in inaccessible, heay- 
ily-timbered sections this availed but little 
because the fire could not be reached. Soon 
roads will cover all these timber sections, 
enabling trained men to quickly reach any 
incipient blaze and nip it before it gets beyond 
control. 


used were 
winches. One 


Predicts Best Year in Truck Industry 


PONTIAC, MICH., May 13.—The record-break- 
ing production of steel and automobiles in the 
first quarter of 1929 is being reflected in a 
heavy demand for motor trucks, which leads 
to the prediction by Paul W. Seiler, president 
of General Motors Truck Co., that this may 
be the best year in the entire history of the 
truck industry to date. “Certainly, it will be 
the best year in the history of the General 
Motors Truck Co.,” said Mr. Seiler. “Business 
to date and orders on hand for General Motors 
Truck Co. products, which exceed all previous 
records, would seem to bear out this predic- 
tion. 

“The truck industry is quick to feel the 
stimulus of general industrial activity,” Mr. 
Seiler said here today. “Modern business 
moves on wheels and trucks have taken their 
place beside steel as a business barometer. 
The general activity now is making possible 
new truck production peaks. Sales of building 
materials, which were off in most localities 
for the first quarter of the year, have takena 
decided upturn since April 1. 

“There is less unemployment than last year. 
As a matter of fact, the employment gain in 
February is said to have been the greatest in 
nine years. Reduced to dollars, this employ- 
ment gain means that factory workers had in 
February $70,000,000 more to spend than in the 
previous month, and $75,000,000 more than a 
year ago. Translated into production, it means 
that the factories of the United States pro- 
duced in February 7 percent more goods than 





to travel 40 miles an 
hour, which expedites 
the transportation of 
men and supplies to the 
danger zone. 

In commenting on 
this subject of motor 
ways for forest fire 
fighters, F. H. Higgins, 
of the Caterpillar Trac- 
tor Co., San Leandro, 
Calif., states that the 
first roads were built 
with pick and shovel, 
horses on hillside plows 
and scrapers doing 
some of the work later. 
These methods are 
tedious, expensive and 
slow. Forest Service 
officials believed there 
was a better way, and 
they made tests to de- 
termine the practicabil- 
ity of using “Caterpil- 
lar” tractors. The tests 
were successful beyond 
expectations, revolu- 
tionizing forestry trail 














and road building. Two 
“Caterpillar” Thirties 
and two 2-Tons recent- 
ly constructed roads 
through Cispus Burn. 
The builders developed a new method. The 
2-Tons were used with bulldozers to open 
paths wide enough for the road graders, these 
paths being formerly made with horses or 


“Caterpillar” Thirty 





with Russell grader utilized by the United States 
Forest Service to construct fire trails in the Cispus Burn section of 
Rainier national forest, Washington 


a year ago. February production of automo- 
biles broke all monthly records and this record 
output evidently is being absorbed by a strong 
consumer demand. New car registrations in 
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a 
January were 58% percent higher than in the 
same rnonth a year ago, and 27 percent higher 
than in January, 1927, and 4 percent higher 
than in the corresponding month in the peak 
year, 1926. 

“The volume of unfilled steel tonnage re- 
ported by the United States Steel Corporation 
in February was up 34,854 tons over the pre- 
ceding month, and this was the third con- 
secutive monthly gain in unfilled tonnage. 

“Income tax receipts by the United States 
Government exceeded last year by $76,000,000. 

“The current movement of freight is re- 
ported as running ahead of last year. 

“The consumption of electrical energy by 
factories broke all records in February. 

“New records were reported also for other 
industries, which, according to the conference 
of statisticians in industry, are ‘not unreason- 
ably high when considered in the face of long 
time trends.’ 

“It is evident that manufacturers, mer- 
chants, farmers and all business men are 
realizing that if they are to share in this 
general prosperity they must be prepared to 
‘deliver the goods.’ 

“All of this vast production, all of this 
increasing consumption means increased move- 
ment of goods and commodities. It means a 
greater need for effective truck transportation 
than we have ever known. 

“Reports from our branches indicate that 
conditions generally are sound and a favorable 
outlook for the remainder of this quarterly 
period may conservatively be announced,” con- 
tinued Mr. Seiler, “and there are no indications 
of any interruption in the immediate future, 
according to the March report of the con- 
ference of statisticians referred to before. 

“It is significant,” Mr. Seiler further stated, 
“that there is an unusually strong demand for 
trucks of larger capacity—the Buick-powered 
models for medium and heavier duty—along 
with the increase in sales of models powered 
by Pontiac motors.” 


Timber Land Sales 


LOGTOWN, MISS., May 13.—A tract con- 
taining approximately 10,000 acres of long 
leaf timber situated in Pearl River County 
adjacent to Logtown, was purchased this 
month by the H. Weston Lumber Co., of Log- 
town, immediate development of the tract 
being contemplated. The timber will be 
brought to Logtown and cut in the com- 
pany’s sawmill here. 





RONCEVERTE, W. VA., May 13.—One of 
the largest timber: deals in recent years in 
this section of the Virginias is the sale of 
the timber on the J. William McDowell lands 
in Second Creek district, Monroe County, to 
R. C. Reynolds and A. K. Kirby, of Paint 
Bank, Va. The sale was consummated be- 
tween the: purchasers and the sons of the 
late J. William McDowell, namely: J. Wal- 
lace McDowell, of Ronceverte; Hayes and 
George McDowell, of Second Creek district; 
Amos W. McDowell, of Organ Cave, and C. G. 
McDowell of Huntington. It has been esti- 
mated that the standing timber on the tract 
will total between 2,500,000 and 3,000,000 feet, 
which is virgin forest and includes a fine 
quality of hardwoods. The price recorded in 
the deed is $14,500. Reynolds and Kirby will 
start the work of cutting out the timber in 
a short time. Preparations are now being 
made to erect a sawmill near the home of 
Hayes McDowell, and it will be moved from 
point to point as the timber is cut. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R, E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 





1,711,490. Sawguard, William D. Drummond, 
Cliffside, N. J. 

1,711,558. Hammer saw set and straightening 
device. Andrew Crane, Prichard, Idaho. 


1,711,884. Surfacing lumber. William C. Gard- 
iner, Toronto, Ont., assignor to Satin Finish Hara- 
wood Flooring Co. (Ltd.), Weston, Ont. 

1,712,008. Saw. Howard E. Rice, Canton, Ohio. 

1,712,087. Cutter head. Louis T. Medholdt, 


Rockford, Ill., assignor to Mattison Machine Works, 
same place. 

1,712,142. Woodworking clamp. 
Wyckoff, N. J 

1,712,270. Drag saw. 
Ore 

1,712,275. Portable 
Kulage, St. Louis, Mo. 

1,712,291. Sawing unit attachment for tractors. 
Henry J. Byrne, St. John, N. D, 


Sebastian Gaul, 
Nathaniel H. Hawk, Sandy, 
Dominick 


groove cutter. 





LUMBER TRANSPORTATION 


Finds Carload Rates Unreasonable 


WASHINGTON, D. C., May 13.—Rates on lum- 
ber and box shooks in carloads from Williams, 
Flagstaff and McNary, Ariz., to Indio, Calif., 
and other destinations in the Coachella Valley 
and to certain branch-line stations in the Im- 
perial Valley in California are unreasonable. 
Rates on the same commodities from the same 
points to main-line destinations in the Imperial 
Valley are not ynreasonable or otherwise un- 
lawful. 

This is the finding of Division 4 of the Inter- 
state Commerce Commission in Docket No. 20372 
—Cady Lumber Corporation et al. versus Apache 
Railway Co. et al. Joined with the Cady com- 
pany in this proceeding are the Flagstaff. Lum- 
ber Co. and Arizona Lumber & Timber Co., 
Flagstaff, Ariz., and the Saginaw & Manistee 
Lumber Co., Williams, Ariz. 

Division 4 finds the rates in the first category 
unreasonable to the extent that they exceed 45 
cents per 100 pounds from Flagstaff and Wil- 
liams and 50 cents from McNary, but that they 
are not otherwise unreasonable. Rates to 
branch-line points in the Imperial Valley for 
the future will be unjust and unreasonable to 
the extent that they exceed 45.5 cents from 
Flagstaff and Williams and 50.5 cents from 
McNary, and they are not otherwise unlawful. 











To Determine Reparations, Damages 


WASHINGTON, D. C., May 13.—The Interstate 
Commerce Commission has reopened for fur- 
ther hearing Docket No. 18344—Wausau 
Southern Lumber Company versus Alabama 
Great Southern Railroad Company et al.—-and 
related cases to determine the amount of rep- 
aration and damages due the complainants. 


Vacates Order of Cancellation 


WASHINGTON, D. C., May 14.—The Interstate 
Commerce Commission has vacated its order 
in Investigation & Suspension Docket No. 
3165, relating to cancellation of routes on 
lumber from points on the Kansas City South- 
ern Railway and connecting lines in the 
Southwest to the St. Louis-East St. Louis 
District. The proposed schedules had been 
suspended until May 15. The carriers have 
filed a tariff effective today cancelling the 
suspended schedules. 


Week’s Revenue Freight Loadings 


WASHINGTON, D. C., May § 15.—Revenue 
freight loadings for the week ended May 4 
totaled 1,050,192 cars, distributed as follows: 
Forest products, 68,779 cars; grain, 38,744 
cars; livestock, 28,255 cars; coal, 158,889 cars; 
coke, 12,197 cars; ore, 66,512 cars; merchandise, 
265,338 cars; miscellaneous, 411,478 cars. 


South Dakota Rate Readjustment 


PIERRE, S. D., May 14.—Readjustment of 
intrastate rates on lumber is under considera- 
tion by the South Dakota board of railroad 
commissioners. At a hearing held before the 
board here, the intrastate freight rate struc- 
ture on lumber in South Dakota was attacked 


by the various shipping interests of the State 


in an action before the commission. Com- 
plaints were filed by the Fish & Hunter Co., 
of Deadwood, the Warren-Lamb Co., 


City, and the Aberdeen Chamber of Com- 
merce, against all of the South Dakota rail 
carriers, 

Numerous suggestions and comparisons 


relative both to single and joint line rates on 
the State were submitted. 
S. W. Carr, of the South Dakota rate depart- 
ment, presented testimony in support of the 
contentions of the lumbering and logging in- 
Mrs. A. S. Boden, 
of the Aberdeen Chamber of Commerce, pre- 
sented the case for the mill products’ interests 
and the planing mills in northeastern South 


all the lines in 


terests of the Black Hills. 


Dakota, 


The case is now before the commission for 
final disposition and probably will result in 
shipped from 
South Dakota points to destinations within 


rate adjustments on lumber 


the State, the board has indicated, 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 
ASH-BASSWOOD 
BIRCH- SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 
“wis Lumber Co. 








Try 
Us 








Rapid 















Rotary Cut 


Northern Veneers 
and Plywood 


Members 
Maple Flooring 
Manufacturing 
Association 
FURNITURE manufacturers and factory 

buyers who insist on having high quality 
veneers shouid send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargos or mixed with our “ Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices. 


The Northwestern Cooperage | 
Gladstone, Mich. & Lumber Company 


Chicago Office: N. J. Clears Lumber Co., 1831 Monadnock Block 
Minneapolis Office: G. W. Critten. 516 Lumber Exchange 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 


VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


O TIMBER ESTIMATORS 0 











JAMES W. SEWALL 


Consulting Forester 
Old Town, tet 








asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS _F.H.Day 


Lemieux Brothers & Co. 
ESTABLISHED 1906 4 


1441-42 Canal Bank Bids. = NEW ORLEANS 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


“kewared” Hardwoods 


Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, IIL, 1518 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea‘tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Beckers, Ash. We Solicit 
ee Your Patronage 














FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Manufacturers 


Short Leaf Pine and Hardwoods 













Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 




















North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
focused, High Grade. BASE AND 
Capacity. 320,000 feet MOULDINGS 
hate Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bidg., PITTSBURGH, PA. 
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News Notes from Americ 


Tacoma, Wash. 


May 11.—The Tacoma Lumbermen’s Club, 
meeting yesterday, discussed plans for the 
June 14 meeting here of the Pacific Northwest 
Advisory board. The lumbermen will take 
advantage of the gathering to discuss some 
of the difficulties in the shipment of lumber 
by rail. They will try to get as large and 
representative a gathering of lumbermen from 
the district as possible. Complaint was made 
that freight cars as now made are unsuited 
for carrying lumber, because the load often 
shifts en route and unloading becomes diffi- 
cult. Ernest Dolge was named to collect and 
assemble the data that will be presented. 

Lumbermen of Tacoma and _ southwest 
Washington, while gratified that a duty is 
to be put on imports of shingles and other 
lumber products, according to the bill intro- 
duced in Congress, appear to agree that the 
measure falls short of what was desired. The 
shingle industry is expected to gain mate- 
rially, as well as other lines. Gov. Roland 
H. Hartley, in private life a lumberman, de- 
clares the new tariff will mean much to the 
industry of this State. 

While exact figures of lumber shipments 
this week are not available, the harbor has 
been unusually busy, with thirty vessels call- 
ing for cargoes. 

John Dower, Tacoma lumberman and presi- 
dent of the local chamber of commerce, is 
just closing a busy week, during which the 
chamber raised $100,000 to carry on its work. 
Gen. Robert Alexander, who until his recent 
retirement from the Army was commander of 
Ft. Lewis, has been head of the drive. 


Spokane, Wash. 


May 11.—After three weeks of steady prices 
on all grades and widths of Idaho white and 
Pondosa pines, dealers report steady increase 
of the movement in wholesale and retail lines. 
W. M. Leuthold, president Western Pine Man- 
ufacturers’ Association and owner of the Deer 
Park Lumber Co., at Deer Park, Wash., says 
that, while conditions in the lumber industry 
are not what they should be, in the last few 
months his company has noticed an improve- 
ment in the demand, and that prices have 
strengthened somewhat. The Deer Park mill 
is operating full time. 

June 10 has been set by Examiner L. A. 
Pyle, of the Interstate Commerce Commission, 
as final date for the filing of briefs covering 
the hearings held here by him in a 3-day 
session in the chamber of commerce building. 
Testimony from lumbermen and railroad in. 


_terests from east, west, and south was given 


before Mr. Pyle, concerning the milling-in- 
transit rates and restrictions, against which 
Spokane dealers are protesting. A graduated 
back-haul charge of 3.5 to 7.5 cents a hundred 
pounds on lumber, the highest figure being 
taken by lumber back-hauled 75 miles, is a 
possibility for Inland Empire manufacturers 
if the Interstate Commerce Commission re- 
moves discrimination against Spokane, ac- 
cording to statements accredited to local man- 
ufacturers. The 3-day hearing brought out 
much technical detail on the present rate 
structure and developed that the railroads 
will attempt to increase the 1%-cent milling- 
in-transit charge in the middle West to 2% 
cents and make this flat rate applicable here. 

A decision handed down by Judge Linds- 
ley, of the superior court, this week places 
upon the shoulders of mill owners the respon- 
sibility for damage by cinders falling upon 
property adjacent to lumber mills. 

The Government is offering for sale 8,300 
acres of lodgepole pine near West Yellow- 
stone, Mont. It is estimated that it will 
produce 750,000 railroad ties.- Construction 


of an 8-mile permanent road is one of the - 


conditions of the bid, and another 
removal of 15,000 defective trees of 
merchantable value. 

An irate bill collector burst into the Friday 
noon meeting of Spokane Hoo-Hoo and col- 
lided with a waitress with tray loaded with 
dishes, and the crash and clatter brought 
the guests to their feet. “I come-a to collecka 


is the 
little 


da bill from-a da Schumacker,” he shouted. 
Herman Schumacker protested, and when the 
excitement subsided Ed Hamacker, who wag 
in the chair, gave out the secret that the 
episode had been staged. The program wag 
in charge of the wholesalers. 

At the Wednesday noon meeting of the tim. 
ber products bureau of the local chamber og 
commerce, George Duffy analyzed a pam. 
phlet on national resources published by the 
Chamber of Commerce of the United States, 
Announcement was made-of a _ meeting at 
the Davenport Hotel here June 12 of the 
commissioners of Spokane, Stevens, Ferry, 
Pond d’Oreille and Lincoln counties, with rep- 
resentatives of the Indian Service and for- 
estry officials, to consider Federal and State 
problems pertaining to fire protection, taxes 


. Seattle, Wash. 


May 11.—Manufacturers report a seasonal 
slowing up in orders, but there is stil] 
enough business on hand and in sight to 
take care of stocks in the hands of the mills. 
Few mills have been able to accumulate a 
well rounded stock of retail items, and 
buyers for the yards find it hard to place 
badly mixed orders. California demand con- 
tinues good. Export trade has eased off 
somewhat, and Atlantic coast buying is not 
up to normal. Mills prefer to curtail when 
it is not possible to operate on orders, so 
prices are not expected to suffer much due 
to overproduction. 

G. Knapp, of Barlage, Knapp & Co., Ham- 
burg, Germany, which firm imports consider- 
able lumber from the Pacific Northwest, was 
a visitor during last week. Mr. Knapp was 
here three years ago. He says the fir busi- 
ness of his firm is increasing steadily, and 
he is enthusiastic as to the possibilities. 

T. H. Shepard, treaurer of Shepard & 
Morse, Boston, Mass., is visiting his com- 
pany’s office here, of which H. G. Wells is in 
charge. He will also visit Vancouver district. 

H. T. Ripper, governing director of Rip- 
pers (Ltd.), Castle Hedingham, and. of Geo. 
Evans & Sons (Ltd.), Manchester, England, 
last week called on Manager Lee E. Force, 
of the Douglas Fir Exploitation & Export 
Co., here. His firms import lumber from 
the Pacific Northwest and also do a lumber 
re-manufacturing business in England. He 
was accompanied by Mrs. Ripper. ; 


Minneapolis, Minn. 


May 14.—There has been an opening up of 
seasonal activity in practically all lines ‘of 
the lumber business, although in varying de- 
grees. 

Buying of northern pine is increasing in 
those localities where the backward spring 
has retarded building, and also in sections, 
around the Twin Cities for example, where 
bad weather has had but little effect. Sales 
are far ahead of production and exceed ship- 
ments. Highway maintenance work is get- 
ting into full swing, and there is continued 
buying by the railroads, so a stable market 
seems assured. The box trade is active. 

White cedar operators report that while 
weather conditions have taken a turn for the 
better, there seems to be little or no slack- 
ening in the farm demand for posts, such as 
usually follows resumption of field work on 
an intensive scale. 

There is an increase in inquiries for mill- 
work, although the volume of business is less 
than was expected. Much new construction 
is not yet ready for this material. Prices 
are firm. Lath are comparatively dull, al- 
though some are being shipped to the Chicago 
territory. Local demand is rather light. 

During the last week there has been a de- 
crease in cars of lumber and shingles on the 
tracks of the Minnesota Transfer Railway 
Co. in the midway. A week ago there were 
seven cars of lumber in the yards, while now 
there are five, three of the latter being hold- 
overs and ‘the others new arrivals. There are 


six cars of shingles on tracks, compared with 
eight a week ago, three of the six being hold- 
overs. 

An increase of 22 percent, or 27,492 cars, 
in the loadings of the Northern Pacific and 
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Great Northern railroads is reported for April, 
as compared with the same month of 1928. 
This increase provides an accurate barometer 
of the general improvement in business in 
the Northwest. The latest Minneapolis Fed- 
eral Reserve bank report shows an increase 
of 46 percent in building contracts awarded 
for the first half of April in the Northwest. 
The latest report on the farm situation says 
large crop yields are in prospect. 

At its last monthly meeting, the Northwest- 
ern Hardwood Lumbermen’s Association went 
on record as opposed to any changes in hard- 
wood grading rules. L. S. Clark, Osborne & 
Clarke Lumber Co., Minneapolis; a member 
of the grading rules committee of the Na- 
tional association, presented the question at 
the Minneapolis session. 

J. J. Laughlin, yard manager Hayes-Lucas 
Lumber Co., at Tracy, Minn., has been suc- 
ceeded by C. BE. Anderson, who has been with 
the company for fifteen years. Mr. Laughlin 
will devote his entire time to auditing work 
for the firm. 


Denver, Colo. 


May 13.—Building here continues to go 
ahead fairly well, but the biggest business is 
from the country districts. In Denver, more 
than the usual seasonal improvement has 
taken place with warmer weather. Orders 
being placed are mostly for mixed cars. 

The Navajo Lumber Co., which formerly op- 
erated in Archuleta County, Colorado, and 
had numerous ranch and timber holdings, has 


dissolved. 
Portland, Ore. 


May 11.—Weather conditions during the 
last week improved, and so did the lumber 
business here in a general way. The local 
demand is better, for after a long, wet 
winter, the weather has opened up and 
building is being resumed. There is a 
scarcity of logs, especially high grade fir, 
in spite of the fact that practically all camps 
in the lower Columbia River district are 
operating. Indications are that a very small 
surplus will be accumulated this season, if 
any at all. A shortage may be felt during 
the summer when it becomes hazardous to 
operate in the timber. The spruce and pine 
markets are said to continue active, with 
indications pointing to good business for 
some time. 


Milwaukee, Wis. 


May 13.—Retail demand for softwoods has 
finally opened up in some volume, but is con- 
sidered far short of what it should be in the 
light of building’ permit figures, which are 17 
percent larger in Milwaukee alone than for 
the same period last year, and also in view 
of the large amount of estimating which has 
been done. The dealers are believed to be 
holding off in the hope that, when mill stocks 
are dry enough to be shipped, easier prices 
will prevail. Retail buying, while relatively 
dull, has covered the entire list of items, 

The building demand for hardwoods has 
not yet started up, and millwork manufac- 
turers are out of the market except for cur- 
rent requirements. But industrial buying is 
of good volume. 


Toronto, Ont. 


May 13.—Dull, cold and raw weather has 
caused decided quietness in the lumber trade. 
Good basic conditions are expected to create 
large demand once warm weather arrives. 
February and March were pretty good months 
with the retailers, and they bought rather 
heavily. Most of them are now marking 
time. City trade is active though somewhat 
Spotty. Prices are firm. Clear fir lumber is 
Scarce and shipments are hard to get. There 
is a good demand for special cutting stuff, 
timbers and dimension for bigger jobs, but it 
is all for rush shipment. Shingles are moving 
moderately. In Northern Ontario there will 


undoubtedly be a lot of development this 
Summer and this will make demand for lum- 
ber good. Prospects in Quebec Province also 
look encouraging. 


- necessary in some places. 


W. J. McKee, president of the McKee Lum- 
ber Co., retailer, Windsor, Ont., recently 
headed the list of contributors to a fund of 
$500,000 which is being raised for erecting a 
home for orphans and old persons. Mr. Mc- 
Kee’s donation was for $10,000. 


St. Louis, Mo. 


May 13.—Rainy weather here and elsewhere 
is one of the factors making for light buy- 
ing of southern pine. With a larger supply 
of transit cars than the market requires, 
there has been another decline of $1 during 
the last week. The transit car situation is 
adversely affecting mill shipment business. 
There is very little buying of shed stock, and 
industrial buying of crating material is also 
off. A strike of building workers is having 
a bad effect on building demand here. 

Hardwood yards in St. Louis report that 
business is quiet. Furniture and box manu- 
facturers are buying sparingly. Takings of 
low grade cottonwood, gum and cypress are 
not up to normal. 

Roscoe C. Bridges, for many years con- 
nected with the T. H. Garrett Lumber Co., 
has engaged in the commission business on 
his own account, representing several south- 
ern pine mills, an oak flooring plant and the 
Union Lumber Co., Fort Bragg, Calif., red- 
wood manufacturer. 


Warren, Ark. 


May 13.—Business in Arkansas soft pine 
has been somewhat spotted, several mills hav- 
ing booked more than a normal amount, while 
others report a decrease. This difference is 
accounted for in part by reason of some mill 
stocks being badly broken. There has, how- 
ever, been a slight let-up in general demand, 
though a large number of inquiries are still 
being received. Most orders are for imme- 
diate loading. Bad weather this spring has 
retarded buying in most sections, especially 
in the North and West, and reduced the move- 
ment through small towns to the farm trade. 
In this section, farmers are experiencing con- 
siderable trouble in getting a good stand of 
cotton. Too much rain has hindered plant- 
ing, while cold nights have retarded growth 
and killed enough plants to make replanting 
Orders are coming 
largely from southern retailers and larger 
yards in the North and Bast, with the indus- 
trial concerns taking large amounts. Pur- 
chases by automotive concerns continue sat- 
isfactory, orders being placed for pine floor 
boards, running boards, body parts and crating 
stock. Ladder manufacturers are also buying. 

Small mill operators have been able to pro- 
duce more lumber the last thirty days than 
since early last fall. Straight cars of dimen- 
sion in random lengths are being offered at 
concessions by the smaller mills. 

The large mills continue to hold to their 
current list and have apparently authorized 
no concessions, even on the few surplus items 
available. Big mill stocks continue to be badly 
broken, and many items are far oversold. 
B&better 1x4-inch flat grain flooring is scarcer 
than for several years, some mills being over- 
sold fifteen to twenty days. Bé&better 1x3-inch 
edge grain is sold -up close; also 1x4-inch 
edge grain in good droppings grade. The sur- 
plus of %-inch Bé&better ceiling has been 
cleaned up at practically all Arkansas mills, 
and sales are limited largely to mixed car 
loading. Several mills have only limited quan- 
tities of 5%x4-inch Nos. 1 and 2 ceiling on 
hand, and restrict sales to mixed cars. Drop 
siding, 1x6-inch, is in limited supply in all 
grades, particularly 18- and 20-foot B&better 
and No. 1, and mills always limit sales to 1,000 
to 5,000 feet to a car. Finish stocks are well 
assorted, except that there is a scarcity of 
5/4x12-inch Bé&better and 1xl2-inch 10-, 12- 
and 20-foot. Stocks of inch No. 1 common 
continue scarce, particularly in 6-inch and 
12-inch widths. Practically no 18- and 20-foot 
are available in 1-inch, though most mills have 
a fair stock of 1x8-inch, 16-foot and shorter. 
Inch No. 2 stocks are fairly well assorted, 
though 4-inch is sold as fast as accumulated. 
In No. 2, 12-inch, 10-, 12- and 20-foot lengths 





Lutcher 8 Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 














CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 
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Planing Mill Facilities. 
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Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Reciever for WILLIAM HORNER 
Perkins Building, 
Grand Rapids, Mich. 
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Newberry, Mich, 
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Uniform Color, Soft Texture 


Poplar, Ash, Chestnut 
Hickory and Walnut 
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Think of the sales getting in- 
ducement of being able to say to 
your customers, “The Home WE 
offer you is backed by a specifica- 
tion protection policy which 
guarantees you in black and white 
that materials and construction 
will be exactly as represented.” 

You can do this by using the 
Specification Protection Policy 
illustrated above: This covers the 
history of the home from the 
excavation of the foundation, 
thru every step in construction, 
to the finished job. 

In selling his home the owner 
has a decided advantage in that 
this policy gives him definite, 
convincing proof to offer buyers 
regarding all materials and con- 
struction. 

Customer confidence in you is 
half the sales battle. This policy 
creates it. Start offering a Pro- 
tection Policy today with every 
house bill you sell. You'll find 
this idea worth real dollars and 
cents in the extra business it’ll 
bring you. SEND NO MONEY! 
JUST MAIL THIS COUPON. 
AMERICAN LUMBERMAN, 7 
431 South Dearborn St., CHICAGO, ILL. 

Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 


to remit 50c to cover cost of this sample or 
return same to you. 











_ recently. 


are searce. Inch No. 8 is in fair supply, ex- 
cept that 1x4-inch is oversold. Only limited 
stocks of 8- and 12-inch No. 3 are available, 
while practically all 1x10-inch No. 3 is cov- 
ered by orders for the next fifteen or twenty 
days. 

B&better casing, base and moldings are 
available for both straight and mixed car 
orders. Though 1x4- and 5-inch, 7- and 14- 
foot casing is somewhat scarce, other lengths 
are plentiful. Door jamb stocks, 6/4, can be 
had only for mixed orders. The mills con- 
tinue to be sold ahead on wrapped trim. 

Stocks of dimension are poorly assorted, 10- 
18- and 20-foot No. 1 being particularly 
scarce, while supply of No. 2 is very limited. 
Only an occasional mill has any 2x6-inch, 20- 
foot No. 2. Some mills can not supply even 
a carload of 2x4-, 6- or 8-inch in dry stock. 
In 2x10-inch, there is plenty of 16-foot and 
shorter, while supply of 2x12-inch No. 2 is 
limited largely to 12- and 14-foot lengths, 
which are slow movers. Several dealers who 
were offered orders calling for 28- and 30-foot 
dimension have met with little success in 
buying the stock in this district, as only one 
or two mills are able to get out these lengths. 

Sales of lath more than cover the pro- 
duction of Nos. 2 and 3. No. 1 lath are avail- 
able at only two or three mills for straight 
ecarloading, and f.o.b. mill price averages $4.50 
or better. Some mills that produce only 
enough No. 1 lath to take care of a few mixed 
car orders are holding their price to $4.80 


to $5. 
Shreveport, La. 


May 13.—The lumber market appears rather 
quiet, though a good deal of buying of south- 
ern pine is going on right along. The mills 
that can handle mixed cars are getting the 
bulk of the business, at pretty fair prices. 
The transits that depressed the market a 
week or two ago are out of the way for the 
most part. The hang-over is a lower level 
of prices. The mills are taking business 
freely now, even on this lower basis. Some 
districts around here are complaining of too 
much rain, but logging is proceeding and 
weather is not interfering much with ship- 
ments. Dealers have a fair volume of orders 
on hand. 

Demand for hardwood continues fairly 
steady. No price changes have occurred, 

The directors of the consolidated Louisiana 
& Arkansas Railway and the Louisiana Rail- 
way & Navigation Co. have elected E. A. Frost, 
head of the Frost Lumber Industries, to be 
chairman of the board. Headquarters of the 
consolidation are in Shreveport, Mr. Frost’s 
home city. Harvey C. Couch, of Pine Bluff, 
Ark., was elected president. 


Norfolk, Va. 


May 13.—A number of inquiries for North 
Carolina pine have been going the rounds, but 
these have not been as numerous as they were 
Much complaint is heard regarding 
present prices, and there is no doubt whatso- 
ever that should prices go lower, many mills, 
large and small, will quit operating entirely. 

There has been only a fair demand for 4/4 
edge No. 2 and better band sawn, and good 
circular sawn is hard to move. Edge 4/4 
No. 3 continues very quiet. No. 2 and better 
4/4 stock widths, dressed, in mixed cars, have 
been moving a little better, but rough stock 
is still slow. No. 2 and better 5/4x10- and 
12-inch have been more active, rough and 
dressed, but 5/4 edge and 6/ and 8/4 No. 2 
and better have been very quiet. All good 
lumber has been moving very slowly. 

Box makers are far from optimistic. Most 
of them are well supplied with stock, and 
competition is very keen. Good air dried edge 
box does not appear very plentiful and more 
could be sold without trouble, although the 
price is weak. No. 1 4/4 stock box, rough 
and dressed, kiln dried, is moving well and 
the mills do not have much unsold surplus 
and are holding prices firm. Edge 4/4 No. 2 
box has been moving a little better. No. 2 
4/4 stock box in all widths continues in good 


demand and mills do not have much. Stock 
box, 5/4 dressed, is active and far from 
plentiful. Edge box, 5/ and 6/4, has been 


quiet recently. Box bark strips, 4/4 rough, 
resawn rough and dressed have been in good 
demand and the price has recovered some- 
what from the weakness apparent several 
weeks ago. No. 2 common 4/4 cypress, 
dressed and worked into roofers, is in good 
demand. 


| 
Mixed cars of flooring, partition, Ceiling 
roofers etc. have been moving better and mills 
have very little trouble getting their prices 
if they are in position to give quick shipment 
Inquiries for kiln dried roofers have been 
very frequent and the mills do not have much 
unsold surplus stock. Air dried roofers are 
not moving so well and are weak. Some sales 
this week of 6-inch air dried have been on the 
basis of $18 f.o.b. cars Georgia main line rate 
and $1 more for other widths. However, 4. 
and 5-inch widths do not appear plentiful, ang 
are holding very firm, 


Macon, Ga. 


May 13.—Liberal purchases of roofers py 
northern and eastern firms were reported this 
week, and there has been a brisk inquiry. But 
the market is inclined to be bearish, and the 
manufacturers are not inclined to sell at a 
lower figure. Numerous development projects 
in Georgia and other southern States are 
providing a considerable market. The recent 
storm, the third is an many weeks, did not 
do much damage to standing timber. 

Longleaf mills are running full time, and 
they are finding eager buyers for stock, espe- 
cially of the larger sizes. Many railroads 
are making extensive improvements and in 
some instances are rebuilding their roadbeds, 
Wholesalers who are in touch with the manu- 
facturers in southwest Georgia and southeast- 
ern Alabama say that there is a _ spirit of 
optimism everywhere. 


Brookhaven, Miss. 


May 13.—Pine bookings last week just 
about equalled production. Export orders 
were better than for months, covering a large 
percentage of dimension and shed stocks on 
hand, but they are mostly for June shipment. 
The sawn timber market appears to be pick- 
ing up. A big offering of 30 cubic average 
orders was going the rounds this week, but 
mills are refusing the business, as they are 
behind on interior orders, while price of 30 
cubic is too low. 

Sales of 3-inch flooring have shown in- 
crease. Recent orders reduced surplus of rift, 
and flat grain has sold well in B&better and 
No. 1. Stock of the No. 2 longleaf has been 
heavy but orders have been in excellent vol- 
ume. The market is unwilling to absorb 
3-inch No. 2, and mills will hold out all No. 
2 rough strips and run them to crating, which 
gives better returns. There is strong de- 
mand for flat grain 4-inch, while rift, except 
No. 2, has not sold so well, but is being pro- 
duced in smaller quantity. Nos. 1 and 2 have 
sold excellently. The No. 3 is draggy in 
4-inch width. B&better drop siding has been 
selling well and is firm. The heavy sellers 
have been patterns Nos. 104, 106 and 117. 
Stocks of No. 1 are low, and it is firm. The 


No. 2 has likewise sold in good volume. 
Stocks of No. 3 have shown a little in- 


crease, but it is fairly firm. B&better and 
No. 1 ceiling, both %x4- and %x4-inch, are 
a little soft, while No. 2 has sold well. No. 
3 ceiling has not moved well, but production 
is not heavy. Partition, %x4-inch, had a lit- 
tle spurt, No. 1 and B&better selling well, 
while Nos, 2 and 3 were slow. Bevel siding, 
14%4x6-inch, sold well, while %x6-inch has been 
dull. Square edge siding, %x6-inch, was ac- 
tive, all B&better being absorbed and a lot 
of No. 1. Moldings, longleaf and shortleaf, 
are much oversold and most mixed car orders 
from retail yards include moldings. It has 
been impossible to quote on straight cars for 
millwork plants and other large _ buyers. 
Shortleaf finish sells in excellent volume, and 
mills are now greatly oversold on 6-, 8- and 
10-inch, while there is no surplus of 12-inch. 
Longleaf is not so much oversold, but stocks 
are so low that mixed orders are difficult. 
Longleaf 5/4 finish stocks are down to almost 
nothing, while shortleaf 5/4x6-, 8- and 12-inch 
are oversold, though stocks of 10-inch are 
large, of 6/4 shortleaf, stocks are small, while 
longleaf 6/4x6- and 8-inch stocks are low, but 
supplies of 12-inch are ample. All widths of 
2-inch longleaf are oversold, but there are 
fair stocks of shortleaf. All 4/4 No. 1 and C 
shortleaf is oversold and little is available 
in any width of longleaf. Stocks of 5/ and 
6/4 No. 1 and C are low in both longleaf and 
shortleaf. There is a heavy surplus of long- 
leaf No. 1 and C, but shortleaf stocks are 
very low. 

Longleaf No. 2 fencing, 4-inch, is still over- 
sold, while there is a nice surplus of short- 
leaf. Shortleaf 6-inch No. 2 continues over- 
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2 a 
sold, while longleaf orders are being caught 
up with as stock comes from kilns. In No. 
9 shortleaf, sales of 8-inch have about kept 
up with production, while 10- and 12-inch are 
in fair supply. No. 2, 8-inch longleaf has 
sold extensively, mostly for export. No. 2, 
10-inch longleaf remains oversold and is firm, 
while 12-inch sells at a good rate. The ex- 
port market has taken a large amount of 


5/ and 6/4 No. 2 longleaf. No. 3, 4-inch 
fencing market has sold well. There is no 
g-inch left and long leaf is oversold. Short- 


leaf mills are catching up on orders for 8-, 
10- and 12-inch No. 3. For No. 3 longleaf 
g-, 10- and 12-inch there is good sale. The 
mills continue much oversold on No. 4 boards 
to grain door operators, and they are firm at 
$12.50, mill. Box shook business has been 
heavy. Price for cabbage has increased very 
materially. A bumper corn crop is probable 
in the section below here, and there will be 
a heavy demand for corn crates. Industrials 
are still calling for large amounts of crates. 
Foreign sales have cut into stocks of long- 
leaf dimension, heavy orders being booked for 
Nos. 1 and 2, while interior sales were heavy, 
especially of 8-inch and narrower. No. 3 


Birmingham, Ala. 


May 11.—Storms with excessive rains 
caused considerable damage to timber through- 
out this section within the last ten days, and 
logging was curtailed. Highways over which 
many smaller mills haul have been damaged, 
and their shipments severely reduced, while 
larger operators have been unable to log 
full time, but have kept their mills working. 

Last week there were a number of down- 
ward revisions in mill price lists, but low 
grade flooring was an exception—No. 3 ad- 
vanecing $2, and No. 2 as much as $4. No. 
3, 1x4-inch flooring went off to $16, mill basis. 
The 1x3-inch went to around $10, but many 
yards bought it at this low price, and it 
has moved up to $12.50@13. The 1x4-inch 
dropped to $13 as high. No. 2 did not suffer 
as much in the decline, but is less used now 
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than 
length flooring has 
there have been steadily increasing sales of 
gum, cypress and maple. 
sluggish. 
as are heart longleaf heavy construction tim- 
bers. 


higher grades. mnd matched _ short 
increased its lead, and 


Dimension is rather 
Small timbers are in fair demand, 


Heavy timbers have been bringing 

















The rich beauty of oak paneling is illustrated in this view of one side of a dining room recently 

built in an Lowa home by Kelly Interior Crafts Co., of Chicago. The design is a reproduction of 

an ancient Tudor room in Kent, England. The paneling is hand-carved from thick white oak 

in natural finish. The floor is built of thick oak planks, fitted together with butterfly dowels. The 
“hutch” or sideboard is also hand-carved oak. 





longleaf stocks are light, and Mississippi 
trade has been buying heavily. There has 
been very light sale of Nos. 1 and 2 short- 
leaf, but production has been low and stocks 
have not increased. On all widths of No. 3 
shortleaf the mills are oversold. 


Atlanta, Ga. 


May 13.—There was considerable improve- 
ment in Southeast retail demand for south- 
ern pine, as favorable weather permitted re- 
sumption of building. There is considerable 
home building, especially in the larger cities. 
Most orders were for small quantities. Some- 
what lower prices prevailed, due to many 
sMaller mills selling at considerably less than 
market, and larger mills find it necessary to 
reduce their prices. The primary demand 
continues to be for Nos. 1 and 2, though im- 
Provement is reported in demand for better 
Srades. Industrial demand featured the mar- 
ket, coming mostly from textile mills for 
new mill and village construction in the 
Southeast. 





pretty fair prices but are several dollars 
under list. 

Yards complain of trouble in making prompt 
deliveries, and of stocks being damaged by 
rains, while they were unable to deliver fin- 
ish and flooring, to jobs in progress. They 
have been reducing stocks to the minimum, 
On large buildings, contractors have been us- 
ing much end-matched form lumber. Demand 
is less for shiplap, and for S2S&SM plain end 
Nos. 2 and 3. Stocks of rough green dimen- 
sion are larger here than at any time last 
year, and most yards are buying rough green 
and dressing it before sending it to jobs. 

Opening of the Gadsden Lumber Co.’s new 
yard has been delayed by bad weather; it 
will occur in a few weeks. 

The E. V. Sanders Lumber Co. has removed 
a second sawmill unit from near’ Bessemer 
to Oneonta, Ala. 

A meeting was held here this week to deter- 
mine a proper basis for estimating weights. 
The Southern Weighing & Inspection Bureau, 
with headquarters in Atlanta, Ga., has been 
trying to justify its claims that estimates 
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Pacific States 
tacoma, T ymber Co. 


WASH. 
i i i) 
Manufacturers of 


Douglas Fir, West Coast Hemlock 
and Red Cedar products 


REPRESENTATIVES: 

Ss. B. Marvin, 518 Peoples Gas Bldg., 
Chicago, Ill. 
833 McKnight Bldg., 
Minneapolis, Minn. 
P. O. Box 745, Sioux Falls, 
s.. D. 
P. O. Box 1187, Fargo, N. D. 
O. G. Valentine, P. O. Box 171, Denver, Colo. 
H. E. Wade, 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 

Indianapolis, Ind. 
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Jas. A. Harrison, 


Frank Probst, 
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Flooring Finish 
Siding Moulding SPRUCE 
Ceiling Thick Clears CEDAR 
Factory & Industrial Stock HEMLOCK 
Fir Plywecd WESTERN 
PINE 


Try us on your next order. 


SULLIVAN 
LUMBER CO. 
q Portland, Oregon 
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Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried —Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 
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Growth 








Crnest Letges 


HIGHLNE STRUCTURAL ~ GRADE 
DOUGLAS FIR 


Strength Guaranteed. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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Co PACIFIC COAST CO 


aska Cypress 
on by Water to , 


the East_—-7-> 


% 

HIS wonderful special- 
ty wood is available to 
factory buyers everywhere. Our 
timber grows near tidewater and 

is milled on the water's edge. This 
enables us to make water shipments 
to the Atlantic seaboard via the 
Panama Canal. 


Alaska Cypress is a light, durable wood 
that is strong for its weight. It’s hard, fine, 
even and straight grain and easy working 
qualities appeal to particular oe 
factory buyers. ~ 






















Write for Free 
Sample and get 
full particulars 





regarding this 
wood and 
its uses. 























I, 607 Lumber Exchange. 
lit. SEATTLE, WASH- 





‘xun Douglas Fir | 
vere Dimension 


In straight carloads, or in cars 
mixed with FIR UPPERS. 


Parker-Poyneer Lumber Co. 
L EVERETT, WASH. >, 














——- 





Put 


“Come on Home” 
¥ in your 


Home Town Library 


“Come on Home,” by Douglas 
Malloch, “the Lumberman 2” 
should be in every public library 
in America. 

Wouldn’t you like to be the one 
to put it in the library in your 
home town? (It ought to be in 
the high school library, too.) 

For $3.00 we will send you, post- 
paid, three copies—one for your- 
self, one for the library, and one 
for the high school. (Regular 
price, $1.25 a copy.) 

Can you think of as fine a thing 
to do, at so little expense?—any- 
thing so likely to delight librarian, 
teachers and pupils, and to pro- 
mote a love of home in your home 
town? 


Address the Publisher, 


American fiumberman 


431 South Dearborn Street, 
cago, Ill. 


_(If you prefer, and will send us the names 
ioe tar inary wad Cie odd dean 
or ary an sc! 
with a letter from us saying they are a gift 
from you.) 




















were erroneous, and its refusal to recognize 
the list in use for many years. Lumbermen 
filed claims which were rejected by the rail- 
roads on recommendations of the bureau. 

J. L. Lancaster, who managed the Owen- 
ton Lumber Co., has become manager of the 
concentration yard of J. M. Steverson Lumber 
Co., at Warrior, Ala. Several small sawmills 
will be operated near this yard, and planing 
mill stocks shipped into Birmingham by truck. 


Albuquerque, N. M. 


May 13.—Redwood doors and trim through- 
out, with beamed and paneled ceilings, form 
an unusually pretty job of woodwork, fur- 
nished by the Southwestern Sash & Door 
Co. in the new residence of A. R. Heben- 
streit in the Country Club district. The sash 
were included in the special order, all mill- 
work being done here. 

Arizona-New Mexico pine was used 
throughout in doors, sash, and trim of the 
nurses’ home of thirty-two rooms, just com- 
pleted at the Presbyterian Sanatorium, O. J. 
Newlander supplying the material. French 
doors supplement the lighting by 60 circle-top 
windows. 

The J. C. Baldridge Lumber Co. is furnish- 
ing the lumber for the new $500,000 unit to 
be added to St. Joseph’s Hospital, which is 
being constructed by Anderson Bros., of 
El Paso. This firm has established an office 
in Albuquerque to handle present and pros- 
pective business in northern New Mexico, 
and Roy Anderson, now in charge, will prob- 
ably move here. 


Houston, Tex. 


May 15.—Demand for southern pine had 
been unusually fine up till the last three 
days, when orders seemed to fall off. The 
mills have good order files, and there will 
be no let-up in shipments for some time. 
The strongest demand has been for timbers 
for domestic and export shipment. Whole- 
salers consider that they have been getting 
good prices. No. 1 rough 12x12-inch, 16-foot, 
for instance, has been quoted at $41, mill, and 
square edge and sound timbers at $50, mill. 
Railroad capping has been strong at $50. All 
yard stocks have been moving briskly, in 
mixed cars mainly. 

Hardwoods are slow. There has not been 
much business, except in low grades. 

Revision of Houston’s new building code is 
proceeding nicely, and as soon as the tentative 
draft is finished, it will be shown to Houston 
lumbermen for their criticism. 

Lumbermen of Beaumont on Saturday, May 
25, will have as their guests a group of 
Houston lumbermen for a fellowship meeting. 


Kansas City, Mo. 


May 14.—The lumber market was a little 
slow last week, largely due to fewer orders 


* from the middlewestern territory, where wet 


weather has been prevalent. Many country 
dealers are somewhat gloomy because farm- 
ers have been unable to get their cornfields 
plowed. In other sections, demand for lum- 
ber has continued good, with an encouraging 
volume coming from the Lake States and the 


East. Demand is very good in the South. 
>. 
Jackson, Miss. 
May 13.—Wholesalers and manufacturers 


report a steady demand for all pine items 
except lower grade shortleaf dimension, small- 
mill production of which has increased con- 
siderably. Farm operations in southern sec- 
tions have been held back, but weather con- 
ditions are very much improved, and whole- 
salers and manufacturers are expecting much 
of this small-mill material to be consumed 
in nearby territory. Larger sizes of longleaf 
timbers are especially active, railroad and 
car material continuing strong, and whole- 
salers in this section find it somewhat diffi- 
cult to supply the demand. Very few transit 
cars are moving, slow sale for the last few 
weeks having discouraged shipping. While 
kiln export dried saps are fairly active, mer- 
chantable sawn timbers are very quiet. 
Prices on sawn timbers are so low that the 
plants are cutting other material. 

Charles F. Flynn, general manager Albion 
Lumber Co., Albion, Calif., was a Jackson vis- 
itor last Thursday. Mr. Flynn reports the red- 
wood market on the Pacific coast quiet. 





Laurel, Miss. 


May 13.—Local pine mills still have large 
order files, despite the fact that shipments 
have been pushed during the last five or six 
weeks of good weather. While the demand 
recently has been only fair, prices have re. 
mained firm. Yard and shed stocks are pretty 
badly broken, and all items seem to be moving 
with the exception of 4-inch No. 2 common 
flooring, which is a little slow. All grades 
of shiplap, siding and center matched are 
moving freely at good prices. The export 
demand is only fair. Many mills in this gee. 
tion are temporarily withdrawing from the 
sawn timber market and are cutting domestic 
specials. Their action will decrease the 
amount of stocks now in the export booms, 

Hardwood demand is fair, and prices are 
firm. Yard stocks are drying out nicely, ang 
mills are pushing shipments. 


Pittsburgh, Pa. 


May 14.—One of the most encouraging fac- 
tors for the wholesalers is that collections, 
generally speaking, are better than at any 
time in the last two or three years. The iron 
and steel trade continues very active, but the 
bituminous coal industry remains quiet. Re- 
tailers report a fair volume of home building, 
although it has shown a slight slackening 
recently. 

Idaho, Pondosa, and California white and 
sugar pines continue in active demand and 
prices appear quite stable. While there has 
been a slight softening in prices of No. 2 
southern pine boards, some dealers feel that 
a little increase in business would result in 
strengthening them. There has been little 
change in the market for dimension. 

Most Appalachian and southern hardwoods 
continue in strong demand, low grades being 
especially active. 

New methods of merchandising and new 
items of Curtis woodwork produced by the 
Curtis Companies, of Clinton, Iowa, were dis- 
cussed at a meeting of representatives and 
contractors of the Keystone Lumber Co. held 
last Tuesday night in the Keystone Athletic 
Club. The principal speakers were W. C. 
Mannie, eastern sales manager of the Curtis 
Companies, George N. Glass, president, John 
D. P. Kennedy, vice president, Keystone Lum- 
ber Co., and A. C. Gough, Curtis dealer at 
-sAkron, Ohio. 


Aberdeen-Hoquiam, Wash. 


May 11.—Waterborne shipments of lumber 
from Grays Harbor during April aggregated 
106,314,042 board feet, the highest figure for 
1929, although approximately 11,000,000 feet 
less than for April of 1928. 

The first vessel of the new Shepard Steam- 
ship Co., owned by the Shepard & Morse 
Lumber Co., of Boston, Mass., will be loaded 
on Grays Harbor. The Pacific Coast head- 
quarters of: the company will be in Seattle. 

More than a thousand Grays Harbor res- 
idents welcomed the group of officials of the 
Northern Pacific and Union Pacific the night 
of May 8 at a banquet celebrating their an- 
nouncement of plans for extending their lines 
into the Olympic Peninsula. The entire proj- 
ect hinges on the consent of the Interstate 
Commerce Commission. The Olympic Penin- 
sula contains one of the greatest stands of 
timber in America. Frank H. Lamb, Hoquiam 
lumberman, and W. E. Coman and Arthur A. 
Murphy, representing respectively the North- 
ern Pacific and Union Pacific railroads, were 
speakers. 

Five million feet of timber belonging to 
the City of Aberdeen, situated adjacent to 
the city’s headworks on the Upper Wishkah, 
was sold last week to the Donovan-Corkery 
Logging Co., of Aberdeen. The city received 
$4.50 a thousand for the fir, cedar and spruce, 
and $1.50 for the hemlock. The contract stipu- 
lated that the Donovan-Corkery Co. will so 
build its bridges and trestles as to make them 
available for roads after the company has 
abandoned the line. It is expected that the 
logging company will start cutting the timber 
this fall. 

A carload of cottonwood logs from the 
Skagit Valley was received last week in Aber- 
deen by the Consolidated Plywood & Furni- 
ture Co. They were peeled and sawed in test 
runs now being made at the new Aberdeen 
factory. At present the factory is operating 
only one shift, but when organization, ma- 
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chinery, Taw supply and markets have been 
co-ordinated, the mill will run three shifts. 

Almost every lumber mill on Grays Harbor 
boasts a baseball team. Carl Schafer, of 
Schafer Bros. Lumber & Door Co., is president 
of the Grays Harbor County Amateur Base- 
pall League. The mills of the E. C. Miller 
Cedar Lumber Co., Posey Manufacturing Co., 
Bay City Lumber Co., Aloha Lumber Co., E. 
K. Wood Lumber Co. and American Door Co. 
are represented in the league. On Sunday, 
May 12, the opening game was played in 
Montesano. The opening ball was pitched 
py Albert Schafer, vice president of Schafer 
Bros. Co., and a parade of the players, headed 
py Schafer Bros.’ big band, preceded the open- 
ing of the game. : 

A 65-foot. Douglas fir flagpole has been 
turned out by the Endressen shipyards for the 
new city hall in Hoquiam. 

Cc. M. Weatherwax, former Aberdeen lum- 
perman, has been in Grays Harbor during 
the last week attending to local interests. Mr. 
Weatherwax in an interview stated that the 
lumber business all along the coast was quiet. 

The Pacific Lumber Agency is increasing 
the milling-in-transit facilities at its Sumner 
(Wash.) plant by the installation of a Moore 
reversible cross circulation internal fan kiln, 
which will be used largely for the drying of 
railroad car material and airplane spruce. 
The unloading and storage sheds also are 
being altered and minor improvements made 
to the boiler house and fuel bins. 


Philadelphia, Pa. 


May 13.—A number of lumbermen, archi- 
tects and builders attended a meeting last 
week held in the Engineers’ Club, where the 
salient features of the new Philadelphia 
Building Code, which has been signed by 
Gov. Fisher, were discussed. D. Knicker- 
backer Boyd, architect and member of the sub- 
committee that wrote the code, and LeRoy 
B. Rothschild, another member of the code 
committee, explained the new law. 

A fire caused $150,000 damage in the plant 
of the Philadelphia Lumber & Millwork Co., 
the largest retail lumber yard in the city, Sat- 
urday afternoon. 

The employees of the Kearney Lumber Co. 
have organized a baseball nine and will com- 
pete for the championship of local lumber 
yards. 

J. Gibson MclIlvain, of the J. Gibson Mc- 
Ilvain Lumber Co., is one of the organizers 
of the Manufacturers’ Investment Co., which 
will deal in evidences of indebtedness of all 
kinds except commercial paper. 

At a special meeting of the board of directors 
of E. F. Houghton & Co., of this city, held 
recently, Louis E. Murphy was elected pres- 
ident to succeed the late president, Charles E. 
Carpenter, whose death occurred on April 6. 
A. E. Carpenter was elected first vice president 
and treasurer, and George W. Pressell was 
elected second vice president and secretary. In 
addition to these, the directors include R. H. 
Patch, Mrs. N. Greenlee, Miss M. M. Mennin- 
gen, C. Howard Butler, S. H. Willison, and 
Robert E. Lamberton. E. F Houghton & Co., 
organized in 1865, manufacture oils and leathers 
for industries, with plants in Philadelphia, Chi- 
cago and Detroit. Their products are sold all 
over the world. 


Boston, Mass. 


May 14.—Backward weather accounts for 
continued light business, orders for softwoods 
hot yet being sufficiently numerous to be at 
all Satisfactory. Building activity is increas- 
ing very slowly. Wholesalers are maintain- 
ing the recent advances on Idaho white pine. 
Sales of Pondosa pine were not at all numer- 
ous last week. Interest in both mill ship- 
ment and transit Douglas fir and western 
hemlock has flagged a little of late, and there 
are now current reports of occasional rather 
surprising concessions. 

Quite specific details about a merger of 
three important firms interested in the east- 
ern distribution of Pacific coast lumber, freely 
circulated of late, are absolutely without any 
foundation in fact, the news representative of 
the AMERICAN LUMBERMAN is authoritively 
informed. 

John A. Dodd, tréasurer Strong & Hale 
Lumber Co., Portland, Conn., and president of 
the Lumber Dealers’ Association of Connecti- 
cut, is spending a month in Florida, 





Harry E. Sutton has returned from a trip 
through New Brunswick and Quebec, with re- 
ports of flourishing lumber trade in the Mon- 
treal market. 


New York, N. Y. 


May 13.—There has been slow improvement 
in lumber demand, although the weather has 
been favorable, and up to this time building 
operations have been brisk, especially in the 
outlying sections. The better grades of 
North Carolina pine have strengthened some- 
what in price since last week, and there is 
not a great amount on the market. Fir 
stocks are more than ample, but retailers 
buy little in excess of their needs and send 
in hurry orders. Holdings of Inland Empire 
lumber are in poor assortment. 

The Nylta Club had one of its really big 
meetings last Friday night, with a capacity 
attendance and two interesting features. The 
Andersen Frame Corporation showed motion 
pictures of its operations at Bayport, Minn., 
where it operates the largest frame factory 
in the United States, and the Wheeler, Os- 
good Co. exhibited films of its big door 
manufacturing establishment at Tacoma, 
Wash., featuring the manufacture of Lam- 
inex doors. Mr. McIntosh represented the 
Andersen company, and Mr. Duval was in 
charge of the Wheeler, Osgood show. 

The Balsa Wood Co. (Inc.) announces that 
owing to the expansion of its business, it 
finds it advisable to remove its office to its 
Brooklyn plant, 158 Pioneer Street. 

Thomas P. White has resigned his position 
with the Krauss Bros. Lumber Co. and gone 
abroad fcr a vacation. : 

Edward Hamilton, of the Hamilton Mill- 
work Co. and the Hamilton Lumber & Manu- 
facturing Co., both of Paterson, N. J., has re- 
turned much improved in health from a long 
stay in Florida. 

William S. Beckley, jr., head of William S. 
Beckley, Jr. (Inc.), is receiving the con- 
dolences of his friends on the death of his 
mother. 

Charles MacDonald has resumed covering 
the Long Island territory for Robert R. Sizer 
& Co. Mr. MacDonald formerly represented 
the Sizer company on the Island, but for the 
last few years has been engaged in inside 


Los Angeles, Calif. 


May 12.—The Los Angeles lumber market 
remains firm, but with no great volume mov- 
ing except in the Long Beach district. Prices 
are being mantained at satisfactory levels. 
Business is as good as, or a little better than, 
at this time last year, and greater activity 
in the near future is predicted. 


Members of the Los Angeles Retail Lumber 
Dealers’ Association met at the Jonothan Club 
for lunch Tuesday noon. Kenneth Smith, sec- 
retary, presided. The meeting was entirely 
informal, being one of a series of social get- 
togethers to promote good fellowship. 


Swanson & Peterson, Pasadena cabinet- 
making concern, will soon start work on a 
new $100,000 furniture factory on Sunnyslope 
Street, Lamanda Park; they will manufacture 
fine home and office furniture. The Central 
Furniture Manufacturing Co. is starting work 
on. an extensive plant extension program. 


The wholesalers’ golf tournament held Fri- 
day at the Oakmont Country Club, Glendale, 
was a feature of the week. Eighty-seven 
played golf and seventy attended the banquet 
held at the clubhouse in the evening. Max 
Landram, of the Coos Bay Lumber Co., was 
general chairman. 





Trouble and Litigation 


RONCEVERTE, W. VA. May 13.—The 
Ronceverte Lumber Co. has made an assign- 
ment for the benefit: of creditors, and C.'H. 
Thompson and C. E, Boone, to whom the as- 
signment was made, have filed a bond of 
$40,000 in the county clerk’s office at Lewis- 
burg. A meeting of creditors has been held 
at which an inventory and appraisement and 
an account of the company’s obligations have 
been presented and it is hoped that some 
plan of refinancing may be worked out so 
that the interest of creditors may be taken 
care of without loss. 


C1 CAaLifORNIA C— 


Cetus White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 RatwarEsshente CHICAGO, ILL. 


arrison 1295 











California Sugar 
and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 
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AO 
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Clover Valley 
Lumber Co. 


LOYALTON, CAL. 








We are pre- 
pared to fur- 
nish mixed 
cars of boards, 
dimension 
moulding and 
clears to the 
yard trade. 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 

Lane Mortgage Bidg., - - Los Angeles 

Grand Central Terminal, - New York 

London Guarantee Building, - Chicago 
306 North Michigan Avenue 

W. O. W. Building, . - Omaha 
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Resawed Fables 


is a collection of the funniest 
prosewritingsof ‘the lumber- 
man poet. 


ences of the lum i 
with a smile. Every lumber- 
man owes it to himself. 
Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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CHICAGO 
Dimension Stock 


Kiln Dried, glued and machined to sizes, saves 
money to any manufacturer. Woodworkers 
find our booklet,“The Story of Dimension” full 
of profit making ideas—it is free for the asking. 


E. BarTwovomew Harowooo Oo 


3403 WEST 48TH PLACE, CHICAGO 














WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


866-74 Larrabee St., CHICAGO, ILL. 
Telephone: Diversey 6306 


Builders’ Commercial Agency 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A eating auido to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 








Collection and Mechanics Liens 








Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 
Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. William -St., NEW YORK CITY 











Established 1847 


C.B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 


Special department handling export lumber shipments 


handle all classes of 
cargo, collect invoices 
a discount drafts. 
Commercial Credits 
for exports & imports 

















Surface Measure 


ESTIMATOR 


Anew publication covering i most com 
manner he <= held of + measure ~— 
plied to rapid estimatin 


a somal 
clase of lumber, wenegy, fibre board a hee used 
- — : p 
panels, doors, ash, blinds, door ‘end’ window 

. etc, etc, for circular containing 
sample pages. 
Pocket Size (4}4 x 64"") $5.00, Postpaid. 


American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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E. L. Cook, of the Colonial Lumber Co., 
wholesaler of Columbus, Ga., was in Chicago 
a few days last week. 


J. D. Mylrea, president of the Thunder 
Lake Lumber Co., of Rhinelander, Wis., was 
in Chicago a few days this week. 


John D. Spaulding, sales manager of the 


California Door Co., of Diamond Springs, 
Calif., called on the trade in Chicago this 
week, 

R. C. Langstaff, of the Langstaff-Schurg 


Lumber Co., of Emo, Ont., called on the Chi- 
cago trade this week. His firm operates a 
large lath and box plant at Emo. 


M. H. Bissell, sales manager of the Mara- 
thon Lumber Co., of Laurel, Miss., was in Chi- 
cago Monday, calling at the office of Baxter, 
Robison & Montgomery, local representatives. 


. H. Curtin, salesmanager of the Foster 
Creek Lumber Manufacturing Co., whose head- 
quarters are at Madison, Wis., stopped in Chi- 
cago Wednesday on his way to the company’s 
mills at Stephenson, Miss. 


F. M. Doyen, for 17 years manager of the 
G. W. Chapman lumber yards in Eagle Grove, 
Iowa, will retire later in the month and will 
be succeeded by J. H. Mahaffey, who comes 
to Eagle Grove from Tripoli, Iowa. 


J. H. P. Smith, Chicago sales representative 
of the W. P. Brown & Sons Lumber Co., at- 
tended the furniture exhibition in Grand 
Rapids last week. The furniture men, he said, 
seemed more hopeful, and expected to get 
many orders as a result of the show. 


J. H. Johannes, manager of the West Lum- 
ber Co., of Lugerville, Wis., who was in:-Chi- 
cago this week to attend a committee meeting 
of the Northern Hemlock & Hardwood Asso- 
ciation, made several calls on the trade. He 
reported that hemlock is*moving very well. 


Wilmer T. Graham, manager of the East 
Moline Lumber Co. at East Moline, IIl., the 
last five years, has been advanced to manager 
of the White yard in Davenport, Iowa. R. A. 
Bergerson succeeds Mr. Graham in East Mo- 
line. Both yards are owned by the Weyer- 
haeuser & Denkmann Co., of Rock Island, Ill. 


Edward Hines, president the Edward Hines 
Lumber Co., was in Duluth last Friday after 
attending the quarterly directors’ meeting of 
the Virginia & Rainy Lake Co., held at Vir- 
ginia, Minn. Mr. Hines, who is president 
of the Virginia company, was accompanied by 
Peter McHugh, sales manager of the Edward 
Hines Lumber Co. ; 


Chal Swenson and Sam Swenson, of the 
State Lumber Co., Rockford, Ill., were in 
Chicago Wednesday, and called at the office 
of the Long-Bell Lumber Co. They reported 
that the lumber business in Rockford is good, 
and that there is more building in that city 
this year than there has been for the last 
three years. The furniture trade in Rockford 
is picking up slightly, also, they said. 


Among the hardwood and hemlock manu- 
facturers who attended the association com- 
mittee meeting in Chicago this week were: 
Alfred Klass, salesmanager of the Holt Lum- 
ber Co., Oconto, Wis.; Harold Collins, of the 
C. C. Collins Lumber Co., of Rhinelander, 
Wis.; George Harder, manager of I. Stephen- 
son Co., of -Wells, Mich.; and Arthur Wells, 
of J. W. Wells & Co., Menominee, Mich. 


The Black Bros. Co. (Inc.), which manu- 
factures veneer and glue room equipment, 
recently has completed and is now occupying 
two new additions to its plant in Mendota, II. 
These additions provide approximately 15,000 
more feet of floor space, which will largely 


be used for assembling purposes. J. E, Black 
secretary of the company, says that another 
new wing of equal size is contemplated for 
the near future. 


The spring golf tournament of the hard. 
wood lumber distributers of Chicago will take 
place at the Harlem Country Club, Roosevelt 
Road and Harlem Avenue, May 21, according 
to plans made at the weekly luncheon on 
Monday. All the hardwood distributers jn 
Chicago are invited, and are also urged to at- 
tend the luncheon next Monday, when further 
announcements will be made. Chairman V., J, 
Euler has appointed John Hansen, of the John 
Hansen Lumber Co., as chairman of the com- 
mittee on arrangements, and has asked that 
all planning to attend get in touch with the 
latter. 


Major E. G. Griggs, president of the St, 
Paul & Tacoma Lumber Co., Tacoma, Wash, 
was in Chicago last Saturday for a few hours, 
stopping off here between trains en route to 
his headquarters in Tacoma. Major Griggs 
attended the annual meeting of the National 
Lumber Manufacturers’ Association in Chi- 
cago, then went to Washington to attend the 
annual meeting of the Chamber of Commerce 
of the United States, of which he was re- 
elected a director, and also to attend the meet- 
ing of the National Committee on Wood Utili- 
zation. Following these meetings in Washing- 
ton, he went to New York to confer with the 
representative in that territory of the Pacific- 
Atlantic Lumber Corporation, which is han- 
dling Atlantic Coast business for a group of 
mills on the Pacific Coast, of which the St. 
Paul & Tacoma Lumber Co. is a member. 
Major Griggs was impressed with the way in 
which building operations are continuing 
throughout the eastern territory and felt en- 
couraged over the outlook for lumber business 
in all sections. He believes that lumbermen 
will have to be alert to keep progress with the 
rapid changes in the methods of doing busi- 
ness. He is an enthusiastic believer in the 
efficacy of the trade extension program being 
conducted by the National Lumber Manufac- 
turers’ Association and also in the splendid 
work being done by the West Coast Lumber- 
men’s Association. His own company is en- 
deavoring to keep pace with all new develop- 
ments in. lumber manufacturing and merchan- 
dising and he feels gratified with the way in 
which retail lumber dealers and the wood-using 
industries respond to efforts to supply them 
with a quality lumber that they can sell and 
use with absolute confidence. 


Directors Announce Promotions 


Several promotions in the personnel of the 
Lumbermen’s Mutual Casualty Co., and asso- 
ciated companies in the James S. Kemper 
group, were announced following recent di- 
rectors’ meetings in Chicago. 

R. G. Rowe, who has been assistant secre- 
tary in charge of the loss and legal depart- 
ments of the Lumbermen’s Mutual, was elected 
a vice president of that company and of the 
American Motorists’ Insurance Co. R. 
Howe, compensation claims attorney, was 
named an assistant secretary of both com- 
panies, and H. E. Christiansen, manager of 
the Cook County - automobile department ’ of 
the Lumbermen’s Mutual, was elected ati as- 
sistant secretary of that company. ‘W. J. B. 
Janisch was promoted from the position- of 
manager of the accident department of the 
American Motorists’ Insurance Co. to assistant 
secretary of that company. 

W. A. Dearborn, manager of the safety de- 
partment of the Federal Mutual Liability 
Insurance Co., of Boston, was elected an as- 
sistant secretary of that company, and W. H. 
Thompson, formerly assistant treasurer of the 
Boston company, was appointed genera] audi- 
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tor of the Lumbermen’s Mutual Casualty Co. 
and the American Motorists’ Insurance Co. 

The National Retailers’ Mutual Insurance 
Co. has elected Mark Kemper as assistant 
treasurer, and T. H. Gillespie and G. H. Mc- 
Clure as assistant secretaries. 


Wholesalers Protest New Tariff 


Strong opposition tod the proposed 15 percent 
ad valorem duty on maple and birch, and 
other rough lumber imported into this country, 
is being made by the hardwood distributers of 
Chicago. G. A. Vangsness and E. A. Thorn- 
ton are leading in the fight to persuade con- 
gressmen and senators to vote against this pro- 
vision of the bill, which has been reported out 
by the House Ways and Means Committee. 

When the matter was broached at the weekly 

luncheon of the hardwood group at the Boston 
Oyster House, it was the consensus that such 
an action would benefit a few at the expense 
of many. Some of the speakers expressed the 
belief that it must be a hard blow to the 
American furniture and building industries, 
and also expressed concern over the possibility 
of a reciprocal Canadian tariff on oak and 
um. 
4 Mr. Vangsness and Mr. Thornton both re- 
ported that they had sent telegrams and let- 
ters to legislators from this district, and from 
the state at large, in protest. Mr. Thornton 
was authorized to prepare and send another 
telegram to Senator C. S. Deneen, in behalf 
of the Chicago hardwood distributers. 


A Mistake in Names 


In the May 4 issue of the AMERICAN LuM- 
BERMAN, a telegraphic news story from Whites- 
burg, Ky., carried the information that the 
Hazard Lumber & Supply Co. had purchased 
the plant and business of the Scobee Lumber 
Co., of Winchester, Ky. This report was in 
error. The Hazard Lumber & Supply Co. pur- 
chased a controlling interest in the Ho-Be 
Lumber Co., of Winchester, Ky. 


Caledonians Honor Veteran Curler 


New York, May 13.—Francis Dykes, sr., an 
officer of the Dykes Lumber Co., of which his 
son, Andrew H. Dykes is president, was hon- 
ored last week by the Caledonian Club of 
New York. Mr.-Francis Dykes has been a 
member of the organization for sixty years, and 
is still an active club member. He was pre- 
sented with a diamond studded medal. The 
aged Mr. Dykes, now nearing eighty, is an 
active curler and still is an international con- 
testant in that time-honored Scotch sport. 


Reorganized Concern Goes South 


Announcement was made this week by M. A. 
Mummert, of the Mummert Lumber & Tie 
Co., of a reorganization of that concern and 
the removal of its headquarters from Chicago 
to Houston, Tex. The name of the new or- 
ganization is the Mummert Lumber & Grain 
Door Co., with M. A. Mummert as president; 
T. O. Metcalf, vice president and R. F. Ford, 
secretary and treasurer. Associated with Mr. 
Mummert in the new organization are Harry 
T. Kendall, of Kansas City, sales manager, 
Central Coal & Coke Co.; R. C. Biddle, of 
Chicago; R. F. Ford, of Houston? formerly 
general auditor of the Kirby Lumber Co.; and 
Edward Wray, editor and owner of the Rail- 
way Purchases and Stores magazine. General 
offices will be located in the Marine Building 
at Houston, Tex. The Chicago sales office, 
at 1551 Railway Exchange Building, will be 
in charge of R. C. Biddle. 

Mr. Mummert says that the change of loca- 
tion of the general office is made in order to 
be closer to the manufacturing operations. The 
company, in addition to its local office, will 
continue to maintain its yard at Chicago 
Heights and will also continue to specialize in 
railroad and car material and push poles. Mr. 


Mummert, after making a trip to New_York 
and other eastern points, will return to Hous- 
ton, where he will be permanently located. 


Lumberman Goes to Work in Plane 


LouIsvILLE, Ky., May 13.—H. J. Gates, for- 
merly head of the Louisville Point Lumber 
Co., which is now out of- business, has trans- 
ferred his lumber interests to Cincinnati, Ohio, 
where he is operating the Menzies Hardwood 
Co. and the Sam Gates Lumber Co. Mr. Gates 
continues to make his home in Louisville, how- 
ever, using an airplane to make his frequent 
trips to his offices in the Queen City. He owns 
a Ryan monoplane and is a licensed pilot. 
However, he takes Pat Moran with him as pilot 
most of the time. 


Develops Compressed Air Hoist 


Great ruggedness and strength are the out- 
standing features of the “American,” a mine 
scraper hoist recently developed by the Amer- 
ican Hoist & Derrick Co., 63 S. Robert Street, 
St. Paul, Minn. The company has prepared 
an illustrated folder describing the machine, 
and will send a copy to anyone who asks 
for it. 

The hoist is operated by compressed air. 
As can be seen by the accompanying illustra- 
tion, it is very compact, with a height of only 


] 








American Compressed Air Mine Scraper Hoist 


3 feet and a length of 4:feet 8 inches. The 
cylinders are of the 7x8 size. Despite its 
small size, however, the hoist is powerful. 
With an air pressure of sixty-five pounds at 
the throttle, the hoist has a single-line pull 
of 4,300 pounds. 

Some of its outstanding features are: Piston 
valves; band type frictions; cast steel cut, 
stub tooth, gears; and Alemite lubrication 
throughout. 





Hymeneal 


ARCHIBALD-TIPLER. Miss Dorothy Tip- 
ler, daughter of Arthur J. Tipler, president 
and manager of the Tipler Lumber Co., of 
Tipler, Wis., who operates mills in Flor- 
ence County, Wis., was married May 11 
to Richard Manning Archibald of New York 
City. The marriage took place in Chicago, 
Rev. John Thompson, of the First Methodist 
Church, officiating. Only members of the two 
families were present. The bride is a grad- 
uate of Lawrence College, Appleton, Wis., 
and a member of Kappa Alpha Theta. Mr. 
Archibald is the son of Mr. and Mrs. Ralph 
Archibald of Pittsburgh, and is a graduate 
of the University of Pennsylvania. He is a 
member of Alpha Sigma Phi. 


PARK-LEET. Miss Marjorie Leet and 
James Holden Park, both of Addison, N. Y., 
were married recently at the home of the 
bride’s parents in that place. Mr. Park is 
the secretary of the Park, Winton & True 
Co., long established manufacturer of sash, 
doors and trim at Addison. He is the son of 
the late William R. Park, who for many 
years before his death in March, 1927, was 
president of the company. The bride is a 
daughter of Will B. Leet, vice president and 
treasurer of the company. Mr. and Mrs. Park 
are making their home in Addison. 





CHICAGO 





Wineyar-Gorman 
Lumber Co. 


Three double band mills sawing northern 
hardwoods: 


Lake Linden, Michigan 
Mareinsco, Michigan 
Winegar, Wisconsin 


Sales Office: 


39 So. LaSalle St. ~ CHICAGO, ILL. 





INLAND EMPIRE LUMBER CO. 
WE SPECIALIZE! 
INLAND EMPIRE PRODUCTS 





Idaho White Pine §Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


Room 1606, 8 S. Michigan Ave. CHICAGO 





WHITE STAR LUMBER COMPANY 
811 Roanoke Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., 
and “Soo Brand” Maple and Birch Flooring. 





and Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Witenes Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 
High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2444 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 1364, 228 N. LaSalle St., Chicago, IIl. 





DONALD F. KAEHLER 
LUMBER CO., Inc. 


COMMISSION 
310 So. Michigan Ave., CHICAGO 
Telephones, Harrison 1289 - 1686 


White Pine, Fir, Yellow Pine 








E. H. CRAIN 


COMMISSION 
4859 No. Talman Ave., 
Phone, Ravenswood 7337 
Northern and Southern Hardwoods 
and Dimension 


CHICAGO 








WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacte GRAND PRIZE 
eee 


Rika aactiharrlal tm —> 4516) Sharela 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Too! 








LIE 







































































AMERICAN LUMBERMAN 


May 18, 1939 











McKEOWN BROS. COMPANY 


BUILDS ROOF TRUSSES OF WOOD 
FOR ALL TYPES OF BUILDINGS 
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Bowstring Trusses 


Howe Trusses with Straight or Curved 
Lower Chords for Pitched Roofs 








Multi-Radii Upper Chord Trusses for 
Centering of Concrete Arches 


McKeown Brothers Company 
Established 1894 


5239 So. Keeler Ave. 


CHICAGO 


21 East 40th St. 


NEW YORK 














A COMPACT—THREE 
FEATURE—MACHINE 





The IMPROVED Phillips Window Frame 
Machine is a pulley mortiser, pocket cutter 
and variety saw table combined. The saving 
in floor space alone should commend it to 
all progressive window frame manufac- 
turers. 


Completes the pocket without removing the 
stile from the machine. Cuts and counter- 
sinks for two pulley mortises at the same 
time. Handles any work that can be done 
on a standard variety saw table. 


The fastest window frame machine on the 
market as well as the most economical. It 
will pay you to investigate the IMPROVED 
Phillips. 

Bulletins fully illustrating and describing 
the two models, also “Proof” telling what 
users think of it, will gladly be furnished 
on request.” 


Atlas Mfg. Co., 
Dept. A-15, Orlando, - Fla. 


Send complete information regarding the 
_——' Phillips Window Frame Ma- 
chine, 


cccnccccescceMtMt® cocccces 
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WILLIAM NEAL ALLEN, familiarly known 
as “Billy” Allen and widely known as “Shan 
T. Boy,” the name under which he wrote 
many poetic stories of the pinery days in 
Wisconsin, Michigan and Minnesota, died on 
May 7 at St. Mary’s hospital at Wausau, Wis. 


Mr. Allen was 85 years old. He had been 
ill at his home in Wausau for five months 
before he was taken to the hospital. The 
best known poems of Mr. Allen were, “Shanty 
Boy of the Big Eau Claire,” “The Banks of 
the Little Eau Pleine,” and “The Pine Tree.” 
He wrote these poems thirty years ago un- 
der the name of “Shan T. Boy.” He was also 
the author of many songs which were sung 
in the lumber camps in the northwest in the 
early days. “Billy” Allen was a cruiser and 
surveyer and, being unmarried, worked all 
over the United States, Mexico and Canada. 
He worked most frequently, however, in the 
white pine regions in the Indian reservations 
country. To the Indians of the northwest 
country he was known’as “Red Squirrel.” 
The songs of this lumberman poet were writ- 
ten while he was “resting” after work in 
camps throughout Wisconsin and Michigan. 
Mr. Allen was an authoritative cruiser and 
his estimates of timber were rarely disputed. 
He was highly regarded by the early logging 
companies of the vicinity of Wausau where 
he did the bulk of his lumber camp work. 
Mr. Allen had the honor of being the oldest 
member of the Elks in Wisconsin. He was 
initiated one year ago by the Wausau lodge 
at a ceremony which was attended by mem- 
bers from many neighborhood lodges. In 
point of membership he was one of the old- 
est members of Forest Lodge No. 130 F. and 
A. M. He joined the Masonic lodge in 1878. 
He was a member of the Engineers’ Society 
of Wisconsin. The pioneer lumberman was 
born in New Brunswick and went to Wau- 
sau when he was nineteen. Previously he 
had attended the public schools of Manito- 
woc, Wis. He was a county surveyor for 
twelve years. 


CAPT. JOSEPH H. PEREUE, a veteran 
Lake captain and northern Michigan logger, 
died at his home in Frankfort, Mich., on May 
8, at the age of 82. Capt. Pereue was a 
prominent figure in early lumbering days on 
the Lakes and many old timers will remem- 
ber him in his active days. He was the son 
of Capt. J. C. Pereue, who was master of his 
own ship on the Atlantic, and was born in 
Norwich, Conn., May 6, 1847. The son also 
followed the sea, At the age of 15 he was 
in the Union service on a transport on the 
James River and remained in service till the 
close of the Civil War. In 1870 he joined his 
brother, Capt. J. C. Pereue, jr., who was 
engaged in ship building and sailing on the 
Great Lakes. While unloading cargoes at 
various ports along the west shore of Michi- 
gan Capt. J. H. Pereue became interested in 
lumbering, which at that time was the great- 
est industry of the State. He began buying 
and selling tan bark and about 1890 he owned 
and operated vessels carrying that product. 
That year he located at Frankfort, Mich., 
which had been his home ever since. His 
interest in lumbering led him to invest in 
large tracts of timber land and afterwards 
to operate logging camps in several counties 
of both the lower and upper peninsulas. For 
ten years or more he carried on that work 
in Wexford County. He then moved north- 
ward, logging extensively in Kalkaska, 
Presque Isle, Cheboygan, Luce, Chippewa, 
Mackinaw, Schoolcraft and other counties. 
Also his timber interests extended to the Pa- 
cific Northwest, although his active opera- 
tions were confined to Michigan, where he 
was engaged in the lumber business until 
about 1914. Capt. Pereue was a long-time 
friend of the AMERICAN LUMBERMAN hav- 
ing been a reader for over forty years. 


EDWIN PORTER DEMING died Monday. 
April 29, at his home, 40 Carroll Street, Ham- 
mond, Ind. Pneumonia was the immediate 
cause of his death, though he had been con- 
fined to his bed for three months following 
an attack of apoplexy. Mr. Deming had been 
in the lumber business all his life and was 
well known to lumbermen throughout In- 
diana. He entered the: business first at Mich- 
igan City, Ind., became part of the Deming 
& Thompson Lumber Co., at Frankport, in 
1890 and in 1900 went to Hammond to man- 
age the Deming-Colburn Lumber Co. which 
later became the Hammond Lumber Co. He 
was active in the Retail Lumber Dealers As- 
sociation of Indiana, and had served that or- 
ganization both as president and director. 
In 1914 he retired from active participation 
in the business, though he retained hig in- 
terests and continued to keep contact with 
it. He was a member of the Presbyterian 


- Church at Hammond, of the four Masonic 


bodies, Blue Lodge, Chapter, Council, ‘and 
Commandry, and of the Hammond Country 
Club. Besides his wife he leaves a son, 


Charles C., of Hammond, and a daughter 
Mrs. E. N. Hoen of Cleveland, Ohio. 





ROBERT B. TWEEDY, Wisconsin capita]. 
ist, prominently identified with the lumber. 
ing and railroad interests in that state for 
many years, died May 9 at Tomahawk, Wis, 
where he had dominant interests in some ot 
the largest industries in that locality. He 
resided part of the time at the Milwaukee 
Athletic Club and part at Tomahawk. He 
was buried in Milwaukee on May ll. Be. 
ginning his career as a construction engineer 
for the old Wisconsin Central Railroad, now 
included in the Chicago, Milwaukee, St. Pay] 
& Pacific Railroad, Mr. Tweedy became asso- 
ciated with lumber interests and allied cor. 
porations. At the time of his death he was 
president of the Bradley Co., owner of stand- 
ing timber and extensive lands in northern 
Wisconsin; the Tomahawk Land Co.; Marin- 
ette, Tomahawk & Western Railway Co. and 
the Tomahawk Power Co., all with principal] 
offices at Tomahawk. He is survived by his 
widow and three daughters, a sister, and a 
brother. 


CHARLES J. HERR, 59 years old, died re. 
cently in Reid Hospital in Richmond, Ind., 
following an automobile accident. Mr. Herr 
had been associated with the lumber and 
building material business for many years. 
During the last few years he had been con- 
nected with companies in Cincinnati, Dayton 
and Greenville, Ohio, and Richmond, Ind. He 
went to Richmond to take charge of the 
Miller-Kemper Lumber Co. At the time of 
the accident he was enroute to his farm near 
Lewisburg. The machine evidently was out 
of control and crashed first into a small box 
and then into a culvert. There were no wit- 
nesses and Mr. Herr died without regaining 
consciousness. 


DAVID M. O’CONNELL, aged 79, a lumber- 
man who was employed for fifty winters in 
logging camps in the North, died at his home 
in Auburn, Wis., on May 6 Mr. O'Connell 
was born at Burr Oak, Iowa, and went with 
his parents to Wisconsin when he was a 
small child. The family settled at Shattuck 
Lake near New Auburn. He became inter- 
ested in lumber when a young man and con- 
tinued in that line until his health failed. 
He is survived by four children. 


MRS. E. L. RICH died at her home in Chi- 
cago May 8, as a result of heart trouble and 
other complications. Besides her husband, 
E. L. Rich, who is president of Rich & Grobe, 
(Inc.), local wholesaler, she is survived by her 
mother, Mrs. James Ewing Davis, one sister, 
Miss Eloise Davis, and a brother, James Irwin 
Davis, all of Chicago. Burial services were 
held Friday. 


W. J. PAYTON, lumber salesman, formerly 
associated with Dan H. Moul and later with 
Edward J. Thomann of Cincinnati, in the 
hardwood line, died this week at his resi- 
dence in Dayton, Ky. Mr. Payton was 56 
years of age and had been in the lumber and 
building materials trade for a number of 
years. 


ANDREW OELHAFEN, of Tomahawk, Wis., 
a prominent figure in the lumbering industry 
in northern Wisconsin for many years, died 
on May 10 in St. Mary’s Hospital in Wausau, 
Wis., at the age of 64. He had been ill six 
weeks. Mr. Oelhafen is survived by two 
pt eae of Wausau, and Arthur, of Tom- 
ahawk. 


JAMES P. MAXWELL, who is said to have 
established the first lumber mill on South 
Boulder Creek, near Rollinsville, Colo., died 
at his home in Boulder, Colo., on May 7, at 
the age of 90.. Mr. Maxwell was said to be 
the oldest living graduate of Appleton Uni- 
versity, Appleton, Kan. 


R. E. L. SHERARD, secretary and treas-: 


urer of the Clem Lumber Co. for more than 


fifteen yeurs, died in Dallas, Texas, recently | 


at the age of 53. Mr. Sherard was prominent 
in Dallas business circles and active in civic 
and church affairs. He had been a resident 
of Dallas about twenty years. 


HENRY WIEBE, aged 58, manager of the 
Wiebe Lumber Co., of Beatrice, Neb., and for 
52 years a resident of that city, died May 7 
at his home there. He was prominent in the 
affairs of the city. Three sisters survive. 








Beg Your Pardon! 


In an obituary notice of Mrs. Catherine 
Powell Vredenburgh, of Springfield, Il. 


which appeared in the issue of April 20, it 
was stated that an only son had been killed 


(Concluded on page 79) 
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SOUTHERN PINE 


Following are f. o. b. mill sales prices as reported from Kansas City, Mo., for the week ended May 11: 
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Prices f. 0. b. Chicago on air dried Engel- Portland, Ore., May 11.—The Western Pine [Special Telegram to AmErIcan LuMBERMAN] 


mann white spruce boards, D&M, shiplap, drop 
a and ceiling: 

Inch— a 6” 8” 10” 12” 
Th 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 
btr.,* e -16’. 49.00 54.00 54.00 67.00 82.00 


1, 6-16’. 50.00 54.00 58.00 
No. 2, 8-16’. 42.50 41.50 41.50 41.50 49.00 


No. 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 38. 50 35.50 
5”&6/4— 4" &wadr. 4,6&8” 12” 

Dé&btr., 6-16’..... $67.00 $69. P+} $72. 00 $82. 00 
No. 1&btr., 6-16’. 64.00 66.0 69.00 79.00 
we, 1, G-i0’....- 60.00 62. 00 65.00 75.00 


For 5/&6/4 in No. 2, 4-, 8- or 12-inch add 
$6; 6-inch, $9; 10-inch, add $8; in No. 3, all 
widths, add $6; No. 4, $4. 


§Furnished when available. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20- foot, $2. In No. 
2,add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over "20 percent shorter than 

10-foot: 
D&btr., 4-inch. O38. 00 #6, 4-inch....... $18.00 

6-inch. -00 6-inch....... 21.00 

Spruce op pine am 4-foot; No. 1, $7.75; No. 





RED CEDAR SHINGLES 


Seattle, Wash., May 11.— Eastern prices, 
four or five bunches, f. o. b. mill, are: 


First Grades, Standard Stock 


Mixed with 

or “4 lumber or 

shingles 

Extra stars, 6/2.. - oe Q 2.75 $ 2.70@ 2.80 

Extra clears, 5/2. 2.90 3.00@ 3.25 

Me? sae knee ees 3.90@ at) 4.00@ 4.10 

NE: eee eh’ s 4 3.95@ 4.0 

POPEOCtIONS .osccece 4.90@ 5.10 5.00 
SS eee 11.00@11.50 12.00 


Dimensions, 5” 5/2.. 3.60@ 3.75 
Pirst Grades, Rite-Grade Inspected Stock 
Extra clears, 6/2. 2.75@ 2.85 


Extra clears ....... 3.45 3.65 
A wiuhesae Geo 4. 00@ 4,10 
MPO 5,445 dve-de 

Perfections ........ 500@ 5.05 


Second Grades, Standard Stock 


Common stars, 6/2. 1.05 1.25 }- 200 1.25 
Common stars, 5/2.. 1858 1.75 65 
Common clears .... 2.05@ 2.10 2: 10@ 2.25 


British Columbia Stock, Seattle Market 
eet ae ee Bs 3.90 
Burekas ..........; 6.05 


Perfections ....... 
Royals (No. 1's)... 13:38 





Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, 
May 8. Reports of prices shown on S28 in- 
clude sales of stock worked other than 82S on 
which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length ‘larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5% 
of the estimated mill price. RL means ran- 
dom length. AL means all lengths, regard- 
less of whether random or specified lengths 
are called for. Quotations follow: 


Pondosa Pine 


Feet Average 
Sold Price 
9,500 1x8” INNo. 1 common 82S a}. - nes See 
348,000 1x8” No. 2 common 82S AL. 26.51 
501,000 1x8” No. 3 common 82S AL. 21.76 
360,000 4/4 No. 4 common a, RW RL. 15.78 
63,500 1x6” D select _ lets alc oo 43.77 
33,500 5&6/4x4”"&wdr D o. Tas AL.. 54.16 
100,500 1x6” C select S2S RL.......... 59.89 
56,000 | Sg lhc te Cc x S2S RL.. 64.43 
70,000 Sy Wn MINS 6 54 0-05.54.00'50 6 5.94 
279,000 an6/'s No. 3&btr shop S2S— ones 
No. 3 paar ka aie aieral re WE wigan 27.77 

Be. Bnei s eee sated ban eee tet 21.16 


Idaho White Pine 


14,000 1x8” No. 1 common 82S RL.... 4 
53,000 1x8” No. 2 common S2S RL.... 34. 
52,000 1x8” No. 3 common 82S AL.... 2 
29,000 4/4 No. 4 common S2S RW RL. 1 
21,000 1x6” D select S2S RL 4 
13,500 5&6/4x4”"&wdr D sel S2S RL. 76. 
1,000 1x6” C select S2S RL.......... 8 
3,500 5&6/4x4"&wdr C sel S2S RL. 94. 
Gee GO Be We Ws esc ccccccetes 4! 


Larch and Fir 


84,000 2x6” 16’ No. 1 dimension...... 19.53 
9,500 2x10” 16’ No. 1 dimension..... 21.27 
17,000 1x8” No. 3 common S2S RL... 19.20 
4” C&btr vert er fig RL 2 

47,000 6” C&btr D/S or rustic RL.... 31.72 





POPLAR BEVEL SIDING 


ville, Ky., May 13.—The poplar bevel 
siding market remains firm, and demand is 
normal for the season, producers as a whole 


reporting very satisfactory business. Prices 
at Louisville: 

No.1 No. 2 

FAS Soot com, com, 

OT CPE TT $650 $40 $30 $24 

eee . 50 38 28 22 


4-inch err er terereere 50 36 24 18 





Portland, Ore., May 14.—¥IF.. o. b. mill prices 
on actual sales of fir, May 10, 11 and 13, di- 
rect only, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc D 
a ok wg mah = oee3e esc tae 
SE irae exicblechine a oe 
ae ee ace ry 30 
Flat Grain Flooring 
SE 55s 5088 wen ee etal 24.75 20.50 
Be” é¢2 ds recnnwes ate 37.00 32.25 
Mixed Grain Flooring 
SET * éunk cubed eve mee eps. $16.25 
Ceiling 
PE”. chwaceeves ee 25.00 20.50 
eT adas cae eetRe ieved 24.75 _ 19.50 
Drop Siding, 1x6” 
een iat 35.50 29.25 " 
. eee aie ene 31.25 — 
pe eee ee 20.25 


Finish, Kiin ‘Driea and Surfaced 
1x6” 1x8” 1x12” 
pT Pree ereee ey $45.75 $43.25 $57.75 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 


Se See ee $18.50 $19.25 $18.50 $23.75 

, eee 13.50 14.00 15.25 16.00 

i. ee 8.75 9.50 9.50 0a 
Dimension 


12’ 14’ 16’ 18’ 20’ - 22&24’ 26-32: 
Nv si9.25 $19, 2 § $21.50 $21.75 $21.50 
4”, 
a6 18.50 18.25 .17.75 20.25 20.25 $24. 00 $24. 75 
19. 00 19.00 20.50 20.50 -20.25 23.50 25.75 
10". 19.50 19.50 20.50 20.50 20.75 24.25 27.25 
12”. 19.50 19.75 20.50 21.25 21.00 24.50 25.50 
2x4”, 8’, $19.25; 10’, $19. i was 10’ $17.75 


agar sg 2x4” 2x6” x10” 2x13” 


x8” 
No. 2.. oes x 00 $12.00 si 25 sii 75 sane 00 
No. 3.... 10.26 9.50 
No. 1 Common Timbers 
8x8 to 4x12” to 20’ surfaced .......... $21.00 
5x5 to 12x12” to 40’ rough ..........+. 19.25 
5x5 to 12x12” to 40’, surfaced ......... 21.00 
Fir Lath 

Wo. 1, 196724, APY. co. cccccescvceseccecs $3.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
MT sec bek Le bane cA dre ne oeeh Che eee whem $39.00 
BO Sie eens RES ae eee Re Oe Oa ee eee 40.00 





SOUTHERN PINE TIES 


New York, May 13.—Following are qtota- 
tions on southern pine railroad ties f. o. b. 
NewYork: 


All 8° 6”— Sap Heart 
i: MELT CTT CELE ETL eee $1.35 $1.70 
\ >. pene Coc rcceecveveses 1.25 1.60 
GES ccrveurcdncoveverccesécenes meee 40 
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WEST COAST SPRUCE 


[Special Telegram to Amertcan LumMBERMAN] 


Portland, Ore., May 14.—The following are 
prices for mixed carlots prevailing here today: 





Finish— ar wid stock— 
Se $65.00 4/4 .$33.00@ 35.00 
1ix4—10” ..... 55.00 5/4 34.00 @35.00 

ere «iidinge— 6/4 ... 36.00@40.00 


24.00 8/4 se 37. 00@42. 00 
Exe", Fiat gr. 27.00 Lath 4.00 
Vert. gr. 31.00 Green box 18.00@19.00 


WEST COAST LOGS 


[Special Telegram to Amertcan LumBermMan] 
Portland, Ore., May 14.—Log market quo- 
tations: 
Fir, yellow: No. 1, $22@23; No. 2, $16.50@ 
17.50; No. 3, $12@12. 50; peelers, $32. 

Fir, red: Ungraded, $1 5@16 








Cedar: $15@18 
Hemlock: :_ Ungraded, $10 
2 oer ye , $26@32; ei -" $20@24; No. 





Everett, Wash., 
Fir: No. 1, $26; May 11 a 


Cedar: Rafts of chinett ed ~ %, $21; lum- 


ber logs, $365. 
Hemlock: No. $12014; No. +121} 
, $18; No’ '$ 


Spruce, No. 1, sua: No. 


Vancouver, B. C., May 11.—Latest met mar- 
ket Seetetions are as “a qt * 

Fir: No. $20; No. $15; No. 3, $10. 

uot: Sorted ie 7 seconds: No. 1, $22; 


$15; No. 
4 * %. i nterte booms aes $20 and $11; 


lumber logs, $28 and $21 
$12. 


Hemlock: 
Spruce: $27 and $14. 
$25, $19 and $12. 


Pine: 
NORTHERN PINE 


Duluth, Minn., May 13.—Following are 
prices on northern white pine f. o. b. Duluth: 





Common Rough Senet and Pencing— 
10&12 ft. 14 ft. 16 ft. 
Fk ee 7.00 47.00 $51.00 
ix 5 or 6”... 49.00 49.0 51.00 
See: 53.00 53.00 51.00 
| ie. 60.00 57.00 56.00 
a. «sexes $2.00 80.00 80.00 
ff Ss Fees 6.00 36.00 41.00 
1x 5 or 6” 37.00 37.00 40.00 
Ree 40.00 39.00 38.00 
Dee” -<ébeaae 42.00 40.00 38.00 
 —og—— 51.00 47.00 46.00 
ae OF eer 8.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 
ee teenea 32.00 32.00 32.00 
 —p—— ee 33.00 32.00 32.00 
ae” senaws 35.00 34.00 34.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for 81S or S28 add $1. For 
resawing add ‘$1. S4S, add $1.50. TWooring, 
4- = 6-irich, add $1.50 to price of fencing. 
Ceilin %- and %-inch, same price as floor- 
ing. Yrop siding, add 50 cents; partition, add 
$1; well tubing, D&M and beveled, add $2, to 
price of flooring. 

No. 4, mixed, 6-foot and younger, 4-inch, $26; 


6-inch, 328; 8- inch, $29; 10-1 -e » $29; 12- inch, 
$30; 1x4- inch and wider, $28. 
Mo. 1 Piece Stuff, 8181B— 

10’ 12’ 14’ 16° 18&20’ 
2x 4” $35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” - 83.50 33.50 32.50 $2.50 34.50 
2x 3" 35.50 385.50 33.50 33.50 35.50 
2x10” ... 37.50 38.60 38.50 388.50 39.50 
2x12” 38.50 89.50 39.50 389.50 40.50 


No. 2 "piece stuff, $3 less than No. 1. For 
rough, Setees $1. + pos add $1.50. 
Siding 4- 20-foot— 


and 6-inch, 4- 
Canadian 
Bé&btr D BH Cé&btr 
Oe ieéues vi. 00° $35. So $25.00 $15.00 $e3. 00 
S wiowes 45.00 40.00 380.00 18.00 4.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, s1s— 
8’ 10,12&14’ 16’ 


ae depsnevetencdaes $28.00 $29.00 $30.00 
8 SSS - 81.6 32.50 34.00 
PS Min wes Hane Rome 32.50 33.50 85.00 
EE Kiva end once awae Hy 00 36.00 37.50 
a ore 36. 37.00 88.50 


00 
For merchantable S1S Sogeet $2 from price 
of No. 1; for No. 2, deduct $4. 

For shiplap or flooring, add 60 cents to 
prices on No. 1 boards. 


Crating stock, S81 or 25, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, 
No. 1 Hemlock Dimension a, SSE 7 
3x 4” ...$82.00 $32.00 $32.00 $31.00 $33.00 
2x 6” ... 80.00 31.00 31.00 31.00 32.50 
2x 8” 31.00 32:00 $2.00 $1, +4 32.50 
2x10” .., 831.00 34.00 36.00 86. 54.00 
BES” cco ee 00 35.00 35.60 365. 00 5.00 
ou No. 2 dimension, deduct $3 from ies 
o oa . 





WESTERN RED CEDAR 


Seattle, Wash., May 11.—Prices for red 
cedar siding in mixed cars, new bundling, 8- 
to 18-foot f. o. b. mill: 


Bevel cy 44-inch 


lear ad a ed ad 
OS Eee $29.00 $26.00 $19.00 
| EES aa 2 31.00 26.00 23.00 
ee ee 35.00 32.00 23.00 
Clear Bungalow Siding 
%-inch 14-inch 
NN Pee rr eT ee $47.00 $39.00 
DE di sdhicntuh wines ke teeth hnkicen 56.00 43.00 
EL inl G gla arabada swear nahe & 65.00 Sie 
Clear Finish, 8- to 16’ 
S2or4S Rough 
DE . dicen sedee bao dawn $ 75.00 $ 71.00 
Ge eR age hbk oon 80.00 76.00 
ec iccinneekaawen 90.00 86.00 
Pe D0 Dl srecssnanencenes 105.00 101.00 
Clear Ceiling or Plooring, One Side V or B 
Se GS Geille, 80 OD BG cd deccveveveces $45.00 
Discount on Moldings 
Made from 1x3” and under........sccsees 50% 
BEGG SEOUE GUGE GOB cc cctiiccccecssese 40% 
For 50,000 feet or more, additional dis- 
GE 6neseewecnsden eden teceeetbacsaves 5% 
Clear Lattice, 54S, 4- to 16’ 
100 cy ft. 
1 1 © Le cdiewededebeweckebeeee SEebe see eS 
er peck emopee icedeniptinten 40 
BE” cevehednvadddaend essen hone wedeaes 50 





ARKANSAS SOFT PINE 


‘Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended May 11: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better......... $64.00 $63.75 
Flat grain—Bé&better eer rer 40.75 41.50 
nh! Rinew naw aka e'e ae 40.75 
Be ae ch anndinwe xa 25.50 

Partition and Siding 
Drop siding, B&better, 1x6”............ $40.00 

Finish and Moldings 
Finish, 1x5&10” Bé&better............... $65.75 
Finish, 5/4x5&10” B&better............. 75.75 
Case and es ME 6 Kb bb cvaawsnscaes ta 70.25 
Discount on moldings, 1%” and under.. 34% 
1%” and over... 27% 


Boards and Shiplap 


Boards and shiplap, 1x 8”, No. 1........ $37.25 
1x12” WG Bo ccntnee 28.25 
ee, 20. TO Ge coc vowcccesentce 25.50 
Py. BU 6 PO Bick ve. 0.0'o 06 60a ea nme 19.00 
Dimension 

mee. |, Se O,.. See Ge 86 ov cccccvcvwevens $27.00 
me O", Bb GE BO sock cccceviounse 28.00 
2x12”, 12 to Se cote nae ache si Rha -pestr cot 31.50 
Oo. 3, BBO , The Gal 16... vc cccsvacseeve 25.25 
Ses EE OD OP obec bisdicawenes 27.00 

Lath 
Be: Bi “See WF ivantankeracodwsddaxrdacewas $4.45 





NORTH CAROLINA PINE 


Norfolk, Va., May 13.—Following are typi- 
cal average f. o. b. Norfolk prices made dur- 
.ing the period April 22 to 30, as reported by 
the North Carolina Pine Association: 


Edge, 4/4— 
EE Sie nrsts nee reek eneeCSremewbacnes $46.35 
ROY ee TO ee TC eT CT ee 24.70 
A Bi 686 btw Rader edeovdewoniwen tuts 21.00 
1 No. 2 
BAbotter ™ : box box 
i -sxctaawean 60 ae ae 
ae “aveniadwee 16:08 eae — 
> csi sh alge muha 47.80 $38.35 $27.00 $23.90 
le ee 50.00 | epee otal Sakaie 
PR 51.70 38.20 24.20 
ek cel alece 53.20 41.45 a 24.40 
SET. “wkdoaeieee-e 69.60 46.60 30.55 24.35 
Edge— 
ee eer $51.00 
I, EP OIOD oc. cicdonccbcdccedcéceea 66.90 
i, Cee Sos. we eetocbhedceieiee 70.65 
B&better, ___ eR ERE RMR Bee ah? 56.00 
Bark Strips— 
ES SE ae ee ae $32.45 
ee NS MR Gog odin. w sels. 00 we 0 wad 18.10 
I a 5.45 
Dressed 24%" 3” & 
Flooring— Width Wider 
= eee $42.50 $40.65 
No. 1 common, }#”........ 36.75 38.85 
DE nccunkiddues 42.55 43.25 
Box bark strips, dressed or resawn..... $19.65 
Bé&better bark strip partition.......... 35.25 
No. 2 *Air 
Roofers dressed dried 
SE Ph dite nimaW id ana walkacd $28.7 $20.55 
DLT jerncnstiadels deable se 28.15 21.45 
MT en & besten v0-<eibteb aes 28.95 21.85 
DE” Gt ene sddanvessdiweens 30.95 22.25 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot quotations, 
basis, on oak flooring: Chicago 


t#x2%” }§x1%” $27" %x1\%n 


Ist qtd. wht. bins 2 00 $124.00 $96.00 $73 00 
lst qtd. red.. 91.00 86.00 73. 00 = 68.00 
2nd qtd. wht... 84.00 74.00 63.00 — §3°99 
2nd qtd. red... 77.00 72.00 63.00 61.99 
1st pln. wht... 86.00 72.00 69.00 5 4.99 
Ist pln. red... 82.00 71.00 60.00 57.9 
2nd pln. wht... 73.00 66.00 50.00 47.99 
2nd pln. red... 76.00 66.00 49.00 50.09 
ie Winsdavdce 67.00 58.00 38.00 40.09 
ff  Seaeee 67.00 58.00 38.00 41.99 
a ne 31.00 28.00 18.00 18.99 

%x2” %x1y 
tS Saray an — 50 $103.50 
MN a caries aed’ dt rae 50 . 103.50 
renee ae eee sith 81.50 
Nn Dis teas doa ke dae eawes 80.50 79.50 
>? S| eer 78.50 81.50 
PS PS ohbkeaccdaviseens 73.50 1765.50 
OE ” * Sarees en. ane 71.50 69.50 
WSS dharad ode Red baleen 67.50 67.50 
Se Mast edhe eie bes chess ede 50.50 650.50 
I ere es ee 48.50 50.50 
OE cn Sanne and ake ele eee we i 21.50 21.50 


Wew York delivered prices may be obtained 
by adding to the above: For }-inch stock, 
add ‘ = for %-inch, add $1.50; for %-inch, 


add 
MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple fiooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows, f. o. b. cars flooring mili 
basis, during the week ended May 11: 








First Second Third 
Ge ~ svearvreerwsnviens $85.50 $67.43 $47.52 
APPALACHIAN HARDWOODS 


Cincinnati, Ohio, May 13.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 


palachian “soft texture” hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
SS) weg its ert tity $155 @165 
Selects ...... 105@110 110@115 115@120 
No. 1 com 90@ 9 


5 
59 55@ 60 
59 57@ 62 


No. 2 com.... 45@ 50 54 
Sound wormy. 45 47 54 


80@ 85 24g 90 
QUARTERED RED OAK— 
FAS 


ss a 0115 @ 130 
No. 1 com... 65@ 7 weikn “wee 
No. 2 com. 45@ 50 oe? ee 


PLAIN WHITE AND RED OAK— 


IY saan os oa $100@110- $110@120 $130@135 
Selects ...... 75@ 80 80@ 85 100@105 
No. 1 com.... 60@ 68 68@ 73 85@ 92 
No. 2 com 40 45 re 4 55 55 58 
No. 3 com.... 26@ 28 27@ 29 33@ 38 
Sound wormy. 49@ 51 59@ 62 62@ 67 
BTA. .......8 18@ 80 $ 18@ 80 8 880 98 
No. 1 com.... ua 60 8 67 108 15 
No. 2 com 32@ 35 387@ 42 42@ 47 
CHESTNUT— 
7a $ 80 85 $ 9 100 $105 gu 
No. 1 com 48 54 44 59 60@ 65 
No. 3 com. 22 23 23@ 24 238@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
soundwormy 35@ 38 38@ 40 40@ 42 
BrrcH— 
0 ee 2 SSO 116 $105@115 $110@120 


and sel. ... 60@ 65 65 70 70@ 75 
No. 2 com.... 35@ 37 40@ 42 42@ 44 


\ ae $ 60 65 $ 65@ 70 $ 70@ 75 
No. 1 com.... 40 43 45 48 45@ 50 
No. 2 com 25 28 28 30 30@ 33 
PoPLAR— 
Panel & No. 
a & a0 $140 $150 $160 
EE: aA 105 120 130 
Saps & Sel. 80 95 110 
Fer 60 65 70 
No i Spee $ 38@ 41 45 47 49@ 51 
/ es eve 33@ 35 36 38 388@ 40 
MAPLE— 
i) eer $ 80@ 85 $ 85@ 90 $ 95@100 


and sel..... 51@ 56 65@ 70 78@ 82 
No. 2 com.... 34 39 40 45 47@ 61 


- BLACK WALNUT 


Cincinnati, Ohio, May 13.—The following 
are today’s prices on American black walnut, 
f..o. b. Cincinnati: 
sone ae wide: 4/4, $245; 5/4, $250; 6/4, 

55; 8/4, $265. 

FIA a’ tors and eit: 4/4, $275; 5/4, $280; 
6/4, S386: 8/4, $295 





4/4, $165; 5/4, $170; 6/4, $175; 8/4, 
No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, 
140. 

No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 


AsH— 


Sort MaPLe— 


HARD ae 








FAS Sel. No.1 No.2 No.3 4/4 ... 65.00 65.00 45.00 26.00 20.00 AS _ Sel. No. 3 
4/4 ..-$ 75.00 $ 60.00 $ 55.00 $ 41.00 $ 21.00 5/4 70.00 60.00 60.00 33.00 21.00 4/4 ...$ 10 00 $ 60.00 $ $0. 00 $ Me. 00 . 17. 00 
5/4... 85.00 70.00 65.00 41.00 21.00 6/4 ... 82.00 72.00 60.00 35.00 2100 5/4 ... 65.00 60.00 38. 0.00 
6/4 ... 105.00 90.00 65.00 41.00 21.00 8/4 94.00 84.00 69.00 39.00 21.00 6/4 ... 92-00 72.00 57:00 36:00 20:00 
8/4... 110.00 95.00 75.00 45.00 2200 . 1a coe 106.00 85.00 70.00. $8.00 21.00 
BIRCH— eg 12/4 eee 125,00 1 5. -00 60.00 30.00 
_.. 90.00 70.0 ; . 4/4 ... 17.00 , 52.00 27.00 19.00 see 126. 05.00 90.00 65.00 .... 
ut ove H+} hay +4 $t-08 sae 20.08 5/4: 82:00 2. 8700 30:0 20:00 16/4 ..- 170.00 145.00 130.00 .... see. 
b/t <1 96:00 76.00 60.00 40.00 21.00 8/4 --- $5.00 - 60.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 
$/4 12. 10000 80.00 72:00 47:00 21.00 ,8/4 --- 90.00. 70.00 37.00 *25.00 wider, $30; 12-inch and wider, $40. 
10/4 ..- 110.00 100.00 90.00 60.00 nee 10/4 ... 100.00 EUR 80.00 562.00 isolate Regular stock contains 60 percent or more 
12/4 ... 115.00 105.00 95.00 60.00 Bone 12/4 ... 110.00 eccce 90.00 57.00 *30.00 14 and 16 foot, and the following porcontneee 
3/4 ... 79.00 64.00 38.00 24.00 °... *Bridge plank. of 12-inch and wider, 4/4, 10 percent; 5/, 
5/8 .-- 76.00 61.00 34.00 24.00 “st * and 8/4, 20 percent; 10/ to 16/4, 30 Buk, 
For 10-inch & wdr., add $30; 8-inch & war, °°” Harp MAPLE RoveH Fioorine STock— 
add $15; for 56-inch & wadr., 8-foot & Igr., add 4/4 ... 75.00 63.00 52.00 32.00 24.00 No. 1 No. 2 2 No.38A 
i be ccc dias eras shag seagate ca, Sete Sih 
ire, GM etd me toe SE EE Re GE vt sooocoool AER AIR 
Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4 ::: 100.00 90.00 75.00 66.00 <°.., BEECH— 
clear, $80; one and two face clear, $65; 1x6- K tock, 4/4, $75, a FAS Sel. No. No.2 No.3 
inch, two face clear, $90; one and two face N 7 $10: 5 /4, $80, or on — FAS, $85; 4/4 ...$ = 00 $47.00 $42. 00 $26.00 $19.00 
clear, $70; run of pile, $68. o L’ $70 or on grades, FAS, $90; Y Be - #. $5.08 56. se 45.00 . 32.0 
Sore Eum— One and two face clear, 6- to 16-foot, 1x4- 8/4 ... 80.00  .... 60.00 40.00 26.00 
we aA a. vod hee Ho. inch, $65; 1x5-inch, $765. 5/4 No. 2 com. & better...... 52.00 eoee 
.. 68. ’ . : 0 Marie— 
Gis: Bae Se ee Re tee er ieee eee a ee 9 
so. ; : 00 23.00 4/4... 100.00 80.00 65.00 40.00 17.00 a 5. 
8/4 ... 88.00 78.00 65.00 36.00 23.00 5/4 ... 105.00 85.00 70.00 42.00 20.00 5/4 sc aauaatievinsete ¥710-00 : 30:00 
10/4 123-00 88.00 70.00 40.00... 6/4... 110.00 90.00 § 75.00 45.00 20.00 6/4 sai ésvekaneies waves 116.00 95.00 
12/4 ... 100. Y 75.00 45.00 .... 8/4 ... 115.00 95.00 80.00 60.00 21.00 g74 12... 222i i iri icititt wedeo 107.00 
Following were sales prices of southern hardwoods during the week ended May 7, Chicago basis: 
4/4 5/4 6/4 8/4 
rota. FAS. oTT8.0 23 : 133 MIXED OAK— il 5/4 6/4 8/4 
td. FAS...118.00 i a rr 00 Sd. 
rt Ue | Fedccdneecduw  stesceaccess SREREEOeaR aa ASE Oe 53.00 56.00 
Rep GumM— Qtd. No. 1.. 52.00 
Qtd. FAS... 97.00@100.75 101.25 104.50 100.00 @104.75 Pin. FAS... 84.50@ 90.00 124.75@126.25 ............ isssleslll, 
No. 1&sel. 52.75@ 58.00 57.50@ 62.50 58.25 63.00@ 68.00 Saps&sel.. 64.50@ 72.75 71.75@ 82.75 85.25 °°" " — 7 
Pin, FAS. .- 95.25@104-50 103.25 weveveeeeees seteeeneees No. 1..... 47.75@ 64.75 56.25. % 56.75 
No. 1&sel. 51.75@ 56.00 54.50@ Sc cikostene Sacesueeaess No. 2....: 42.00 ; i 2 ary BIRR Re 
No. 2... EY setae “asvaxteanne’ ‘snverenobees No. 2-A.. 37.00@ 42.00 os. _-_ — 3 
Sap GuUM— No. 2-B.. 28.75@ c 3 ' 
ata Fas. 63.75 69.25 G4.750 49.50 51.00@ 11.5 e825 11 25 Asn 75@ 31.00 33.00@ 33.75 33.75 «ca vucuccaces 
No. 1&sel. 48.2 15@ 47. 00@ 57.06 oo 79.50 138. 7 
CTS, Mi, eae: Laie hhh hoe 29.50 No. 1ésel. 51.80@ 62.50 °°... ‘B2.15@ 69.75 Brae Is 
Pin. FAS... 59.50@ 65.00 53.25@ 64.75 63.50 69.25 No. 2.. 28.00@ 44.26 ............ i hy Mi — 
No. 1&sel. 42.25@ 51.00 46.50@ 50.50 48.50 50.00@ 54.25 Sort Marue— aE eee em ee ' 
No. 2..... 25.75@ 33.00 27.50@ 28.50 29.50@ 31.00 28.25@ 31.75 WEP cick as os 87.75 es 82.50 
No. 3 SEE DP. Sousitakacas wibtabeasess axaxduanenwee ae Mn OEEe>s » "ice, Mekee@ cher ruc eens 67.50 
BEEcH— me ye ia : ‘ TUPELO -CeoeteeoSeee e808 6008666 ‘. 
a? ie SE eS acy Deeeegndipes <eaesnnennsa Pin. FAS... 44.75@ 52.25 50.75 
a eM <i s quneskstvexs isehegiedpes No. 1&sel. 34.250 4236 ance ce 
ee ae weet > 2 Ble pagg ttt cieteeessess 
Qtd. FAS...122.50@141.75 132.75 137.75@142.75 144.00 —— ee — - eaten 
No 1&sel. 103. 00 - OMA ct cies.  eeeenekicens Made ince cat veka <babhaek 76.50 
No. 2 ee euae saline Riis SACL. 5 ceirvaktaaer aaeten time: aeisaatedee 50.50 
PIN FAS... 89.500 93:50 100.50@107.50 118.00 126.00@128.75 DPUEEUSE tied veicnvbiuke” stgekacdtacie’ 4¢4 ckaatieen 33.50@ 40.50 
No. 1&sel. 58.759 £4.08 eee COE eee TRieeuale aw ebes 78.25 Pe, eee en oe ee agai 
SS See CP MEE ceed seegedd Orieddoteocnnn) seebeeeeewes | ERLE Pe See ny Oe eras oy Soe DN 
WG EEE ci icrctcrsg sacvsheveics | nveseneceven Oi Wiad eon h Beeeseseeter steve + theese 
pep NOt oi cecnee. wthenbecnnea “debkebwadeke Ce Se.  -  Vdwadpeeas 33.25@ 35.25 
Otd, No. 1 esaainnes:. ee. CU! reeks einbs oa a eile wate be 0 
&sel. MN oi bo add Reewabaniiay asvisaeteyet 7g am 78.50@ 84.00 78.50 89.50 82.75 
| “St oe ° eee Te ee Peete eee ow ee ee eo No. 1&sel. 50.00@ 52.25 en |) Voda ad 62.75 
Pin. FAS... 71.50@ 78.50 83.50@ 91.50 97.75@111.50 108.00@ 111.60 —... oe Pees eenars 62.78 
No. 1@sel. 52.50@ 67.50 .....--..0+: 61.75@ 70.50 76.25 BrrceuH— elk Caled ok a Nan gp aaa 
No. 2..... 42.50@ 48.50 ............ 50.50 54.25 er ON | ea ligdbta eit. “idea ds fou eda eee 





PHILADELPHIA PRICES 


Philadelphia, Pa., May 13.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
Mississippi 


Southern Northern and 

Florida Florida Georgia 
EEE oc. cecessione $40.00 $44.50 $55.00 
EF 39.00 42.50 51.00 
SEE  cvpint pease 40.00 44.50 51.00 
SE SS 50.00 52.50 56.00 
DGOEOE” ccccccese 48.00 49.50 54.00 
BONER” coceceeve - 60.00 64.00 64.00 
WEEE cdéeecees 56.00 61.00 62.00 
BENGE cwhecieses cane 67.50 71.00 
BEGGMER” cbccccees wales 64.50 69.00 
SOREN ccbcccvese jens aes 85.00 
GEGEN cccccicees ewe 80.00 


Lengths 22 to 24 feet, add $2. 

Bach 2 feet additional, add $1.00 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%-inch Face 

(Rail Delivery) 

Bé&btr, ht. rift. 028. 00 No. 1 sap flat. .$46.00 
B&btr, sap rift. 78.00 No. 2 sap flat.. 29.00 
B&btr, flat..... 61.00 No. 8 sap flat.. 21.00 


Air Dried No. 2 oe ry Roofers 


_DISa&M—- 
1x6” %x5%.....$28.50 i 4294. -- s 00 
1x8” %x7%.... 29.50 1x12” x11. .00 


Shortleaf Btnenston, 84s, o -inch Scant, 


0- to 16-foo 
ee Pre 4 50 ras Se iemahadend $31.00 
BOF * WC cccccecs's 8. a “CE «<ciaageue 32.00 
Me” eevaunbin 0.00 
North nee Pine Flooring 
No. 2&btr. No.3 No. 4 
} ye. Fre . $67.00 $62.00 “in ae 
a 46.00 40.00 $29.00 
Kiln Dried North Carolina Roofers 
1x6”, %x5%....$31.00 1x10”, %x 9%..$33.50 
1x8”, %x7%.... 33.00 1x12”, x11%.. 34.50 


}#-inch thick, $1 more. 
Red Cedar Bevel Siding 


%x 6”, COs irc os 00 0-0 a4 abe kde tk «cheese $39.00 
ee Bs Geese cccce éée o Suwckséuserie 55.00 
% x10", GG sc eecarecseciceeednnes cose Ce 
Maple Flooring f.0.b. vet viet , 
x 
MFMA First grade.......... SS. 0 $93.50 
MFMA Second grade.......... 74.50 78.50 
MFMA Third grade.......... 54.50 53.50 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
| ee eee $ 69.50 $59.50 $46.25 $37.75 
OS Marr - 79.6 64.50 44.25 38.25 
a @” Svisesake . 174.50 64.50 44.25 39.25 
OO Oa 84.50 74.50 44.25 39.25 
SEE” ss se ee es 99.50 89.50 48.25 40.26 
13”-and up..... 104.50 94.60 53.25 43.25 
Lath, 4-foot No. 1 
Spruce ...... era aee Sey 50 cl. $6. 75 delivered 
Hemlock ....... ° 4.90 c.i.f.— 5.50 delivered 


WEST VIRGINIA .WOODS 


Philadelphia, Pa., May 13.—Prices 
Virginia om Bn secured from Bh Bou 
tive sources exclusively for the AmmprIcan Lum- 
BERMAN, are as follows: 


Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
8/4, $125; 10&12/4, $135 @140. Common, 4/4, 
$60; 5&6/4, $70; 8/4, $80. 


Chestnut: FAS 4/4, $85@88; 5&6/4, $110@ 
115. Common, 4/4, $56@58; 5&6/4, $62@65. 
Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 


Poplar: FAS 4/4, $110@115; 65&6/4, $125. 
Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
$87@90; 8/4, $95. Common, 4/4, $60@65; 
5&6/4, $70@73; 8/4, $78. No. 2-A common, 
4/4, $45; 5&6/4, $49; 8/4, $52@54. No. 2-B 
common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@36 


Red Oak: FAS 4/4, $95@100; 5&6/4, $115@ 
120; 8/4, $120@125. Common and select, 4/4, 
$60@63; 5&6/4, $72@75; 8/4, $75@77. No. 2 
common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
$50@55. 


White Oak: FAS 4/4, $110@115; 5&6/4, 
$125@130; 8/4, $130@135. Common and select, 
4/4. $65@70; 5&6/4, $75@80; 8/4, $80@85. No. 
2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
$60@63. 
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Ayer & Lord Tie Co. 


Incorporated 1893 


Railroad Piling and Posts 
Cross Ties CHICAGO Bridge Timbers 
Lumber =) Mine Timbers 
Poles Car Stocks 


TREATING PLANTS 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Louisville, Ky. 


Montgomery, Ala. 


“Creosote Oil Prevents Decay” 














MOTOR TRUCKS CAN PULL MORE THAN THEY CAN CARRY 











SUCCESSFUL LUMBERMEN everywhere have hit upon 
the secret of maintaining substantial profits in the face of keenest 
competition. They are hauling bigger loads at far lower cost— 
making more trips per day, and at greater speed, by adopting 
the Fruehauf Trailer method of hauling. 


Full-fledged leadership of the Trailer industry—in sales, design, 
construction and earning capacity is the real reason why Frue- 
haufs are preferred. 


You can profit by the experience of others. 
fore you, without obligation, definite facts about Fruehaufs— 
the fastest-selling, longest-lived; biggest-earning Trailers in 
America? 


FRUEHAUF TRAILER COMPANY 


Oldest and Semi - Trailers 
Largest 4-wheel Trailers 
Manufacturers Pole Trailers 
of Trailers. Carryalls 


FASTEST-SELLING 
LONGEST- LIVED 
BIGGEST- EARNING 


May we place be- 


The Fruehauf Roll-off System is avail- 
able on all Fruehauf Standard Models. 


10966 Harper Avenue, DETROIT, MICHIGAN 
Branches and Distributors in All Principal Cities 
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This Week’s Markets 


For Editorial Review of Current Marke 
Conditions See Page 33 


NORTHERN PINE 


BUFFALO, N. Y., May 14.—The northern 
pine market shows a good deal of firmness 
with mill and retail stocks small. Buying 
is on a fair scale, and demand for some 
grades has been improving. The box fac. 
tories have been consuming a large amount 
of stock in recent weeks, and box lumber is 
in pretty good demand, with not much ayajj. 
able. In the ordinary grades there is not 
quite as much doing as there was a year ago, 


HARDWOODS 


CHICAGO, May 15.—Prices of hardwoods 
continue firm, with little change in the last 
three weeks. The demand is fair, with the 
automobile body plants actively in the mar. 
ket. Interior finish plants are using a fair 
amount of select and better birch, and floor- 
ing plants are using a large quantity of 
flooring maple. There is, however, but little 
dry stock on hand, with the winter-cut ma- 
terial not available for about the next thirty 
days, and deliveries are retarded. 


CINCINNATI, OHIO, May 13.—Fairly gen- 
erous repeat orders featured the hardwood 
trade this week. Buyers were industries, 
principally automotive factories, flooring fac- 
tories and planing mills. Furniture factories 
were in the market for small lots of sap and 
red gum and sound wormy chestnut.. Small 
lots of oak, walnut and poplar were also 
taken. Prices were firmly held, thicker sizes 
of No. 2 and better oak, sound wormy oak, 
ash and poplar being scarce. Dry stocks are 
far from plentiful and southern mills are 
having difficulty filling orders from automo- 
tive plants for 8/4 and thicker. 


BUFFALO, N. Y., May 14.—The hardwood 
trade has shown a little less activity in the 
last week or two, though it is still about up 
to the average. The woods chiefly called for 
are maple, ash, gum and white oak. Some 
furniture factories are buying, though not in 
large amounts. The automobile and body 
plants are taking a large share of the lum- 
ber that is moving. Prices are well main- 
tained throughout the list, and some items 
are scarce and strong. 


ST. LOUIS, MO., May 13.—The market for 
southern hardwoods is reported to be some- 
what easier. Manufacturers are more eager 
to sell, and some items are lower in price 
than they were last week. Quartered and 
plain white oak, which have shown consid- 
erable strength in recent months, average 
about $2 lower, and other items are sagging 
a little. 


HOUSTON, TEX., May 15.—Aside from 4 
fair sale of low grade industrial stocks, there 
is not much hardwood business. There are 
some sales of sap gum and oak. Oak is 
quoted as follows: No. 1 white, $42; No. 2, 
$32; No. 1 red, $40,.and No. 2, $30. Flooring 


is quiet. Magnolia is strong, but there is not 
much to sell. A little ash of lower grades 
is moving. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 15.—The fir market is 
fairly active, with the price on mixed cars 
holding firm. The number of transit cars has 
diminished. Straight cars of uppers are ac- 
cumulating and causing some tendency to 
soften, but common dimension and boards are 
strong, whether straight or mixed. 


KANSAS CITY, MO., May 14.—Demand for 
fir continues very good, though there has 
been a little falling off in orders from country 
yards in the Corn Belt. City demand is good, 
with flooring in active request and a fair 
amount of finish in most orders. 


NEW YORK, May 13.—Fir prices are firm, 
with supplies plentiful and demand only 
slightly improved by good weather. Yards 
are not stocked heavily, and are buying for 
the most part for prompt delivery. Prices 


for 2x8-inch No. 1 (water shipments) range 
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_ ae 
from $39.50 for 10-foot lengths, to $32.50 for 
1g-foot; 2x4-inch from $29.75 for 10-foot to 
$32.75 for 18-foot. 


CYPRESS 


CINCINNATI, OHIO, May 13.—Buying of 
cypress is restricted by heavy rains but de- 
mand was better, especially for B and C 
finish. Prices ruled firm for dimension stock. 
Some industrial and tank cypress was sold to 
Ohio, Indiana and West Virginia plants. 


ST. LOUIS, MO., May 13.—The market for 
yellow cypress shows very little change, with 
the demand slightly less, if anything. Buy- 
ing is largely in the lower grades, which are 
strong, while the upper items are inactive. 
Demand for red cypress is fair. 


HEMLOCK 


CHICAGO, May 15—The market on hemlock 
is active, and this lumber is moving well. 
Prices are firm, with stocks at the mills in 
good condition. 


NEW YORK, May 13.—Demand for hemlock 
has shown little improvement, but most 
wholesalers say that total business is as good 
as they had expected and that timbers are 
selling better than had been expected. Part 
cargoes of western lumber keep the market 
well supplied, but there are only meager sup- 
plies of eastern hemlock to be had. Retail 
yards carry small stocks. 


BOSTON, MASS., May 14.—There is little 
improvement in demand for hemlock boards, 
but offerings from eastern and northern mills 
are very light and prices are firmly held. The 
market for western hemlock is not very active 
and some sellers are offering concessions, 
prices running about $6.50@7 off page 14 of 
Atlantic Coast Differentials. 


WESTERN PINES 


CHICAGO, May 15.—Demand is holding up 
fairly well, with some mills doing a good 
business. Prices are showing some _ soft 
spots, but in the main are holding up fairly 
well. 


KANSAS CITY, MO., May 14.—Retailers and 
factory buyers continue actively in the mar- 
ket, and some trouble is experienced in getting 
shop items as wanted. Finish is in good 
demand with retailers. There is a more ac- 
tive demand for box lumber. 


BUFFALO, N. Y., May 14.—Trade in the 
California pines is not as great as wholesal- 
ers feel that it should be, though in some 
territory reached from this market there is 
a fair amount of business, with some recent 
improvement. In the local building trade 
there is less activity than there was a year 
ago, but part of the decline is attributed to 
rainy weather. Prices are steady. 


NEW YORK, May 13.—Fair demand for 
common grades of Idaho and Pondosa pines 
finds wholesale stocks still badly broken, and 
mills as a general rule unable to supply 
straight carload, lots. Latest quotations on 
Idaho pine: 

No. 1 com. No. 2 com. No. 3 com. 


1x 4-inch ...... $60.50 $51.50 $39.50 
1x 8-inch ...... 62.50 51.50 41.50 
1x12-inch ...... 90.50 56.00 46.50 


EASTERN SPRUCE 


BOSTON, MASS., May 14.—Orders for east- 
ern spruce frames are in moderate volume. 
Base is held at $42. Few large dimension 
mills are now active, and the light production 
is absorbed by the quiet demand. There has 
been some improvement: in demand for ran- 
dom, and urgent buyers will occasionally pay 
$34. Boards are scarce, quiet and firm. Lath 
are moving rather slowly and prices are easy. 


SOUTHERN PINE 


CHICAGO, May 15.—The demand in south- 
ern pine dropped off a little during the last 
week, and there are several soft spots in the 
market, due partly to the many transit cars 
and partly to the lateness of the building in- 
dustry in getting started. There is little call 
for railroad material in this territory. South- 








More Trade For You 


Craig Mountain Pondosa Pine is such fine, workable 
building lumber that trade just naturally gravitates 
to the yard that sells it. Contractors, carpenters and 
builders like it and come back for more. 


Try a car and notice the difference. 


CRAIG MOUNTAIN LUMBER Co. 
WINCHESTER, IDAHO 


SALES REPRESENTATIVES: 
G. S. Patterson, P. O. Box 96, Oconomowoc, Wis. D. Clinton Van Ostrand, P. O. Box 99, 





W. J. Schiller, 4347 Benton Blvd., Kansas City, Mo. Omaha, Nebr. 
Alex W. Stewart, 931 Lumber Exch. Bldg., W.H. Lewis, 406 Chamber of Cx 
Minneapolis, Minn. _Bldg., Denver, Col. 














“QUALITY” Makes Homes More Salable 


ak ooring —not alone new ones, but also old. houses—by encour- 
bie hy aging owners to line all closets with 
u s t it. ee 
Order in siaed “DE SOTO” Closet Lining 
cars with “De Soto” Supply this stock manufactured from Tenn, Aromatic 
Closet Lining. Red Cedar and you'll notice an increase in sales. Order 


L. Cc. L. or carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave.and Southern Ry. _ MEMPHIS, TENN. 
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LOOK! At these piles of our “Homestead Brand” 
AIRDRIED. ir WESTERN HEMLOCK 


—in stock at the Morton, Wash., mill. We feature WIDE and 
LONG Hemlock Lumber. Stock always available 2 inches thick, 
up to 12 inches wide, and specified lengths up to 26 feet. Plenty 
of 6” and wider sizes. Also have 1x6&8”. 

It is DRIED IN THE ROUGH, and surfaced just before ship- 
ping. It is clean, bright, light in weight, has no pitch, does not 
warp, saws and planes easily, and does not split in nailing. It 
is better looking, easier worked lumber, soft in texture, yet pos- 
sesses practically the same structural strength as fir, according 
to the U. 8S. Forestry Department Laboratory tests. 

A showing of ‘“Homestead’’ Hemlock has helped many a retail 
dealer sell a house bill. Get a cinch on the wagon trade of your 
section by handling this better looking dimension and joists. 

Ask us for a free copy of the official Hemlock lumber booklet, 
which will give full information on the wood and the purposes 
for which it is recommended. 


C. A. MAUK LUMBER COMPAN 


~ 











Not Just Ladders— 
But Spruce Ladders 


Genuine Air Dried Spruce that makes ‘em light 
to handle, yet tough and strong. 


Ladders that are easy to raise and lower, yet 
strong enough to be safe. 


Just what your customers want. A small in- 
vestment in Babcock Spruce Ladders pays big 
dividends. 


Write for the Babcock catalog. 


‘The W.W. BABCOCK CO. 


BATH , N.Y. 


1. 
































ern stocks are low. Most of the local lym: 
bermen are optimistic however as build. 
ing is beginning to open up. 


CINCINNATI, OHIO, May 13.—Because of 
continued rainy weather, retailers are thirty 
to forty-five days behind in their deliveries 
The ground is too wet to begin excavations 
mill shipments are coming in better, and 
softening of prices was reported on transit 
cars. Business was dull but general prices 
held firm. Dimension, finish and millwork 
are expected to move heavily as soon as the 
weather permits. 


BOSTON, MASS., May 14.—The slight im- 
provement in demand for southern pine is re. 
tained. Interest in flooring and partition js 
gradually growing; there is still a_ wide 
range in prices. Plenty of roofers are now 
available and the market has softened a lit- 
tle; 8-inch air dried are $29.50@31 here. 


KANSAS CITY, MO., May 14.—Southern pine 
demand was slower last week, with fewer 
orders coming from country yards. A good 
many transit cars are now being offered, but 
prices have been well maintained except on 
poor loadings. There is a better call now for 
flooring and finish. 


ST. LOUIS, MO., May 13.—The southern 
pine market has shown further weakness, 
and prices were said to have gone off another 
$1. While the number of cars in transit has 
been diminished considerably within the last 
few weeks, supply is still in excess of de- 
mand. Bad weather in the consuming sec- 
tions is one of the causes for the unfavorable 
situation. 


HOUSTON, TEX., May 15.—Timbers are 
stronger than ever, both domestic and export. 
There has been a good demand for assorted 
yard stock. Some quotations on pine items 
are: No. 1 dimension, S4S, 2x12-inch, 16-foot, 
$45; 2x10-inch, 16-foot, $36; 1x12-inch No. 2 
boards, $33; 1x10-inch, $26; 1x4-inch 10- to 
20-foot B&better flooring, $43. 


SHINGLES AND. LATH 


KANSAS CITY, MO., May 14.—Demand for 
shingles is a little lighter, there being a slow- 
ing down in orders from country yards. There 
is a more active demand from city yards for 
fancy grades. Clears are selling here for 
$2.95, with right grades about 35 cents higher. 
Stars are quoted at $2.55. The demand for 
lath is good, but there has been some falling 
off in the call for siding. 


NEW YORK, May 13.—Prices of eastern 
spruce lath have shown few fluctuations, the 
market being fairly well stabilized, with sup- 
plies ample. Following are latest quotations: 
1%-inch slab, by vessel, $6.60 to $6.75; by 
rail, $6.75. There are plentiful supplies of 
all brands of West Coast shingles and de- 
mand is only fair. Yards carry small stocks. 


HOUSTON, TEX., May 15.—Shingles are 
moving slowly at $2.90 for extra clears, and 
$2.45 for extra stars. Lath are in good de- 
mand at $4 for No. 1, and $3.25 for No. 2. 


CLAPBOARDS 


BOSTON, MASS., May 14.—New England 
retail yards have been more easily interested 
in clapboards this month, but business is still 
on the quiet side. Offerings of eastern spruce 
and native white pine are light and prices 
are firmly held. The market is well supplied 
with Coast clapboards, offered at somewhat 
more attractive quotations. 


BOXBOARDS 


BOSTON, MASS., May 14.—Volume of box- 
board business is fairly satisfactory and quo- 
tations remain steady. Stocks of dry box 
lumber are quite moderate and present pro- 
duction is hardly likely to result in any sur- 
plus. Round edge white pine inch boxboards 
are $27@30. - 





WirH 1,055,658 additional acres of forest 
land in the United States brought under State 
administration in the last three years, the total 
area of State forests now stands at 6,556,735 
acres, according to reports to the Forest Serv- 
ice, United States Department of Agriculture. 
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AMERICAN LUMBERMAN 








Business Changes 


ARKANSAS. Mammoth Springs—John Luna has 
sold his interest in the Luna Hardware & Lumber 
Co. to his partners, R. 8. Holt, C. 8S. Swanson and 
H. W. Putnam. 

CALIFORNIA. North Hollywood—Alley Bros. 
Lumber Co. succeeded by Fox-Woodsum Lumber 
Co. 
Torrance—Haynes Lumber Co. succeeded by Mul- 
lin Lumber Co. 

FLORIDA. Williston—Long-Paslay Lumber Co. 
succeeded by Williston Crate Co. 

INDIANA. Liberty—W. H. H. Clark Sons have 
not sold out as reported in the issue of April 6. 
The error was due to an incorrect report of the 
sale of a planing mill across the street from the 
Clark yard, operated by James Miller, to E. D. 
Napier. 

WISCONSIN. Brownsville—-Jackson Lumber Co., 
incorporated; capital, $15,000. 

MAINE. Portland—Wilson Lumber Co. sold re- 
tail yard to Diamond Match Co, 


NORTH DAKOTA.  Selfridge—Fred Rott suc- 
ceeded by Selfridge Lumber Co. 


OHIO. Pleasant Hill—Geo. H. Worch Lumber 
Co, succeeded by Joseph Murphy Lumber Co: 


OREGON. Eugene—Van Deinse Lumber Co. 
merged with Edward Hines Pacific Coast Co. 


PENNSYLVANIA. Mahoney City—Lutz-Lesher 
Co. changing name to Lutz Lumber Co. 


SOUTH DAKOTA. Tyndall—D. W. S. Morgan 
who has been manager of the F. A. Morgan Lum- 
ber Co. for the last ten years has sold his interest 
to E. K. Stillwell, of Oakland and is moving to 
Brandon, Man., where he has purchased an in- 
terest in a lineyard concern. 


TEXAS. Dallas—Silvers Box Corporation chang- 
ing name to Temple Mfg. Co. 

San Antonio—Griffith Lumber Co. 
name to Aztec Lumber Co. 
WASHINGTON. Poulsbo—Albin Astrom has sold 
his interest in the Mountain View Logging Co. 
to Adolph Oen. 


New Mills and Equipment 


ALABAMA. Montgomery—American Wolman- 
ized Lumber Co. reported planning erection of 
plant here employing 100 persons. Headquarters 
Elizabeth, N. J. H. Edward Wolff, president. 

ARKANSAS. Jonesboro—R. L. Muse Lumber Co. 
will rebuild plant destroyed by fire. May be built 
at Clarendon, 

FLORIDA, Brooksville—Brooksville Hardwood 
Mfg. Co. reported planning new hardwood plant 
here. Company was recently chartered. 

NEBRASKA. Central City—Ayres Lumber Yard 
will install a five-unit, individual motored, mod- 
ern planing mill. 

TENNESSEE. Chattanooga—N. C. Blanchard 
Co., Harriman, is about to establish a golf shaft 
plant here; will have three buildings. 

VIRGINIA, Woodford—J. D. Gray plans adding 
~ creed for the manufacture of plow handles, 
etc. 


changing 


Incorporations 


CALIFORNIA, Coalinga—Coalinga & Kettle- 
man Lumber Co., incorporated. 

GEORGIA. Hinesville—Fraser Lumber Co., in- 
corporated; capital, $15,000. 

Norwood—Ray-Hooks Lumber Co., incorporated. 


ILLINOIS. Chicago—Garden City Lumber Co., 
mecrporntes; capital, $150,000; 5000 S. Kedzie 
Ave, 

INDIANA. . South Bend—Belleville Lumber & 


Supply Co., incorporated; capital, $50,000. 
LOUISIANA... New Orleans—Fleming Lumber & 

Supply Co., incorporated; capital, $10,000. 
MISSISSIPPI. Bay St. Louis—Bay Coast Lum- 

ber Co., incorporated; capital, $10,000; sawmill. 


MISSOURI. St. Louis—Atlas Plywood Co., in- 
corporated. 


_ NEW JERSEY. Elizabeth—Anchor Lumber Co., 
incorporated; capital, $50,000. 


NEW YORK. Kingston—Island Dock Lumber 
Co., incorporated; capital, 2,000 shares, no par 
value; Kenneth Wood, 100 Emerson St. 

New York, Bronx—Webster Lumber Co., incor- 
porated; capital, $10,000; Samuel L. Bodek,. 274 
E, 175th St. 

New York, Queens—Elk Lumber & Trim Cor- 
peration, incorporated; capital, $15,000; Ruth 
Blumberg, 1545 E. 19th St., Brooklyn. 


OHIO. Columbus—Handy Wood Works, in- 
corporated; capital 100 shares no par stock; to 
manufacture screens, weather stripping, cabinets 
and full line of wood working. 

OREGON, Albany—Central Lumber Co., in- 
creasing capital to $25,000. 

Klamath Falls—Arvin Frame & Mfg. Co., in- 
corporsted; capital, $50,000; to manufacture lum- 
er. 

Portland—Millwork Service Corporation, incor- 
porated, 

Portland—A. B. Osborne Co., incorporated; capi- 
tal, $250,000; logging. 

Portland—Millwork Service Corporation, incor- 
porated; capital, $1,000; millwork. 





PENNSYLVANIA. Philadelphia — George A. 
Kyle, incorporated; capital, $30,000. 


TENNESSEE. Lewisburg—Liberty Pencil Co., 
incorporated; capital, $50,000. 


VIRGINIA, Norfolk—White Millwork Corpora- 
tion, incorporated; capital, $15,000. 


WASHINGTON. Granite Falls—H. J. 
Lumber Co., incorporated; capital, $8,000. 

Okanogan—Okanogan Lumber Co., incorporated; 
capital, $21,000. 

Seattle—Buckley-Tremaine Lumber Co., increas- 
ing capital from $10,000 to $17,000. 

Seattle—E. A. Foster Lumber Co., incorporated; 
capital, $5,000; sawmill, 

Tacoma—dAirport Lumber Co., 
capital, $6,000; sawmill. 

Tacoma—Tacoma Cedar Rock Shingle Co., in- 
corporated; capital, $75,000. 


IOWA. Greene — Pooley - Clark Lumber Co. 
changing name to Pooley Lumber Co. 


New Ventures 


ALABAMA, Troy—Bama Lumber Co. has 
opened a hardwood yard with Huey Davis in 
charge. 

CALIFORNIA, San Francisco—Charles Monson, 
Percy R. Kahn and William Schieman have 
formed a partnership as Forsyth Hardwood Co, 
— have engaged in business at 1855 San Bruno 
Ave. 

INDIANA. Clinton—Clinton Grain, Lumber & 
Fuel Co. has started a retail lumber business. 

IOWA. Keokuk—Streeter Lumber Co. has 
opened a branch yard at 415 Main St. 

Traer—Burns & Walters have opened a retail 
lumber yard. 

KANSAS. 
lumber yard. 

MINNESOTA. Hibbing—W. D. Bemington will 
open a retail lumber business. 

MISSISSIPPI. Handsboro—Martin & Williams 
have opened a retail lumber business. 

Poplarville—Trenton Lumber Co. will open a 
yard. 

NORTH CAROLINA, Willard—R. W. Wood- 
cock will start a planing mill. 

OREGON. Burns—Tom Sprague is engaging in 
the cabinet manufacturing business. 

Eugene—tTerrill-Voigt Planing Mill Co. will add 
a box factory. 

Eugene—Central Lumber Co. has opened a lum- 
ber and building material yard at 6th Ave. and 
Charnelton St. with W. C. Andrews in charge. 

Klamath Falls—C. M. Rohr and Willard C. 
Jones have engaged in business here under name 
of City Planning Mill. 

Medford—R. W. Burrows, manufacturer of fruit 
box pads, of Petaluma, Calif., will é6pen a branch 
factory here. 

Portland—Lewis & Delin (Inc.) has engaged in 
the wholesale lumber business with office in 
American Bank Bldg. 

Portland—Doyle Lumber & Shingle Co. has be- 
gun business. 

Springfield—H. O. Warren will open his sawmill 
on the corner of G. and Third St. as soon as plant 
is completed. 

PENNSYLVANIA. Philadelphia—J. A. Gillespie 
Lumber Co. recently began; commission. 

Centerville—Grounds & Sons will open a retail 
lumber business. 

Slaton—Hood & Strasser will open a retail lum- 
ber business. 

WISCONSIN. Pepin and Stockholm—Pepin- 
Stockholm Lumber Co. opening retail yards. 


Casualties 


ALABAMA. Jasper—Cleveland Lumber Co. lost 
dry kiln and contents by fire. 

CALIFORNIA. Pacific Grove—Homer T. Hay- 
ward Lumber Co., loss by fire, $10,000. 

KENTUCKY. Dawson Springs — Dodge-Long 
Lumber Co., loss by fire, $25,000; office, shed and 
contents destroyed. 

SOUTH CAROLINA. Aiken—J. L. Williamson 
Lumber Co., loss by fire, $17,000. 

TEXAS. Corsicana—Lyon-Gray Lumber Co., loss 
by fire, $5,000; will rebuild at once. 

San Antonio—Globe Lumber Co., loss by fire, 
$7,000. 


& M. 


incorporated; 


Newton—J. E. McIntosh will open a 





Beg Your Pardon 


(Continued from page 72) 


eight years ago. Thomas. D. Vredenburgh 
IIl was killed in Chicago in an automobile 
accident in 1920 at the age of 18. But an- 
other son, W. Ogden Vredenburgh, survives 
and is now associated with his father Thomas 
Vredenburgh II in business. He is assistant 
general manager and vice president of Peter 
Vredenburgh Co., of Springfield, and a_direc- 
tor in the Vredenburgh Saw Mill Co., of 
Vredenburgh, Ala. Owing to the fact that 
news of Mrs. Vredenburgh’s death reached us 
through the Chicago newspapers on the morn- 
ing of going to press the notice was prepared 
without waiting for correct details from the 
family. 
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Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

Se except the heading can be ad- 

it 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























Wanted —Employees 














WANTED—2 YOUNG MEN 


In retail lumber and building material office near 
Chicago. 
One experienced in bookkeeping, accounting and 
typing. 

One experienced in salesmanship, estimating and 
general office work, capable of accurately estimat- 
ing and listing quantities of building materials, 
lumber and millwork from ordinary plans. 

Apply in own handwriting, stating fully age, 
height, weight, nationality, religion, single or mar- 
ried, number in family, education, experience, name 
of firms worked for since leaving school, kind of 
work, how long with each firm, reason for change, 
salary wanted, references, when could start to 
work. Permanent position with opportunity for 
advancement. 

Address “C. 176,’ care American Lumberman. 





BOOKKEEPER FOR RETAIL LUMBER YARD 


With general lumber office experience. Medium 
sized yard in Chicago. Good opportunity. State 
experience and salary wanted. 

Address “CC. 174," care American Lumberman. 





WANTED—FIRST CLASS 


Retail Yard Foreman. Must be thoroughly experi- 
enced and a hustler. Must know grades and capa- 
ble of handling men, getting out orders and getting 
results. State age, married or single, all experience, 
number of firms worked for and how long with 
each firm. Give full particulars, salary wanted. 
Answer in handwriting. 
Address “C. 175,” care American Lumberman. 





WANTED—LADY STENOGRAPHER 


Experienced in lumber correspondence, invoicing 
and keeping sales records. In first letter give 
reference, age, experience, salary expected and 
state whether can begin at once. Position is in 
our lumber sales department. 

JOHN 8S. OWEN LUMBER CO., Owen, Wisconsin. 





WANTED—AUDITOR 
FOR RETAIL YARDS 


With experience and ability to handle combination 
lumber and hardware stores. Reply in own hand- 
writing, giving record of past experience and with 
whom, naming references and salary expected. 

Address THE T. M. DEAL LUMBER COMPANY, 
Wichita, Kansas. 





WANTED—EXPERIENCED ARCHITECT 


To draw plans for small houses ranging from 
$4000 to $7500. Party must be able to sell the 
‘prospect and draw the plans. Some evening work 
required. Good pay for the right party. Address 
—DIMOCK, GOULD & COMPANY, Moline, Ilk 





YOUNG MAN THOROUGHLY EXPERIENCED 


In all phases of the retail lumber business. to 
manage and invest in yard operating near De- 
troit. Must be a go-getter. Splendid opportunity 
for right man. Give full particulars, references, 
etc., in first letter. 

Address “D; 163,’ care American Lumberman, 
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Wanted—Salesmen 

















Wanted—Employment 




















WANTED—LUMBER SALESMAN 


Preferably a young man familiar with West Coast 
conditions, to travel in Eastern territory for well 
known West Coast company. Give age, experience, 
references etc. in first letter. Splendid opportunity 
for right man. 

Address “C. 157,” care American Lumberman. 


RAILROAD COMMISSION SALESMAN 


Desires connection in East with manufacturer or 
large selling agency, for a group of mills manu- 
facturing West Coast products, specialty railroad 
material. Have an excellent trade and only inter- 
ested in large, high grade connection. 

Address ‘‘H. 152,’ care American Lumberman. 





WANTED 


A-1 sales representative for large manufacturer of 
northern hardwoods, northern pine, southern pine 
and Pondosa pine. Pittsburgh, Youngstown and 
Cleveland territory. One familiar with industrial 
trade given preference. Excellent opportunity for 
permanent connection and good future for the right 
man. Give full details and send snapshot. 
Address “C. 161,” care American Lumberman., 


WANTED—SASH AND DOOR SALESMAN 


on Commission basis. Chicago Territory, have ter- 
ritory open for Illinois, Indiana and Michigan. 
Address “C. 169," care American Lumberman. 








WANTED—SASH AND DOOR SALESMAN 


Competent to figure and sell house jobs from plan 
or measurement as well as stock millwork to lum- 
ber dealers only in Missouri and Kansas territory. 
Large established wholesale concern. Give com- 
plete information in first letter. 

Address “D. 154,” care American Lumberman. 


MILL SALES ORGANIZATION 


Fir, hemlock and cedar, desires high class com- 
mission connections, exclusive territory. 
Address “‘B. 159,"" care American Lumberman. 


Wanted—Employment 


EXPERT MILLWRIGHT & MECHANIC 


Wants job building or operating a sawmill. Can 
handle labor successfully. 15 years’ experience in 
building and operating mills. Best of reference. 
39 years old. . 

Address “C, 177,” care American Lumberman. 


HIGH CLASS SAWYER RIGHT OR LEFT HAND 


Push feed, push nigger, fast, careful, good grader 
and bill sawyer. Would consider job mill fore- 
man. Extra good references. 

Address ‘C. 179,” care American Lumberman. 


SUPERINTENDENT OR GENERAL FOREMAN 

Good knowledge of stock and special millwork, 

detailer. Can get production. 22 years’ experience. 
Address “R. 150," care American Lumberman. 






































WANTED POSITION AS ESTIMATOR OR 


Superintendent of special millwork factory. Can 
list millwork from blue prints accurately for any 
kind of building detail and bill to factory. 15 
years’ experience. 

Address “A. 150,” care American Lumberman. 


DRY KILN OPERATOR 
Wants job by ist of June. Now employed by large 
southern hardwood mill. 25 years old, several 
years’ experience operating battery of standard 
modern equipped kilns, Can furnish reference 
from present employer. 
Address “D. 150,” care American Lumberman. 


A-1 BAND SAW FILER 


Best of reference. 
Address “D. 151," care American Lumberman. 











LOCATION WANTED FIRST CLASS 
Experienced bookkeeper and _ cashier. Married, 
age 29. 

Address “D. 152," care American Lumberman. 


POSITION WANTED YARD SUPT. 


17 years’ experience in Hardwood and Hemlock 
mills; now employed; also Al Hardwood and 
Hemlock Inspector. 32 years old; married; best 
of reference. 

Address “D. 157,” care American Lumberman. 


OFFICE MAN, STENOGRAPHER 
Sales correspondent, credit man, bookkeeper, ex- 
perienced in hardwood lumber, trim, and flooring. 


Desirous developing into sales work. Moderate 
salary. 


Address “D. 158,’ care American Lumberman. 











HIGHLY TRAINED MAN 


Accountant, auditor, systematizer, office executive, 
estimator, salesman and purchasing agent who 
has served the “fraternity” 23 of his 42 years 
attained age would like to make Ghange. Now 
serving large institution in position of great 
responsibility. For formal application please 
Address ‘‘D. 159,"" care American Lumberman. 


WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMBPR- 
ICAN LUMBERMAN, 431 8. Dearborn 8t., Chicago, 








BAND SAW FILER WANTS CHANGE 


Best references, no cheap jobs considered. 
Address “B. 157,” care American Lumberman. 


FIFTEEN YEARS’ EXPERIENCE 


Associated with large retail lumber company. Past 
three years in house building business. Desire 
new connection. Excellent references. 

Address “C, 164," care American Lumberman. 








MERGERS IN LUMBER BUSINESS 


Are necessary today in order to compete with that 
problem of ‘‘Overhead.” A merger in itself will 
not cure, but when applied to practical formulas 
of statistics by one who has studied the industry 
for the past thirty years and now employed in the 
work, with actual figures to base his statements, 
knows that he can produce results. Would like 
to hear from any yard or group of yards in an 
eastern state seeking services of such a man. Ref- 
erences. 
Address “C. 165,’ care American Lumberman. 











‘Wanted-Business Opportit 


EXPERIENCED LUMBER BUYER WANTS 
Connection with large buyers Yellow Pine yard 
stock or specials; commission basis. Have goog 
connections. BOX 963, Meridian, Miss. 











WANTED CONNECTION WITH RELIABLE 
manufacturer or wholesaler who can furnish lar e 
amount of crating stock for industrial trade i 
Chicago and‘ adjacent territory. 

Address “B. 171,’’ care American Lumberman, 








WANT TO BUY LUMBER YARD 


In Central cr Southern Wisconsin town of six to 

twenty thousand population. Or will make gypb- 

stantial investment and take over management, 
Address “‘C. 158,’ care American Lumberman, 


| Wanted--Lumber and Shingles 


WANTED 


Quotation on half million feet Northern Hemlock 
delivered Toledo, Ohio. 2”x10” rough, or S1S & 
E1-%x9% No. 2 Com. & Btr. except shake not in 
excess of No. 1 Com. specifications N H & H MFG, 
ASSN RULES REFERRED TO. Prompt reply 
please. C. L. SHELTON, Columbus, Ohio. 























WANTED TO HEAR FROM LUMBER COMPANY 


That needs the services of a practical, competent 
general superintendent. Thoroughly experienced 
manufacture hardwood and pine, who knows tim- 
ber. All methods of logging and railroad construc- 
tion for logging purposes. 

Address “C. 167,"" care American Lumberman. 


BAND SAW FILER OR MILL FOREMAN 


Over twenty years experience. References from 
the tyvvo companies I have been with for the past 
ten years. Can come at once. 

Address GEO. P. HALEY, 162 Nelson St., Macon, 
Ga. 








MANAGER OR ASSISTANT 


Young married man. 7 years lumber experience, 
A-1 references. 


Address ‘‘C. 171,” care American Lumberman. 


MARRIED MAN, FORTY, WITH TEN YEARS’ 


Mill experience and ten years selling, desires posi- 
tion with good manufacturer, as assistant to sales 
manager. Capable doing any office work, or con- 
sider selling proposition in Central States. At pres- 
ent employed as salesman. 

Address “C. 172,’ care American Lumberman. 


MANAGER CITY YARD, DIST. SUPT. OR 
DIRECTOR OF HOME FINANCING 


Executive ability, age 34. Qualified as manager 
city yard or Dist. Supt. line yard concern. Thor- 
oughly experienced in all phases of retail lumber 
merchandising, including advertising, financing, 
and selling the home complete. Can install plan 
of home financing and train managers in this 
work to secure best results. Now employed. What 
pave you to offer? State salary and all details first 
etter. 
Address “B. 173,’ care American Lumberman., 


EXPERIENCED SALESMAN 


Desires arrangement to sell the products of first 
class mill or group of mills manufacturing Cali- 
fornia, Pondosa and or Northern White Pine Lum- 
ber and Cut Stock New England territory. Salary 
and bonus or Straight Commission. Age 33. Mar- 
ried. Best of references. 

Address “B. 174,” care American Lumberman. 


DETAILER AND BILLER 


Several years’ experience in high class millwork, 
store, bank and office fixtures seeking position in 
middle West. 

Address “C. 153,” care American Lumberman. 


RETAIL LUMBERMAN 


With thorough and practical knowledge sash, doors 
and millwork now available for management re- 
tail business. Age 35, family, 15 years’ experi- 
ence. Executive, good salesman and buyer and 
a go-getter. Salary based on results. For de- 
tailed information outline your requirements to 
“W. 160," care American Lumberman. 


POSITION WANTED BY MILLWORK SUPT. 


Experienced in stock and general millwork, detail- 
ing, billing; accurate; will give satisfactory results. 
Can come soon, 

Address ‘“‘C. 159,’”” care American Lumberman. 























CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Times and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 60 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper. is 4x7 inches and is bound in cloth. 
Price, delivered, $4. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois 





WANTED CUT OF HARDWOOD 
OR YELLOW PINE MILL 
Will buy output for cash or make advances on 
lumber as put in pile and market same on com- 
mission basis. Write us for particulars. 
O. NESSEN LUMBER CO., Cheago, IIl. 





WANTED 6/4x6/4x42” OR 48” 


Perfectly clear air dried birch or drum squares. 
Must be straight. STORKLINE FURNITURE 
CORPORATION, 26th Street and Kostner Avenue, 
Chicago. 





WE ARE IN THE MARKET FOR 


100,000’ of 4x5-6, Hickory Axles to be shipped 
Green; must originate in Eastern Tennessee or 
Kentucky, F. O. B. Minneapolis. 
THE BOORAEM-POWELL LUMBER CO. 
1645 Hennepin Avenue 
Minneapolis, Minn. 





WANTED—HARDWOOD & YELLOW PINE 
LUMBER 


Will buy outright, paying cash, or will handle en- 
tire output, making cash advances on lumber as 
put in pile and sell same on commission basis to 
Industrial and Consuming trade. Write us for 
detail information. 
J. O. NESSEN LUMBER CO., 
Chicago, Ill. 





WANTED—MAPLE SQUARES 


1x1, 1%x1%, 1%x1%, 2x2, 2%x2%, and 2%x2%, 
sending list of your stock, prices and location. 
Address ‘‘W. 166,’" care American Lumberman. 





WALNUT LOGS WANTED 


Veneer and stump logs preferred but can use 
mixed lots. We send an inspector into nearby 
states and pay cash. 
CONROY-BUCHANAN LUMBER COMPANY, 
Jamestown, N. Y. 


Milling In Transit 


WANTED 


To do Kiln Drying and Millwork in transit. We 
operate modern dry kilns and do high class mill- 
work. THE W. G. WARD LUMBER COMPANY, 
Ironton, Ohio. 




















MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. 

SERVICE LUMBER COMPANY, Corinth, Miss. 


Wanted- Timber and Timber Lands 


WANTED: LARGE TRACT OF TIMBER 


With or without milling operation 
BOX 176, Mobile. Ala. 


























WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 
Dearborn S8t., Chicago, 





WANTED 
To purchase 2 to 5 million feet of good Hardwood 
in Michigan. CLARK DICKERSON, 
Reed City, Michigan. 
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Wanted-Second Hand Machinery 








For Sale-Business Opportunities 











For Sale-Pac.Coast Timber Lands 























WANTED—SAW MILL MACHINERY 


1S. M. Hog 12x12 or larger opening. 

18. M. Hog knife grinder. 

g-inch and wider double leather belting. 

12-inch right hand band saws 43 to 46 ft. long. 

1 right hand automatic band saw grinder, 12-inch. 
1 right hand automatic band saw grinder, 8-inch., 
0321 Conveyor Chain. 

1 complete planing mill matcher, surfacer, resaw, 
fan and power plant. 

112 saw R. H. undercut trimmer. 

We want nothing but first class stock. If you 
have anything to offer mail with price and full 
particulars in detail about each article. 

Ww. T. BAILEY LBR. CO., Virginia, Minn. 





WANTED—DOUBLE SURFACER 


Approximately 6”x30”, round cylinders, divided 
feed rolls and chipbreakers. Also portable knife 
grinder and a few cutter head discs. 

Address “D. 156,” care American Lumberman, 


WANTED SECOND HAND CRANE 
10 ton capacity, steam operated, 50 foot boom. 
MICHIGAN WOOD PRESERVING COMPANY 
Reed City, Mich. 


WANTED SECOND-HAND 


%-yard steam or gasoline shovel. Caterpillar type. 
J. M. SONNER LUMBER CO., INC. 
Mabie, West Virginia 























Wanted~Logging Ry. Equipment 








WANTED QUICK 
FOR NEW CONTRUCTION WORK 


75 ton Switcher 
2 30 to 40 ton Loco Cranes 
1 25 ton Loco Crane 
10 40 ft., 80,000 or heavier Flat Cars 
5 Camp Cars 
1 Tank Car 
1 Track Layer 
Address “D. 161,” care American Lumberman, 


Wanted—Miscellaneous 


ATTENTION! ALWAYS READY 
AT YOUR SERVICE 


The wanted and For Sale department will help 
you to get what you want. 

Have you something to sell? Tell us what you 
want to sell or send your advertisement we will 
carry the message to the people who are buyers. 
Everybody wants something or would like to sell. 

Send your advertisement to the AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, Ill. 





























SELL YOUR SECOND HAND MACHINERY 


Every week the clasified advertisements are read 
by people who are in the market for maehinery. 
Let us help you to find a buyer. AMERICAN 
LUMBERMAN, 431 S Dearborn St., Chicago, III. 


ForSale-Business Opportunities 


FOR SALE 


An up-to-date Manufacturing Plant, located in 
a Western Tennessee city of 30,000 inhabitants, 
ideally suited for manufacturing hardwood floor- 
ing or any other wood products. Situated on a 
site of approximately 6 acres. This plant has a 
manufacturing and warehouse floor space of ap- 
proximately 17,000 square feet, an up-to-date Dry 
Kiln of approximately 15,000 square feet, a well 
equipped Power Plant and new, modernly con- 
structed sheds for raw materials of approximately 
68,000 square feet capacity. 

Manufacturing Building, Power Plant Building 
and Dry Kiln Building are brick construction (one 
story) and are well sprinkled. This plant is 
served by five railroads and is very accessible to 
lumber supply. 

It is an ideal plant for the manufacture of wood 
Products; !abor supply is ample and at reasonable 
rates; Taxes and insurance rates are also low. 
For full information 

Address “‘B. 164,” care American Lumberman. 


























CANADIAN BUSINESS 
FOR SALE 


Old established Lumber & Builders’ Supply busi- 
ness of Patterson & Crosthwaite, Hamilton, Can- 
ada, for sale by reason of the death of the founder, 
Mr. Thomas Patterson. A good paying, going con- 
cern, well equipped mill and extensive yards and 
railway sidings in the centre of a growing city. 
Apply to the Executive of THOMAS PATTERSON, 
LLEWELLYN F. STEPHENS, Bank of Commerce 
Building, Hamilton, Canada, 


MILLWORKING PLANT 


Fine Illinois city over 100,000 population. Over 
$100,000 year business. Owner not experienced mill 





man. Real estate, stock, machinery and business. 
Will sell all or part interest. 
Address “D, 


. 155,” care American Lumberman, 





WANTED HIGH CLASS MILLWORK MEN 


As President and General Manager of going con- 
cern within 40 miles of Chicago in a rapidly grow- 
ing section. We are manufacturing profitable 
specialties and are equipped to manufacture spe- 
cial millwork and interior finish. Men must be 
capable of taking full charge and building up the 
millwork in connection with the business. A good 
salary for the right men. Present holders of 
majority of the stock will hold good share of 
their interest. Must be able to invest not less 
than $35,000. Good opportunity for general man- 
ager and Superintendent to invest together. This 
company has paid 8% dividends annually for eight 
years besides giving their stockholders a 25% 
stock dividend a year ago. Best opportunity ever 
offered. Present General Manager is incapacitated 
on account of ill health. Investigate this now. 

Address “B. 169,’ care American Lumberman., 





SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
planer mill and two lath mills, located on Soo 
road ard Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “‘B. 10,” care American Lumberman. 





FOR SALE—FINE BUSINESS OPPORTUNITY 


One hundred million feet timber—hemlock, hard- 
woods and some white pine—in east Tennessee, at 
price not to exceed $2.25 per thousand. Fine log- 
ging proposition. Tributary to large band mill, 
with railroad and complete equipment, just cutting 
out. Railroad within half mile this timber and 
easily extended. Mill and railroad, owned by 
others, can be leased. Complete organization of 
successful going concern goes with mill. Could 
saw lumber in 30 days. Initial outlay only $125,000 
to $150,000. Death active owner and age of others 
reasons for selling. 
Address “C. 166,” care American Lumberman, 


For Sale-Retail Lumber Yards. 


FOR SALE—INTEREST IN YARD 


Have retail yard located in Charleston, West Vir- 
ginia, equipped with latest improved machinery, 
dry kiln, shed buildings, trucks and private switch 
track, that I would like to interest additional 
capital in. Yearly sales will run about $250,000.00 
with stock turn over of four to six times. New 
capital will be used to purchase lumber and other 
materials only and not used for any other purpose. 
Could use office man, salesman and shopman who 
could make an _ investment. Pr OO BOX $16, 
Charleston, West, Va. 


FOR SALE ONE OF THE BEST LUMBER YARDS 


In Northern Indiana, doing a good business. 
Address “D. 162,” care American Lumberman. 





























FOR SALE—RETAIL YARD 
Small N. Ill. village—lumber, coal, fence, building 
material. Good territory. Competition O. K. No 
real estate. HOLCOMB-DUTTON LBR. CO., Syca- 
more, Ill. 


FOR SALE RETAIL LUMBER YARD 


With established trade in leading Southern city. 
Address “C. 156,”" care American Lumberman. 


FOR SALE RETAIL LUMBER YARD 


With established trade in Buffalo, New York. 
Address “R, 151,‘° care American Lumberman. 


FOR SALE—RETAIL LUMBER YARDS 


In California. Address PIONEER REALTY CO., 
1626 Cosmo Street, Los Angeles, Calif. 


FOR SALE—LUMBER & HARDWARE BUSINESS 


Fine farming section in Missouri. Good small 
town. Doing good business. Retiring. 
Address “‘B. 161,” care American Lumberman. 


NEW JERSEY LUMBER YARD 


For Sale, Retail Yard including real estate. An 
established business of 50 years in a city of 12,000 
to 15,000. Reason for going out of business, ill 
health. 

Address “B. 152,” care American Lumberman. 


RETAIL LUMBER YARD FOR SALE 


In Northern Ohio, County Seat, fine Residence 
Town. Terms on Real Estate and Improvements. 
Address “B. 154,” care American Lumberman. 


FOR SALE ALL OR A PART 


Of my $22,000.00 interest in a good lumber yard 
in Denver. Ill health reason for selling. C. H. 
CHENAULT, 1475 So. Broadway, Denver, Colo. 


FOR SALE 


Good Lumber Yard doing business of $125,000.00 
per annum, located in fine northern Indiana City. 
Will sell outright or will be interested in party 
investing 10 to $20,000 taking over management 
with good salary. 

Address “B. 170,” care American Lumberman. 





























FOR PINE AND FIR TIMBER LANDS 


| ag FAVELL-UTLEY, REALTY CoO., Lakeview, 
re. 





B. C, TIMBER 


About 300,000,000 ft. timber on water, 
principally fir. Excellent transportation, either 
water or rail. Full particulars from W. J. Rolfe. 
CANADIAN FINANCIERS TRUST COMPANY 
839 Hastings St. W., Vancouver, B. C. 


FIR—SPRUCE—CEDAR— 
HEMLOCK—REDWOOD—PINE 


Tracts from 20 million feet to billion feet in British 
Columbia, Oregon, Washington and California, Ten 
billion feet British Columbia timber placed exclu- 
sively with us to sell, also excellent pulp property. 

GARDNER & M )RRISON 

934 American Benk Bldg. 

Portland, Oregon 
In Pacific Coast Timier Since 1902 


Fer Sale Teacher a Taser aide 


FOR SALE—NEW YORK STATE TIMBER 


600 acres, containing 4 million feet, consisting 
beech, hard maple, basswood, yellow birch, ash, 
black cherry. Land included. Near R. R. and 
State Road. 

Address’ “M. 162,’’ care American Lumberman. 


For Sale. 
































TIMBER LIMITS FOR SALE 


Five hundred million feet of Spruce. Can obtain 
same amount adjoining. Southern Alberta’ near 
border. Easy operations. Shows a profit of eight 
dollars per M. after paying expenses and dues. 
COLONEL PEUCHEN, 105 Roxborough Street 
East, Toronto. 





1600 THOUSAND HARDWOOD TIMBER 


Entire West one half of Section 20. Town 47. 
Range 32, Baraga County, Michigan, bordering 
lake. 80% Maple. Price $10,000.00. 

Address “D. 153,’’ care American Lumberman. 


FOR SALE ABOUT 10 MILLION FT. 


Of large sound pine and red cedar timber. About 

22 miles southeast of Eureka. Humboldt county, 

Calif. Land or mineral right not included. 
Address “D. 160,’’ care American Lumberman. 








NATIONAL FOREST TIMBER FOR SALE 
See advertisement on page 62. 


For Sale-Hardwood Timber 


FOR SALE—CANADIAN TIMBER 


50,000,000 ft. Hemlock, Birch, Basswood, Ash and 
Elm, 60% Hemlock, $3 per M trucking to R. R. 
200 miles North of Toronto. Splendid opportunity 
to operate very profitably. 
REN ROSS LUMBER COMPANY, 
Jamestown, New York 





























WANT TO SELL ~OGGING EQUIPMENT? 
You can sell used locomotives, cars, rails, log load- 
ers, skidders, donkey engines or anything used in 
logging by advertising in the For Sale department. 
Advertise now. AMERICAN LUMBERMAN, 431 S. 
Dearhbern St., Chicago, IIL. 


For Sale--Southern Timber Lands 


TIMBER BARGAINS, SOUTHERN STATES 


27 million L. L. Pine, 3 million Cypress, 9 million 
White Oak, 3 million mixed, 6 million pine, 
million Hardwood, 25 million Pine, 7 million L, L. 
Pine. Address BOX 963, Meridian, Miss. 


For Sale~Lumber and Shingles 


FOR SALE HARD MAPLE 


That is Birdseye stock. 
100 M feet of 5/4 No. 1 & Better. 
Will run 40 to 50% FAS in good widths 


and lengths. 
Oo. E. MORGAN, Gresham, Wisc. 





















































IF YOU WANT TO CUT A SMALL TRACT 


Of timber and want to get a portable mill for it, a 
small ad in the American Lumberman will put you 
in touch with some such operator who is through 
with his mill. 

If you want to sell the mill; put an ad in the 
American Lumberman. You will find another fel- 
low who will want just what you have. 

AMERICAN LUMBERMAN, 
481 So. Dearborn St., Chicago, Il. 





82 


AMERICAN TUMBERMAN 


May 18, 1999 

















ForSale-Second Hand Machinery 


FOR SALE 

1—American 77-A Model 5 15x6 Matcher, 8 knife 
eylinder, jointing attachments, double profile. 

1—Berlin No. 94 6x15 matcher, 6 Knife round 
cylinder, jointing attachments. 

1—S. A. Woods No. 59 18” double surfacer, 6 knife 
round cylinder, jointer attachments for top and 
bottom cylinder. 

1—Berlin Band Resaw No. 283, 44” wheels, 4” saw. 

1—Rawley & Hermance circular resaw, shingle mill 
type, takes 40” saw. 

°*—Standard Line Open Side Edgers, 2 saws. (New). 

1—Standard Twin Steam Feed Engine. 

















1—Standard Line, 2 Saw Trimmer. 

1—Covel Automatic Circular Grinder, will grind up 
to 72” saws 

1—Berlin No. 275 Knife Grinder 

1—American No, 4 Cutter Head Grinder. 

—72” Heavy McDonough 4 saw edger, with rift 
attachment, live rolls and saws. 

1—Left Hand Band Saw Grinder. 


1—Band Saw Brazing Clamp. 

1—Band Saw Leveling Bench 
Stretcher. 

1—Band Saw Lap Grinder. 

1—Allis 3 Block Steel Carriage 40”. 

1—Nigger 10x6x48”. 

1—Southern 12x16 Left Hand Side Crank Engine. 

1—Vertical 8x8 Engine. 


with Roller 


1—Ideal 10x10 Engine High Speed Automatic Gov- 
ernor. 
8—Horizontal Return Tubular Boilers 60”x16’. 


i—Lambert 10x10 double drum hoisting engine. 

1—Automatic Electric Industrial Truck, type D. 

1—W orthington duplex pump, 7%x6x10, Brass Rods 
and liners. 

1—Smith-Vaile pump, 10x7%x12, suction 6”, steel 


rod, c. i. liners 

1—Dean Steam Pump, 6x4x6, brass ball valve, steel 
rod. 

1—Blake Duplex pump, 7%x4x10, 4” suction, steel 
rod. 

1—Marsh pump, 12x7x12, brass rods and liners. 

1—Marsh pump, 4x2%x3, brass rod and liner. 

1—Lot of various size pulleys. 

All machines have been rebuilt and are in first 


class condition 
STANDARD MACHINE COMPANY, INC. 
Baton Rouge, La. 





WE ARE FINISHING OUR CUT AUGUST Ist, 1929 
AND ARE OFFERING FOR SALE 

1 R. H. 7’ Clark Saw Mill complete with boilers, 
engines, carriage, edger, trimmer, assorting table, 
conveyors, generator, pulleys, boxing, shafting, 
belts, etc. 
1 Complete Lath Mill 
10 Lumber Trucks 
1 35 Ton Climax Locomotive (practically: new) 
18 Logging Cars 
1 32 Ton American Loader 
2 Miles 35 lb. Steel Rail 
5 Miles 40 Ib. Steel Rail 
We will furnish complete description of all equip- 
ment and quote price on application. 

Address “A. 166," care American Lumberman. 





THE WISE 
ADVERTISE 
THERE IS NO CHEAPER WAY to sell than by 
advertising. You can’t send a salesman to call 
on the many thousands of readers each week. 
OUR READERS ARE THOSE 

Who read the Classified ads in the AMERICAN 
LUMBBERMAN. 

BARGAINS 


EVERY WEEK 
FOR THE 
BUYER OR SELLER 





FOR SALE 


1 Circular sawmill with gang edger, swing saw, 
40 H. P. Fire Box Boiler, 25 H. P. engine sawdust 
blower, etc. Located in Pike county, Ky. 
1 Whitney Stave Saw complete. 
1 Stave Bolt Equalizer. 

GEORGE. F. BLEI, 327-S. La Salle Street, 
Chicago, Illinois. 





FOR SALE—INVESTIGATE 
COMPLETE BAND MILL PLANT 


Capacity 15,000,000 per year. Include five hundred 
H. P. Corliss engine, band and heavy Allis Resaw 
Band Mill, three logging locomotives and forty log 
cars, also log loader and log skidding machine. 
Planing mill, American Fast Feed Machine, capac- 
ity 50 M. planed lumber per day. Also complete 
machine shop and welding plant. Also experienced 
plant operator will take down, move, set up and 
operate successfully. 
LATHROP LUMBER COMPANY, Reform, Ala. 





WOODS No. 10 18”x12” PLANER 


Matcher, sizer. Mershons 60” standard band 
resaw. Both machines in good order. No use of 
your mill being closed down. Will sell at low 
price or trade for lumber. 
LOWRIE & WEBB LUMBER CO. 
13441 Michigan Avenue, Dearborn, Mich. 








ForSale-Second Hand Machinery 


























FOR SALE 


1—20x36 Right-hand Corliss Engine 

1—22x30—Houston, Stanwood & Gamble Side Crank 
Engine 

1—Battery of four 72”x18’ Horizontal Tubular Boil- 
ers, Steel Dutch Oven Casing and Four Stacks 

1—8x5x12 American Marsh Boiler Pump 

1—8x5x10 American Marsh Boiler Pump 

1—30,000 Gallon Hemispherical Bottom Steel Tank. 
85 ft. Steel Tower 

2—70 Ton, Three Truck Standard Gauge Shay Lo- 
comotives 

1—American Log Loader, Type ‘‘C” 

30—60,000 Capacity Standard Fiat Car Logging Cars 

7—Miles 60 Ib. Relaying Rails 

FORT SMITH LUMBER CO., Plainview, Arkansas 


FOR SALE 
One complete 8-ft. Clark band saw mill with 
Mershon resaw. 
Two barnhart log loaders. 
One 27-ton Shay locomotive. 
One 50-ton Shay locomotive. 
Will make extremely low price for quick sale. 
NORTH FORK LUMBER COMPANY, 
Nottingham, W. Va. 


FOR SALE 
1—American Hardwod Flooring Machine No. 229 
with feed table attached. 
E. Motor, 440 volts, 75 H.P. 60 cycle, 3 








phase. 
1—Allington & Curtis Fan with 25 H.P. Motor, 
direct connected, speed 720 RPM. 
1—Defiance No. 0 Copying Lathe. 
1—P. B. Yates rough Trim Saw, foot operated. 
1—P. B. Yates Cut-off Machine. 
HAMILTON MACHINERY EXCHANGE, 
Menominee, Michigan. 


GANG—WICKS 8” PONY 


Complete with saws and filing room equipment in 
good condition, run about two years, $700.00 f. o. b. 
Baskin, La. TURNER MACHINERY CoO., 364 Sixth 
Street, San Francisco, Calif. 








FOR SALE—PLANERS, MOULDERS 


Surfacers, saws, fans, steam engine, boilers, gen- 

erators, etc. Also lumber wagons of the Schuettler, 

Studebaker and Streich make. First class condition. 
Address “C. 162,” care American Lumberman. 


FOR SALE 


One complete circular saw mill outfit complete, 

also 36” guage logging equipment including Loco- 

motive, American Log Loader and rail. 

MORGAN LUMBER & MANUFACTURING COM- 
PANY, Charleston-Kanawha, W. Va. 


FOR SALE 


Planing mill, sash and door machinery of all 
kinds. List mailed upon request. WM. F. JOHN- 
SON LUMBER COMPANY, Indianapolis, Ind. 

















For Sale-Logging Ry. Equipment 


FOR SALE STANDARD GAUGE LOCOMOTIVES 
One 50 Ton Baldwin Mogul 
One 40 Ton Heisler (New 1923) 
One 30 Ton Lima gear 
18 All Steel Russell Logging Cars 
14 Wood Frame Russell Logging Cars 
2% Track miles 60 lb. Relaying Rail 
1 Carload %”x5” Track Spikes 
Above in good condition and available for im- 
mediate delivery. 
BISSELL LUMBER COMPANY, 
Ladysmith, Wisconsin 


FOR SALE 


1,000 tons 35-pound relay rail; 3 standard gauge 
shay engines; 2 standard gauge rod engines, and 
other equipment. 
DUBACH LUMBER COMPANY, LTD., 
P. O. Box 527, Ruston, La. 


FOR SALE 


Four drum hoist and boiler, used as log skidder. 
Osgood “29, standard gauge, self propelling Loco- 
motive Crane. Two 130 HP HRT Boilers, 66” diam. 
x 20 ft. with one stack. 
BOWMAN LUMBER CO. 
St. Albans, West Va. 


For Sale—Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 















































IMMEDIATE SHIPMENT 250 TONS 
Of 45-lb. ASCE relayers Mississippi delivery. Lo- 
cated in Mississippi. Rails practically as good as 
new. Also large tonnages of heavier section rail 
from 66-lb. to 100-Ib. 
M. K. FRANK 


Park Row Bldg., 1204 Clark Bidg., 
New York City, Pittsburgh, Pa. 








For Sale-Electric Machine 


ELECTRICAL MACHINERY 


Motors and Generators, A.C. and D.C., for sale at 
attractive prices. Large stock of New and Rebuilt 
Motors on hand at all times. Write for our Stock 
List and prices. 


Vv. M. NUSSBAUM & CO., Fort Wayne, Ind. 














For Sale--Locomotives and Cars 


REBUILT LOCOMOTIVES 


115-ton Baldwin Mikado type 2-8-2, built 1915. 

60-ton Baldwin Mogul type 2-6-0, built 1907, 

60-ton Baldwin Mogul type 2-6-0, built 1910, new 
boiler 1921. 

39-ton Baldwin Prairie type 2-6-2, built 1913, 

47-ton Baldwin Mogul type 2-6-0, built 1907, 

29-ton Porter Mogul type 2-6-0, built 1905, 


BIRMINGHAM RAIL & LOCOMOTIVE Co, 
Birmingham, Alabama, 














FOR SALE 


One (1) 28-ton Lima Shay geared locomotive, re- 
built. TOMAHAWK STEEL & IRON WORKs, 
Tomahawk, Wis. 





ZELNICKER BULLETIN 


32 pages of bargains in Rails, Equipment, Heavy 

Machinery, Oil Engines, Underwriters Pumps, 

Tanks, Pipe, Steel Sheet Piling, etc. 
ZELNICKER IN ST. LOUIS 





SHAY LOCOMOTIVE FOR SALE 


One 50 ton Shay Locomotive in A-1 condition. 
Located at plant of McLEAN HARDWOOD LUM- 
— COMPANY, “Mallory Branch,’ Memphis, 
enn. 





FOR SALE 


Two 23-ton Heisler locomotives, excellent condition. 
NICKEY BROTHERS, INC., Memphis, Tenn. 





FOR SALE CHEAP 


150 Flat Bottom Gondola Cars, 40 ton capacity, 
steel underframe. Can be used as flat cars by re- 
moving sides. HARRY C. LEWIS, 

156 Market St., Newark, N. J. 





FOR SALE 


One Baldwin 25 ton, standard gauge locomotive 
and tender, 12-inch bore, 18-inch stroke, 42-inch 
diameter driving wheels. 
GOLDSBORO LUMBER CoO., 
Dover, N. C. 











‘For Sale-Trucks and Tractors | 


TEN TON HOLT TRACTOR FOR SALE 


Overhauled, in good running order. 
able. BOX 133, Ontonagon, Mich. 














Price reason- 








| For Sale—Miscellaneous | 


5000 LITHOGRAPHED LETTERHEADS AT §2.95 


Per thousand. Bond Paper. Engraving Free. 
ART PRESS, Lima, Ohio. 

















WANTED TO MAKE CONNECTION 
With some one to take output of any amount— 
Radio Cabinets, fifty per day or less. 
SPECIALTY COMPANY 
P. O. Box 454, Corinth, Miss. 


HEAD BLOCK RULES 


New better raised polished brass figures. $2.50 
each. HILL-CURTIS CO., Kalamazoo, Michigan. 








FOR SALE—USED DRY-KILN TRUCKS 


300 6-ft. channel iron roller bearing dry-kiln 
trucks. Cross piling type. Good condition. 250 
5-ft. channel iron roller bearing dry-kiln trucks. 
Cross piling type. Good condition. CHAS. 
BRAUN MACHINEERY CoO., Fort Wayne, Ind. 


FOR SALE 
500 SETS OF HEAVY LOGGING HARNESS 


Having purchased all the harnesses from the Vir- 
ginia & Rainy Lake Lumber Company who have 
discontinued logging operations in Minnesota, w® 
offer these harnesses, both lead and breeching, at 
half price. Breeching harness at $35.00 per set; 
Lead harness $30.00 per set. Lower prices in 
quantities, 





BARRETT & ZIMMERMAN 
1941 University Ave., St. Paul, Minn. 
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COUNTERFEIT CHECKS 


are frequent except where our 


Two Piece 
Geometrical 
Barter Coin 


is in use, then 
imitation isn't 


gat ie ‘if you 





No CROOKED LUMBER 





J. H. Miner, Drawer 632, Meridian, Miss. 
























ask for it. 


S. D. 
CHILDS & CO. 
CHICAGO 


We also make Time 
Checks, Stencils and 
Log Hammers. 

DEPARTMENT 2 























LOG STAMPS g@@ 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. 


The 


SPEE-D-TWIN 





CHICAGO 








1. To file very easily 


3. To file slowly 
2. To file easily 


4. To file very slowly 





TAYLOR, STILES & COMPANY, 











Planer Knives Are Made In These Tempers 


5. For grinding only 
6. Kiln Dried Oak 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


RIEGELSVILLE, N. J. 
WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 





STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 
a tremendous difference in the 
cut of the mill. 


It’s worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 





















IN YOUR NEW PLANT YOU WILL 
NEED BOILERS 


Have a modern power plant and let us 
build and install them in a steel casing. 


Ask us for information 
WE ALSO FURNISH 


Refuse Burners 
MUSKEGON BOILER WORKS 


MUSKEGON, MICH. 


Write for descriptive bulletins HYDRAULIC LIFTS—CAR TRANSFERS—EDGERS 
CSSA TRIMMERS—STEAM FEEDS 
PRODUCTS: 


— S8tsag 
Liitty 
BRE) atest matte ant 





STANDARD MACHINE CO. Inc. 


BATON ROUGE, LA. 











THE PLYMOUTH 


LINE OF GASOLINE AND DIESEL 


LOCOMOTIVES 


Iscomplete from two to sixty ton sizes. Write forcat- 
alog and performance bulletins. Time is the best 
test. It’s the saving in operation cost that counts. 


PLYMOUTH LOCOMOTIVE WORKS 


292 RIGGS AVENUE PLYMOUTH, OHIO 





GO-TON DIESEL 




















SLOW SPEED, LOW POWER G. 
Shavings and A. L. Kats, See. 
Dust Collecting Systems rr 
POSITIVE Long Distance Conveyor Systems. 
MECHANICAL Wood Waste Furnace 
Stokers. 
Central Blow Pipe Co. 
Engineers and Contractors 


1729-31 West Phone, Lafayette 6416 
Pershing Road, CHICAGO, ILL. 








A Hog Without Knives 


Reduces trimmings, veneer scrap and other 
wood refuse for boiler fuel. No knives to break 
or require daily sharpening. Patented hammers 
cut by impact and require redressing only 3 or 4 
times a year. 


Saline River Hardwood Co. , Pine Bluff, Ark. , say: 


“Twice we have gotten iron into the Williams 
which would have torn an ordinary hog all to 
pieces.” = 20 sizes to select from. 
Williams Patent Crusher & Pulverizer Co. 

ate St. Louis Ave., ST. LOUIS, MO. 


New York San Francisco 
37 W. var ee St. 15 Park Row EN, 5th St. 












6 PATENTED NO-NIFE HOGS 
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AMERICAN LUMBERMAN 


May 18, 1999 





A—Northern Pine 
B—Northern Spruce 


C—Northern Hemlock 


D—Northern Cedar 


Babcock Lumber Co. .'abcelo 
Brooks & Ross Lbr. Co.....¢ 


Emporium Forestry Co...abe 
Foster-Latimer Lbr. Co...ac 
Grand Rapids Trust Co....¢ 
Griffith-Hubbard Lbr. Co. .a 
Hettler Lbr. Co., H. H...ace 
Hines Lbr. Co., Edw... .acej 
Hines Hardwood & Hemlock 


Jackson & Tindle, Inc... .acd 
Kneeland-McLurg Lbr. Co. .c 
eee Indian Mills, 


Northwestern Cooperage & 


Lbr. Co., The....... abede 
Se acd 
Pike-Dial Lumber Co... .ajlor 
Rib Lake Lumber Co...... © 
Rust-Owen Lbr. Co.. a 


Sawyer Goodman Co... NEE 
— Carpenter & Clarke 


Stange Lumber Co....... ac 
Virginia & Rainy Lake Co.ab 
Von Platen-Fox Co....... ac 
Wells Lbr. Co., J. W...... ac 
Western Wood Products Co.. 
Te hahietiaidiioe iinet acjlor 
ep ara gga 
Wheeler & Dusenbury..... 
White Star Lbr.Co...... ceil 
Winegar-Gorman Lbr. Co. .ac 
WisconsinLand& Lbr.Co. . acd 
Wisconsin-Michigan Lumber 


Yawkey-Bissell Lbr. Co...:@ 


E—Southern Yellow 
Pine 
*¥—Cypreses 


Alger-Sullivan Lbr. Co... ..¢ 
Angelina County Lbr. Co...e 
Ayer & Lord Tie Co....... e 
Babcock Lbr. Co... .. abceio 
Beaumont Lumber Co... ejr 
Bradley Lbr. Co. of Ark. ..eh 


Central Coal & Coke Co. . .ej 
Dibert, Stark & Brown Cy- 

press Co., Lid.... ....... 
Eastman, Gardiner & Co...¢ 
Frost Lbr. Industries,Inc. . .¢ 
Great Southern Lbr. Co. . .eq 
Gregertsen Bros. Company f 
Griffith-Hubbard Lbr. Co... 
Gulf Red Cypress Co....... f 
Hammond Lbr. Co., Ltd....¢ 


Hettler Lbr. Co., H. H...ace 

Co., . -acej 
Hines Lumber Co., Edward.e 
Homochitto Lbr. Co........ . 
(ndustrial Lbr. Co......... e 
Jackson Lbr. Co........... ° 


Sa ° 
OS a : 
Long-Bell Lbr. Co..... e mo 
Lutcher & Moore Cypress _ 
Lateher&MooreLbr. Co. iia 
Lyon Lumber Co ........ 
Marathon Lbr.Co......... . 
Natalbany Lbr. Co., Ltd.. 
Newman Lbr. Co., J. J. 
Payne, Frank......: ...... 
Peavy-Wilson Lbr. Co...... 6 
Pioneer Lumber Co........ r 
Putnam Lamber Co....... ef 
Reynolds & Manley Lbr. Co.ef 


SBu288 


14 
4 


14 
14 


14 


10 
13 
"1 


SOFTWOOD LUMBER—ADVERTISERS’ INDEX 


Roofer Manufacturers Club.e 
Sabine Lumber Co.. | eae e 


Southern Pine Sales Corp. efi 17 


Standard Lumber Mills... .¢ 
Sumter Lumber Co., Inc. ..e 
Tegge Lumber Co., The. . .ef 
Tremont Lumber Co. pemauts © 
Vernon Parish Lumber Co. .e 
Wausau Southern Lbr. Co. .¢ 
Wier Lumber Co., R. W....¢ 
Wyatt LumberCo......... © 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau .g 
Caddo River Lbr. Co..... eg 
Wisconsin& ArkansasLbr.Cog 


H—Aromatic Red 
Cedar 


Byitenes Hardwood Co, 
Bredisy Lbr. Co. of Ark... mn 
Brown & Co., Geo. C...... 

De Soto Hardwood Fig. Co.h 


7 


I—North Carolina Pine 


Atlantic Lbr.Co........... ! 
Babcock Lbr.Co...... abceio 
Camp Mfg. Co............ i 
Johnson & Wimsatt........ ] 
Schuette Co.. Wm....... ais 


Southern Pine Sales Corp... efi 
Willson Bros. Lbr. Co..... al 


J—Fir 


64 
6 
61 


17 
64 


K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 

_ RE TSS: jru 
Ayer & Lord TieCo........ j 
B C Spruce Mills, Limited. .k 
Beaumont Lumber Co... .ejr 
Booth-Kelly Lbr. Co....... j 
Bratlie Bros. MillCo....... 1 


CapilanoTimberCo.,Ltd. .jlm 
Central Coal & Coke Co. ..ej 
Collins Lbr. Co., John D. .jlm 


Connor Co., R........ acjdr 
Coos Bay Lumber Co... .. jm 
Dempsey Lbr.Co........ a 
Dolge, Inc., Ernest. . Weeaenies 


Hines Lbr. Co., Edw... .acej 
Inland Empire Lamber On.. 

Johnson LumberCo.,C.D. 
Kaebler Lbr. Co., Donald Ff 
Long-BellLumber Co...ejmo 
Mauk Lumber Co., C. A...m 
McCormick Lumber. vesling 


Co 
Pacific Mutual serene 
Pacific States Lbr. Co... .jm 
Parker-Poyneer Lumber Co.j 
Pike-Dial Lumber Co. .ajlor 
"Ones. Lumber & Shingle 


eee eee eee eee eee eee 


Seidel Lbr. li ipa 
Silver Falls Timber Co. . 


Thurston-Flavelle, Ltd..... 1 
Timberland Lbr. Co., Ltd. . .j 
Western Wood Products Co. 
— tice diieiice aan 

White River Lumber Co.jkim 


a 


w» 2892 


0O—California White 
Pine 

P—California Sugar 
Pine 


Q—Redwood 
Algoma Lumber Co........ ° 
California Redwood Assn...q 
California Sugar & White Pine 
| ena inate meee. op 
Clover Valley Lbr. Co...... ° 
Ellingson ee ° 


Lumber 
Feather River Lumber Co. .o 
Fruit Growers Supply Co. .op 
Glendale Lumber Co..... jop 
Great Southern Lumber Co.eq 


Hammond Lumber Co., Inc. 


Long-Bell Lbr. Co..... ejmo 
Madera Sugar Pine Co. ...pr 
Pacific Lumber Co. of Illinois.q 
Pelican Bay Lumber Co....0 
Red River Lumber Co... .op 


nae Pine Lbr. Co., The. .op 
Union Lumber Co......... q 








— MILLWORK, VENEERS, SHINGLES, BTC. 


ooperage 
Hettler Lumber Co.,H.H.de 28 Lumber Co. The 


23 
16 
69 


SP eee ee Bradley LumberCo.ofArk.cin 7 
ee egcevoo® Brooks & Ross Lbr. Co. .bdhm 
Beech ..........-€ Brown & Co., Geo. C.. .ahjln 
Cherry -.....szsce_ BrownlamberCompany.bim 
Chestnut ........¢ Buffalo Hardwood Lumber 
Cottonwood .... 7 Co YETITILITIL TL TT amn 
re Caddo River Lumber Co...n 64 
GD occccdmmbceet Cherry River Boom & Lambe 
Hickory .........J . FS 
Philippine ......k Collins Lbr. Co., C C. i 14 
Magnolia ........1 Connor Co., R....... bedhm 
Maple (Hard and Coulter Lbr. Co. ...bdhimnr 
Soft) .........m Crain, E. H..... itm 
ar epee n Croft Lumber Co....... mn 
EY aes w weracare o Delphi Lbr. Co. abedefjmno 
Sycamore ....... P Dibert, Stark& Brown Cypress 
ae a eG ee eS q 65 
MEE « seeedouns r Eakin Lbr. Co..abedefjmno 
Eastman, Gardiner & Co 
Alger-SullivanLumberCo.ino 64 poy 7" a 2% 
Angelina Hardwood Co. .ing 
Atlantic Lamber Co......en “er sean tere dies ot 
Babcock Lumber Co.......0 4 ee 
Barlett LumberCo., W.C.mn Flanner Company. .. bdhm 
Bartholomew Hardwood Co.E -Lati 
eeceatl as ee 
ee ES Co..... k 61 Frost Lumber a ; 
elgg tani EO CADP RABE BI achijlng 
mevtonctww * oy Glade Creek Coal & Lamber 
Bissell Lumber Co....bdhm -§«»-»s»-». 0... ws wn seen eee nm 
Blakeslee, Perrin & Darling Grand Rapids Trost Co. edhe 65 
Sed PRE RS ty TR abdefhijno Gregertsen Brothers Co...ik 2 
HARDWOOD Cobbs & Mitchell, Inc..... d 
FLOORING Collins Lbr. Co.,C.C......d 14 
SERRE ceecccocece & Connor Co., R........... bd 
Birch ...... +++++B — Crossett Lumber Co....... € 
Maple ........1.a De Soto Hardwood Flooring 
Mn sdae@'eseeeoes co Wd visedaitithesawee ast e 7 
Arkansas Oak Flooring Co..e East Jordan Lumber Co...d 
Sgtden Hardwood Oe. - Flanner Company........ bd 
Seaseeee haveweses Fordyce Lumber Co........¢ 
Bradley Lumber Co. of ‘ui, - 7 
Brown Lumber Company...  Foster-LatimerLumberCo.bd 63 
Cherry River Boom & — Grand Rapids Trust Co..abd 65 
SIE Se de 
SASH, DOORS. WINDOW AND DOOR 
Ss, TRELLIS ” _ 
—— * Andersen Frame Corporation 
MILLWORK Biles-Coleman Lbr.Co.,Inc. 8 
Collins Lbr. Co., John D.... 
American Beauty Trim Co., “i ‘To, a heedtuah 
The. Te PP eee eee eee eee eee Hammond Lumber Co., Inc. 
Collins Lbr. Co.. John D.... Hedlund Lbr. & Mfg. Co..... 
Curtis Companies Service Long-Bell Lumber Co...... 
Bureau, a Mershon, Eddy, Parker Co. 63 
Express Body Corporation.. 92 Pacific Lumber Co. of Illinois 20 
Gram-Willis Lbr. Co....... 70 Pacific Mutual Door Co.... 21 
Hammond Lumber Co., Inc a ag ney od =. “ as 19 
Long-Bell Lumber Co....... estern Pine Mfg. Co. . 
Mauk Lbr. Co., The C. A... 12 White Pine Sash Co... .... 8 
Mershon, Eddy, ParkerCo. 63 
Pacific Lumber Co. of Illinois 20 PLYWOOD AND 
Pacific Mutual Door Co 21 VENEERS 
Red River Lbr. Co......... 19 iii - 
arene ory 12 Collins Lbr. Co., John D... 
° Gram-Willis Lumber Go.... 70 
Wheeler. Osgood Co., The Northwestern 
White Pine Sash Co........ 8 Lbr. Co., pesueereses 63 


Wendling-Nathan Co... 
Wuichet, Inc., Louis... . 


R—Pondosa Pine 
§8—Idaho White Pine 


.opq 69 
opt 69 


T—Arizona White Pine 


U—Western Larch 
V—Alaska Cypress 


Alaska Cypress 
sgt ae _—_ 
Biles-Coleman Lbr.Co. sy r 
Brooks-Scanlon Lbr. Co... .r 
Craig Mountain Lbr Co. ...r 
Inland Empire Lumber a 


eee eee ee eee ee eee ere 


HARDWOOD LUMBER 


Griffith-Hubbard Lumber Co. 
Gulf Red Cypress Company 
acghijlng 
Hettler Lumber Co., H.H... 
Hines Hardwood & we 


Holt Lumber Co...... bdhm 
Homochitto Lumber Co.... 
<evibaaaivannie acijmnopq 


Jackson & Tindle, Inc.abdhm 
Kaul Lumber Co........ ino 
Kirby Lumber Co. : .acijlnpq 
Kneeland-McLurg we ° 


Long-Bell Lumber Co. po 
Lutcher & Moore Cypress Lbr. 
ln MEER keewoetedenned q 
Lyon Lumber Co..... acijlno 
Meadow River Lumber Co. 
bedfmno 
Menominee Indian Mills 
The abdhmn 


ee eee 


eee eee eee 


Mershon, Eddy, Parker Cob 
Moore-Keppel & Co., 


Ci, “Be cokacccvad afjnor 
Natalbany Lumber Co., Ltd. 
ilno 


Holt Hardwood Co...... bde 
Kirby Lumber Co......... e 
ay. ~ eR McLurg oee 


Mecne Lumber Co...... e 
oy Amoriatt ag Manslacter. 


Geietiatreniinn sited abde 

Mitchell Bros. Ine.. -bd 

Mowbray & Robinson Lumber 
i Wi dtbsweeeess oae4 


Northwestern Coo 


PacificCoast Plywood M fs. Inc. 
Pacific Mutual Door Co..... 
Red River Lbr. Co......... 


8 
22 
7 
71 


LL 


Kaehler Lbr. Co., DonaldF rp 71 


Long-Lake Lumber Co. . 
McGoldrick Lbr.Co....... re 
Madera SugarPine Co 
Polleys Lumber Co 
Schuette Co., Wm....... ais 


+t 22 


B 
Sullivan Lumber Co. . .jkimr ? 


Western Pine Mfrs. Assn, . + 
WeyerhaeuserSalesCoajlmrs 
Winton Lumber Co 





71 


Newman Lumber Co., J. J. 

PP oe Seat acijmnopq 
Northeast Lbr.Co.. .abfimno 
Oconto Company..... abhm 


Peavy-Wilson Lumber Co.in 
Reynolds & Manley Lbr. Co. 

Rib Lake Lumber Co. .abedm 
Rust-Owen Lumber Co. .cdm 
Sawyer Goodman Co.abdhm 
Southern Pine Sales Corp.... 
Stack Lumber Co... .bedhm 


“we Hardwood a 4 


HARDWOOD FLOORING 


a 


25 
21 


SHINGLES 
Northern Cedar ..... n 
Western Red Cedar..b 


Redwood 


Bratlie Bros. Mill Co...... b 
Capilano Timber Co., Ltd. .b 
Carpenter Lumber Co., W.I.b 
Coast Cedar Shingle Co... .b 
Collins Lbr Co.C.C...... a 
Collins Lbr. Co., John D...b 
Connor Co., R 
Hammond Cedar Co., Ltd. .b 
Hammond Lbr. Co., Inc... .¢ 
Hines Lbr. Co., Edw...... ab 
Mumby Lumber & — 


24 


4 


Santas Lumber Mile. 
Stange Lumber Co.. -abdhm 
Tegge Lumber Co., The 
ER LE. abdehijmnopr 
Tremont Lumber Co...... ip 
Von Platen-Fox Co. .abdhm 
Wells Lumber Co., J. W. 


Wilderness Lumber Co. .mno 
Willson Bros. Lbr. Co... .mn 
Winegar-Gorman Lbr. Co... 


ee eee ee eee eee eee eee 


Worcester Co., c H. ‘sbdhm 
Wyatt Lumber . ae D 
Yawkey-Bissell Lbr.Co. bdhm 
Yeager Lumber Co ...amno 


14 
4 
4 
17 





Robbins Flooring Co...... bd 
Sawyer Goodman Co.. .... d 
Seidel Lumber Ce., Julius 


pecktacatechoaduened abd 
Tennessee Lumber & Mfg. 
iesiinnnéh anbbeodeud - 
Tremont Lumber Co....... ” 
| era d 


Wells Lumber Co., J. W.. .bd 
Wisconsin & Arkansas Lbr. Co. 
Wisconsin Land & Lumber Co. 


Northwestern Cooperage & 
Lumber Co., The........ a 
Pacific Lbr. Co. of Illinois. . .« 
Polson Lumber & Shingle 
cs akkh boaeeeedes b 
St. Paul & Tacoma Lbr. Co.b 
—— Stained Shingle 


Serer eeee eee ee eee 


Wendiing-Nathan ee c 69 
Wheeler & Dusenbury..... a 2 


White River Lbr. Co...... b 
Willson Bros. Lbr. Co..... a 
Wisconsin Land & Lbr. Co.a 


CEDAR POSTS AND 
POLES 


Connor Co., R........+-++ 























